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High Lights for 


the Wholesaler ; 





HE most serious problem confronting 

a the country is the rapid depletion of 
the forests. The capacity of manu- 
facturing plants in our industry is far in 
excess of probable demand and absolutely 
uncontrolled. A heavy overproduction pro- 
duces violent price fluctuations, increasing 
hazards of doing business, deprives the pub- 
lic of a reasonable measure of value for the 
product and encourages wasteful uses of 
lumber. I am opposed to combinations 
which prevent unrestricted competition, but 
some action should be taken by the Govern- 
ment to allow lumber manufacturers to regu- 
late output to the extent that no more lumber 
is made annually than will serve the needs of 


HE principle of arbitration is now a 
fixed institution in the lumber indus- 
try and while the other two branches 

hesitate to follow our lead in compulsory ar- 
bitration, I believe the time not far distant 
when manufacturers and retailers will feel 
that with the privilege of arbitration will 
come its responsibility and as the effect of 
friendly conciliations becomes more appar- 
ent the idea will follow that benefits are 
sufficiently mutual to make arbitration an 
obligation rather than only a volunteer priv- 
ilege. This is evident from the considera- 
tion already given by other organizations. 
For ourselves this method of adjusting 
trade controversies is of sufficient import- 
ance to warrant its being the chief activity 


THE TIMBERAAN 


ESTABUSHED /886. 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 








HE surest way to prevent the de- 
velopment of vast codperative 
marketing organizations in this 

country is to make our present dis- 
tributing machinery so efficient that 
there will be no need for them. If 
our present organization of distribu- 
tion is truly efficient, it will in com- 
petition prevent the widespread de- 
velopment of the codperative move- 
ment. You farsighted business men 
should not only watch the development 
of the coéperative movement in whole- 
saling, but should exert every effort to 
better our present methods of wholesale 
distribution. In this field the trade 
associations are accomplishing great re- 
sults. It is only by united effort through 
such organizations that anything sub- 
stantial can be done. Individual efforts 
alone are futile, for many of the diffi- 
culties can be solved only by codéperative 


the people—DwicuT HINCKLEY. of the Chicago office—W. W. SCHUPNER. 














UBSTITUTION and manipulation 
—buying one thing and selling an- 
other, selling one thing and deliv- 

ering something else—by whomsoever 
practiced, be he manufacturer, whole- 
saler or retailer, is wrong and should be 
stopped. Aside from the ethical stan- 
dards of the trade, it causes unfair and 
unequal competition. In a keenly com- 
petitive business, as lumber, even a 
small fringe of the industry resorting 
to such practices can cause turmoil in 
the trade, establish unfair advantages 
in competition and create ill-will, sus- 
picion and mistrust. Its prompt, un- 
qualified support of American Lumber 
Standards shows that the National- 
American Wholesale Lumber Associa- 
tion is in favor of stopping it, from the 
stump to the consumer, of encouraging 
and supporting the highest, not the low- 
est, standards of business practice in the 
lumber industry. WILSON COMPTON. 

















action.— JOSEPH E. DAVIES. 


F I could say or do something to bring 
each and every member of the National- 
American Lumber Association to feel 

and realize that it is your duty, and personal 
privilege, to constitute yourself an instru- 
ment through which your mite could be 
added, and your moral support thrown into 
the work of the Chamber of Commerce of 
the United States, I feel that I could do 
no more constructive piece of work, because 
day by day, in every way, the most powerful 
influence is brought to the attention of the 
executive and legislative branches of our 
Government and it is beyond human com- 
prehension to measure the far-reaching and 
influential effect it will have upon the world 
at large—F. R. BABCOCK. 


HE wholesalers’ interests are identical 
with the mills’ in getting a fair return 
for the product and a fair deal in its 

disposition. Consumption of Pacific Coast 
lumber on the Atlantic Coast through cargo 
channels has jumped to over one billion feet 
annually. This is a consumption too big to 
allow of its mishandling. Tom interested 
most from the wholesaler’s standpoint. 
Which is best, to correct the evils of the busi- 
ness as now handled, or continue and be con- 
fronted with the problem of either making 
heavy additional investments, or being 
forced to do only the penny ante business 
that is merely the crumbs of the bigger busi- 
ness in which we must participate if any real 
money is made?—C. L. LINDNER. 





Report National-American Wholesale Lumber Association 
ON PAGES 5§2-57 OF THIS ISSUE 
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STARE 


The LAST 
WORD in 


SRANDO 





CYPRESS— 


Lumber, Lath, 
Finish, Siding, 
Moulding 


HARDWOODS— 


Band sawn 

Kiln dried 

Rough or Surfaced 
All thicknesses 


QUALITY € 
SERVICE 


Me 


“Eternal Vigilance is 


the Price of Liberty”’ 


So is it the price of quality. The manufacturer who 
sets his standards high has an arduous task that requires 
his eternal vigilance. Many manufacturers start out 
with the best intentions in the world. But they forget 
that just as eternal vigilance is the price of liberty, so it 
is the price of quality. 


It has been only by the most persistent and consistent 
attention to details that Stark Brand products have con- 
sistently reflected the high standards set by the founder 
of our organization twenty-five years ago. But we have 
never grudged that attention and we never will. Let us 
demonstrate this to you. 


VENEERS— 


Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 














General Offices: 


MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 
Cleveland Offices: Chicago Offices: 


25 N. DEARBORN ST. 





























Maple and Birch 


Check _ FLOORING 


Over 
These Items!! 


If you are going to need any of this 
class of stock before long, you will find 
it distinctly to your advantage to investi- 
gate these items: 


200,000’ 4/4” No. | & Btr. Unsel. Birch 
Kiln Dried 

100,000’ 4/4” No. | & Btr. Unsel. Birch 
Air Dried 

100,000’ 4/4” No. 2 Common Birch 

100,000’ 5/4” No. | & Btr. Hard Maple 

100,000’ 6/4” No. { & Btr. Hard Maple 
20,000’ 5/4” No. | & Btr. Black Ash 

100,000’ 6/4” No. { & Btr. Soft Elm 

100.000’ 6/4” No. 2 & No. 3 Com. Soft Elm 

200,000’ 4/4” No. 3 & Btr. White Pine 

2 cars 13/16x24%4” Factory Maple Flooring 

2 cars 13/16x2'4” Factory Birch Flooring 

4 cars 13/16x1/%2” No. 1 Maple Flooring 
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Merited Confidence 


The principal idea back of our 
sales service is to deliver to you 
the grades ordered and also to 
merit your confidence thru square 
dealing. We do this by enabling 
you to accurately check every 
shipment of 


Northern Hardwood 
and Hemlock Lumber 


This is done by having your invoice 
mailed direct from the mill which fills 
your order. We handle the outputs of 
the Weidman Lumber Co., Trout Creek, 
Mich., and the Bergland Lumber Co., 


Bergland, Mich. Try our efficient service 
today. 


Weidman - Vogelsang 
205 Grand Rapids, Lumb er Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH.. 
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1] Hardwoods in Widths for Remanufacture 


| ARDWOODS TO A MUCH LARGER extent than softwoods material; there is sound reason for believing that these savings 
constitute the raw material for the use of manufacturing would be in part at least offset by the added mill labor costs. 
consumers that convert the rough boards into finished prod- In this as in all other cases where interests appear to conflict, 
ucts ready for the ultimate user. Certainly no layman and probably there is a good deal to justify practices that have become estab- 
‘ few lumbermen realize the multitude and the varieties of products lished. The manufacturer of hardwood lumber supplies the raw 
made from hardwoods; but it is easy to see that the form in which material for a multitude of consuming factories and users, and 
the rough lumber reaches the manufacturing consumer must largely _ each of these often owes its success, not to standardization of prod- 
determine the character of his operations. If as has been proposed _ ucts, but to diversification and change. The lumber manufacturer 
the small dimension were supplied to the chair maker, for example, must offer a product that makes an appeal to the widest possible 
in almost the exact sizes he requires, much of his cutting-up would market, and consequently he provides a material that can be con- 
be done away with. Even if this dimension were cut at the lumber verted into any form. To do otherwise would not only restrict his 
| mill from regular rough stock, the freight on the waste would be market but it might restrict the supply of material for legitimate 
saved. If to a much greater extent than at present the stock were users of hardwoods who can not take the stock in the forms suit- 
cut from the log itself into the dimensions required by the remanu- able for others. 
facturer still greater economies of material would appear to be Between the two extremes there is a middle ground that offers 
Possible. All the savings thus effected, however, would be in opportunities for codperation that should prove profitable to both 
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the lumber manufacturer and the manufacturing consumer. Both 
recognize this fact and they are now working together to find out 
how far each can go to meet the needs of the other. All attempts 
of this kind deserve and will have the support of most manufac- 
turers and users, for every practice that reduces the ultimate cost 
of the wood product benefits the industry by extending the use of 
wood. A phase of this question that has received little attention is 
presented by an Ohio millman on page 34 of this paper. His view- 
point is not that of a theorist, but of a practical man, and he sub- 
mits figures that must provoke interest. In his proposal, as he 
plainly recognizes, other interests besides his own are involved; 
and its soundness can not be determined until its practicability 
has been tested at lumber manufacturing plants. Suggestions of 
this kind, however, are not to be dismissed with a word; they merit 
trial, because the industry must save wherever saving is practicable. 


Forest Week an Educational Opportunity 


ELDOM HAS A WEEK BEEN SET aside for special observance 
S that has so much significance to all the people as does Ameri- 
can Forest Week, April 27-May 3. Most persons who read the 
newspapers now know that there is a forest problem before the 
people of the United States. There are still many who think it is 
the lumbermen’s problem; some think it a government problem; 
only a few consider the protecting of the forests and cut-over lands 
from fire and the regrowing of trees a matter in which everybody 
is interested and must bear a part. Persons who have studied the 
problem now know that the time has passed when the duty of pro- 
tecting and perpetuating the forests can be imposed upon any 
group or industry; it is the people’s job, and it is the purpose to 
bring this fact home to all the people in the observance of American 
Forest Week. 

Most fires are caused by persons who do not own either the 
land or the timber burned; but they are dependent upon the forests 
for wood and other products, and the loss from fire ultimately falls 
upon them. ‘Timber is exactly like other property in that the pres- 
ent owners of the forests bought and paid for them. Trees are a 
crop, differing from farm crops only in the length of time required 
to grow them. The similarity between growing trees and growing 
corn is strikingly shown in the report published on page 48. A 
careful investigation by Federal experts brought the conviction 
that millions of trees in southern forests have been killed by drouth. 
Not only so, but it was found that the injury to the trees varied 
with the soil, exactly as would have been the case under similar 
conditions with corn or cotton. 

Though getting excited about the timber situation in the United 
States can serve no useful purpose, lumbermen especially ought to 
become terribly in earnest about it. The solution of the problem 
will not be advanced by crimination and recrimination; it will be 
solved by methods already provided for or at least mapped out in 
the Clarke-McNary law and in State laws that have been framed 
to conform with the provisions of the Federal statute. It is not 
putting the matter too strongly to say that every lumberman ought 
to know every provision of that statute first; and then he ought to 
see that his State changes its laws and its constitution if need be 
to conform to it. These changes can not be brought about without 
popular support. 

It is to be expected, of course, that those who have from. the 
first been interested in forestry will continue to be so; but American 
Forest Week is to be observed for the purpose of interesting every- 
body, instructing everybody and enlisting the support of everybody 
in behalf of forest protection and reforestation. This is serious 
business, and because it is so the American Forest Week program 
must be made educational and instructive. The observance must 
not be allowed to degenerate into a holiday celebration. Local 
organizations formed with a serious purpose must direct the ob- 
servance of the week; the public and other schools must have for- 
estry programs, and if there was ever a problem that deserved a 
good sermon it is that of forestry. In Chicago the Union League 
Club is taking the lead in providing programs and speakers for the 
observance of American Forest Week; similar organizations in all 
cities and villages should do likewise. The National Lumber Manu- 
facturers’ Association, Washington, D. C., is preparing material 
for the week’s observance. Every lumberman, wherever he may 
live, should take upon himself the duty of arousing interest in the 
week’s observance and.ought to lead in framing an appropriate 
program. If throughout the United States instructive programs 
are presented and sound principles of forestry are inculcated, 
American Forest Week for 1925 will prove to be a landmark in 
the education of the public in one of the most vital questions now 
before it. It is an opportunity that lumbermeén as public spirited 


citizens and the lumber industry as one dedicated to the public 
welfare ought not to neglect. 





———__ 


. Graduating Classes in Millworking 


UCH OF THE MORTALITY, financially speaking, among rp. 
tailers in all lines is no doubt due to the fact that it is easy 
to get into the retail business. It is easier, of course, to get 

into some other lines than into lumber retailing, the larger capita} 
required in the lumber business excluding some with smaller means 
who may yet engage in other lines. As population increases anq 
the business becomes more complicated, greater skill and more 
comprehensive knowledge are demanded if success is to be won; 
and this is truer of the lumber business, perhaps, than of many 
others. The need of greater knowledge is recognized by lumber. 
men themselves and their associations represent an attempt to 
provide it. Not only have they converted their periodical meetings 
into “institutes,” but they have actually provided instruction to 
their members. 

For a long time the millworking branch of the lumber industry 
was conducted under serious handicaps because of lack of syste. 
matic methods of cost keeping and accurate estimating practices, 
In recent years, however, through the efforts of such organiza. 
tions as the Millwork Cost Bureau, the Pacific Northwest Millwork 
Association, the Southern Sash, Door & Millwork Manufacturers’ 
Association, the Eastern Millwork Bureau and the Millwork Insti- 
tute of California, systematic instruction has been provided for 
all who have seen fit to avail themselves of it. 

An interesting episode in connection with this educational de- 
velopment in the millworking branch was the graduating of 
students at the quarterly meeting of the Pacific Northwest Mill- 
work Association, held in Seattle, Wash., a report of which appears 
on page 60 of this newspaper. This was a highly significant event, 
for it evidences a determination on the part of merchants of the 
present that the business of the future shall be in competent hands. 
While special emphasis is here placed on the educational work of 
millworkers, the fact is to be noted that the retail branch of the 
industry has done similar work for a number of years. The West- 
ern Retail Lumbermen’s Association long has provided corre- 
spondence courses in lumbering and the Canadian retail organiza- 
tion of similar name has done the same. Also, the National Lumber 
Manufacturers’ Association has for several years made a corre- 
spondence course available to retailers. 


In this connection the efforts of publishers to supply suitable 
textbooks treating of the various phases of lumbering and forestry 
are not to be undervalued. Fifteen or twenty years ago few such 
books were available; whereas, now the lumberman who wishes to 
have a “lumber library” may fill several sections of his book cases 
with the excellent works of,authors fully competent to deal with 
the subjects covered. In fact, as the interests of lumbermen have 
broadened and their needs expanded, the means of obtaining infor- 
mation have increased proportionately. 





Extending the Hardwood Lumber Market 


N a country where everybody reads a daily newspaper and one 
I or more magazines there is no escape from propaganda. It 
reaches not only those it is intended to convince, but it has 
profound effects upon many whom it is not intended to influence, 
and, it may be, injures or benefits them. An example of this kind 
was afforded recently in the warning issued by medical authorities 
against the eating of oysters because they were deemed to be a 
source of typhoid. As a result of this warning, the oyster business 
was temporarily ruined, and though there is no longer any danger 
of fever, there can be no doubt that for many months consumption 
of the bivalves will continue below normal. 

Lumbermen have of course become familiar with the propaganda 
of manufacturers of substitutes for lumber, and they know well 
enough that this propaganda has taken away some of the demand 
for wood. It may well be doubted, however, whether the average 
lumberman realizes how much this propaganda has weakened his 
own convictions regarding the merits of wood. Lumbermen are like 
other persons in the respect that they are influenced subconsciously 
by clever propaganda, and they do not always analyze the claims 
of substitutes to determine for themselves how far they deserve 
acceptance. 

At the meeting of the Hardwood Manufacturers’ Institute, J. H. 
Townshend, executive vice president, reminded members that 4 
wood bodied coal car lasts longer than one of steel. Rust, the 


inveterate enemy of metal, destroys the steel rapidly, and this is 
especially true when the cars must move to the seaports where 








the salt air reaches them. When public opinion on a subject be- 
comes practically unanimous the few who remain unconvinced are 
apt to be called either cranks or ignoramuses, but it sometimes 
happens that they are wiser than the mob. Just now it seems 
as if the railroad that proposed to use wood instead of stee! pas- 
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senger cars would be tempting Providence; but it is probably true 
that where frequent stops are necessary and light engines are 
used, as on suburban trains, the wood car is superior to the steel. 
Even on the heavier through trains, if all the cars were wood 
many accidents could be averted by quicker stopping and there would 
in many cases be less of “telescoping” than with steel trains. 
Whether it is to the interest of lumbermen or not to try to 
promote the use of wood wherever it can be used, the fact remains 


the millmen as well. 


that it has been crowded out of many places where it is the best 
material for the purpose. 
ers may profitably be directed to recovering this legitimate market, 
and that is what the gumwood and oak advertising of the Hard- 
wood Manufacturers’ Institute is designed to do. 
not be forgotten, however, that one important part of that task 
-is to “sell” the lumbermen themselves, not only the retailers, but 


Advertising by the lumber manufactur- 


The fact should 





Lumber Movement About Normal 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 19.—Telegraphic 
reports to the National Lumber Manufacturers’ 
Association from 365 of the leading softwood 
lumber mills of the country indicate that the 
lumber industry is maintaining an approximate- 
ly normal degree of activity. Though the num- 
ber of reporting mills was twelve less for the 
week ended March 14 than for the preceding 
week, there was a slight increase in new business 
and production, notwithstanding some recession 
in shipments. A year ago 382 mills reported 
somewhat larger new business and shipments and 
smaller production. 

The unfilled orders of 256 southern pine and 
west Coast mills at the end of last week 
amounted to 654,355,927 feet, as against 651,- 
832,717 feet for 252 mills the previous week. 
The 133 identical southern pine mills in this 
group showed unfilled orders of 249,060,459 
feet last week, as against 250,986,237 feet for 
the week before. For 123 west Coast mills the 
unfilled orders were 405,295,468 feet, as against 
400,846,478 feet for 119 mills a week earlier. 

Altogether the 365 comparable reporting mills 
had shipments 94 percent and orders 94 percent 
of actual production. For the southern pine 
mills, these percentages were respectively 94 and 
92; and for the west Coast mills, 101 and 103. 
Of the comparable reporting mills, 343 (having 
a normal production for the week of 218,102,398 
feet) reported production 103 percent of normal, 
shipments 98 percent, and orders 97 percent 
thereof. 

The figures for last week, the week before, 
and the corresponding week of last year fol- 
low: Production—238,509,228 feet, against 
236,736,956 feet the week before, and 229,647,- 
145 feet last year. Shipments—225,044,142 
feet, against 232,542,361 feet the week before, 
and 232,721,187 feet last year. Orders—223,- 
281,772 feet, against 222,261,742 feet the week 
before, and 235,356,526 feet last year. 

A comparison of the lumber movement for the 
first eleven weeks of this year with the same 
period of 1924 follows: Production—2,241,- 
502,839 feet, against 2,450,821,864 feet; 1925 
decrease, 209,319,025 feet. Shipments—2,424,- 
717,941 feet, against 2,545,631,695 feet; de- 
crease, 120,913,754 feet. Orders—2,313,979,490 
feet, against 2,541;687,373 feet; decrease, 227,- 
707,883 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are 
not represented in any of the foregoing figures. 
Nine of these mills reported a cut of 4,896,000 
feet; shipments, 7,544,000 feet, and orders, 
6,541,000 feet. The reported cut represents 
27 percent of the total of the California pine 
region. As compared with the preceding week, 
there was a decrease in cut of 2,315,000 feet; 
shipments, 2,234,000 feet, and new business, 
3,110,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 123 mills report- 
ing for the week ended March 14 was 3 percent 
above production and shipments were 2 percent 
below new business. Of all new business taken 
during the week, 38 percent was for future 
water delivery, amounting to 41,257,170 feet, of 
which 28,888,490 feet was for domestic cargo 
delivery, and 12,368,680 feet export. New busi- 
ness by rail amounted to 1,977 cars. Forty-two 


percent of the week’s lumber shipments moved 
by water, amounting to 43,737,115 feet, of which 
31,909,600 feet moved coastwise and intercoast- 
al, and 11,827,515 feet export. Rail shipments 
were 1,819 cars, and local deliveries were 6,774,- 
436 feet. Unshipped domestic cargo orders were 
146,784,525 feet, and foreign, 99,420,943 feet. 
Jnshipped rail trade orders total 5,303 cars. 

The Southern Pine Association reports that 
for the 133 reporting mills, shipments were 5.67 
percent below production, while orders were 
8.12 percent below production and 2.60 percent 
below shipments for last week. Of 87 mills re- 
porting running time, 73 operated full time, in- 
cluding 23 on overtime, 11 of the latter on double 
shifts. Six mills were shut down and the rest 
operated from one to five days. 

The Western Pine Manufacturers’ Associa- 
tion reports a good gain in production, and no- 
ticeable decreases in shipments and new busi- 
ness. Compared with the preceding week, iden- 
tical mills show a decrease in new business of 
13 percent, shipments 7 percent, and an in- 
crease in production of 10 percent. 

The California Redwood Association reports 
production somewhat smaller last week than for 
the week before, while shipments decreased 
slightly and new business showed a good gain. 

The North Carolina Pine Association reports 
noticeable decreases in all three factors, prob- 
ably due to the fact that ten less mills reported 
last week than for the week before. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with fewer mills reporting, registers de- 
creases in all three factors. 

The Northern Pine Manufacturers’ Associa- 
tion reports increased production, a noticeable 
decrease in shipments, and a good gain in new 
business last week as compared with the pre- 
vious week. acaanenaienl 
Former Retailer Gets Diplomatic Post 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 18.—George L. 
Kreeck, of Lawrence, Kan., nominated and con- 
firmed today as minister to Paraguay, in the 
course of his business career has managed sev- 
eral retail lumber yards in the central part of 
the State. For the last eighteen years he has 
been actively identified with the banking busi- 
ness in Kansas. 


Trade Commission Modifies Rules 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., March 19.—Much inter- 


est is being taken in the modified rules of prac- 
tice announced by the Federal Trade Commis- 
sion and concurred in by Chairman Van Fleet 
and Commissioners Hunt and Humphrey. The 
primary purpose is to expedite the work of the 
commission and to avoid unnecessary injury to 


innocent concerns in the enforcement of the law. 
In announcing the change in procedure, the 
commission stated that Commissioners Thomp- 
son and Nugent dissented and would give out 
public statement embodying their views, 
For the guidance of its force, the commission 
issued the following: 


Hereafter it shall be the policy of the commission 
not to entertain proceedings of alleged unfair prac 
tices where the alleged violations of law are a 
purely private contreversy redressable in the courts, 
except where said practices substantially tend to 
suppress competition as affecting the public. In 
all such cases there must be three parties involved 
—the respondent, the competitor injured, and the 
public. In cases where the alleged injury is one to 
a competitor only and redressable in the courts by 


an action by the aggrieved competitor and the in- 
terest of the public is not substantially involved, 
the proceeding will not be entertained. The chief 
counsel is hereby directed to report to the com- 
mission with a memorandum stating his reasons 
and views on all such cases now pending for the 
disposition of the commission, and the chief exam- 
iner shall also report to the commission all pending 
applications for a complaint where the examination 
in his opinion shows that said application comes 
within this rule. 


The commission also adopted the following as 
its policy in the handling and settlement of 
eases: 


The end and object of all proceedings of the 
Federal Trade Commission is to end all unfair 
methods of competition or other violations of the 
law of which it is given jurisdiction. The law pro- 
vides for the issuance of a complaint and a trial as 
procedure for the accomplishment of this end. But it 
is also provided that this procedure shall be had 
only when it shall be deemed to be in the public in- 
terest, plainly giving the commission a judicial dis 
cretion to be exercised in the particular case. 

But when the very business itself of the proposed 
respondent is fraudulent, it may well be considered 
by the commission that the protection of the pub- 
lic demands that the regular procedure by com- 
plaint and order shall prevail. Indeed there are 
some cases where that is the only course which 
would be of any value at all; as for instance, the 
so called blue ay cases and all such where the 
business itself is inherently fraudulent or where a 
business of a legitimate nature is conducted in such 
a fraudulent manner that the commission is war- 
ranted in the belief that no agreement made with 
the proposed respondent will be kept by him. 

The rule shall be that all cases shall be settled 
by stipulation except when the public interest de- 
mands otherwise for the reasons set forth above, 
and that the chief examiner in accordance there- 
with, or the board of review, shall bring forward 
to the commission for such settlement all cases 
which in their opinion shall fall within this rule 
with their written recommendation. 


In conelusion the commission’s announcement 
said: 


While under the old rule, a notice and hearing 
is given after complaint is issued, a majority of the 
commission is of the opinion that the mere issuance 
of a complaint often is of damage to a respondent 
if it shall be found that the respondent is not 
guilty of the practices charged. It is impossible to 
obviate this in all cases, but the majority feels 
that great care should be exercised to avoid such 
effects. Therefore the majority believes it is in the 
interest of justice that before a complaint is issued 
against a party, he should be afforded an oppor- 
tunity to show any reason he may have, either in 
fact or in law, why a complaint should not be is- 
sued. The majotity also believes that such hear- 
ings will be to the advantage of the commission by 
developing facts for the information of the com- 
mission from which it may be better able to deter- 
mine whether cause exists for the issuance of a 
complaint. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINGToN, D. C., March 19.—Following 
are f. o. b. mill prices March 12 to 14, of a 
varying number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, S2S 
Edge grain— or S4S 
1x3” B&better. ..$83.12 p> wy oak Me eae *37.34 
Flat grain— 5S ONG AS aves 24.53 
1x4” B&better .. 46.59 1x 8” No. 3 19.80 
1x4” No. 2 com.. 20.88 1x12” No. 1...... *50.51 
1x6” No. 2 com.. 22.49 1x12” No. 2...... 25.39 


1x6” No. 3 com.. 15.45 
Dimension, 2x4”, 16’ 
a RR Re 
RRO Ca cuwenadae 21.50 


Long Leaf Timbers, 
S4S, 20’ and Under 


*Figures for March 1 to 14. 
SASSER ABRBBABAABE 

Tue cost of fighting forest fires in California 
in 1924 amounted to $1,320,542, of which total . 
the Federal Government spent $991,743; the 
State of California with codperating counties 
$138,271, and codperating agencies, chiefly lum- 
ber operators, $199,528. 
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Redwood for Pulp Making 


As an owner of both virgin and second growth 
redwood, I should like any information you may be 
able to give as to the value of second growth red 
wood for paper pulp. Also if you have any litera 
ture covering redwood and its varied uses, kindly 
list the cost and I will send you check to cover. Is 
California fir, commonly called Oregon fir, ever 
used for paper pulp ?—Inquiry No. 1,492. 

[It is commonly understood that in most cases 
second growth or young timber is as good for 
the manufacture of paper pulp as is the old. It 
may in some cases be even more valuable. For 
many years the Forest Products Laboratory, 
Madison, Wis., has been testing the principal 
American woods, to determine their pulping 
qualities by the various chemical processes. In 
his book ‘‘Pulpwood and Wood Pulp in North 
America,’’ R. 8. Kellogg, secretary of the News 
Print Bureau, himself a forester, and a recog- 
nized authority on this subject, summarizes the 
results of the tests made by the Forest Products 
Laboratory. These figures show for bone dry, 
screened, unbleached pulp, per hundred cubic 
feet of solid rossed wood, it being assumed that 
this is equivalent to a cord, for redwood a yield 
of 1,100 pounds of sulphite pulp. Of redwood 
sulphite pulp he says, it is difficult to bleach, 
easily pulped, of fair strength and dark col- 
ored. Its possible uses are for low grade wrap- 
pings. The same amount of wood would yield, 
according to this authority, of sulphate pulp, 950 
pounds, which is long fibered but tender, and 
may be used as a substitute for spruce. Of 
grand or Oregon fir, the same author says that 
it yields 980 pounds of sulphite pulp, is easily 
bleached, easily pulped, of fair strength and 
excellent color, and may be used as a substitute 
for white spruce. Of mechanical pulp it yields 
1,950 pounds of good fiber, color and strength, 
and which is a possible substitute for white 
spruce. 

Persons interested in the manufacture of pulp 
from any kind of wood, will find in the book 
referred to an abundance of valuable informa- 
tion.— EDITOR. | 


Hardwood Waste in Random Widths 


Dayton, OHIO. 
Epirok AMERICAN LUMBERMAN: There is an or- 
ganization located at 605 North Michigan Ave., 
Chicago, known as The Millwork Cost Bureau, that 
is doing a most constructive, intelligent service for 
the millwork industry. Cost accounting in all of 
its ramifications is dealt with, including a corre- 
spondence course in estimating. One of the most 
important features in this service is the question 
of waste. Out of actual experiences gathered by 
this organization, it is an established fact that the 
losses in the special millwork shops on the various 
kinds of lumber are as follows: 

Percent 

Yellow pine, cut stock widths........ 7 

Cypress, cut stock widths............ 10 

Plain oak, cut random widths........ 80 

Birch, cut random widths............ 38 

Sap gum, cut random widths......... 22 

Quartered oak, cut random widths.... 40 

Black walnut, cut random widths..... 35 

Red gum, cut random widths........ 30 


By actual test in our plant in some cases we have 
found these percentages are low. We have been 
buying some stock width hardwoods and by actual 
test found that birch has gone through on a loss of 
14 percent and plain oak, 11 percent. Recently, I 
made a test on birch and found that $26.30 a thou- 
sand feet was lost by using random stock, as against 
stock widths; assuming that in each case the lum- 
ber cost $127 a thousand feet for FAS unselected 
birch. 

The unsolved part of the problem is the percent- 
age of loss that will be found by the manufacturer 
in cutting his side boards to even width. I am told 
by hardwood manufacturers of wide experience 
that this loss will be “negligible.” 

From the standpoint of building construction, 
hardwood lumber is largely used by special mill- 
work manufacturers and is a most important factor. 
One of the most serious conditions in the industry 
today is the absence of cotrdinated effort as be- 
tween the manufacturer and fabricator and the 


retail dealer. There is but one customer for the 
entire group —the consumer. 

An intelligent program that shall conserve time 
and materials to the end that the house may be 
built for the least money is an obligation upon all 
concerned, As the matter stands today, the manu- 
facturer no doubt is doing a good job and but little 
material is going into the waste burner, but what 
consideration is being given to the needs o1 the 
fabricator of trim and hardwood flooring as a pare 
of his program? 

From recent correspondence, I quote the follow- 
ing statement made by a prominent hardwood 
manufacturer : 

“The difficulty is that hardwood grading rules 
have never been made with a view to answering 
any specific consuming requirements, but are purely 
arbitrary ; their only accomplishment being to pro- 
vide some measure by which the average value of 
the log run product can be measured.” 

Ife might well have added that the ultimate con- 
sumer so far has not been a factor in the manu- 
facture of lumber. Is there not a burden of. re- 








Durability of Yellow and Black Locust 


Kindly inform me which wood has the longer 
life. yellow locust or black locust.—INQUIRY No. 
1,458, 

|The foregoing inquiry comes from a West 
Virginia lumber company. The locust tree that 
enters most generally into commerce is Robinia 
pscudacacia, and to this the terms ‘‘ black’? ang 
‘fyellow’’ are both applied. If the inquirer 
means to distinguish between the yellow sap. 
wood and the black heartwood of Robinia pseu- 
dacacia, the answer probably would be that the 
heartwood is more durable in exposure to the 
weather or the soil than is the sapwood. How- 
ever, Gleditsia triacanthos, the honey locust, 
ulso is sometimes called the black locust. If 
the inquirer wishes to compare the honey locust 
with Robinia pseudacacia, the answer unques- 
tionably would be that the latter is much more 
durable than the former. The locust wood is 














Before being cut up, muahcgany logs, which are generally hewn square, are submerged in vats or 


tanks of water. 
picture. 


After being cut into boards they are sometimes stood on end as shown in this 
Special apparatus is used in drying veneers. 





sponsibility that the entire group owes to the con- 
sumer and to the coming generation from a con- 
servation viewpoint ? 

The Ohio Association of Retail Lumber Dealers 
is seeking to establish codperation between the 
manufacturer and his agent, the retailer, for the 
benefit of the buying public. 

It has been very aptly said that ‘“‘There are three 
sides to every question—your side, my side and the 
right side.” 

If the AMERICAN LUMBERMAN and other journals 
of the country, by inviting discussion, can find the 
“right side” to this question, having in mind the 
public in doing so, it seems to me a step forward 
will have been made, 

S. S. KING, 

President Dayton Lumber & Manufacturing Co. 


No Loss in Using American Machinery 


MILWAUKEE, WIS. 

EDITOR AMERICAN LUMBERMAN: On page 84, 
your Feb. 18 issue, appears an article relative to 
Swedish and American sawmill machinery, with 
Col. Sullivan’s comments, which of course we wish 
to second. 

Mr. Oxholm stated that he saw an 11-inch log, 
eighteen feet long completely and beautifully sawed 
in forty-five seconds on a Swedish gang. Just for 
the sake of comparison, we laid this job out and 
found thgt all the cuts necessary to reduce the 
same log to inch lumber of the same grade as pro- 
duced by the gang, would require just 12.6 seconds 
of actual cutting time on our new horizontal re- 
saw, and the cutting we believe, would be just as 
beautiful. 

The above comment is offered simply to assure 
American manufacturers that they are not missing 
anything by patronizing home industry. 

ALLIS CHALMERS MANUFACTURING Co., 
Milling Machinery Dept. 
C. L. Crosny, Sawmill Division. 


remarkable for its strength, hardness and dura- 
bility. It is about one pound a cubie foot lighter 
than white oak, but is 34 percent stiffer and 45 
percent stronger. Its strength exceeds that of 
shagbark hickory, and it is doubtful whether a 
stronger wood exists in the United States. Its 
hardness is equally remarkable, and is said to be 
due to crystals formed in the wood cells, and 
known as ‘‘raphides.’’ Its durability is prob- 
ably equal to that of Osage orange, mesquite, 
and catalpa, but it is not easy to fix a standard 
of durability by which to compare different 
woods. Locust is the best fence post wood in 
this country, because it is usually much straight- 
er than other very durable woods. The posts are 
expected to last at least thirty years, and have 
been known to stand twice that long. 

For more than one hundred fifty years locust 
was almost indispensable in ship building, fur- 
nishing the tree nails or large pins which held 
the timbers together. It supplied material for 
other parts of ships also, but in smaller quan 
tities. The substitution of steel ships for wood 
lessened the demand for locust pins, and in man) 
instances large iron nails are used to fasten 
timbers together. In spite of this, the demand 
for locust tree nails is nearly always ahead ot 
supply. The wood is also extensively used fo! 
the manufacture of insulator pins. Much of 
the foregoing information is taken from Gib 
son’s book ‘‘American Forest Trees.’’ 
EDITOR. | 


OF THE 62,500,000 board feet of lumber pro 
duced in Maryland in 1920, about 25,000,000 feet 
was used in the State and the rest exported té 
other States. 
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Southern Pine Conditions Improve 


A pick-up in demand for southern pine dur- 
ing the last ten days has been reported from 
most distributing and manufacturing centers. 
Mills reporting to the Southern Pine Associa- 
tion during the week ended March 13 booked 
orders totaling 87 percent of normal. While 
their volume remains below the average for the 
year so far, it represents a good gain over the 
previous week. Production at these mills con- 
tinued on a high level, registering 95 percent 
of normal, while shipments were well in line 
with foregoing weeks at 90 percent of normal. 
Order files on March 13 were the lowest of the 
year, but nevertheless were far from depleted, 
the average per mill being 1,872,635 feet. 

The mild weather that has recently prevailed 
in the North and East has enabled a good deal 
of building to get started, with the result that 
both retail and wholesale trade has expanded. 
The mills report many wire requests for stock 
and hurry-up calls for deliveries on old orders. 
Demand from the middle West is still restricted 
on account of bad roads holding back country 
trade. It is confidently expected that another 
couple of weeks of favorable weather will bring 
activity back to all of these important markets. 
The South meanwhile continues to bulk large. 
Texas country trade is held back by drouth, but 
practically all the larger cities in that State 
are building heavily and using large amounts of 
lumber. 

Car and railroad material orders are not in 
as large volume as they were some time ago, and 
prices on this class of stuff are not as strong, but 
yet not weak. While there are few large orders, 
a good number of small ones seem adequately to 
cover offerings. Export business also seems 
somewhat slower than it was, but the mills still 
have plenty of it on their books for future ship 
ment and price concessions are rare. Every 
thing in the timber line is well held. 

The mills are slowly accumulating some stock, 
which, they say, they need to meet the spring 
demand which apparently is now developing. 
Prices are stronger, and the level is generally 
unchanged from last week. Inch No. 2 common 
and joists are in a particularly good position, 
and these items are expected to advance as the 
market improves. The number of transit cars 
has been substantially reduced during the last 
ten days, and those now offered bring better 
prices. 


Northern Hardwoods Are Buoyant 


The northern hardwood market is holding up 
well, considering the general lack of new busi 
ness. Some buying is being done right along by 
the various consuming industries, but the orders 
are in nearly all cases small and their total is 
disappointing. However, there is not « great 
deal of dry stock available at the mills, and 
manufacturers feel confident that the market will 
have shown a definite change for the better by 
the time the new stock reaches shipping condi- 
tion toward the end of May or early June. It is 
this absence of heavy stocks which assists in 
maintaining prices, which, while softer than they 
were, have not declined proportionately to those 
on southern species. No. 3 birch probably is the 
most active item on the list. There is very little 
of it at the mills, while it is called for from all 
sides. Hard maple is developing some soft spots 
consequent to the failure of automobile demand 
to materialize. However, it is believed that the 
maple flooring industry will soon revive, now 
that the building season is close at hand, in 
which event maple should recover a good deal 
of its strength. The furniture interests have 


been cautious buyers for some time, but there are 


now signs of increased takings that will react 
beneficially on the market. Taken as a whole, 
the lower grades are in good position. Present 
sales are restricted largely to flask lumber, but 
substantial inquiries for crating stock have again 
<ome to hand. 





Southern Hardwood Factors 


Demand for southern hardwoods remains on 
a low level, and the market is unsteady. The 
furniture industry appears to be buying in 
slightly heavier volume than for some previous 
weeks and, though its takings are still on a 
strictly hand-to-mouth basis, it continues to be 
the leading purchaser. There is also a fair move- 
ment of lower grades to box and crating case 
plants. Buying by practically all other do- 
mestic consumers, however, is sluggish. They 





Statistics on production, orders and 
shipments appear on page 46 





claim they are not booking the amount of new 
business they ought to be or were figuring on, 
and that they have on hand or coming in, all the 
stock that they will require during the immedi- 
ate future. Many of them have curtailed opera- 
tions and say that their prospects are indefinite. 
Among the formerly important consumers whose 
takings have now dwindled to insignificance are 
the piano and phonograph manufacturers. It 











This playground built 
large tree in Pasadena, Calif., more than 25 
years ago still stands apparently as stout 
and rigid as when first constructed. The 
identity of the original builder has been lost 
with the passing of time 


in the branches of a 





is reported that some of these have sold their 
plants, or are negotiating for their disposal. 
Their place, to some extent, has been filled by 
the radio cabinet makers, but of course this 
market does not use as large quantities of ma- 
terial. 

Agricultural implement and vehicle plants 
are still operating on part time only, and while 
the outlook in this industry for the coming sea- 
son is considered better than it has been for 
some years, extreme caution is being practiced 
pending definite developments. Little business 
is as yet coming from the building trades, but 
the arrival of spring will undoubtedly bring 
new life to this line. The best prospects are in 
fact associated with the flooring, interior trim 


and sash and door produeers. There have been 
no new developments in the automotive indus- 
try to lend encouragement. Detroit reports that 
production remains depressed and hardwood 
buying is at a standstill. The automobile man- 
ufacturers still count on a revival in sales as 
spring opens up, but no one, seems to care to 
predict the extent of this revival. 


The export trade is a bright feature. While 
this can hardly be characterized as active, there 
is a good amount of business offered and many 
promising inquiries are in circulation. The ex- 
tension of the present freight rates to European 
ports until Aug. 30 is expected to stimulate the 
overseas movement. One large overseas for- 
warding concern reports that it has on its books 
orders for 15,000,000 feet that call for ship- 
ment between April 30 and Sept. 1. 

The hardwood mills in most of the southern 
territory continue to operate at high speed, as 
logs are plentiful and must be manufactured or 
allowed to deteriorate. Stocks generally are 
accumulating, and pressure is developing to 
move as much lumber as possible. The result is 
declining prices on a good many items. Red 
gum continues to be comparatively scarce due 
to heavy furniture trade purchases, and to be 
the strongest of the sisters. Sap gum has re- 
cently lost some ground. 


Cypress Shows No Change 


No important change has been observable in 
the cypress market. Industrial demand is of 
good proportions, and continues to lead over 
retail requirements, as it has for several months. 
Retail stocks are described by distributers as 
very low, and they expect the yards will have 
to replenish their stocks more or less extensively 
when the building season opens up a few weeks 
from now. Upper grades have been moving 
somewhat more freely of late, and inquiries in- 
dicate that common items will perk up soon. 
The cypress mills are operating at approximately 
normal, and in some cases somewhat above, and 
stocks are well rounded out. Prices are being 
firmly held, especially on shop lumber, demand 
for which has about equalled production for 
some time, Car supply is described as adequate 
and the labor situation as good. 


Fir Bookings Exceed Cut 


An encouraging increase in rail business dur- 
ing the last fortnight is reported by the Douglas 
fir mills. Members of the West Coast Lumber- 
men’s Association have sold, during the week 
ended March 14, 1,977 cars, compared with 1,772 
cars during the previous week. Domestic cargo 
trade at the same time fell off, totaling 28,- 
888,490 feet as against 38,968,383 feet during 
the week ended March 7. Exports increased 
slightly, to 12,368,680 feet. In all, bookings 
amounted to 3 percent above production, and 
shipments totaled 1 percent above the same 
mark. 

The recent mild weather in the northern see- 
tions of the country is responsible for this in- 
crease in rail trade. Retailers are moving out 
larger quantities of stock and are in turn buying 
on a better scale. The market is as yet far 
from active, however, but undoubtedly will be- 
come much more so after a few more days of 
favorable weather conditions. 

The west Coast mills have curtailed their 
output radically, many of them now running 
on a 4-day basis. Stocks consequently are not 
being accumulated, and assortments are not the 
best. While it is fairly easy to place an or- 
dinary order, it is sometimes difficult to obtain 
specified lengths and widths. Prices are being 
firmly held, and manufacturers say that the 
next change will be upward. It is certain that 
output in the immediate future will be regulated 
according to current demand, and will increase 
only as demand increases. This means that no 
decreases in prices may be expected. 
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ERE is an interesting example of how, by the process of remodeling, an 
unattractive old house was modernized and beautified. To begin with, 
in order to break the lines and to improve one of the upstairs bed rooms, a 
gable was added on the front, giving a better ceiling to this big bed room. 
The south parlor window was torn out and replaced by an extended double 
window, thus providing a nice place for growing plants during the winter. 
The porch was embellished by boxing in the square posts supporting the roof 
and adding a neat enclosed rail- 
ing. But the greatest improve- 
ment to the porch was the change 
in the form of the roof. As can 
be seen, the old roof was hardly 
disturbed—all that was neces- 
sary was simply to build the new 
roof right over the old one. And 
the finishing touch was the lattice 
work enclosure beneath the 
porch. So the barren looking old 
house became the prettiest home 
in the neighborhood, at a cost 
which the owners felt to be very 
moderate when measured against 
the advantages derived. There 
are many houses of this type in 
Cut out in outline this part, which sh ows the improvements described above, almost every community that 
lay it on the large picture, moving it abou t until in position, and observe the effect ©0Uld be similarly treated. 
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WASHINGTON, D. C., March 16.—The Central 
(ommittee on Lumber Standards held a two- 
jay meeting here March 13 and 14 to consider 
commendations following the meeting of the 
Consulting Committee in Chicago last month, 
and to take action on other matters in connection 
ith American Lumber Standards. 

At the outset it may be stated that the Cen- 
tral Committee found its financial condition 
nost unhappy, with a deficit of $7,000 already 
geerued and voluntary subscriptions coming in 
ina rather discouraging way. Ways and means 
were considered by which adequate financial 
support for the work of the Central Committee 
may be assured. In order to get more associa- 
tions to subscribe, a motion was adopted fixing 
minimum dues at $25 a year for associations nut 
in position to contribute on the basis fixed for 
larger organizations. 


Motion Covering Raising of Funds 


A fund of approximately $15,000 is needed 
annually, and the Central Committee motion 
provides that it shall be raised as follows: 

By annual contributions from subscribing asso- 
cdations—of not less than $500 for national asso- 
cations; $250 for regional associations not affili- 
ated with national associations; $150 for regional 
associations affiliated with national associations ; 
$100 for State, and $25 for local associations. 

Through receipts from subscribing national lum- 
ber associations of such percentage of their annual 
receipts from dues (not exceeding 3 percent) as 
may be necessary, in addition to revenues from 
other sources, to supply the remainder of the neces- 
sary budget. ela : 

Voluntary contributions from other interested 
sources. 

Secretary Uhl was directed to advise all the 
constituent associations and urge them to make 
remittances promptly in order that there may be 
no interruption of the work of the committee. 

The Central Committee met here primarily 
for the purpose of considering recommendations 
received from the Consulting Committee on Lum- 
ber Standards with regard to different matters 
looking toward the completion of the standard- 
ization of softwood lumber, and also to con- 
sider its prospective work as the Central Com- 
mittee on Utilization of Forest Products. 


General Conference Date Set for May 1 


‘“‘The Third Progress Report on Factory 
Lumber Grading Studies—-Softwoods for Sash, 
Doors and General Millwork,’’ made by the 
Forest Products Laboratory and considered at 
the February meeting of the Consulting Com- 
mittee, together with the report of the sub- 
committee appointed at Chicago to study the 
report and submit recommendations, was con- 
sidered. The program outlined by the sub- 
committee report was endorsed and a request 
made that a final report be submitted to the 
Central Committee prior to the general confer- 
ence to be held here on May 1. This date has 
now been definitely fixed for the general confer- 
ence, 

Likewise, the Central Committee endorsed the 
action of the Lumber Manufacturers’ Stand- 
ardization Committee, approved by the Consult- 
ing Committee, with regard to recommended 
changes in American Lumber Standards cover- 
ing definitions of defects and blemishes etc. The 
final draft is to be submitted to all manufac- 
turers’ associations prior to April 15, the Cen- 
tral Committee desiring a final report in advance 
of the general conference May 1. 

The Central Committee endorsed with slight 

amendments the ‘‘Recommended Lumber Ab- 
breviations’’ and approved the list of commer- 
cial names proposed as standard for lumber cut 
from the principal species of softwoods in the 
suggested revision of Revised Bulletin 16. 
The committee considered the progress re- 
ports on the survey of short lengths, which ap- 
pears to be going forward nicely. A complete 
report will be submitted to the general confer- 
ence covering industrial uses, construction uses 
and production of short lengths. 





Chairman John W. Blodgett appointed a sub- 
Committee consisting of John E. Lloyd, retail- 
&rs; Dwight Hinckley, wholesalers, and C. C. 

eppard, manufacturers, who sat in for John 
H. Kirby at the meeting, to work out ques- 
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tionnaires for a survey covering demand and 
supply of American Standard Lumber. Each 
brought baek a questionnaire to be submitted to 
his respective branch of the industry, and these 
will be sent out by the Central Committee with 
the expectation of getting returns by April 15 
for presentation to the general conference. 

The committee approved the provisions for 
the selection and inspection of softwood dimen- 
sion and timbers when working stresses are re- 
quired, worked out by a committee representing 
the interested groups and approved by the Con- 
sulting Committee. 

Approval was given to the proposal adopted 
by the Consulting Committee that 7/16-inch 
shall be the minimum thickness on the thick 
edge of 44-inch beveled siding. This is in line 
with the standard 1-inch surfaced lumber. 

In order to provide better understanding and 
easy comparison of American Lumber Standards, 
the Central Committee voted that where thick- 
ness or width are used they be expressed in 
direct terms of the same denominator. For ex- 








OWN YOUR OWN HOME 


Dollars Wisely Invested 


1925 is to be a year of remodeling 
and building homes of your own. 
Dollars spent here and there to re- 
model your home and to add few ad- 
ditional features is money wisely in- 
vested. For instance: 
A new recom 
Anew porch 
New floors 
A new roof 
A breakfast nook 
Screened in porches 
Fences 
Pergolas 
A well kept property has an ‘in- 
creased value that easily absorbs the 
cost of the work. 
Whatever your building problems 
may be, let us help you figure them as 
our services are free. 


Art Risser Lumber Co. 
OWN YOUR OWN HOME 


Welcome Illinois Farmers 


This advertisement of an Illinois retailer points 
out a number of ways in which the average 
home may be improved by remodeling 








Central Committee Discusses Standards Progress 


ample, where 25/32 and 13/16 are used in or- 
der to avoid possible confusion the latter figure 
would be expressed as 26/32. 

Vote to Amend Section 19 of Standards 


The committee voted to amend Section 19 of 
American Lumber Standards to read as follows: 

19. The thicknesses and widths of yard lum- 
ber as specified in Section 18 shall be considered 
oo All other sizes shall be considered spe- 

Yard lumber of standard and extra standard 
size shall be described by those standard dimen- 
sions. 

The Central Committee approved with slight 
amendments the action of the Consulting Com- 
mittee with regard to provisions covering grad- 
ing, inspection and measurement of yard lum- 
ber which were recommended as additions to 
American Lumber Standards, and which were 
not approved by the Consulting Committee, 
which held that their inclusion in the standards 
was not necessary inasmuch as the majority 
of them are now included in those association 
grading rules which have been revised to con- 
form to the American Lumber Standards. 


Molding Committee’s Report Adopted 


As recommended by the Consulting Commit- 
tee, the Central Committee formally adopted the 
report of the molding committee as embodied 
in the 1925 book entitled ‘‘Wood Moldings,’’ 
compiled by the Wholesale Sash & Door Asso- 
ciation, Chicago, after a survey and study of 
the subject participated in by the Department 
of Commerce, American Institute of Architects, 
Central Committee on Lumber Standards and 
molding manufacturers, distributers and retail- 
ers interested in the wood-using industry. 

The Central Committee also approved the 
recommendation of the Consulting Committee 


that a paragraph be included in the American 


Lumber Standards that ‘‘unless otherwise 
stated in the contract of purchase, yard lumber 
be double end-trimmed with a tolerance of not 
to exceed 3 inches in excess of the nominal 
length.’’ 

Secretary Uhl was directed to inform the 
Georgia-Florida Saw Mill Association that the 
Central Committee does not feel that it lies 
within its province to act formally on the rules 
proposed by that association for the grading of 
end matched yellow pine short length flooring 
and ceiling, at the same time commending the 
association for this move toward better conserva- 
tion. 

Shipment and Sale of Mixed Grades 


The Central Committee approved the motion 
adopted by the Consulting Committee covering 
the shipment and sale of mixed grades, which 
reads as follows: 

It is the sense of this conference that shipment 
and sale of mixtures of grades, such as the so 
called dimension grade No. 2 common and better 
and such others as “pile run” or “machine run” 
are held to be bad practice and subversive of the 
— of the American Lumber Standards in prac- 

Because of the relation of the probable thick- 
nesses for softwood factory lumber to the pres- 
ent yard lumber thicknesses, the Central Com- 
mittee unanimously approved the establishment 
of minimum extra standard sizes for 14, 1%, 
21/3, 3 and 4 inch common boards and dimen- 
sion as follows: 11%, 1%, 2%, 2%, and 3% 
inches. , 

The committee unanimously agreed to recom- 
mend to the May conference publication by the 
Central Committee for the benefit of all lumber 
buyers and consumers of an American Lumber 
Standards handbook, showing, for each standard 
size and each standard grade in each standard 
item of softwood yard and factory lumber, the 
name and address of each lumber manufactur- 
ers’ association which provides for such sizes, 
grades and items in their association grading 
rules, and whose members produce such stand- 
ard material, such publications to be distrib- 
uted generally to all known softwood lumber 
buyers and large users. 

The Central Committee approved the recom- 
mended revision of ‘‘ Simplified Practice Recom- 
mendation No. 16—Lumber’’ with certain 


(Concluded on page 41) 
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Some Retail Groups Suffer from Grapevine Reports About Competitors 


While Having Common Problems That Can Be Solved Only Co-éperatively 


We keep finding little and big stories 
about codperative competition. Some of our 
friends think there isn’t any such thing; 
but they’re move interested in the meaning 
of words than in the meaning of business. 
There’s nothing new or revolutionary in the 
idea back of this kind of competition, for 
men have been making use of it ever since 
they found that the bread could be earned 
with a little less sweat if neighbors ex- 
changed work. Each man wanted a little 
more for his labor; and he learned how to 
get it by taking his fellows into a sort of 
informal partnership for getting certain 
parts of, be work done. 

Coodper&tive efforts among 
lumber retailers have been ex- 
tensively reported in this paper. 
It’s an effort for efficiency, not 
for charity. Dealers discover, 
say, that outside competition is 
eutting in. It may be the local 
yards are not organized for effi- 
cient handling and low over- 
head; so there is some codpera- 
tion fixed up for handling cred- 
its or slow-moving items. It 
may be the community in gen- 
eral needs a little education on 
the subject of building; so there 
is some joint educational adver- 
tising. And soon. The process 
doesn’t go to the point of a joint 
partnership and a pooling of 
earnings. But it does go to the 
point where all the dealers, 
working together, can do better 
and more cheaply the things 
that must be done for the wel- 
fare of the business. Well, 
sometimes it doesn’t go that far. 
There has to be a small begin- 
ning’. Dealers, need some ex- 
perimental confidence in each 
other; not solely in their mutual 
honesty but also in their capac- 
ity to work with other dealers. 
Then we've seen situations 
where the common garden vari- 
ety of honesty wouldn’t stand 
the acid test, or any other test. In those 
places we’ve seen first rate dealers, them- 
selves honest and public spirited, who 
would have liked to work with their com- 
petitors but who didn’t dare try it. It would 
have been a case of the lion and the lamb 
lying down together and only the lion get- 
ting up. 

The town of Newton, Iowa, the washing 
machine capital of the United States, has 
under way a project that is a coéperative 
undertaking of some magnitude. It includes 
some twenty-two firms; concerns of all kinds 
that make or sell articles for a home, 
whether it be building materials or decora- 
tive stuffs or radio receiving sets. Ac- 
cording to the plans, a local contracting 
concern will build a house on a selected lot. 
It will be an attractive building of mod- 
erate size and of popular design. It will be 
finished, painted, decorated, furnished and 
placed in condition to be a going concern; 
ready to be moved into. Probably the fur- 





nishing will be done with an eye to making 
a good display, but it will be a complete 
job. 

“The purpose of this ‘model home,’ ” says 
the Newton Daily News, “is to show the 
people of Newton just what can be accom- 
plished by using materials obtained 
through Newton manufacturers and dealers, 
and the relatively low cost of furnishing a 
home with all modern conveniences. 

“Following the completion and furnishing 
of the home on or about July 1, a three- 
month inspection period will begin, ending 
Oct. 1, 1925. During this period, the house 
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their own by seeing one that is attractive. 

This is not precisely a new idea in Ney. 
ton. It has been tried in rather complete 
experiments before and has proved success. 
ful. This paper carried a story a year or 
more ago about the furnishing of houses by 
the Iowa Mercantile Co., of Newton. This 
department store has codperated with sey. 
eral building contractors in furnishing and 
decorating new houses and opening them 
for a few days to the public. It has never 
failed of satisfactory results. Crowds of 
people go, look the place over most search. 
ingly, ask innumerable questions, * take 
away whatever pamphlets are 
offered them and eventually buy 
the house and the goods. I be- 
lieve in every case this store has 


sold everything on _ display, 
while the goods were in the 
house. This includes the cur- 




















One can imagine the feelings of these misinformed retail competitors, 
who wouldn’t speak to each other, when the association secretary 
called a little local meeting and opened the varied bids they had 
submitted on a phoney lumber bill 


will be open from 8 a. m. until 8 p. m. daily. 
At all times, those who aid in building or 
furnishing the house will have the privilege 
of showing people through the house. 

“During the three-month inspection pe- 
riod, sealed bids will be received for the 
completed house with all its contents. On 
Oct. 1, these bids will be opened and the 
highest responsible bidder will receive the 
house.” 

Here is a community home-building cam- 
paign of advertising that goes to the root 
of the matter. At least it gets down to 
fundamentals in the matter of appearances, 
and in these days appearances do much 
toward deciding a sale. Back of appear- 
ances, of course; is the old bogie of finances, 
and the way in which finances are arranged 
is getting to be more and more potent in 
the making of sales. But people are not 
usually attracted in the first place by a 
clever financing scheme. They get the de- 
sire to build a house and make a home of 








tains and draperies. The house, 
too, I believe has always found 
an immediate buyer. 

This time there is to be a 
larger circle of codperators, and 
an effort is to be made to show 
Newton people the completeness 
and desirability of the household 
gear and services that can be 
bought in their own town. It is 
rather surprising to find how 
wil many people are not aware of 
AKA the things that they could have; 

ill things they can buy locally and 

a = can easily afford but don’t have, 
simply because they don’t know 
they are available. This re- 
minds us of a story we heard 
some months ago. In a medium 
sized midwestern city there is 
an electrical concern that has its 
main office on a _ side street. 
People were accustomed, many 
of them at least, to pay their 
service bills at their banks or to 
mail checks in. The company 
had a fine line of lamps and 
toasters and grills and_ perco- 
lators; in fact the usual electrical acces- 
sories. But it had not sold as much of this 
material as it wanted to or as much as it 
might reasonably expect to sell. When the 
November bills for electric current were 
sent out Dec. 1, the company included 4 
little stuffer announcing that to every per- 
son who came into the office to pay his bill 
there would be given a tea tile. The state- 
ment was added that this was for the pur- 
pose of getting their regular customers to 
look at the company’s line of accessories. 
Attention was called to the fact that Christ- 
mas was approaching and that percolators 
and lamps and the like make excellent 
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Christmas gifts. People came in such num- 
bers that the supply of tiles had to be re- 
newed by telegraph. The sales of this ac- 
cessory line jumped to five times the aver- 
age of previous months; and the interesting 
thing is that after Christmas it did not ° 
back to the old average. People saw things 
they had never thought of possessing, and 
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in the course of time began buying them. 
The company went to the most promising 
public; the people who were already buying 
electric current. 

During the winter we heard of another 
jiece Of codperative work; this time in- 
tended for the education of the dealers 
rather than of the public. It is one of those 
half formal, half informal things that can’t 
be reduced to a foolproof formula. The 
chief performer is well known to readers of 
this department, but when he told me the 
story he asked me to name no names if I 
retold it in these columns. I’m rather glad 
to have it that way, for it’s a 


of the matter, the newcomer suspected that 
there was a certain amount of inaccurate 
estimating of bills; some plain, old-fash- 
ioned ignorance. ~ 

He wanted to straighten these things out. 
There was the purely selfish reason, that if 
this was not corrected he would have his 
troubles in selling at a reasonable profit. 
They must cut into his sales, no matter with 
what skill he managed his business. Ex- 
perience proves that a clever and honest 
dealer can get along under almost any com- 
petitive conditions; but experience has never 
proved that he could sell as much or make 





dificult thing to report accu- 
rately; difficult, because the 
same set of facts means differ- 
ent things to different people. 
But it was something like this: 
A newcomer in a certain popu- 
lous territory found, as he in- 
quired around, that he was in a 
section where competition was 
bad all the time and frequently 
was murderous. He didn’t like 
that, but he went on with the 
business of fixing up his yard, 
getting acquainted with his 
community, starting his regular 
routine and so on. He got ac- 
quainted with his competitors 
as he could and studied the gen- 
eral conditions of retailing. 
The more he investigated in this 
quiet way, the less reason he 
could see for the bad competi- 
tive conditions. There was a 
little danger of outside competi- 
tion, because of the nearness of 
a good-sized city. But this 
competition figured but little in 
the situation as compared with 
the competition among local 
dealers. 


This newcomer found that 
some competitors would not 
speak to each other; that some all 
were not even acquainted. It 
was rather amusing to hear one 
dealer telling about the mean- 
ness of another, to find that the 
first would not know the second 
if they were to meet. It was the 
old story of second-hand reports 
circulated for a purpose. Other- 
wise-intelligent lumber dealers 
seem quite as ready to believe 
these garbled stories as any- 
body. It was inevitable that 
certain dealers should have the 
reputation, given them by the 
reports over this grapevine tele- 
graph, of being the ones to cut 
the life out of prices. 


It seemed to the newcomer 
that there must be a lot of mis- 
understanding in the whole 
situation. He did not think all 
these people were wilfully do- 
ing the things charged against them. He 
was ready to guess that the so called of- 
fenders were not simply malicious and out 
to make business impossible. He guessed 
that they heard similar stories about their 
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competitors and probably were thus infuri- 
ated into paring prices. He thought it prob- 
able that interested parties were indus- 
triously spreading misleading reports. But 
it is true that when men are suspicious and 
do not meet each other, there will be a crop 
of misinformation even if no one deliber- 
ately sets it afoot. In addition to this aspect 


building. 


THE HOME ;; 


institutions. It is the 
most sacred of all material 
possessions. 
greatest influence on char- 


complete facilities for con- 
structive service, and all our 
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= The Retail Lumber Dealers’ Association of San Antonio 
: is dedicated to the service of helping San Antonio folks be- 
come the owners of their own homes. 


You may bring your home building problems to any 
member of the association with the assurance that you will 
receive experienced assistance and personal interest in work- 
ing out your plans from the beginning. 

Members of the association are prepared to place at your 
command complete facilities covering every phase of home 
Hundreds of practical plans are at your disposal 
from which to select, or adapt to your needs. 
mates of costs will be secured for you; dependable guidance 
will be given in the selection of materials to insure a home 
that endures, and assistance will be extended in financing 
construction. 


The principles on which this association is founded assure 
you of enduring satisfaction in the home you build. 


CREED: 


the most 
important of 


It exercises the 


acter and citizenship. And possible the building of 
aie homes that endure, to the 
WE DEDIC A ourener- end that San Antonio may 

gies, our become a community of 


and achievement. 


Retail Lumber Dealers’ Association 


of San Antonio 


MM 


Codperation between San Antonio (Tex.) retailers is directed to increas- 
ing the prosperity and happiness of citizens through helping them to 
home ownership—the good service that increases lumber sales will 
insure a well earned profit 


as much money in such a situation. In our 
business as in all other relationships, we 
are more or less at the mercy of our fel- 
lows. If they are going to be savages and 
carry scalping knives, we’ve got to carry the 
old rifle along. And if we never use our 
weapons except in defense, the very fact 
that we have to carry them distracts our 
minds and uses up our time in unproductive 
ways. 

This man got in touch with his regional 
association secretary and president and laid 
a plan of campaign. First, he made a point 


Accurate esti- 


abilities to making the way 
to home ownership an open 
path for all to travel. 


Our responsibilities shall 
ever be fully met in making 


greater happiness, prosperity 


of meeting all or most of these competitors 
and asked them about reviving a local club. 
Each one expressed his own willingness to 
do so but added that so-and-so would never 
attend or at least wouldn’t codperate. It 
had been tried before and naverihad worked. 
It simply wouldn’t work as lohg as so-and-so 
stayed within the competitive area. But all 
of them agreed to meet at least once. Then 
at the suggestion of the secretary this 
dealer fixed up a phoney lumber bill. It 
was a simple bill with no jokers in it; as 
simple a bill as an estimator could ask for. 
This bill went out under an assumed name 
and gave a certain village and 
post office box as a return ad- 
dress. More than half the lum- 
bermen submitted estimates. 


At a meeting of these com- 
petitors the bids were opened by 
the association accountant and 
analyzed. There should have 
been little or no variation in 
price, for the bill was composed 
of staple yard stock carried in 
all yards all the time, and the 
freight rates to all points repre- 
sented were substantially the 
same. But the estimates varied 
widely; as much, I believe, as 25 
percent. This in itself was ah 
eye-opener, and the accountant 
added to the effect by asking 
questions and developing the 
fact that many of the dealers 
had no certain and accurate way 
of making estimates. They did 
not know their costs; and not 
knowing them, they were ready 
to guess that a little shaved off 
wouldn’t do any hurt. It be- 
came apparent to most of the 
visitors, as the accountant 
spread accurate cost figures de- 
veloped for a similar commu- 
nity and compared them with 
the estimates, that they had 
been tackling one of the most 
important parts of their busi- 
nesses with less than adequate 
knowledge. This in itself is a 
sobering thought, and in the 
light of it the old ill-temper 
toward competitors begins to 
look petty and misplaced. 

This revelation about costs 
served as the entering wedge. 
Men who disliked competitors 
whom they didn’t know, began 
suddenly to wonder if they could 
possibly go on without a little 
more coéperation. The final re- 
sult has been the revival of the 
old local club, but this time on 
a different basis. Years ago, 
probably before the laws gov- 
erning such things became so 
sharply defined, there had been 
attempts along the line of the 
old, futile price-fixing idea. Of 
course it had never worked. It never has 
for any length of time; seemingly because 
it begins at the wrong end of the problem. 
If the selling price is fixed, just hung up in 
the air, a dealer is less than humanly, in- 
telligent if he does not at least think to 
himself how handy it is to know what all 
his competitors are going to ask and how 
easy to manage a little cut just for the pur- 
pose of getting the desirable business. It’s 
only a step until all competitors, each with 
his eye on the fixed price, begins cutting 
under. But if a start is made from the 
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other end and a selling price is determined 
that just covers the cost in that territory, 
that is different. 

I believe this group does publish some- 
thing of a composite price list; not as a 
fixed agreement but merely as a guide. I’m 
not quite sure how it is managed, but I be- 
lieve several dealers send to the printer the 
list of prices they are asking and the printer 
strikes an average. There is no agreement 
to sell at those prices; but the list does 
serve to check up the less accurate com- 
petitors. If they find they are far below 
the composite list they are moved thereby 
to figure over again. 


News and Business Ideas for Retailers 


Efficiency Contest for Managers 


An interesting plan for developing maximum 
efficiency among its yard managers, through the 
application of the competitive idea, is in opera- 
tion by the Caldwell & Gates Co., of Pewaukee, 
Wis., operating eight retail yards in southern 
Wisconsin. 


This contest is based on five points or classes, 
as follows: Investment carried in each yard, 
sales, expenses, book accounts outstanding, and 
profits. Each of these points is given equal 
value in determining the final standing for 
each yard. At the end of each month the rank 
for each yard is ascertained for each point, 
except profit, and the rank for the points is 
also given. These reports enable each yard 
manager to determine in what particular phase 
of the work he was weak or strong as the case 
might be. 

Inasmuch as the amount of profits is not 
determined until the end of the year, the rela- 
tive standing of the various yards in that re- 
gard is not figured until after Dee. 31. 

An especially interesting and important fea- 
ture of the plan is that the amount of the 
prizes given in this contest is to a considerable 
degree determined by the local managers them- 
selves. That is to say, the greater the degree 
of interest shown by the managers in falling 
in with the spirit of the contest during the first 
three months before the announcement of the 
amount of the prizes, the larger the prizes 
are. In other words, the company naturally 
feels that the more energetically and consist- 
ently the managers are ‘‘playing the game,’’ 
the greater the length to which it is willing to 
go to encourage and stimulate them in that 
course. 

In a nutshell, the company’s aim in conduct- 
ing this form of competition is to encourage 
each local manager to endeavor to the best of 
his ability to keep his investment in the yard 
below that for the previous year; to sell as 
much stock as possible, at the least expense, 
and to have as small a proportion of the total 
sales as possible represented by outstanding 
book accounts. 


New Concern Starts Auspiciously 


Woop River, Inu., March 16.—The formal 
opening of the Central Lumber & Hardware 
Co., which occurred on Saturday, March 7, was 
attended by hundreds of people, including many 
out of town visitors. Numerous floral offerings, 
as well as telephone and telegraph messages of 
congratulations, were received. Carnations were 
presented to the lady visitors and cigars to the 
gentlemen, while the children received souvenirs 
in the form of balloons, caps and candy kisses. 


The Central Lumber & Hardware Co. is a 
new concern, succeeding to the business of the 
Crandall Lumber & Hardware Co., on Feb. 1 of 
this year. 

The incorporators of the new concern are: 
Ii. J. Kahney, jr., president and manager; G. 
¥, Smith, jr., vice-president; W. A. Grove, sec- 
retary-treasurer. The capital stock is $30,000, 
divided equally among the three stockholders. 

Mr. Kahney has been identified with the 
jumber business at} Wood River for the last 
seven years, during which he was manager of 


This club meets at stated intervals, has 
lunch, sometimes puts in just a social eve- 
ning, sometimes talks about creative forces 
of a practical nature, sometimes airs griev- 
ances. It is a habit with the president, I’m 
told, at every meeting to go around the 
circle and ask each man if he has anything 
on his chest. Discussion is quite frank; and 
because everybody is there face to face it 
is usually tempered with fun and modera- 
tion. It works two ways. The man with a 
grievance can not but feel that he must state 
it moderately if he is to have the approba- 
tion of his fellow dealers who are listening 
in. And the man who is tempted to break 


the Crandall Lumber & Hardware Co., and Mr. 
Grove formerly was in the lumber business in 
central Illinois. 
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Retailer’s Exhibit Attracts Crowds 


SPRINGFIELD, ILL., March 16.—Pains and un- 
tiring effort to prepare an attractive exhibit 
were rewarded by the interest of 10,200 persons 
who visited the booth of the Peter Vredenburgh 
Lumber Co., at the Better Homes Show, held 
at the State Arsenal, Feb. 25 to 28. Being lo- 
cated near the entrance, it caught the first at- 
tention of the crowds that passed through the 








This very attractive display of the Peter Vredenburgh Lumber Co. was a center of interest at the 
Better Homes Show recently held at Springfield, Ill. Note the hand carved signs featuring 


the company’s seventy years of life 


arsenal daily. 
feet. 

No other exhibit represented so much time 
and patience as the Vredenburgh booth. This 
marks the seventieth anniversary of the com- 
pany’s existence, which fact was brought out 
in the display. It took two months of leisure 
moments to complete the hand carved wood let- 
tering above the booth, announcing seventy 
years of service. The lettering was trans- 
ferred from paper to panel board, and the let- 
ters cut. These were nailed on wall board, 
painted black. The letters were script, spelling 
the legends: ‘‘Peter Vredenburgh Luniber 
Co.’’; ‘‘ Largest, complete stock of building ma- 
terials in middle West,’’ and ‘‘1855—1925.’’ 
Two hand carved walnut chairs told on their 


The booth measured 16 by 24 





over and do some silly thing to get a jo} 
will be restrained somewhat by the knoy]. 
edge that sooner or later he is likely to x 
called on the carpet for it in the presence of 
his peers. 

The president told me the plan was work. 
ing out with seeming success; but he added 
that it is an informal thing and has jo 
guaranty of permanence. It might blow up 
any time. But we guess it does have an in. 
formal guaranty; for after a group of men 
engaged in any line of business have seep 
common sense working efficiently for a time, 
they’ll be reluctant to pull any breaks that 
will head them back to chaos. 


backs the anniversary story, 
*€1855’? and the other ‘‘1925.’’ 


The place of millwork in the home was em. 
phasized by the built-in stairway, kitchen cab. 
inet, book-cases and colonial closet. 


A doll’s house, a model house in miniature, 
attracted the attention of everyone who passed 
down the aisles. It was a work of art, for which 
$200 has been offered. But Harry Johnson, 
the employee who spent six months in making 
it, is going to give it to his children. 

The white, square pillars of the booth con- 
tained a panel of glass on each of the four 


one reading 





— 


sides, which were 36 by 12 inches and stipple 
painted. Black lettering ran length-wise down 
these panels, spelling the words ‘‘ Front Doors,’’ 
““Mill Work,’’ ‘‘Cabinet Work,’’ ‘‘Sash,’’ 
‘Sand,’’? ‘‘Lumber,’? ‘‘Lime,’’ ‘‘Cement,’’ 
‘Store Fronts,’’ ‘‘Plate Glass,’? ‘‘Mirrors,’’ 





gad 
fro 





and ‘‘ Windows.’’ Each panel was lighted elec- 
trically from the inside. To subdue the glare 
of the white light, square panels of cathedral 
glass were placed at the top of the columns, these 
being lighted from the inside. 

The cross-word puzzle craze was the basis of 
a very clever idea worked out by two members 
of the firm. The prize given to the winner of 
the puzzle was a lamp with a walnut stem and 
yellow pine shade striped with bands of walnut, 
making a good semblance of a velvet-striped 
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silk shade. The pine shade was hand painted 
in small, pink flowers. The lamp cost $75 to 
produce. 


The crowds gathered about the walnut checker 
poard table on which the cross-word puzzle laid. 
Those fascinated by the puzzle perhaps lost 
sight of the fact that the table was a work of 
art. ‘Two checker boards, hand carved, were 
mortised into the top of the table. At each 
of the four corners was an ash tray with lid. The 

rize winning sentence in the cross-word puz- 
gle contest was: ‘‘ Ah me, the proverb Maw saw 
was: Lo, he’s wise who early buys lime, dry 
sand, cement, lumber, O. K. builders’ supplies 
from Vredenburgh; so Tel. Ely’s Pa and 8. O. 
§. we few apt imps are out of stuff.’’ 


Retail Firm Builds Homes Complete 


MusKEGON HEIGHTS, Micu., March 16.—The 
building of homes complete from the founda- 
tion to the finished job, with the front door key 
ready to hand over to the owner, is a field in 
which the Heights Lumber Co., of this city, has 
specialized for some time with marked success. 
The company draws up the plans, the lumber 
is cut to measure in its own mill, and the build- 
ing is erected by its own specially trained men 
and under its supervision from start to finish. 


‘‘The service that we give to home builders we 
feel is the most complete of any offered by a 
retail yard,’’ said J. H. Spalink, manager of the 
company. ‘‘We do not work through any con- 
tractor, but furnish and supervise everything 
ourselves. We make our owh plans, embodying 
the wishes of the prospective owner, and do not 
build from stock plans. These plans are made 
up from the ideas of each individual customer, 
and we follow everything through until the house 
is entirely completed and we hand the key to the 
owner. 

‘‘Ninety-five percent of all the raw material 
entering into the house will come from one 
source—masonry, plastering and lumber sup- 
plies from the same yard. High grade yellow 
pine lumber is used exclusively in our construc- 
tion work, giving the maximum of strength and 
rigidity to the building itself. 

‘“ As each building is to be erected one man in 
our mill lays out all the material direct from 
the plan. It is then cut by machinery to the 
exact sizes needed and delivered to the job 
ready to nail in place. The substituting of ma- 
chine labor for hand labor, together with the 
careful cutting of materials to the best ad- 
vantage in the mill, the utilization of short 
pieces where possible, all greatly reduce the 
waste of both material and labor. It makes for 
speed in construction, without the sacrifice of 
quality.’’ 


Long Established Yard Is Merged 


GARDNER, MAss., March 16.—Frank M. Favor, 
owner of a long established retail lumber busi- 
ness in this city, has become affiliated with the 
Smith-Pearsall Co.’s system of retail lumber 
yards. The business just acquired by the Smith- 
Pearsall Co. was established in 1869 by the late 
Milton M. Favor, who died in 1913, his son 
Frank continuing the business. 

In placing his business under the direction 
of the Smith-Pearsall organization, which op- 
erates a number of retail yards, Mr. Favor will 
retain an interest therein and continue in active 
management as in the past. He has the fullest 
confidence of the buying public, and through his 
fair dealing has developed the business to a 
point requiring the advantages of a larger or- 
ganization, which are supplied through the af- 
filiation just consummated. 


Ir THE AMERICAN PEOPLE believe that good 
homes form the basis for a contented popula- 
tion and that unsanitary houses are bad, they 
must take a keener interest in the effort to have 
better homes at lower cost, because hundreds 
of thousands of families in the lower income 
groups are poorly housed at the present time, 
according to Dr. John M. Gries, chief of the 
division of building and housing of the Depart- 
ment of Commerce, in a detailed discussion on 
housing in the United States which appears 
in the first number of the Journal of Land and 
Public Utility Eeonomics, just off the press. 


Cost of Handling and Selling Lumber 


Nothing in the way of statistics is more 
interesting or of greater value to the average 
retailer than thos& showing the actual cost of 
handling and selling lumber, compiled from the 
records of representative retail distributers. 
And, it may be added, there is no information 
more difficult to secure, because of the fact that 
relatively few dealers keep detailed cost records. 

Hence the statistical data appended, which 
was compiled by William Lucas, secretary of 
the Eastern Millwork Bureau, no doubt will 
be scanned with more than ordinary interest. 
It reflects data submitted by eighty-one con- 
cerns operating retail yards and using the Na- 
tional uniform cost accounting system. 

This report has been very carefully prepared 
and should be of great value for purposes of 
comparison. As will be noted, it covers the 
costs for receiving and selling lumber. The 
‘“eommercial burden’’ percent is the selling 
cost per thousand feet, as shown in ‘‘selling 
cost’’ column, reduced to percentage in rela- 
tion to cost of lumber sold. ‘‘ Actual knowl- 
edge of cost,’’ says Mr. Lucas, ‘‘ prevents loss 
and insures profit.’’ 


Comparative Lumber Cost Information for 1924 
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Central Committee Discusses Progress 


(Continued from page 37) 


amendments tending to further the theory of 
rearranging the subject matter in more logical 
order. The recommended revision is designed 
to accomplish this result, simplifying some of the 
language ete. Such changes necessarily are a 
matter for decision by the general conference 
on May 1. 

The committee itself recommended that in 
the revision of Bulletin 16 reference to a min- 
imum be eliminated as to the following sizes: 
25/32, 11/16 and 15/16; shiplap, 25/32; 
dressed and matched, 25/32, 11/16, 15/16 and 
1%. 

The effect of this recommendation, if finally 
adopted, will be to make these fixed sizes. 

The committee received a report pursuant to 
its action of Nov. 18, last, in connection with 
specific instances of violation of American Lum- 
ber Standards or incorrect publication or mis- 
understanding of them, and authorized the chair- 
man and secretary to continue to investigate any 
failures to conform with the standards. 

Resolutions adopted by. the Hardwood Con- 
sulting Committee at its February meeting in 
Chicago were considered. 

There was considerable discussion of the pros- 
pective work of the Central Committee on Util- 
ization of Forest Products. This phase of the 
work was discussed in detail and plans are under 
way looking to the inauguration of a compre- 
hensive campaign in accordance with the pro- 
gram adopted at the national conference held 
here last fall. 

Those in attendance at the meeting were 
Chairman John W. Blodgett; W. E. Hawley, 
vice chairman, railroads and engineers; Dwight 
Hinckley, wholesalers; John E. Lloyd, retailers; 
Leroy E. Kern, architects and general contrac- 
tors; C. C. Sheppard, for John H. Kirby, manu- 
facturers; W. A. Thomas, for E. E. Parsonage, 
wood-using industries, and Harry G. Uhl, secre- 
tary of the committee. Others attending the 
meeting were Wilson Compton, Dudley F. Holt- 
man and Arthur T. Upson, of the National Lum- 
ber Manufacturers’ Association; H. C. Berckes, 
secretary-manager, and J. E. Jones, chief in- 
spector of the Southern Pine Association, and 
Chester J. Hogue, of the West Coast Forest 
Products Bureau. 


Building Boom Hits Colorado City 


PUEBLO, CoLo., March 16.—Lumber prices in 
Pueblo will not be raised soon, according to 
declarations made by the local dealers during a 
recent luncheon and business meeting of lumber 
dealers and members of the Pueblo Real Estate 
exchange. Ten Pueblo lumbermen were present 
at the meeting which had been arranged by the 
realtors who had a ‘‘hunch’’ that the prices of 
building materials were going to take another 
jump. A veritable building boom has struck 
Pueblo and new residences are going up by the 
score. The realtors feared a raise in the price 
of building materials would halt some of the 
contemplated building. But the lumbermen as- 
sured the real estate men that no reason for any 
increases in prices was in sight and that the 
recent previous raises had been caused by the 
wholesale market. 

Among the lumbermen who were not so over- 
fed by the realtors as not to be able to speak 
afterwards were L. W. Biele, of the Newton 
Lumber Co.; F. 8S. Rose, of the Pueblo Lumber 
Co.; Francis King, of the King Investment & 
Lumber Co.; R. C. Knight, of the Pueblo Build- 
ers’ Lumber & Supply Co., and T. N. Young, of 
the Iron City Lumber Co. 

The lumbermen all report exceptionally heavy 
business. George King, president of the King 
Investment & Lumber Co., declares that owing 
to the heavy demand for millwork during the 
winter months, his firm had no opportunity to 
work on regular stock during the usual slack 
months in anticipation of activity in the spring. 
Hence the stock room is depleted. 

A new building and loan company has been 
recently organized and it is believed this will 
stimulate building. It will enter a field long 
dominated by one company and it is backed by 
influential and well to do Pueblo capitalists. 
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Elevation of Shed of Allen A. Wilkinson Lumber Co., Winchester, Ind., at ‘‘E E.’’ (See points ‘‘E E’’ on ground plan) 
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Elevation of Shed of Allen A. Wilkinson samen Co., Weaker, ‘oul at ‘‘D D. *» (See watnie ‘““D D’’ on ground plan) 


A Conveniently Arranged Retail Lumber Establishment 


On this and the adjoining page appear photo- _ tractive and homelike style, with open fireplace one-panel, two-panel, mirror and French doors, 
graph and plans showing the layout of the new = and hardwood floors, while the openings are so that when a eustomer comes in he can be 
and thoroughly uptodate lumber shed of the hung with doors of different styles, including shown any particular type of door in which he 
Allen A. Wilkinson is interested, and see 
Lumber Co., of Win- . Sg TREY amare ees = . gust. how. 1b: wall look 
chester, Ind. 

An excellent feature 
is the fine, wide drive- 
way through the shed, 
facilitating the easy 
maneuvering of trucks. 
The storage bins are so 
arranged that each 
length and grade of 
stock is kept in a bin fore locating at Win- 
by itself. In the front i ‘e ey, chester, Mr. Bridgman 
is the store for display- : ger esis z ALLEN A WiLenson “oe, ae ee te had been manager of 
ing builders’ hard- BS on = . lil Hie | the Trafalgar Lumber 
ware, paint stock, and ; Co., at Trafalgar, Ind., 


other sundries. Next for ten years, and also 
to the store are the 
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| hung in his own home. 
| Just across the 
| driveway from the of 
|  fices are located the 
| mill and woodworking 
shop. 

Chester O. Bridg- 
man, is the manager 
of the company. Be- 
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company’s large and | ini tee, is nnn) | the =6Graham = Lumber 
roomy offices, which Z Co., Morgantown, Ind., 
are fitted up in very at- Katerior view of new lumber shed of Allen A. Wilkinson Lumber Co., Winehester, Ind, for five years. The 
c . 
Ne —~“a S 
=~ C aati d t —>A 


26 4:0 4b" 56" 46 416" 60 46 46 


















































































































































































































































- — o 1 si 5 os ea came me oe T a aan ca | 3 a ae ng <r 7 ee a ne ps cs =l. 
N| ) 4 x F a | 4 4 i ? Se: 
> = + 
‘ a re Mean ol © GLAZING af 7 ORAGE. RM Ht q—-—-§ h- | t eee ee eee # 
Yo ' Ar? x23 : a: $535" eC 29-6" xX 19-G + tb 4 t H--¥ —_#— + 4 
Wu © ra 
XQ «So 4:0" | 4-0} 9-0 4-0") so") 90°) $:0° | 9-0" 4-0" | 60" | $°0"] 60 1 5-0") 6-O 1s 0° | 4:0" Ii 
Np ny “smit (ph at th h rh th z ht 4 F Ty; 
tha tee Ee = - : | 2 ill 1 nee 4 : | Sea eee. | eer eae See eee | aeerey ana 4. 
AS | f 
A jen | | 7 
s : pene “9 =) : _ salks 
|} Le? 2] | 7-3" au to" | | 450" 
ay pcre | ee” | eae" | iveter) wate | apie | eee ee ae ae ee 
We ee 2 A Oe 4 16" a | SS ee ee 
> i > i Sao —H 
a 2 — | | ” =e eae ee eae me Sameer 
SR apa val ss 
xt 1) CLERK |; \lowp eS a. ES | ee psa. ere Biss. | ie a : 
ik 118 Gxae'| . 4 J — 2 ES Se soy ae j 7 eee | gee | eee 
a | E /- TOILET a) | FI | N 
+(Loser "| 
i 3a! \ 70'60'|| re 6H] = Lo | Bel so) 4-0) $0 
STORE- 7 | = 4 } ws | aaa 
3" . Hil + CEMENT Hl 
2V-3K27-° i | OFFICE. PRWAT || POOR. Rem. \\ ; it . ate +4 ee 
| OFFICE. | 2:ds23 oll 449-230" || At 4 37-6 K2 
| | /*¥-- -9- -/9'0 AR ©x/6-6" r 19-230 (Ou ' se q i-th 
| | Ny 
q ' | } | th hh +4 
- 1 j je = oe a Po. — ee 2 B: Si xt a et gf IL ct — 3 — 1) OS — 
4 par: page See 
te] 6: oly O16 eee | [0-9 we 2-3 | Pal . — ie 39 Oe | fs Soe 











es cc ~ B Al 
GROUND PLAN OF NEW LUMBER SHED OF THE ALLEN A. WILKINSON LUMBER CO., WINCHESTER, IND.. 
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formal opening of the new and greatly enlarged 
plant of the company, some weeks ago, was made 
the occasion of a public event of considerable 
interest. A steady stream of visitors passed 


ee OF || rosea en eRe Sea | 


Cross-section of lumber shed of Allen A. Wilkinson Lumber Co., Winchester, Ind., at ‘*C C.’’ (See 


through the new shed and offices from early 
afternoon until well into the evening, it being 
estimated that a total of about twelve hundred 
persons inspected the premises. 


given out, consisting of pencils, yard sticks and 
printed matter, and refreshments of coffee and 
doughnuts were served. 


(SR EGBZBZEaas 


— } A Real Finish for the Car 


BuFrFraLo, N. Y., March 16.—Among the items. 
a on the lumber trade, mostly of a humorous per- 
: sonal character, which appeared in a publication 
| called ‘‘Hemlock Culls,’’? at the joint dinner 
of the lumber interests last month, advice was 
I given to a member, who had been inquiring how 
8 to get a finish for his car, to leave it on the 
railroad track. It now appears that a Buffalo. 
lumberman—A. I. Reckhow—has since tried that 
very plan. He had made a trip to the planing 
mill just below the New York Central tracks on 
West Seneca Street, and on his return the en- 
gine stalled on the track. As luck would have 
it, a train was coming, and all possible signals 
failed to stop it. The rear end of the auto was 


Souvenirs were’ cut off in the collision that followed. 


Home Building Shows to Spur Construction 


Exhibitors at Milwaukee Home Show 


MILWAUKEE, WIS., March 16.—Thirty building exhibits by lumbermen 
and other building supply dealers and manufacturers will be featured at 
the third annual Milwaukee Home Show to be held in the main auditorium 
and four auxiliary halls of the Milwaukee Auditorium, March 28 to 
April 4. 

Many of the exhibitors codperated in the show last year and are back 
again but the ranks of the building exhibitors have since that time been 
swelled by almost again as many new firms. More than 70,000 persons 
visited the show last year and approximately 100,000 are expected to 
inspect the 1925 exhibits. 

Names of the building exhibitors who have contracted for space at 
the coming show are as follows: 

Steinman Lumber Co.; Tegge Lumber Co.; John Schroeder Lumber Co. ; 
Wisconsin Face & Fire Brick Co.; Kraatz Brick Co.; Harry E. Frantz; Master 
Carpenters’ Association; South Side Roofing Co.; Baxton Roofing & Supply 
Co.; American Roofing & Supply Co.; Northwestern Roofing Co.; M. M. 
Schranz; Asbestos Roofing Co. ; George L. Waetjen Co. ; Pheniz Manufacturing 
Co.; Millwork Bureau; J. J. Jones Co.; Woodwork Manufacturing Co.; Jerry’s 
Northern Frame & Sash Co.; Builders’ Needs (Inc.) ; Harry News; Celotex 
Co.; Tews Lime & Cement Co.; and the W. H. Pipkorn Co., all of Milwaukee ; 
Northern Hemlock & Hardwood Manufacturers’ Association, of Oshkosh, Wis. ; 
E. D. Coddington Manufacturing Co., of North Milwaukee, Wis.; B. F. Nelson 
Manufacturing Co., of Minneapolis, Minn.; U. S. Materials Co., of Chicago ; 
National Fireproofing Co., of Chicago; and the Insulite Co., of Minneapolis, 
Minn. 

The Milwaukee Home Show is conducted under the auspices of the 
Milwaukee Real Estate Board, Perry O. Powell, executive secretary, co- 
operating with forty trade associations. Officials of the 1925 committee 
are as follows: George L. Waetjen of the G. L. Waetjen Co., veneer man- 
ufacturer, general chairman; H. A. Kagel, of the Real Estate board, 
director of exhibits; John J. McCoy, of the Wisconsin Face & Fire Brick 
Co., in charge of finances; D. S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, in charge of awards. 

Other officials, associated in the building industry, include: O. H. 
Ulbricht, general secretary of the Master Builders’ Association of Wis- 





Erhibit of the John Schroeder Lumber Co. at Milwaukee Home Show, Milwaukee, Wis. 








Home constructed from plans and materials awarded at the 1924 Home 
Show at Milwaukee, Wis. 


consin; D, R. Collins, secretary of the Wisconsin Concrete Products As- 
sociation; Robert Blackburn, wholesale lumberman; Henry J. Steinman, 
jr., of the Steinman Lumber Co.; Claude Flambeau, vice president of 
the Badger Sash & Door Co.; Oscar Goelzer, of the J. J. Jones Co., mill- 
work; and Joseph P. Devitt, distributer of tiles and mantels. 


Show to Be Clinic of Construction Data 


MINNEAPOLIS, MINN., March 17.—With 85 percent of 
space already taken and with inquiries pouring in from 
material and lumber concerns throughout the country, a 
corps of carpenters started today on preparations for the 
opening of the Builders’ Show at the Armory March 30. 
Construction of 90 booths and erection of a ceiling display 
in the exposition hall will be the first work undertaken. 


Hundreds of lumbermen throughout the Northwest and 
the nation are giving their codperation to this exposition, 
from which is expected to radiate a great amount of build- 
ing construction, according to F. S. Keating, president 
of the Minneapolis Builders’ Exchange. This exposition 
is to be the largest ever undertaken in the Northwest. One 
of the latest lumber companies to arrange for space at the 
exposition for displays to be brought from the Chicago ex- 
position is the John C. Hill Lumber Co. 

More than $500,000 of building industry products will be on 
display at the exposition when the doors are opened March 30, 
Mr. Keating said. Especially in the number of national manu- 
facturers exhibiting is the 1925 show the largest and best ever 
brought here. We have aimed to give the prospective home 
builder a wealth of ideas regarding better building. The plan 
is to make the show a clinic of construction information of the 
greatest educational value. 

This year’s show will be the first in two years. After 
the last show there was a tremendous impetus in building 
construction throughout the Northwest territory. 
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Notes From the Realm of Building 


Complete Plans for Building Show 


OmAHA, NEB., March 16.—Plans are about 
completed for the third annual building show, 
given under the auspices of the World-Herald 
Publishing Co. and the Omaha Builders’ Ex- 
change. All of the 75 booths have been taken 
and every inch of available space of the im- 
mense Municipal Auditorium will be in use. 
The show will be formally opened by the city 
officials on March 30 and will close April 4. 
Everything used in the building and equipping 
of a modern home will be demonstrated. The 
manufacture of paint and varnish from the 
original raw material to the finished product 
will be fully displayed in actual operation. Coal 
and oil furnaces going full blast will be in 
evidence. Every electrical device for modern 
homes will be shown. 


Building Permits Show Gain 


Building permits is- 1914.19 "2021 22 '23 24 '25, 


sued during February 2100 
in 211 of the leading wd 
cities of the country, 1950- 
as compiled by the ma 


American Contractor, 
Jhicago, totalled $251,- 
275,074, as compared 
with $214,959,808 in 
January and $266,545,- 
278 in February, 1924. 

Los Angeles, Calif., 
reports $10,884,244 for 
February,1925, 
against $115171,162 in 














January, 1925, and 
$16,083,412 in Febru- 
ary, 1924. 














Considerable activi- 
ty is manifested in the 
Pacific northwest, as 
evidenced by permits 
to the amount of $3,- 
504,680 issued in Port- 
land, Ore., during Feb- 
ruary, as compared 
with $2,942,410 in Jan- 
uary, and $2,607,965 in 
February, 1924. Seat- 
tle, Wash., reports $2,- 
052,105 for February, 
1925, against $2,715,- 
790 in January, 1925, 
and $2,217,330 for 
February, 1924. 

In the east New 
York City has been a 
spectacular loser, with 
February valuation of compiled by the 
$56,555,770, as com- American Contrac- 
pared with $69,097,308 tor. Note that each 
in January, and $109,- year is divided into 
046,497 in February, months by the hori- 
1924. zontal white lines 

Building Situation Is Strong 

Satt LAKE City, Utan, March 16.—It is a 
long time since one heard so much about build- 
ing operations in Salt Lake City as one hears 
today. The newspapers are full of what is 
going to be done during 1925. It is stated that 
new construction contracted for so far this 
year amounts to $5,000,000. One prominent 
architect said his firm has around one million 
dollars actually signed up. These figures do not 
include work that will come later on in the 
season, but only that which is actually in sight 
at this time. 

Not only lumbermen, but plumbing contrac- 
tors and those in other allied industries, declare 
higher grade materials are being used this year 
on the whole than ever before. The tendency 
in the matter of cottages is distinctly toward 
better floors. The Colonial style is more in 
evidence than any other style, though it would 
not be correct to say at present that it has 
captivated the city as yet. 

Lumbermen have been doing a nice business 
with contractors, but the country business is 
poor. The farmers are buying very little so 

















This graph shows the 
valuation of build- 
ing permits issued in 


twenty representa- 
tive cities of the 
country for the 
years indicated, as 


far. Mines have been taking some lumber. In- 


quiries for millwork are rather numerous, deal- 
ers say. Shingles are picking up. 

Supplies are coming through well and prices 
are fairly steady, at least, though competition 
is keen. 


“Scrap Book’? House Becomes Real 


There has lately been completed at 265 Jack- 
son Avenue, River Forest, Ill., a house built as 
a demonstration of ‘‘a standard American 
home,’’ behind which is an interesting story. It 
illustrates the fact that it often takes years 
for home building desires and ambitions to 
come to fruition, and that it behooves lumber- 
men and all others interested in home building 
to be constantly sowing the seed for future 
homes. . 

For seven years Mr. and Mrs. Frederick 
Doyle have been keeping a scrap book, into 
which went plans and building suggestions that 
they hoped some day to incorporate into a home 
of their own. Mr. Doyle tells the story of the 
final materialization of the ‘‘ Dream House’’ for 
which he and Mrs. Doyle have been planning for 
seven years, as follows: 

It was inspired by designs in a magazine and in 
a general way resembles a house erected in Boston. 
The house is really a newspaper and magazine 
house, worked out by Mrs. Doyle and myself from 
seven years of answering of advertisements and 
study of newspaper and magazine articles and 
booklets and circulars sent us by material dealers 
and manufacturers of home equipment. 

We preserved and coérdinated the choicest de- 
signs and ideas and kept them in a scrap book en- 
titled “Our Home to Be.” One night we showed 
this to a builder of suburban homes. He jumped 
at our suggestion that he build such a house for 
exhibition as a standard American home. Detailed 
plans were drawn and in ten days work was begun. 

The house is completely insulated, top and sides, 
and is heated by a gas fired hot water boiler. The 
kitchen is the last word in efficiency. The entire 
house, from the witch-chasing-a-bat weather vane 
on the roof to the swing faucet in the cellar that 
supplies triplet tubs, is full of unusual features. 

The house was open daily for public inspec- 
tion for a period of two weeks ending March 15, 
during which time it was visited by hundreds of 
interested prospective home builders. 


New Building Code Advocated 


PHILADELPHIA, Pa., March 16.—A strenuous 
effort is being made by the Chamber of Com- 
merce to bring about the revision of the city’s 
building code. In the suggestion made to the 
mayor through the chamber it is argued that a 
new code will prove a tremendous benefit to the 
city. The old building laws under which con- 
struction is now being carried on date back to 
1893 and 1903; and in light of construction ad- 
vances since that time are very much in need 
of revision. 

An executive committee of engineers and 
architects, appointed by the chamber, is drawing 
up a special report to be presented to the city 
council. Lumber organizations, actuated by a 
close interest in building and a desire to be of 
public service, have offered their codperation to 
the city and’ the committee, in perfecting new 
rules. 

An effort will be made to introduce an ordi- 
nance in the next session of council, calling for 
a commission to draw up the new code. Favor- 
able action is expected on the part of the legis- 
lative body. 


Insurance Funds for Home Building 


Hiram 8S. Cody, vice-president in charge of 
real ‘estate loans, of the Chicago Trust Co., 
Chicago, this week announced that during the 
period in which his company has been making 
loans of Metropolitan Life Insurance Co. funds 
to aid home building in this territory, a total 
of about eighteen million dollars has been 
placed. Of this amount over six million dollars 
was loaned during 1924, and thus far this year 
loans aggregating two million dollars have 
been made. The majority of these loans have 
been to individual home owners in Chicago and 
suburbs, but scme have been made to home own- 
ers in Rock Island, Waukegan and Blooming- 
ton, Ill., and Gary, Hammond and Whiting, 
Ind. 





Wisconsin Town Has Building Boom 

Wausau, Wis., March 16.—This city is ex. 
periencing a real building boom, there being 
quite a number of structures already under way, 
and others will be started at once. It is esti. 
mated that at least eighty or ninety new regi- 
denges will be begun as soon as the frost is out 
of the ground. The Citizens State Bank com- 
pleted its new building early in the year ata 
cost of $120,000. The Marathon County Bank 
building, to cost $140,000, is well under way. The 
American National Bank has let bids for the 
construction of an eight-story bank and office 
building, which will cost $360,000, and the First 
National has accepted plans for remodeling its 
building at a cost of $132,000. The largest 
individual building project is the two million 
dollar Wausau Hotel, eight stories in height and 
having 300 rooms. It is expected that this 
building will be ready for occupancy by June ], 
The city council is considering appropriating 
two hundred fifty million dollars for the third 
and final unit of the Central School. 


Launches Wood-Using Campaign 


CLEVELAND, OHIO, March 16.—With a view to 
emphasizing the desirability of wood construc- 
tion, together with the maintenance of a plan- 
ning service for every type of home, the Wood 
Construction Bureau of the Cleveland Board of 
Lumber Dealers has launched an intensive ad- 
vertising campaign in local daily and Sunday 
newspapers. In addition it is planned to utilize 
these advertisements for the promotion of a 
larger volume of spring building. 

The dominant idea of the bureau, ‘‘ Build 
with Wood’’ is stressed very effectively in this 
advertising by employing a border for the series 
depicting lumber and small cuts of attractive 
homes of wood construction also have been in- 
serted to good advantage. A small box in the 


















HOME PLANNING SERVICE 


We have on hand thousands of designs of beau 
tiful homes which can be bullt for $3000 up. 
WE ARE NOT BUILDERS 
but a Service Bureau to asé{st you all pos 
sible in planning and building your home 
Call at our Displny Room and get our Free Plan 
Book. (By mail enclose 19¢ to cover mailing cost.) 
We also have three other Plan Booka containing 
A over 230 des‘ghs of desirable homes. These can be 
had at cost. Plans furnished promptly for any design 
We have helped hundreds of Clevelanders plan and 
bulld their homes—we will gladly help you. 


WOOD CONSTRUCTION BUREAU 


2008 East 14th Street 
Superior 900 
“Service Without 
Obligation” 
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This Bureau main- 
tained to serve home 
builders and supported 
by the Cleveland Lum- 
ber Dealers Association. 























Facsimile of advertisement used by Cleveland 
dealers to urge public to use their services 


lower part of each advertisement is being used 
at the outset for the announcement that the 
bureau is supported by the Cleveland lumber 
dealers’ association to serve home builders. The 
catch phrase, ‘‘Service Without Obligation’’ is 
employed to summarize the nature of the service 
offered and to impress home builders that plan- 
ning and building information for homes from 
$3,000 up are available at small cost. 
According to S. C. Fulton, manager of the 
bureau, a widespread response has resulted from 
the initial advertisements which have served to 
give the large majority of prospective home 
builders a more definite idea of the functions 
of this codperative venture on the part of Cleve- 
land lumber dealers. ‘‘ Furthermore the bureau 
advertising has had the effect of crystallizing 
ideas and notions that a large number of people 
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have developed regarding the homes they would 
like to build,’’ says Mr. Fulton. ‘‘It seems 
to me that the importance of these results can 
not be overestimated because we are able to 
show them a home similar to the one they have 
had in mind or in many instances an improved 
idea so that its actual building is not postponed 
indefinitely but becomes a project for the im- 
mediate future, once the matter of ways and 
means as well as actual cost is lined up to their 
satisfaction.’’ 


Buy 225,000 Acres Florida Land 


TAMPA, FxLA., March 16.—One of the largest 
real estate transactions that has been consum- 
mated in Florida for a long time was the pur- 
chase by W. T. and J. F. McGowin, from the 
Putnam Lumber Co., of Jacksonville, Fla., of 
225,000 acres, comprising virtually half of Dixie 
County, Florida. According to W. T. McGowin, 
this is the last available property between 
Perry and Tampa, and will be in direct line 
with the new railroad now being planned by 
northern capitalists. 


Pennsylvania Wholesaler Sells 

BETHAYRES, Pa., March 16.—It is announced 
that the Haase Lumber & Milwork Co. has pur- 
chased the entire stock and wholesale millwork 
business and shingle distributing yard of the 
Harry A. Prock Lumber Co. The new firm is 
composed of Charles H. Haase and George C. 
Starkweather. As announced some time ago, 
Harry A. Prock has moved to Philadelphia 
where he continues in the wholesale and millwork 
business. 


Eastern Canada Operators Optimistic 


ToroNTO, ONT., March 16.—Lumber operators 
in eastern Canada see a better year’s business 
in 1925 and nearly all report good progress in 
woods operations which, while not as large as 
last winter, will be quite extensive. 


According to statistics compiled by the Canada 
Lumberman, two-thirds of the operators in On- 
tario state that their log output will equal that 
of last season. The remainder report a prob- 
able reduction of 10 to 30 percent below the cut 
of 1923-24. Stocks on hand in mill yards are 
about the same as last year, but an encouraging 
sign is that several sawmill cuts for the coming 
season in white pine and jack pine have already 
been sold by operators on the north shore of 
Georgian Bay. 

The lumber production in northern Ontario 
and Georgian Bay districts during 1924 totaled 
642,850,000 feet, an increase of 15,600,000 feet 
over 1923. The lath output was 264,790,000 
pieces, an advance of 14,110,000 pieces over 
1923. 

In the Ottawa Valley district the production 
of sawn lumber during 1924 was 338,600,000 
feet, an increase of 24,096,000 feet as compared 
with 1923. The lath output was 66,263,000 
pieces, a decline of 14,973,000 pieces as compared 
with the preceding year. The shingles sawn in 
the Ottawa Valley in 1924 stood at 21,341,000 
as compared with 17,983,000 in 1923. 

Leading manufacturers in various parts of 
eastern Canada express the belief that 1925 will 
see a fair, steady trade in the forest products 
line, with more stable values and a better call 
than last year which, from many standpoints, 
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It was noted that all but one|* * #* 


of the New Brunswick and 
Maine lumbermen, recently in 
convention at Bangor, had blue 
eyes. 

* * 

Kansas will want 1,000,000 
railroad ties this year, and is 
asking where the timber is to 
come from. 

* 8 & 

Michigan shipped _ twelve 
millions of barrel staves to Lu- 
rope last year. 

* 8 & 


The amount of lumber cut 
on the headwaters of the Mis- 
sissippi River and its tribu- 
taries during the year 1872 was 
equal to 1,579,000,000 feet. 
This quantity, estimating the 
yield of the pine lands at 10,- 
000 feet an acre, would re- 
quire the denudation of 155,- 
000 acres of nearly 250 square 
miles of land. When these 
pineries, the last we have, are 
exhausted, the fence and build- 
ing question will present itself 
in a new and troublesome 
aspect to the western farmer. 

* 8 & 


“The subject of growing 
timber is attracting more at- 
tention than at any time since 
the settlement of our western 
Prairies. ‘Plant a tree’ is be- 
lieved to be among the most 
necessary and wholesome com- 
mands given by man, and is 
one that might be obeyed in 
many more cases than it is. A 
tree sends its roots down into 
the earth, * * * waving 
branches and fluttering foliage 
arise to beautify the earth. 





It is this that is to 
decorate and enhance the 
value of the broad prairies of 
southern Wisconsin, Minne- 
sota, Illinois, lowa, Nebraska, 
Kansas and the beautiful plains 
of Colorado.”’°—J. S. Bliss, 
Rock County, Wis. 


* * * 


Logs on the Wisconsin River 
range in price from $3 to $7 
a thousand feet; mill run lum- 
ber is held at about $10 with 
the three upper grades at $30 
to $32; at Oshkosh and Fond 
du Lac are quoted at $35. 

s 8 * 

Some of the lumbermen are 
very much aggrieved at what 
they consider the very unjust 
discrimination in freights in 
favor of Chicago, to points in 
lowa, instancing Osceola, a 
distance of 362 miles from 
Chicago, at $11 a thousana, 
counting a carload at 6,000, 
but in reality loading 10,000; 
while from Burlington to the 
same point, a distance of only 
156 miles, the freight is $7.60 
a thousand, counting a car- 
load at 6,000 and permitting 
only 6,000 to be loaded. 

s 8 #@ 


Kansas City is claimed by 
its denizens to be the “Chi- 
cago” of the West. * * ® 
It is approached by a splendid 
iron bridge used for teams and 
foot passengers as well as the 
railroad. * * * On leav- 
ing the bridge the cars run 
along the massive stone walls 
built to support and protect 
the bluffs which have been cut 
away for the roadbed and give 





it the appearance of a walled 
town. It has a population of 
about 40,000 (census of 1870 
gave it 32,260). 


* * * 


Over 15,000,000 staves 
were shipped to Buffalo this 
season, mostly from Michigan. 
The staves averaged $80 a 
thousand delivered on board. 

C.. 62. 4 


San Francisco is soon to be 
a rival of Boston for cheap 
goods, and Oregon already 
goes there for supplies. Why 
not send Yankee brains and 
Yankee capital to Portland or 
some central point in Oregon 
and make the skillful hands 
and cheap lumber the basis of 
a great business and a great 
success. 


* * > 
In Grafton County, New 
Hampshire, there are 151 


sawmills cutting annually 45,- 
320,000 feet of boards, planks 
and timber. 

s 8 #8 


For some weeks past there 
has been an enormous rise ina 
the price of wood in the north 
of Europe, recalling that 
which occurred at the end of 


1853. Taking for a basis the 


prices current at the end of - 


1872, the increase already 
amounts to 30 to 60 percent 
in Sweden, and 20 to 50 per- 
cent in Norway, varying ac- 
cording to description and 
quality. This advance is a 
consequence of the continu- 
ally increasing distance of the 
forest districts from the coast. 


was not satisfactory, prices being very low and 
the demand spasmodic. Witn the revival of 
requisitions from the United States and the 
United Kingdom, slightly lower costs of woods 
activities and a more promising outlook in con- 
struction, 1925 should witness an improvement 
all round. While no great boom is expected, the 
lumber market should be characterized by fewer 
fluctuations in trade, firmer quotations, normal 
shipments and a more equitable distribution. 


Adds to California Pine Properties 


Kansas Crry, Mo., March 17.—The W. R. 
Pickering Lumber Co. has purchased the prop- 
erties of the West Side Lumber Co., at Tuo- 
lomne, Calif., including approximately 1,000,- 
000,000 feet of timber, mostly sugar and white 
pine. The consideration in the deal is in the 
neighborhood of $3,500,000. Announcement of 
the transaction was made yesterday by Thomas 
M. Barham, vice president of the company. W. 
A. Pickering, who negotiated the purchase, is 
expected home in a few days. 

The newly-acquired property is only a short 
distance from the operations of the Standard 
Lumber Co., Standard, Calif., and the Sonora 
Lumber Co., Sonora, acquired some time ago 
by the Pickering interests. The equipment of 
the West Side Lumber Co. includes a complete 
milling outfit, sash and door plant, planing mills 
and a box factory. With its purchase the com- 
pany has rounded out one of the finest western 
pine operations in the country. With other large 
manufacturers going extensively into fir manu- 
facturing, the Pickering company has stuck 
closely to western pine, cutting only such fir and 
other woods as are found mixed with the pine. 

The West Side company’s lands cover some 
30,000 acres and the mill.capacity is about 60,- 
000,000 feet a year. With the other two plants, 
the company can, if it desires, considerably in- 
crease the present output and at the same time 
make a considerable saving in the cost of opera- 
tion. 


Shall Trespassers Be Excluded? 


AuGusta, Mr., March 17.—The question of 
whether or not lumber companies and timber- 
land owners shall have the right to exclude tres- 
passers from their property, the socalled wild 
lands of the State, is now before the State legis- 
lature. The big companies are willing to per- 
mit the public to enjoy their wild lands pro- 
vided each party is accompanied by a licensed 
guide who will prevent serious damage being 
done. The matter came to a head last year, 
just before the gubernatorial term of Percival 
Baxter expired. 


Heavy Export Bookings of Hardwoods 


MEMPHIS, TENN., March 16.—More than 
15,000,000 feet of hardwood lumber (1,000 
ears) has been booked for shipment to the 
United Kingdom between April 30 and Sept. 
1, by the American Overseas Forwarding Co., 
of Memphis, according to announcement made 
by J. H. Townshend, president. The heavy 
booking followed the extension of the ocean 
rates to the United Kingdom on hardwood 
lumber through August. The present rates 
are 35 cents on heavy hardwoods to London, 
Liverpool, Manchester and Avonmouth, and 
40 cents to all other ports, including Irish 
ports. The rate on light hardwoods is 10 
cents higher. 

The extension of the rates will give re- 
newed confidence to the buyer of hardwoods 
in Europe as well as to the exporters in the 
United States who have been eager to solicit 
business after April 30, which was the last 
date bookings could be made until the present 
rates were extended by the conference. With 
the extension, however, business will at once 
be booked for shipments through the summer 
months and no doubt will result in consider- 
ably more business than is shown by the book- 
ings made by the Overseas company. 

The American Overseas Forwarding Co. 
handles more than 90 percent of the hard- 
woods for export. 
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National Production, Shipments and Orders 


WASHINGTON, D. ¢ 


‘, March 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 











Softwoods: Production Shipments Orders 
Week ended: 1925, March 7; 1924, March 8—- 1925 1924 1925 1924 1925 1924 
ern Pine A jation. SiG aire Mica hig aoa nak RASS wos 153A 75,668,263 74,695,602 68,944,312 63,857,979 60,136,634 
Went Coast ‘Lausbermne on’s Association................+......-.+.. 99,837,520 105,386,319 102,086,224 99,353,222 109,006,140 91,205,366 
Western Pine Manufacturers’ eee piasiia ies Gris rea comes wis ane eth 25,191,000 28,390,000 ,041,000 29,478,000 26,145,000 30,975,000 
California Redwood Association. Lith EIKEa ow rains SOsene ne « 8,130, ,055,000 6,684,000 9,042,000 5,933,000 ,513, 000 
North Carolina Pine Association...........cscccccscceecevecuees 10,281.730 8,364,556 10,670,035 7,983.000 8,119,623 4,297, 208 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,608,000 726,000 2,017,000 1,403,000 1,542,000 1,327,000 
Northern Pine Manufacturers’ Association...............0..0005 7,053,200 6,566,000 7,041,500 10, 764,100 5,306,000 8,155,000 
Die ORGS WOOK 6.6.5 6:5 00:50 b vend ada is dau inee ess 2USN ae ais 230,635,956 234,156,138 229,235,361 226,957,634 219,909,742 203,609,208 
Ten weeks: 1925, Dec. 28 to March 7; 1924, Dec. 30 to March 8— 
Pi ID MIDI 3 153s a SRG bb aero eraee Ss wend are Deke WS 733,025,505 720,321,484 1354,440 738,690,475 690,742,020 710,623,142 
er count Vemuarecen’e. ASEGUBUION Ss oi. i's oc acciwsoried ooecave’ 955,315,290 1,001,655,.003 558.647" 955 983,450,140 ,100,1 955,386,248 
Western Pine Manufacturers’ Association..................005. 184,056,000 205,334,000 261,009, 000 298,475.000 235,321,000 330,788,000 
California Redwood Association............00 ccc cee eet e eee eens 80,756,000 83,270,000 70,185, 74,906,000 70,159,000 77,225,000 
MOTth OOTOUNA: PANG ASBOCIBTOD ss o6.os6cs5c50.50 0005s 0505s. 55iene e's 73,736,216 71,683,332 75,714,103 74,678,09 65,044,594 77,238,457 
Northern Hemlock & Hardwood Manufacturers’ Association... 30,875,000 16,740,000 24,581,000 20,681,000 18,674,000 19.427,000 
Northern Pine Manufacturers’ ASSOCiatiON.........0. 0. e cece eee 59,907,600 65,020,800 81, 017, 300 83,999,800 76,054,000 93,164,900 
AE MEN MID 5c. sy oss 24d geod toa Waaeewae <a se eal ameere 2,117,671,611 2,164,024,619 2,160,508,798 2,274,871,508 2,061,094,718 2,263,851,847 
*California White & Sugar Pine Manufacturers’ Association. 
PUA DVDR. ox dle ss 600144040 bGdSot.cscannseewdswaads pamadads 60,700,000* 64,005,000 109,831,000 137,904,000 124,592,000 ~—s—iaa ......,. 
ee BS i STE ET eC Tee Peer re eS ree 7,211,000 5,936,000 9,778,000 10,076,000 9,651,000 10,733,006 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., ten weeks............ 61,953,000 47,534,000 37,649,000 32,285,000 28,406,000 38,616,000 
*Not included in general totals; represents seventy-six percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wasu., Mareh 14.—Direet sales of Douglas fir from March 1-to 7, inclusive: 
——Sales—— Prices ——Sales—— Prices 
V. zg. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
i ia er ; isto AN 50,000 5 $55.00 $47. 4 $8.00 No; 2 and Be6ster. <...c.c0060% 65 401,000 7 $87.00 $33.00 $4.00 
eS eee eee 68 333,000 10 49.00 42.0 7.00 POL 28. Swwisaartiele nna aaa 4: diate! TO 111,000 8 31.6 26.00 5.50 
Mo. B nays ns ov nr . 36 269,000 933.0026. 00 1:00 emia. So. 5 ea 
ee ‘ ll CEE OTT Pre 40 310,000 6 19.50 16.50 00 
4” No. 2 and better......... 24 203,000 9 34.00 26.50 7.50 9” P 
Me © oe vrcrcepeeccccccses 16 89,000 6 26.00 20.00 6.00 Pe RSME OR WA ee ne ro ries Sl ” —_ i ae =e En 
6” No. 2 and better......... 19 75,000 6 38.00 34.00 4.00 Dimension 
No. 3 ...-..0e0. ae ae eee 7 21,000 4 33.00 29.00 4.00 Pe a | YC ree 84 289,000 6 18.50 15.50 3.00 
Stepping— of ere er 2 cpa : Pape ee Hie 
19. 2: stter ( 9,006 67.00 63. 4, Be sein wna eS LaS PHTD ‘ F Bs t 
oo Hetter. .. 2.0.5 s0008 10 19,000 3 57.0 53.00 00 - 20 ” peepreerererctinse a7 59,000 b 21:50 14.00 360 
UE co wteidewtavndwewesawnas 18 56,000 8 58.00 51.00 7.00 EXOT GSN, BorEe woes sees ee , 0 : ; 6.50 
Casing and base............. 7 21,000 5 =: 65.00 ~—- 60.00 5.00 26-32"... - iil 26,000 5 25.00 20.60 4.50 
Ceiling, %x4”— _Lath ; 
No. 2 and better............ 55 302,000 7 30.00 25.50 4.50 PNP) aic0d Kee Sakeea wees ewaeenee 9 298,000 6 4.20 2.80 1.40 
AE ctiviscganninedecracie’ 15 184,000 8 23.50 19.50 4.00 ME ksiscivncsncanseceunetns 3 95,000 2 5.80 5.50 80 





The West Coast Review 


SEATTLE, WASH., March 14.—For the week 
ended March 7, 119 mills report as follows to 
the West Coast Lumbermen’s Agsociation: 


Hemlock and Hardwood 


OsuHkKOSH, WIs., March 16.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 











Production .. 99,837,520 plied to the Northern Hemlock & Hardwood 
Shipments ++ +102, 086,224 6% below orders Manufacturers’ Association by twenty to twen- 
Orders .....-. 109,006,140 9% above production | ty five firms that ordinarily ship about one- 
Shipmente— third of the annual shipments reported by all 
Water delivery: : for 3 d 
imenatio 26,893,933 members, and shows averages for January an 
Export ........-..:.. 2s eee 18,182;477 February, weekly figures for March to date, and 
otal Water (449). <...cs0ss0.0s00800 45,076,410 | average 1925 to date: 
oe ee ee eee 51,360,000 Seentnale 
Local auto and team deliveries........ 5,649,814 Firms Cut Shipments Orders 
TOtAl BHIVMENUB «0.0.06 .05-000000000000% 102,086,224 | Weekly average— 
New business— SANUATY «.6cse os 3,552,000 2,645,000 2,069,000 
Water delivery: February .... .. 3,128,000 2,435,000 1,734,000 
POIONEG 6505.6 00 svewnaese ETL March 7..0< .. 21 2,608,000 2,081,000 1,620,000 
6 oe ee eee 11,227,943 1925 t 
OUR WACCE: (40 0)) oc ccs cveincwceaweee 50,196,326 “ae piece s seve .. 3,288,000 2,514,000 1,890,000 
Rail, 1,772 “Ce | ee eee ere eeeces 53,160,000 Hardwoods 
Local auto and team deliveries.... e 5,649,814 Weekly average— 
. 3 35 SANUATY 22008 «+ 6,403,000 3,824,000 3,390,000 
Bes gaa, 109,006,140 | February... :. 6/299,000 4,029,000 2313,000 
tle pa " 6 
one a cargo er eee pegeey icf pescmndlag < 21 6,101,000 3,243,000 2,274,000 
Corer eer ereesreerescene ’ ’ erage oO 
i ee ee 164,260,000 | date’ .....-..- 6,331,000 3,848,000 2,848,000 
ROR GION 5 on sions svaieeinoaianisWe 400,846,478 
iCar basis, 30,000 feet: National Analysis 
WASHINGTON, D. C., March 16.—The Na- 


Western Pine Summary 


PORTAND, ORE., March 14.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 7 
from thirty-three member mills: 

Percentages of 


hip- 
Production— Cars Feet Cut pcr 
Normal 31,575,000 
ro) | oe .-. 25,191,000 
Shipments 984 25,584,000 103.87 
Local deliveries... 457,000 
Total shipments.. 26,041,000 
Orders— .. 
Canceled .... 50 1,300,000 
ere 988 > “ory 000 103.79 100.40 
On hand. 04 304,000 


Car basis is Byte, to et. 


Bookings for the week by thirty-one identical 
mills were 100.10 percent ‘of those of previous 
week, showing an increase of 26,000 feet. 


*Local sales included. 





tional Lumber Manufacturers’ Association has 
issued the following analysis for the period 
ended March 7, orders and shipments being 
shown as percentages of production: 


During During 10 
Week Ended Wks. Ended 

March 7 March 7 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 132 96 82 94 94 
WeSt CORRE  .ociccecs 119 102 109 100 §95 
Western Pines ...... 383 103 104 142 128 
Cait: Pines® cei cs 11 186 184 181 205 
Calif. Redwood ..... 15 82 73 87 87 
No. Carolina Pine... 48 104 79 103 88 


No. Hemlock & Hdwd.7 19 57 46 67 51 
Northern Pine 100 75 135 


385t 99 95 103 99 


*Represents 34 percent of cut in region. 
jIncludes hardwoods and softwoods. 
tLast week there were reports from 368 mills. 





California Pine Sales 


SAN FRANCISCO, CALIF., March 14.—For the 
period March 8 to 14, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine Mixed Pines 


Feet —_ Feet 
Nos. 1 & 2 clr. 134,000 oO. 1....... 24,000 
C select ...... 276,000 No. 2....... 295,000 
D select ..... 344.000 No. 3....... 772,000 
No. 3 clear... 297,000 No. 4....... 164,000 
Inch shop .... 136,000 No, 6 asstd. 30,006 
No. 1 shop.... 462,000 No. 1 dimen.. 106,000 
No. 2 shop.... 964,000 No. 2 dimen.. 67,00 
No. 3 shop.... 453,000 Beveled eat i. 
anel, %” .. ,0 . ft. 
Dab, ata’, . 2,000 Bé&better . 85,000 
No. 3 clr., std. 4,000 = eee ceeceee ae 
" oo “—™ - White Fir Feet 
os. cir. ’ 
C select ..... ae ci: 
D select ..... ,000 common ... 171,000 
a pony No. 4 assorted 568.000 
No. 1 shop... 808,000 at ‘anaes 145,000 
io. $e. ee Australian 283,000 
-~ & 2 clr., g.ee0 Cedar 
ere i, i 25 
D&btr., ‘sid 14'000 Miscellaneous. 125,000 
No. 3 clr. std 57,000 iis I ag 
Oy terse — 5/4 & 6/4... 50,000 
Douglas Fir Lath 
Cecbetter x... 3,000 Mix. pine— 
No. 3 clear.... 12,000 WG. Btscncis 1,071,000 
Common, 4/4. 26,000 NG, Devices 625,000 
Common, 5/4. 73,000 ING: - Disvie dese 40,000 
Dimension .... 95,000 32” lath 50,000 
Timbers ...... 1,000 145,000 


White fir |... 





Northern Pine Statistics 


MINNEAPOLIS, MINN., March 17.—On the 
basis of the mills reporting, northern pine pro- 


“duction and shipments virtually ran neck and 


neck in the last week covered by the weekly 
report of W. A. Ellinger, secretary Northern 
Pine Manufacturers’ Association. The report 
was for the week ending March 7. One less mill 
reported for the week than were covered in the 
report for the preceding week, so that in 
reality the production probably made gains. 
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California Redwood Data 


SAN FRANcISCcO, CALIF., March 14.—The fol 
lowing information is summarized from the 
California Redwood Association’s report for the 
week ended March 7: 





Redwood White 
No. of Percent of wood 

mills Feet production 
Production .... 15 8,130,000 100 3,118,000 
Shipments ..... 15 6,684,000 80 949,000 

Orders— 
Received .... 15 5,933,000 70 1,899,000 
On hand...... 14 31,033,000 7,744,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 3,059,000 2,517,000 
Southern California* ...... 1,010,000 1,772,000 
WOSCTRE «occu eebeneeebed 166,000 162,000 
MMMIOEDE sievcnscacemavaeses 1,710,000 1,196,000 
OC ER eer eee re -. 739,000 286,000 
WOGAD ices sevenmdsccueeses 6,684,000 5,933,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 


+Nevada, Arizona, Oregon and Washington. 
¢All other States and Canada. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 
on hand Mareh 1: 








Per- 
Stocks Unfilled cent 
on hand orders sold 
2! A ae a 4,950,000 1,948,000 39 
Mae. vicar eeneas 843,000 379,000 45 
TENSE  iwhowb estes 15,968,000 29,046,000 182 
WOERLUAE ace ae ees 21,761,000 31,373,000 144 
oy SE ere 7,751,000 3,095,000 40 
|: allel ROE EROS AE TPE 5,423,000 3,187,000 59 
POta MeO oi cineca 13,174,000 6,282,000 48 
Me: Gececcnonees 2,640,000 822,000 31 
Wee. etn e dae ees 2,802,000 2,871,000 102 
Total 46" esccsec 5,442,000 3,693,000 68 
Wu” cee areliracatn dears’ s 510,000 226,000 44 
RES ee danee ce esas 4,485,000 5,560,000 124 
TOCAE Se siaidiceks 4,995,000 5,786,000 116 
Grand total ...... 45,372,000 47,134,000 104 
Comparative Percentages of Stock Sold 
March 1 Feb. 1 March 1 
1925 1925 1924 
BR a Oeserrcteiiita ie alee eel 144 161 168 
Pe ood, OS Gs BR Aen male 4s 54 90 
MT Sasle Vieeau aanmseeene 68 70 125 
ae EP Oe eee 116 104 238 
104 112 145 





North Carolina Pine 


_ NorrouK, VA., March 16.—The North Caro- 
lina Pine Association makes the following analy 
sis of figures from forty-six mills for the week 
ended Marea 7: —Percentage of— 
Production Ship- 
Production — Feet Normal*® Actual ments 
Actual ....12,300,000 81 wes were 
Normal .... 9,943,092 a ave ae 
Shipments ...10.485,223 85 106 aie 
OGCES. cis nes 9,282,623 75 93 89 
*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 
_ As compared with last week, there has been an 
increase in orders of 21 percent; last week there 
were reports from thirty-nine mills. 





Southern Pine Barometer 


NEW ORLEANS, LA., March 16.—For the week 
ended March 13, Friday, one hundred thirty- 
‘three mills report as follows to the Southern 
Pine Association: 

Percent Percent 
of pro- of ship- 


Carst Feet duction ments 
Production .. .... (iS 7) ie 
Shipments 3,618 74,121,966 GA56) canis 
Orders *#— 
teceived .. 3,524 72,196,188 91.88 97.40 
On hand end 
week ..«.22,057 249060450 ..260%6. cvees 


*Orders on hand showed a decrease of 0.77 per 
cent during the week; one hundred thirty-two mills 
contributed to previous week's report. 

*Based on January average load, 20,487 feet 


Fir Mills Operated at Loss in 1924 


SEATTLE, WASH., March 14.—The West Coast 
Lumbermen’s Association mills sustained a loss 
of 46 cents a thousand on every foot of lumber 
produced in 1924, according to figures on Doug- 
las fir sales and costs worked out from the books 
of seventy-eight representative operations. This 
loss was offset by a gain of 16 cents on log pro- 
duction, purchases and dispositions, and by a 
gain of 63 cents on miscellaneous operations. 
The net gain of 33 cents amounted to only one- 
half of one percent on the capital investment. 

There was produced during 1924 in the region 
west of the Cascade Mountains, in Oregon and 
Washington, as nearly as can be estimated 8,- 
701,143,000 feet of lumber. Using the average 
cost of $23.55, as shown in a statement below, 
and the average sales return of $23.09, details 
of which are given below, the fir industry sus- 
tained a loss of $4,000,000 on lumber in 1924. 

The association’s condensed operating state- 
ment is the composite average of seventy-eight 
operations during 1924. As the amount of 
capital invested per thousand feet of annual 
output was $65.29, the percentage return on this 
capital during 1924 was at the rate of one-half 
of one percent. The capital investment of 
$65.29 is based on data furnished the price-fix- 
ing committee of the War Industries Board in 
1918. The statement is figured on a thousand 
foot basis, log seale for logs, and board feet 
for lumber: 





Locs— Feet Amount Per M 
Inventory at be- } ert 
prime ai 214,144,000 $ 3,627,121.10 $16.93 
Cost of logs 
produced ” .1,622,648,000 20,982,405.27 12.93 
Logs purch’s’d.1,280,794,000 22,139,747.71 17.29 
Total 6s 3,117,586,000 46,749,274.08 15.00 
Deduct inven- mei ' 
tory at end. 195,923,000 2,807,143.69 14.33 





Cost of logs apne 
disposed of.2,921,663,000 $43,942,130.89 $15.04 











Disposition— 
To lumber mills, Oe 
CRW wcccss 2,653,674,000 $39,935,987.37 $15.05 
To shingle mill 69,.289.000 932,624.41 13.46 
"EO GENCTE. « «<2 196,882,000 3,517,941.20 17.87 
Logs lost and a "9 
|: err eee 1,818,000 22,631.35 12.45 
0) | ee 2,921,663,000 $44,409,184.33 $15.20 
EGG. SOc cchewee css 467,053.94 16 


($15.20 less $15.04) 
LUMBER— 
PRODUCTION 

Inventory at be 
ginning 

Logs sawn, 10.7 
percent over- 

2,939,368,000 


509,454,000 $10,206,790.75 $20.08 


aemin aia 39,935, 987.37 13.60 
costs (as per 
separate 





statement) .2,939,368,000 24,883,585.64 8.47 
Lumber pur- z 

chased ‘ 19,923,000 499,994.75 25.10 

Total .....3,468,745,000 $75,526,358.51 $21.79 
Deduct inven- 

tory at end. 529,487,000 10,228,136.58 19.52 
Production costs 

of lumber 

a re 2,939,258,000 $65,298,221.93 $22.32 


SALES— 
Shipping exp. .2,439,494,000 $ 2,221,906.21 $00.91 
Selling expense.2,606,808,000 1,659,300.68 .64 


Total cost of 
lumber sold.2,939,258,000 $69,179,428.82 $23.55 


SALES REALIZATION 
Lumber sales, 


f.o.b. Rail. .1,119,163.000 $27,125,446.28 $24.25 

ee 901,593,000 18,761,041.23 20.82 
Unclassified. 658,617.000 15,096.145.92 22.90 
re ae 180,569,000 4,278,232.32 23.68 
Company 79,316,000 1,448,439.71 18.27 


Total lumber ; 
sales ....2,939,258,000 $66,709,305.46 $22.70 
Add under- 
weights ..1,105,065,000 


1,137,769.85 1.03 


Total from lum- 
ber sales..2,939,258,000 $67,847,075.31 $23.09 
ROM ccadccntxe. ob ace neadean 46 


MISCELLANEOUS—— 
Lath, wood and 

sawdust gain.2,939,258,000 $1,253,710.41 
Miscellaneous 

operations, in- 

cluding sundry 


$0.43 


income, gain.2,939,258,000 591,077.85 .20 
Total miscel- 
laneous gain $0.65 


Summary 
Gain Loss 
ET CE Oe Oe Oe 16 can’ 
NN gga rad wie Sib Shakey cai alana oa al wi «ele 46 
ON 8 deed davenecee cs 63 acaba 
Net actual operating gain.......... .33 
79 .79 
Comparative Statement for Four Years 
1921 .1922 1923 1924 
Logs purchased and 
produced— 
Parelased ........ 14.54 15.96 19.29 17.29 
Vigan 11.19 12.26 13.84 12.93 
Lumber costs— 
eS ae 12.06 13.11 15.33 13.60 
Manufacture ...... 8.61 8.14 8.91 8.47 


Shipping and selling 1.44 1.49 1.61 1.55 
Total lumber return, 


cost and gain or loss— 


Lumber return..... 19.63 22.71 27.82 23.09 
CMD fakccdadewaacs 21.78 21.94 25.43 23.55 
Gain or loss...... 2.15 .74 2.39 46 

Loss Gain Gain Loss 


Following is a detailed statement of manu- 
facturing costs in 1924, per thousand feet board 
measure, totals being given for costs for whieh 
details are reported, and for all mills: 

Operations Feet, B.M., 


represented accumulative Per M 
Pond or log yard.... 28 1,179,620.000 $0.13 
NAW Sicedecsc ces 26 1,071,596,000 2.79 
Sorting table ....... 24 888,290,000 .66 
Uo 2 aoe 13 216,363,000 1.06 
Yard—Timber dock .. 6 46,530,000 43 
Transportation .... 10 466,117,000 44 
La” ee 12 298,872,000 45 
Rough dry shed... 3 46,903,000 19 
Dry sorting ...... 9 128,444,000 .64 
Finished shed ..... 11 162,818,000 .30 
eee 14 693,488,000 48 
Planing mill ......:. 14 426,217,000 1.97 
Timber sizer ........ 82 88,226,000 45 
Depreedation ........ 39 1,571,840,000 80 
General manufacturing— 
Salaries and wages. 27 1,165,747,000 24 
Sundry expenses 13 652,831,000 13 
Anticipated repairs. 5 232,187,000 .29 
Shutdown overhead. 2 65,996,000 .20 
Administrative ...... 3% 1,414,227,000 1.23 
Total manufacturing 
costs, details re- 
WORGGE  adedeeus 32 1,273,628,000 8.28 
Total manufacturing 
costs, all mills... 78 2,939,368,000 8.47 


The following analysis shows 1924 sales of 
standard items of production as percentages of 
total sales, these being shown for major groups 
of such items, and the average group prices 
received during this period: 

; Percentage Average 
sold Per M 
Group No. 1, No. 3 clear and better, 

2-inch and under, 40-foot and 

under—(Flooring, stepping, fin 

ish, ceiling, drop siding and 

rustic, tank stock, corn cribbing, 

pipe and silo staves, battens, 

wagon bottoms, moldings, car 

siding, lining, roofing, decking, 

end lining and sheathing, shop) 34.056 $52.5 
Group No. 2, No. 3 clear and bet- 

ter, over 2-inch, 40-foot and un- 

der—-(Finish, turning squares, 

porch columns and newels, cross 

arm stock, tank stock, pipe stave 

stock, eave gutters and porch 

rails, ship decking and plank). 1.250 37.97 
Group No. 3, Select common and 

merchantable, 40-foot and un 

der—(Well curbing, corn crib- 

bing, windmill stock, silo staves, 

select common boards, insula- 

tion, dimension, plank and small 

timbers and common timbers— 

squares, car decking, end lining, 

sills, frame fascia and running 

boards) 
Group No. 4, No. 1, 6x6-inch com- 

mon timbers and larger, 40-foot 

and under—(Common _ timbers, 

Cie GG CAE GID) ode c ccccccees 
Group No. 5, common plank and 

small timbers, 3- and 4-inch— 

(Plank and small timbers, car 

decking, end lining and fram- 

POD Ti civcaauescaakewe Raeaes 
Group No. 6, long length, 42 foot 

and over, No. 3 clear and better 

—(Clear timbers) 
Group No. 7, long lengths, 42-foot 

and over, other grades—(Com 

mon timbers and car sills)..... 593 25.14 
Group No. 8, 1- and 2-inch, No. 1 

common—( Well curbing, beveled, 


a 


370 20.58 


7.347 20.21 


or 
~ 
i 


20.84 


common boards and dimension, 
ear decking, lining and insula- 
CIGD. orinacadeacaaawandwa deere eeneee 18.27 
Group No. 9, all No. 2 common 
and poorer, regardless of size— 
(Boards and box, dimension, 
plank and small timbers, ties, 
WOE Ke ticwdawcswwkdwaaaaaue 12.867 12.80 
Grand average ........0.6. ...100.000 $23.14 
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Studies Causes of Destruction of Certain Pines in South 


Houston, TrEx., March 16.—As spring ap- 
proaches lumbermen of east Texas will find it 
possible to take steps to eradicate the southern 
pine bark beetle, which in recent months made 
serious inroads upon timber in Angelina and 
other counties. 


R. A. St. George, assistant entomologist of 
the United States Department of Agriculture, 
in a recent report on his extensive investigations 
in east Texas, Louisiana, Mississippi and Ar- 
kansas, suid: ‘‘After spring opens it will be 
advisable to leave the green felled trees in the 
woods about two weeks in order that the logs 
may collect the beetles before they are taken to 
the mill. Continued logging through the spring 
and summer will attract the beetles before they 
are taken to the mill.’’ 

The complete report of Mr. St. George en- 
titled: ‘‘A report of an investigation to deter- 
mine the cause of the death of certain pines in 
the southern States from Alabama to Texas 
during 1924,’’ follows: 

- Object 


At the request of W. H. Sullivan, vice president 
of the Great Southern Lumber Co., Bogalusa, La. ; 
E. L. Kurth, manager of the Angelina County 
Lumber Co., Keltys, Tex., representing the East 
Texas Mill Managers’ Association; C. F. Speh, sec- 
retary of the Turpentine & Rosin Producers’ Asso- 
ciation, New Orleans, La.; Benton McMillan, presi- 
dent of the McMillan Naval Stores Co., Zavalla, 
Tex., and J. M. Vernon, manager of the W. P. 
Brown & Sons Lumber Co., Fayette, Ala., an in- 
vestigation was made Nov. 22 to Dec. 20 to de- 
termine why large areas of various speciés of pine 
trees located in the territory extending from west- 
ern Alabama to the eastern part of Texas were 
dying at a rapid rate. In addition to the above 
mentioned parties I was assisted by E. W. Hadley 
and L. Wyman, foresters of the Southern Forestry 
Experiment Station; J. K. Johnson, forester of 
the Great Southern Lumber Co., Bogalusa, La., 
and his assistant, Mr. Mitchel; also by E. O. Siecke, 
State forester of Texas; H. J. Eberly, assistant 
State forester; Maj. H. A. Maas, of the Angelina 
Lumber Co.; C. P. Myer, manager of the Wier 
Longleaf Lumber Co. and C. D. Olephint, of the 
Kirby Lumber Co., Houston, Tex. 

The greater part of the dead and dying timber 
lies in eastern Texas, centered about Angelina 
County, although a considerable portion is in east- 
ern Louisiana in Washington and St. Tammany 
parishes, and especially in Beauregard, Vernon 
and Sabine parishes in western Louisiana. In ad- 
dition to Angelina County, reports have been re- 
ceived from the following counties in east Texas 
as having dead and dying trees: Jasper, San 
Augustine, Sabine, Newton and Hardin. 

Dead and dying timber in each locality was 
studied when an opportunity was afforded to note 
the effect of each factor which was either indi- 
rectly or directly responsible for the death of the 
trees. Other localities offered suitable conditions 
for study where it was possible to note the effect 
of the combined agencies on the trees. In each 
case the entire tree was examined, noting: 


(1) The color of the foliage. 
(2) The condition of the wood. 


(3) Presence of bark beetles and intensity of 
attack. 

(4) Condition and stage of the breeds. 

The condition of the living trees surrounding 
the infested areas was also noted. In addition 
the following factors were also considered and 
may be either directly or indirectly responsible for 
the present condition of the trees: 

(1) Relation between drouth and the dying pines 
as revealed by a study of the amount of precipita- 
tion and departure from normal in the infested 
areas during the growing season and the rate of 
growth of the annual rings. 


(2) The effect of soil conditions on the trees 
and relation to their root systems and vitality. 

(3) Relation between fires and wind storms and 
the dying trees. 


(4) Relation between turpentining and infested 
trees. 





Results of Investigations—Secondary Bark 
Beetles Present 


From an examination of a portion of some 70,- 
000,000 feet of dead and dying timber it was 
found that the trees were infested with bark beetles 
which are usually of only secondary importance. 
No specimens of the well known destructive south- 
ern pine beetle (Dendroctonus frontalis Simm.) 
were found in any of the trees or any evidence of 


their work. Two species of bark beetles were most 
abundant in the weakened trees. The smaller one 
(Ips avulsus Eichh.) is a tiny, elongated, cylin- 
drical, blackish, hard-shelled bug, nearly an eighth 
of an inch long, and confines its work to the top 
of the tree, working in branches mainly from one 
to six inches in diameter. The larger beetle (Ips 
calligraphus Germ.) has the same general appear- 
ance as the smaller one except that it is reddish- 
brown to black in color and is nearly a quarter 
of an inch long. It usually prefers to work in 
the trunk and larger limbs of the tree. Both of 
these beetles fly from tree to tree, enter the bark 
and mine their galleries in the soft inner bark or 
living tissue (cambium). Along the sides of the 
galleries eggs are deposited in niches. Tiny grubs 
hat¢h from the eggs and begin to destroy the inner 
bark on which they live and soon mature to beetles. 
The adult galleries extend up and down the tree 
and the larvae mines around it. In a short time 
(about six weeks during the summer in the south- 
ern parts of the Gulf States) the cycle is com- 
pleted. The presence of these secondary insects 
in the living tissue of a weakened tree in count- 
less numbers aids materially in hastening its 
death. 

The presence of these beetles in the trees may 
be easily detected by noting the appearance of the 
foliage. When the green needles begin to droop 
and turn pale green in color the beetles have just 
entered the tree and started their eggs galleries. 
After this the top soon fades from pale green to 
yellow and brown. In addition to this the beetle 
ean be detected by noting the presence of boring 
dust on the ground about the base of the trees, 
while the lower trunk is often uninfested, still 
green and sappy, and by the presence of pitch 
tubes projecting from the bark of the main trunk. 
These can often be found a considerable distance 
up the tree before they are present along the lower 
portions of the trunk. 


Relation Between Drouth and Dying Pines 


As a result of this study it was found that the 
area in which the trees died or were dying is 
practically the same one in which there was a 
big deficiency of rainfall during the last season 
from June to December. In Zavalla, Tex., which 
is typical of other localities in the entire area 
affected, only one-seventh of the normal amount of 
rain fell from June 2 to Dee. 17. This occurred 
during two storms at Zavalla, one on Nov. 17 and 
the other on Dec. 7. The normal amount of pre- 
cipitation occurred up to June 2 in most localities. 
In Georgia and Florida there has been an abun- 
dance of rainfall this year and so far no reports 
have been received that any trees have died or are 
dying. 

From a study of the annual rings by the aid of 
increment borings, it is quite apparent that the 
drouth had a vital effect on the vitality of the 
trees. By comparing the ring growth of green, 
uninfested trees with that of those infested and 
either dead or dying, it shows that the former have 
put on nearly as much spring wood during the 
current year as usual (average of four previous 
years), but have laid on a small proportion (pos- 
sibly about one-third) of the summer wood. ‘The 
latter or infested trees put on nearly as much 
spring wood but practically no summer wood. Sev- 
eral trees did not have any late wood while others 
had only a trace of it. This indicates that the 
drouth is the primary cause of the death of the 
trees and that the insects probably attacked them 
after the trees stopped growing and began to die. 

In the west where a similar situation exists and 
the trees are dying in a like manner, evidence has 
been obtained suggesting that the drouth is en- 
tirely responsible for the death of the trees. Many 
of the dead trees were not attacked at all by 
bark beetles. An examination of the ring growth 
showed that practically no late wood was laid 
on such trees this year. 


Effect of Soil Condition on the Trees 


It was also noticed that in areas where the top 
soil was shallow and underlaid by a hardpan, such 
as found in comparatively low, flat places which 
usually contain a great deal of moisture, there 
was apparently a larger percentage of dead and 
dying trees than in other areas which were more 
elevated and contained a deeper and more perme- 
able top soil. In the former area there was often 
present a great deal of lime rock and the soil 
often contained a sort of pack-sand or clay. An 
examination of the roots of many windfelled trees 
in such areas showed that the root system was 
shallow, contained hardly no tap root and many 
of the roots were often coiled up because of an 
inability to penetrate the hardpan. In addition 
to this, the earth in several places was observed 
to be cracked open. 

All of the above conditions indicate that the 
drouth would have a greater effect on such trees 


than those located in more favorable situations 
where the land was higher and the top soil was 
deeper and more sand, thereby allowing the roots 
to penetrate further and retain more moisture. 

In one small area in the vicinity of Raleigh, 
Miss., the tops of some of the ridges have a layer of 
gravel. In such cases there were apparently more 
affected trees than elsewhere in the surrounding 
locality. It was thought that such a type of soil 
would not retain a sufficient amount of moisture 
to carry the trees over periods of drouth. 


Relation Between Fire and Wind Storms and 
the Dying Trees 


In addition to the effect of drouth and unfavor- 
able soil conditions upon the trees it was quite 
apparent that in areas burned severely by fire there 
were more dead and dying trees than in those not 
burned, both in the round timber and in the tur- 
pentined orchards. 

In one large area, damaged by wind and hail 
during April of this year, a large percentage of 
the trees were observed to be dead. A few of the 
remaining living trees were dying. An examina- 
tion of a few of these trees indicated that they 
had been attacked by the same two species of bark 
beetles. It was reported that the trees began to 
die shortly after being injured by the storm. This 
area is in the vicinity of Evadale, east Texas, and 
covers about 2,000 acres, nearly all of which is 
second growth shortleaf pine. A small portion was 
covered in virgin swamp pine. There were several 
inches of water over this whole area at the time 
of the storm. Windfallen and weakened trees in 
this and other areas, during this year and last, 
probably contributed to the multiplication of the 
beetles. 


Relation Between Turpentining and Infested 
Trees 


Still another factor which probably affected the 
trees, already weakened from the effects of the 
drouth, was turpentining. Taking into considera- 
tion all of the infested areas examined it was 
noted that a larger percentage of the dead and 
dying trees were found in the turpentined orchards 
than in the surrounding round timber, notwith- 
standing the fact that conservation methods were 
used in nearly every instance in the turpentine 
operations. There were, however, several in- 
stances where this was not so, especially when the 
round timber was located in low, flat areas and 
the turpentined trees on tracts of land which were 
more elevated and possessed a sandy top soil. In 
some localities there was only an occasional dead 
or dying tree in both the turpentined and round 
timber. 

It is quite probable that the turpentining of 
these trees, already weakened from the combined 
effects of drouth, unfavorable soil conditions and 
fire, placed an additional tax upon them and helped 
hasten their death. Under normal conditions the 
turpentining of healthy trees according to con- 
servative methods recommended by the United 
States Department of Agriculture would not make 
them more susceptible to bark beetle attack than 
those not turpentined. It was not possible to de- 
termine exactly to what extent each factor was 
responsible for the present condition of these trees 
because the agencies involved were so_ inter- 
related. 

Summary and Conclusions 

As a result of the above study it was concluded 

that: 


(1) The primary cause of the death of some 70,- 
000,000 feet of pine, principally longleaf, included 
in an area extending from western Alabama to east- 
ern Texas, was the drouth: 


(2) Bark beetles of secondary importance (Ips 
avulsus Eichh. and Ips calligraphus Germ.) had 
attacked all of the affected trees and they were 
dying from the combined effects of drouth, unfavor- 
able soil conditions, fire and turpentining. The 
bark beetles were still active Dec. 15. 

(3) The beetle infested trees could be detected 
by the drooping green tops and their fading from 
green to brown; by the presence of pitch tubes op 
the bark and boring dust on the ground surround- 
ing the trees. 

(4) 'That none of the trees were attacked by the 
well-known destructive southern pine beetle (Den 
droctonus frontalis Simm.). 

(5) That these bark beetles did not confine their 
attack to any particular species of tree—longleaf, 
shortleaf, loblolly and slash pines were affected. 

(6) That the area of infestation varied from @ 
few trees to a large percentage of many acres, 
varying from 2 to 90 percent. 

(7) The dead and dying trees had added nearly 
as much spring wood as usual but practically none 
had put on any summer growth and, if so, only @ 








MA 


trac 
put 


con 
Too 
stu 


of 
pa! 


ab! 
ro 





, 1925 


ations 
l was 
roots 
ure, 
leigh, 
yer of 
more 
nding 
f soil 
isture 


| and 


‘avor- 
quite 
there 
2 not 
 tur- 


hail 
ze of 
F the 
nina- 
they 
bark 
n to 
This 
and 
h is 
was 
eral 
time 
8 in 
last, 
the 


d 


ith- 


ere 


ad 
nd 


ed 
nd 


he 
n- 


ke 
in 
le- 
AS 
23) 





MarcH 21, 1925 


AMERICAN LUMBERMAN 49 








trace of it. The surrounding uninfested trees only 
put on a small proportion of their summer growth. 


(8) The low, flat normally wet lands apparently 
contained a great deal of the infested timber. The 
root system of such trees was often shallow, 
stunted and possessed only a small tap root. 


(9) There was apparently a higher percentage 
of infestation in areas swept by fire and wind and 
hail storms than in those not so affected. 


(10) The dead and dying trees were more notice- 
able in the turpentined orchards than in the sur- 
rounding round timber. 

(11) Trees were dying over large areas in the 
yirgin round timber where the land was low and 
flat, aS well as in the turpentined orchards. 


(12) If there is an excess of rain by next spring 
it will aid in preventing brood development by 
drowning out the beetles and in all probability the 
epidemic will be checked. 


Recommendations 


The following methods of procedure are sug- 
gested to prevent further losses : 

(1) Only log the infested timber, where it ig 
commercially practicable, and cut cver the areas 
worst infested by March 15. 


(2) Concentrate any logging operations, as far 
as it is possible, to the cutting of the dying tim- 
ber rather than the dead timber. This will aid 
in saving the sapwood before it has become de- 
fective because of stain and injury by workhole 
and pinhole borers which usually attack dying 
trees; it will also be effective in destroying a larger 
percentage of the broods in the trees. 


(3) When possible the tops of the trees left in 
logging operations should be lopped and_ the 


Pens An Qde to the Fir 


SEATTLE, WasH.,, March 14.—While resting 
in the shadow of a western fir tree forest re- 
cently, Joseph A. Flanagan, of the H. J. Miller 
Lumber Co., was inspired to address this apos- 
trophe to the stately firs: 

Oh, what a glorious tale you stately, monarch 
firs to me unfold, as I loll in my chair in lazy 
ecstasy at twilight, just before the last radiant 
rays of sunlight pass beyond the rim and today 
goes on the road to yesterday. And I listen to 
the carolling birds warble from golden throats 
their evening hymn to the accompaniment of 
rolling waves, deep, profundo roar, pealing forth 
like vast pipe organ played by fairies on an Elysian 
shore. 

No care is here tonight to sear its furrows in 
my brow. I am alone, in peaceful commune with 
myself, God's great outdoors and thou. 

Could but I have the power to pierce the dra- 


peries of Time for one short mortal hour, and go 
back through ages, countless eons old, when life 
for you began, and learn to live like you have 
lived—not for myself alone, but for my fellowman 
—then it seems that I could understand and 
worthy be of Him above who in His image 
created me. 

But I shall be content to sit beneath the stars 
and silvery light of moon and listen to thy 
whispered wisdom, mighty tree, for all too soon 
must I depart and hie me back to canyoned city’s 
busy mart. No matter though what happened 
now, what success I claim, or power, always will I 
remember in my heart this hour when you instilled 
in me the faith and strength to withstand, as you 
have done, the tempests’ destroying force and 
wrath and greater be when comes the aftermath of 
beautiful sun above showering down its irradiant 
warmth and blessings of the Great Artisan’s un- 
dying love. 

Farewell! My wish will be that when the great 
fulfillment comes I shall be found staunch and 
worthy as you my friend—the tree. 


Trainload of Lumber Sold to One Firm 


DENVER, CoLo., March 16.—A whole trainload 
of lumber sold to one concern for the erection of 
a single building! 

The Denver representative of the AMERICAN 
LUMBERMAN was only one of the many who 
stopped to read this information as one of the 
trucks of the Hallack & Howard Lumber Co. 
rumbled down the street bearing on its side an 
attractive 4 x 10-foot blue sign with white letter- 
ing which read: ‘‘Going to Cosmopolitan Hotel, 


value as advertising. Denverites have long felt 
the necessity of a larger and more representative 
hotel in keeping with the growth of the city, 
and the erection of the Cosmopolitan seems to 
them to fill just such a need. They are consid- 
erably interested in the venture and know all 
about its proposed size and importance. This 
naturally lends prestige and good publicity to 
the companies supplying the materials. 

The Cosmopolitan will be 12 stories high, will 








a ibe, 
one 


COSMOPOLITAN HoTet |s 
BIL-RIT Seton 
o £E heed 
sxc! aac’ Rowand amber 














Fleet of motor trucks of Hallack & Howard Lumber Co., Denver, Colo., en route to site of new hotel with part of trainload of lumber 


branches placed on top in compact piles. This 
will aid the moisture in preventing brood develop- 
ment and in this way the desired control will be 
brought about without the necessity and expense 
of burning. 

(4) Use as conservative methods as possible in 
turpentining the trees next spring so as to allow 
them to regain their normal vitality in case this 
has not been accomplished during the winter 


months. 
(SEER EGaEaLBEZaEZaZLZaLa 


Discuss Taxation of Crown Lands 


Victoria, B. C., March 14.—This week a depu- 
tation of fifteen timber owners, interested in 
Crown-granted lands, waited on the minister 
of finance, to discuss the report of the Ryan- 
MeIntosh cruise of all Crown-granted timber. 
J.D. McCormack, of the Canadian Western Lum- 
ber Co., who headed the delegation, explains 
that three years ago, when the cruise was under- 
taken, the government decided to make it with a 
view to equalizing the values as between differ- 
ent areas. The government also held that it 
should have additional tax returns from holders 
of such lands. Knowing that the cruise would 
take several years, a temporary arrangement 
with the owners of Crown-granted timber was 
arrived at. They agreed to an addition of 25 
percent over the levy that had been in effect from 
1917 to 1922, inclusive. There was a further 
understanding that the whole question of taxa- 
tion of these lands would be considered when the 
report came in. That was the purpose of this 
week ’s conference and, after a full discussion, 
the minister reserved decision on points raised 
y the owners. No general revision downward in 
the rate was asked of the government, said Mr. 
McCormack. 


18th and Broadway, one of 303 truckloads (1 
trainload) Bilt-Rite Woodwork and Lumber, 
The Hallack & Howard Lumber Co.’’ 


This is only one of a battery of trucks bearing 
signs like this which will soon become familiar 
sights on the streets of Denver, and the large 
number of 303 will, because of this novel ad- 
vertising stunt, become associated in the public 
mind with the largest sale of lumber of its kind 
known in this locality. 

Work on the Cosmopolitan Hotel, which will be 
the largest in the Rocky Mountain region and 
one of the largest in the entire West, was started 
three months ago and the contract for the train- 
load of lumber was let recently to the Hallack 
& Howard Lumber Co., one of the oldest lumber 
firms in Denver. The work of turning out the 
millwork and hauling the materials will be in 
full swing shortly. 

An interesting feature in the construction of 
the hotel will be the installation of wood doors 
throughout and the use of wood for window 
sashes and door frames. The Cosmopolitan is, 
therefore, following the recent type of hotel 
building in that wood is replacing metal for 
these parts. The reason for this departure, or 
rather returning to the standard wood models, 
is that wood makes the hotel, which is really 
the traveler’s temporary home, more ‘‘ friendly 
and homey’’ than the metal constructions, not 
to mention the advantages of warmth and com- 
fort. The much-debated question of risk as re- 
gards fire appears to add such little weight in 
favor of the ‘‘fireproof’’ and ‘‘ permanent’’ va- 
rieties of building materials that the use of wood 
in the new hotel has not been questioned. 

The featuring of the name of the hotel on the 
truck signs is not without its purpose and its 


contain 350 rooms, will cost $3,000,000, and is 
scheduled to open April 1, 1926. 

It is by this unusual bit of advertising that 
the Hallack & Howard Lumber Co. has linked 
up public interest in the Cosmopolitan with its 
own firm, and concentrated the interest of a 
whole city upon the company’s facilities for 
service. The photograph, taken in the yards 
of the Hallack & Howard Lumber Co., Seventh 
and Larimer streets, will give a good idea of 
the striking appearance that the trucks bearing 
these signs present. 


Organizes Wholesale Hardwood Firm 


MEMPHIS, TENN., March 16.—The C. W. Par- 
ham Lumber Co. has opened offices in Memphis 
on the fifteenth floor of the Bank of Commerce 
Building. It will do an extensive wholesale 
hardwood business. C. W. Parham, one of the 
well known young lumbermen of Memphis, who 
has been in the hardwood trade for a number 
of years, heads the new company and is the 
prime mover. He was formerly connected as 
vice president of the Turner-Farber-Love Co., 
of Memphis, and later as sales manager of the 
Eugene Woods Lumber Co., of Memphis. He 
was financially interested in both concerns. He 
only recently severed his connections with the 
Woods Lumber Co. to organize a wholesale firm 
of his own. iain 

WITH IMPORTS valued at $55,000,000, Cuba 
in 1923 ranked fifth in order of importance 
among purchasers of American foodstuffs. Pre- 
liminary figures for 1924 record a further 
growth in this trade, which has steadily in- 
creased since 1913. 
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‘*Ts there any difference between a sales letter 
and an advertising letter?’’ a lumber dealer 
asked of an advertising man. 

‘*T should say there is a difference,’’ said the 
advertising man. ‘‘A real advertising letter is 
one that is obviously intended to sell some- 
thing, either service or commodities. But a sales 
letter is a little more subtle. Even a collection 
letter can at the same time be a sales letter; 
that is, it can be written in such a manner as to 
bring in the money and at the same time retain 
the friendship of the one to whom it is written. 
A letter relative to any sort of adjustment also 
can be a sales letter. In fact, a good letter 
writer can make every letter that goes out of 
his office a sales letter. He does not dash off 
his letters with no thought of the one who is to 
read it. He studies for effect, and considers 
beforehand how the reader will be influenced.’’ 

In starting any kind of letter, do not forget 
that there is more psychological punch, as well 
as more cash value, in the ‘‘you’’ idea 
than in the ‘‘we’’ idea. Put the reader into 
the very first sentence with that little pronoun 
‘fyou’’ and he will most likely read the letter 
to the end. 

Then there is the narrative beginning for a 
sales letter or an advertising letter that, if 
well done, almost always catches the reader’s 
attention. Both of these devices—the reader’s 
personality form and the narrative form—are 
excellent for the lumber dealer to use in letters 
to farmers, because they especially like a touch 
of friendship and particularly dislike formality. 

A lumber dealer in a southern city made 


Strategy in Lumber Sales Letters 





[By 8. W. Ellis] 


friends among the farmers with a sort of house- 
organ letter or bulletin that was sent out once 
a week to a list of farmers living in the county 
in which the dealer is located. These letters 
bore the general heading, ‘The Nowlin 
Builder.’’ In true house organ style each issue 
was numbered with the volume and folio num- 
ber, with the name of the dealer in small letters. 
A breezy, informal style was used throughout 
the series, designed to make the farmer feel as 
though he had a special welcome in the store. 
An example of these letters follows: 
Dear Sir: 

The Earl of Essex was once asked what kind 
of clothes should a man wear to be properly 
dressed at all times. 

“Wear work clothes,” he replied, “because 
no,man is proper unless he is working.” 

Work is the one big thing that counts in 
this life, but there is also another important 
factor—preserving that for which you have 
worked. 

The farmer who does not preserve his farm 
implements and his tools—who does not repair 
his fences, roofs and outhouses, is wasting 
much of his work. 

Now is the time to do those necessary re- 
pairs. Every farmer knows the importance of 
protecting his tools and implements from the 
weather. At a little expense, outhouses can 
be built and leaky roofs Yepaired. Paint up— 
spruce up—-show your prosperity by dressing 
up your place, 

There is a bunch of fellows in Little Rock, 
Ark., who know the farmer’s needs, because 
nearly every one of them has served his ap 
prenticeship on the farm. They constitute the 
Nowlin Lumber Co., the most complete ‘‘build- 
ing store” in Little Rock. We are located on 
West Seventh street, where Izard and Chester 
streets cross it. Our yard, store, and offices 





cover an entire block, and we carry in stock: 

(Here are listed a number of items that in. 
terest farmers, with special ten-day offer for 
cash.) 

Every week these 
discount, sometimes 
sometimes on paint, 
ware, which the store 
partment. 

Then there are letters of thanks that are 
really sales letters. Suppose a casual customer 
drops in and purchases a little material for some 
minor repair job; not a large purchase, but 
still enough to give the dealer an opportunity 
to turn this casual customer into a regular one, 
The name and address of the purchaser should 
be recorded, even if the sale is ‘‘cash and 
earry.’’ It is not hard to understand how 
pleased such a customer would be to receive 
a day or two later a letter like this: 

Dear Mr. Blank: 

Thanks, heartily, for giving us a share of 


your patronage, and we hope we may soon 
again have the pleasure of serving you. 


Perhaps you will be glad to know that we 
have an extensive stock of paints for every 
purpose. We shall be glad to supply you with 
the right paint for any job, as well as with 
oils und brushes. 

Won't you please keep us in mind and re- 
member that we shall greatly appreciate your 
business? Cordially yours, 


letters offered a specia) 
on lumber, roofing ete, 
and sometimes on hard 
carried as a complete de 


The customer who gets such a letter will not 
only feel that his business is appreciated, but 
will also feel slightly flattered; and flattery, 
though it must be used carefully, is a powerful 
weapon in the hands of the advertiser. 

The name and address of every customer 
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The accompanying graphic distribution map shows the volume of pine lumber shipped for a period of three years by members of the Western 


Pine Manufacturers’ Association to each State or group of States. 


It has been prepared by S. J. Sharp, statistician for the association. 


Beginning this year maps will show shipments to each Atlantic coast State instead of in a group as on this map. The map shows that 
in 1924 25 percent of the pine manufactured in the Inland Empire went to the Atlantic coast States. 
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should be obtained and used to swell the mail- 
ing-list of prospects. Everybody is a prospect 
for something that may be bought from the 
jymber dealer. This list of customers may oc- 
asionally be ‘‘worked’’ with a letter offering 
4 special price on certain items to customers 
gly. Let this sort of letter begin with a 
“eonfidential?? sentence, such as: 

Dear Customer : 

Here is a secret that we are sharing with 
our customers only—all this week we are of- 
fering wire fencing at $...... to those who 
have given us their business during the past 
year. 

The ‘‘secret’’ opening stirs the interest of 
the reader from the beginning. In many cases 
it awakens desire that would not have been 
aroused Otherwise. The reader feels that he is 
being given a special and unusual opportunity 
to purchase that the general public does not 
have. 

Handling Home Building and Repair Prospects 

In writing sales-letters, be careful to avoid 
superlatives. Such expressions as ‘‘biggest,’’ 
‘‘finest,’’ “most wonderful’’ ete. have no mean- 
ing, because they are hackneyed. Some people 
would even receive a negative impression from 
them, because they would feel conscious of ex- 
aggeration. Let your reader draw his own con 
clusion from the skillful description that you 
give to your service or your products. 

Where the lumber dealer plans a series of 
sales-letters to go to prospective home builders, 
it is well to take up one or two points in each 
letter, for home-building is such a large en- 
terprise that the reader must be ‘‘sold’? gradu- 
ally. Give the reader real information along 


Northeasterners Complete Tour 


Los ANGELES, Catir., Mareh 14.—Eighty 
members of the Northeastern Retail Lumber- 
men’s Association, representing retail lumber- 
men of Pennsylvania, New York, New Jersey 
und New England States, arrived in Los Angeles 
March 6, the last stop of their itinerary, where 
they were entertained by E. J. Stanton & Son, 
distributers of hardwoods and California sugar 
and white pine. Automobiles met the visitors 
at the Biltmore Hotel headquarters and trans- 
ported them to the Stanton offices and plant 
where they were taken on a brief tour of in- 
spection. 

About 10:30 a. m. they were taken on an auto- 
mobile trip through the Wilshire section and 
then to Hollywood. More than an hour was 
spent in the Warner Bros. studio where the 
lumbermen watched the ‘‘shootin’’ of a feature 
film. Seeing the ‘‘movies’’ made was a new 
experience to most members of the party. 


Leaving the studios the trip was continued 
through Hollywood, Glendale, Verdugo to the 
Flintridge Country Club. Here a nice luncheon 
was served to the visitors by the Stanton firm, 
at which A. B. MacAlpine acted as toastmaster. 
H. W. Swafford welcomed the eastern dealers to 
southern California and responses were made 
by Mrs. Fred Barnes, of Brookfield, Mass., on 
behalf of the ladies, and by Andrew H. Dykes, 
ot the Dykes Lumber Co., New York City for the 
men in the party. 

After luncheon automobiles transported the 
guests to Pasadena, continuing on through the 
fumed orange belt to Arcadia. The return to 








itors, an address on the advantages of the 
Houston territory in a trade way was made by 
Lynch Davidson. 


A Tragedy of the Tall Uncut 
[By Chas. E. Frost, Seattle] 


’Twas summertime. Toward the midst of one 
of those warm, sultry July days I chanced to 
wander into a country sawmill town. The feeble 
breeze strove in vain to regenerate the almost 
suffocating air. Out in the lumber yard the 
patient laborers ceased their effort anon to 
remove the perspiration from their brows and 
eyes, while around the water-tap at the lower 
end of the two-inch alley, two or three figures 
loitered and slaked their thirst, and bummed a 
chew of ‘‘snus’’ from their fellow workman. 


As hitherto mentioned, ’twas nearing mid-day. 
A nervousness seemed gradually to pervade the 
peaceful scene, and the frequent looking at 
watches betokened that the glorious forenoon 
was about to give place to restful noontime! 
Noontime! With all its pleasures of a plenteous 
meal and its quiet smoking period, it was not 
difficult to realize the restlessness that seemed 
to be slowly creeping over the men. 

And then it came! At first a roaring of steam 
from around the whistle, and then, as the mois- 
ture was blown away, the tocsin burst forth in 
its clarion ‘‘ WHOOO - OOO - 000 -- 000-000’’ 
which ceased as suddenly as it came. 

Where before there was naught but slothful 
movement, now became a racing maelstrom of 
hungry men. Boards and dimension but a mo- 
ment before removed from the truck or pile, hung 
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with your sales talk. Lead him to think only 
of you in connection with home-building by 
proving to him that you will codperate with 
him from beginning to end. 

How many lumber dealers obtain the names 
of owners of houses that need repairs, and 
then write sales-letters to them? The company 
that has been mentioned does this, and thereby 
gets much business that it would not otherwise 
have. When its scouts discover houses that 
need roof repairs, new porches, steps and other 
repairs, they ascertain the names of the owners, 
and sales-letters are sent to them. 

Assume that one of these scouts has dis 
covered an old-fashioned house, built of good 
material, that is falling into decay because of 
the want of repairs. <A letter like this will 
make the owner think: 

Dear Sir: 

An old home, substantially built as was the 


custom years ago, may be worth more than i 
new home, if it is kept in good repair. 


At the first signs of wear in any part of 
your house—outside or interior—it will pay 
you to have repairs made immediately. 

Don’t let the porch floor rot, the roof leak, 
or the chimney crumble. Give the old home a 
chance to stand proudly among the newer ones 
that are going up on every hand. We'll be 
glad to tell you what any repairs will cost. 

Yours cordially, 

Every lumber dealer should have in his office 
someone who is competent to answer with com 
Pleteness every letter of inquiry received. 
—— does not matter when an inquiry is 
mare answered. What the inquirer wants is 
"ete information. If he were not interested, 
'¢ would not have written, and he expects his 
duestions to be answered with thoroughness. 
“Ho letters fall into the category of sales 
a > “ . 6 oe 
eters, even though individually written «and 
intended for only the person addressed. 


los Angeles, made by another route, included 
a stop at San Gabriel, where one of the cele- 
brated California missions was inspected. 
This program completed the sixth annual 
tour of the Northeastern Retail Lumbermen’s 
Association. The trip, which was conducted by 
Kk. L. Raftery, traffic manager of the associa- 
tion, was officially terminated at Los Angeles, 
the members being free to choose their own 
route for the return. About half the party 
elected to travel by boat via the Panama Canal 
arriving in New York the latter part of March. 
Our sixth annual tour was voted a success from 
every standpoint, said Mr. Raftery. We visited 
the country’s big timber areas, inspected lumber 
camps, sawmills, transportation systems and yards. 
When a dealer has seen all the effort it costs to lay 
boards and planks in his yards in the East he is 
in position to meet objections of customers in re- 
yard to the high cost of lumber. We were enter- 
tained royally by chambers of commerce, lumber- 
men’s associations and by large distributing com- 
panies. We learned, among other things, that the 
timber resources of the Pacific coast are not only 
of vast extent but also quite varied as to classes of 
woods. The country need have no fear regarding 
exhaustion of timber for many years to come, 


Northeasterners Entertained by Texans 
[Special telegram to AMERICAN LUMBERMAN } 
Houston, TEXx., March 17.—Forty execursion- 

ists representing the Northeastern Retail Lum- 

bermen’s Association, on the last lap of a 

tour of the United States, Canada and Mexieo, 

stopped over in Houston for the week end and 
were entertained by local lumbermen. The 
party arrived in two special cars from San An- 
tonio, and after being shown over the port in- 
dustries and other points of interest, left for 
New Orleans. At a luncheon tendered the vis- 


motionless in the air, unsupported by either ma 
chine or man. As one might assemble a military 
company around their colors, so rushed the la- 
borers toward the cookhouse. 

A sudden commotion in the middle distance 
claimed my attention. Had something hap- 
pened? Yes, dear reader, misfortune had be- 
fallen one of that eager, happy group. In his 
haste. he had stepped through a hole in the 
planking and had fallen heavily to the roadway. 
‘“My God!’’ I exclaimed and raced to his as- 
sistance. Motionless he lay for a moment. Had 
he died, I found myself wondering? No. Slow 
ly he raised himself upon his elbow and then 
painfully arose to his feet. 

Shaking the sawdust from his scanty clothing, 
he took a long, despairing look toward the 
cookhouse. Reluctantly and hestitatingly he 
turned again toward whence he had come. I ex- 
postulated with him, but with the tears coming 
fast into his honest eyes, he mournfully replied: 

‘‘Ah, kind sir, I would feign appease my 
hunger, but it is no use! It’s all gone, now! ’”’ 

The breeze still played around the lumber 
piles, but I could not stay. ’Twas too much! 


THE HAKD-HEADED Yankees of the Green 
Mountains are becoming deeply interested in 
the town forest idea, according to an announce- 
ment from the Vermont State forester’s office. 
The idea is appealing to them not only as a fu- 
ture source of lumber supply, a protection for 
watersheds and a boon for hunters and campers, 
but also as an economically sound and sure 
means for reducing loeal taxes. There are 
now fifteen municipalities in Vermont which 
own forest land, with Rutland the leader, own- 
ing 1,500 acres, and having already planted 
some 400,000 voung white pines and other 
softwoods. 
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Wholesalers Study Distribution Problems From All Angles 


[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., March 18.—Forsaking 
their usual custom of meeting in one of the 
larger business centers, members of the Na- 
tional-American Wholesale Lumber Association 
assembled here today in annual convention. De- 
spite the attractions of the famous board walk 
and the desire of every visitor to spend as much 
time on the beautiful beach as possible, hearing 
‘‘what the wild waves are saying,’’ the con- 
vention hall in the Ambassador Hotel was well 
filled when the meeting was called to order by 
President Dwight Hinckley, of Cincinnati, Ohio. 


Congressman Welcomes Delegates 

Greetings were extended to the visiting whole- 
salers by Isaac Bacharach, member of Congress, 
in an address emphasizing the importance of 
reforestation and the conservation of our na- 
tional timber supply. Mr. Bacharach said that 
it was a pleasure, in his triple capacity of 
citizen of Atlantic City, member of Congress, 
and lumber merchant, to welcome the members 
to this city. Speaking from the standpoint of 
a representative of the national Government, 
Mr. Bacharach proceeded to outline the rapidity 
with which our timber supply is being depleted, 
owing to the great consumptive demands placed 
upon it. ‘‘At the present rate in which we are 
using timber,’’ he declared, ‘‘we will see our 
forests practically wiped out in less than half 
a century unless our timber lands are replanted 
and protected under the most rigid forest su- 
pervision by Government and State control. 
The growing scarcity of timber is a problem of 
much concern and it is one in which those who 
are engaged in the lumber industry, whether as 
‘miner,’ ‘miller,’ wholesaler or retailer, should 
find a vital and personal interest.’’ Because 
of the cheapness of wooden houses in the past 
as compared with other types of construction, 
98 percent of our rural homes and from 59 to 
98 percent of our urban dwellings were made of 
wood but the scarcity of timber together with 
waste in cutting, milling and manufacturing, 
and excessive transportation costs has so in- 
creased the cost of lumber that a shortage of 
dwellings exists in nearly every part of the 
country. It therefore devolves upon both State 
and Federal governments and private individuals 
to give careful attention to conservation meas- 
ures and reforestation. Since reforestation is 
a national problem, this organization should be 
vitally interested in its progress, the speaker de 
elared in closing. 


In the graceful and pleasing manner charac- 
teristic of him, F. S. Underhill, of Philadelphia, 
first vice president, responded to the greetings 
of this distinguished member of Congress, who 
is both a lumberman and a legislator. 

This was followed by some routine matters 
and then by the president’s address. 


Address of the President 


President Dwight Hinckley, Cincinnati, Ohio, 
in his annual address, reviewed the progress 
made by the association during the last year and 
suggested activities or policies that might be 
undertaken in the coming year. The president 
said that the association had just passed through 
the most successful year in its history. 


The membership has enjoyed a_ steady and 
healthy growth until it now numbers 810, a net 
gain of 33 since the last annual meeting. Nearly 
all the outstanding wholesalers of the United 
States and Canada as well as many prominent 
manufacturers are members. The financial con- 
dition of the association is also good. However, I 
believe the dues are too low, but I doubt if it 
would be wise to increase them at this time as 
some of the members do not appreciate the value 
of the association’s work. 

Our relations with other branches of the indus- 
try are most cordial and will continue so if we as 
wholesalers show the right spirit of codperation. 
I believe that it is to the interest of both the public 
and most industries that trade should move 
through the channel of manufacturer to wholesaler, 
to retailer, to consumer. To our retailer custom- 
ers I wvuld say that I believe thoroughly in retail 
distribution of construction lumber. To the manu- 
facturer, I say that his interests are best served by 
selling his lumber through wholesalers, particu- 
larly through members of this association. Our 
membership employs several thousand salesmen 
who can market his product more efficiently and 


economically than he can through his own sales 
organization. I think I am safe in saying that 
75 percent of the lumber manufactured is sold 
through wholesalers. Members of this association 
market over 50 percent of the total output. I 
am not opposed to the policy of direct selling 
adopted by some manufacturers, but I do believe 
that it is unfair competition to fail to make proper 
charge for services when the manufacturer assumes 
the function of wholesaler. 

In the last year the association has been repre- 
sented on the Central and Consulting committees 
of the standardization program and has given the 











F. S. UNDERHILL, Cc. A. GOODMAN, 
Philadelphia, Pa. ; Marinette, Wis. ; 
First Vice President Second Vice President 
program both moral and financial support. We 


should do all we can to bring the movement to a 
successful conclusion, 

Our committee on a code of ethics has done much 
work but it is doubtful if an agreement can be 
reached on a code which will attempt to govern 
in detail the conduct of members. It is doubtful 
f any code would be necessary if the so called uni- 
form order blank were in general use. The blank 
is a good form of contract, fair to both buyer and 
seller, and its use should be more general. 

Many members are not acquainted with the good 
work the association is doing. To enlighten them 
I would recommend dividing our membership into 
regional groups, each under the supervision of one 
of our directors, who would eall meetings of his 
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North Coast Manager 


DAILEY, he. 


JOHNSON, 
Chicago; 


Manager Branch Office 
group at regular intervals to discuss association 
affairs, inform the members about its activities, 
receive criticisms and suggestions and discuss mat- 
ters of interest to the association and the industry. 

It would seem that arbitration as a method of 
settling disputes and misunderstandings has at 
last been ‘sold’ to the lumber industry. I would 
recommend a continuance of this work with such 
changes from time to time as experience reveals to 
be expedient. All of our regular departments are 
doing excellent work and I earnestly hope you will 
give them all support possible. 

The obligation of each member in our association 
to the association and the industry should be em- 
phasized. It is the duty of each member, aside 


from paying his dues, to conduct his businesg gp 
that he will reflect credit on the wholesaler of 


lumber. A sharp practice brings down criticisyn 
not only on the offender but on the trade ag q 
whole. Each individual member should also jy 


terest himself in the association as much as if he 
were an Officer. 


In closing his address President Hinckley 
called attention to the fact that the association 
is in a position to render equal services to aj] 
members regardless of location or species han. 
dled since it is impartial, impersonal and not 
sectional. He thanked the officers, directors 
and committeemen for their loyal support dur. 
ing his administration and pledged his support 
to his successor. 

Secretary Makes Optimistic Report 


W. W. Schupner, of New York City, secre. 
tary and directing manager, prefaced his re- 
port with the optimistic declaration that the 
vear 1924 will stand out as the date when the 
wholesale lumber industry found itself in com- 
plete coérdination of its activities and began 
more fully to obtain the benefits of that com- 
plete cooperation. 

After reviewing the association’s present 
membership status, Mr. Schupner stated that 
quality was the first consideration in selecting 
new members and that great care is exercised 
by the committees in the acceptance of appli- 
cations. However, there are many whole- 
salers who should be participating in its work, 
he said. 

Referring to a bulletin distributed widely 
throughout the West last year containing un- 
fair references regarding wholesalers, the sec- 
retary said that the manufacturers’ associa- 
tion in that section was enlisted in the task 
of locating the source of the publication. It 

fas very pleasing, he added, to have the asso- 
ciation emphatically state that it did not ap- 
prove of the publication or the sentiment con- 
tained therein, nor with the unkind reference 
to wholesale lumber distributers. 

In connection with the midsummer meeting 
held last August on the north Coast, Seere- 
tary Schupner said that the membership was 
given a more intimate contact with the scope 
of the association’s work and service. It was 
also gratifying to note how effective was the 
coéperation resulting from the Pacific Coast 
Shippers’ Association merger. The secretary 
feels that these midsummer meetings will 
eventually become as much a part of the asso- 
ciation life as the present annual meetings. 

The association’s attention was invited to 
two by-law amendments, relating to the arbi- 
tration department, which have been endorsed 
by the board of directors. These amendments, 
the secretary brought out, will clarify the 
policy and will aid in broadening the work, 
especially with nonmembers, and will lessen 
the time required for bringing the cases to 4 
conclusion. Concerning whether arbitration 
should be directed in instances where checks 
have been accepted marked ‘‘in full settle 
ment’’ he said: 

While no general rule can be set down as to 
when an “accord and satisfaction” results; the 
only safe course to pursue, if arbitration is ex 
pected on the balance of an account, is to avoid 
prejudicing one’s position and decline to use such 
a check. Frequently the association has obtained 
permission to use the check without prejudice, but 
in the absence of such permission disappointments 
may result through no fault of the association and 
simply because one of the parties, by his own act, 
has debarred himself from further recovery. 

As evidence of the recognition that the 
wholesalers are receiving at the hands of the 
Government, Mr. Schupner pointed to a recent 
national conference in which representatives 
of the association participated, at the invita- 
tion of the Government. In connection with 
these activities, he referred to the valuable 
service rendered by national counsel, Davies 
& Jones. 

Credit Department Activities 

Commenting on the activities of the credit 
department, he said: 

Changing conditions have had to be followed and 


that the bureau has kept pace with them is demon. 
strated by the growth in the number of repor 
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and the subscribers using them, the latter now 
reaching the total of 485. 

Our credit department is built entirely on mu- 
tuality of interest. Other agencies have facilities 
for getting record and historical items, statements, 
pank and attorney reports, but they are organized 
for profit and none of them can lay claim to the 
mutual features possessed by your bureau. It is 
one thing to report an experience to an agency 
which sells its service indiscriminately, but it is 
another thing to report that experience to an asso- 
ciation like ours, where each member has the op- 
portunity of expressing himself concerning the ad- 
mission of any new member, and where the report 
distribution is restricted to those within the or- 
ganization. This also accounts for our receiving 
more signed statements of assets and liabilities 
from customers. 

The weekly list A has again demonstrated its 
usefulness in reporting advance’ information, 
twenty-four names having been listed last year 
from several weeks to some months ahead of a 
failure, and some of them so far ahead and so 
frequently that it was really amazing to find that 
the information was overlooked or disregarded. 
Members ought to insist upon the list being called 
to their personal attention, and some have adopted 
a simple system of indexing the names as they 
appear. 

The Collection Department 

The activities of the collection department 
also continue to be most important, the 
speaker averred. 

Claims handled during the year aggregate $740,- 
171 of which $599,309 was paid and adjusted, 
these collections comparing with $551,579 the pre- 
vious year. The same amount of fees, $12,000 
net, was transferred to the association treasurer. 

In addition to these collections through the New 
York office the north Coast office handed claims 
aggregating $123,278, of which $77,017 was paid 
and adjusted. A total of $3,160 covering fees and 
special services was received from that office. 

Upon the recommendation of the board of man- 
agers of the bureau of information, the directors 
have amended the schedule of fees more fully to 
compensate the association for the expense in- 
volved in collecting these claims, and hereafter 
the charge for collections made through the asso- 
ciation without reference to attorneys will be 3 
percent of the amount collected on first demand; 
5 percent upon claims collected by negotiations 
through the association without reference to at- 
torneys; a minimum charge of $3 on claims up to 
$50 and $5 on claims from $50 to $100. 

There can be no objection to this, because the 
service is yet available at lower collection rates 
than those of other well conducted collection 
agencies. 

The sales service, while still in its infancy, 
has demonstrated its ability to secure new busi- 
ness and profits from this weekly interchange 
of lists between members, according to Seere- 
tary Schupner. As for the tally card feature 
of the standardization program, attention was 
called to the privilege which the wholesalers 
have of making it clear to their shippers that 
the wholesalers’ card is to be used when re- 
quested. 

Complaints have come to the association from 
retailers regarding freight undercharge claims, 
the secretary said. 

There ought to be no hesitancy on the part of 
the wholesaler in assuming such a claim for, when 
selling on a delivered basis, the responsibility in 
transit is one which the wholesaler should assume, 
regardless of any technical bill of lading conditions. 
It seems to me that among other things they do, 
wholesalers ought to say unequivocally: ‘We will 
finance and assume the responsibility for bringing 
the lumber from the mill to your yard.’ Such and 
other similar problems are purely those of dis 
tributers. 

The report of Treasurer George M. Stevens, 
of New York City, showed the finances of the 
association to be in satisfactory condition, while 
the report of Arthur E. Lane, chairman of the 
auditing committee, indicated that the books 
and accounts all were in good shape. 

Report of Arbitration Committee 

The report of the arbitration committee was 
submitted by its chairman, A. L. Stone. In the 
main, the report embodied the committee’s 
recommendations on two amendments to the 
by-laws, designed to clarify procedure and pro 
vide for more equitable administration, and 
4Tevision of the rules of arbitration procedure. 
Both of the amendments have been endorsed 
by the board of directors, which has also 
adopted the revisions. The first amendment 
proposed that paragraph (a), Sec. 1 of Article 
XVIT, containing the clause, ‘‘ Disputes aris- 
ing prior to the date of application for mem- 

ership of the member involved’’ (which 


covers one of the three exceptions to com- 
pulsory arbitration) be changed to read, ‘‘ Dis- 
putes arising out of transactions originating 
prior to the date of application for member- 
ship of the party involved.’’ 

The second amendment proposed that para- 
graph (b), See. 1, of Article XVII stating 
‘*Questions of inspection shall not be subject 
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to arbitration, but shall be decided by some 
regular inspector of some recognized inspee- 
tion bureau,’’ shall be changed to read: 


Disputes concerning lumber grades shall not be 
arbitrated but shall in the first instance be decided 
by some accredited inspector of some recognized 
inspection bureau, and his certificate shall be final 
in any arbitration proceedings between the parties 
as determining the grade of lumber in dispute at 
the time such inspection was made. But this see- 
tion shall not be construed to exclude disputes 
where either of the parties concerned have unrea- 
sonably delayed official inspection, or refused to 
permit it upon the request of either party, or 
where the agreement between the parties makes 
no provision for inspection. 


The procedure revisions, as adopted, per- 
tained to avoiding delay in submitting evi- 
dence, reducing the number of suggested arbi- 
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trators from seven to six, permitting non-mem- 
bers more latitude in naming arbitrators, re- 
pealing ‘‘one man’’ arbitration decisions, 
selection of committees, and charge for arbi- 
trations. 

Mr. Stone announced that a book containing 
some of the more important arbitration de- 
cisions had been published by the association. 


les-Hiscuss Costs and Retailer and Manufacturer Co-operation 


While these decisions are not necessarily 
precedents to guide the committees in future 
cases, it is hoped that they will be the means 
of avoiding duplication in the character of 
disputes submitted for arbitration. 

Following the appointment of a committee on 
resolutions, the morning session adjourned. 


WEDNESDAY AFTERNOON 
The first subject taken up for consideration 
at the opening of the afternoon session was that 
of standardization. 


Standardization Committee Recommendations 


The report of the standardization committee 
of which C. V. MecCreight, of Pittsburgh, is 
chairman was read by Secretary Schupner. 
He said that the action taken at the Cincinnati 
convention concerning the grading of shingles 
was conveyed to the proper committee and, while 
all the recommendations were not adopted, 
shingle grades are in the way of being sub- 
stantially modified. As for the problem of odd 
and short lengths, it was found impossible to 
make a definite recommendation, but the com- 
mittee agreed that odd lengths were such a 
negligible item that they should not be con- 
sidered in the standardization program. In the 
matter of short lengths the majority report 
stated that it was a merchandising problem to 
be left as a matter of contract to the buyer 
and seller, although the bundling of all lengths 
of bundled stock was favored. Mr. MeCreight 
said that the association had been represented 
in all standardization conferences, and also at 
the National Conference on the Utilization of 
Forest Products, held at Washington last No- 
vember. 

Brings Message on Standardization 


A message on the standardization movement 
was brought to the association by W. A. Gately, 
of the Department of Commerce. The develop- 
ment of standards is of itself a fine thing, Mr. 
Gately said, but standards are of value to the 
country only when all elements of the industry 
pull together in giving such standards fullest 
use, and in ‘‘selling’’ the idea of complete ap- 
plication to all groups. Carrying out of the 
American Lumber Standards, he continued, 
means the elimination of the continued shrink- 
ing of sizes, the conservation of the timber, 
the advancement of the industry in the public 
eye and its establishment on a more business- 
like plane. Therefore, the progressive part of 
the industry, whether manufacturers or distribu- 
ters, must act in unison to check bad practices 
and restore the confidence of the public. The 
distributers’ part in the conservation of lumber, 
the speaker indicated, is to supply their cus- 
tomers with sizes which will adequately serve 
the purpose for which they are intended. Ap- 
plication of the standards, he said, has not yet 
heen achieved to the fullest extent, either by 
manufacturers or distributers, and it devolves 
upon the industry’s associations to present a 
united front in support of the standards. In 
closing, Mr. Gately expressed the willingness 
of the Department of Commerce to cooperate 
with all lumber associations in furtherance of 
this movement. 

A resolution was offered by A. E. Lane, of 
New York, seconded by F. S. Underhill, of 
Philadelphia, assuring all lumbermen and the 
Department of Commerce that the members 
of the National-American Wholesale Lumber 
Association will do all in their power to help 
put into effect the standards as adopted. 
This motion was unanimously carried. 


Cost Committee Tells of Investigations 

The report of the cost committee was pre- 
sented by Chairman George M. Stevens. This 
report was based on an investigation author- 
ized at the last annual meeting to determine 
the cost of conducting a wholesale lumber 
business. According to Mr. Stevens, a survey 
was made and the experienee of thirty mem- 
bers, well scattered throughout the country, 
was tabulated. These figures were distributed 
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to the members. Commenting on the findings 
of the survey, Mr. Stevens said: 


The compilation is representative of the general 
membership as to woods handled, volume of busi- 
ness and geographical location. 

It will be noted that the cost a thousand feet 
varies from 67 cents plus to $3.90, and in con- 
sidering these figures, it is necessary to keep in 
mind the nature of the business and kinds of 
woods handled, in which there are bound to be 
wide variations. There is, of course, practically 
the same lack of uniformity in the percentage cost 
based on the money volume of sales—the percent- 
ages in this survey running from 2.9 percent to 
9.6 percent. Accompanying some of the high and 
low percentages were statements explaining some 
of the peculiarities of each concern covered. 

Your committee has not attempted to strike a 
general average, and while these figures represent 
separate experiences, and we can only contrast 
them with our individual businesses, they do show 
conclusively that after including the operating 
costs which a well organized lumber concern must 
necessarily assume, it requires the highest degree 
of efficiency to keep the distribution cost within 
the amount heretofore regarded as ‘‘wholesaler’s 
percentage.”’ 

The sixteen items into which these costs have 
been separated, include what your committee be- 
lieved to be most important but these are subject 
to some revision, and our attention has already 
been called to the omission of the interest item, 
which in these figures has been ineluded in either 
number 9 or 16. We strongly recommend that the 
members of the association keep their books so as 
to show detailed costs somewhat along this line. 
If this is done, we can, under a carefully super- 
vised confidential arrangement, soon obtain more 
comprehensive cost figures which will be available 
in determining where leaks, if any, occur and 
thereby get the benefit of codperative effort in 
getting our costs to a minimum and also assist in 
making our industry as efficient as possible. 


Cost of Wholesaling Lumber 


The general subject of the cost of whole- 
saling lumber was continued by Alvin E. Dodd, 
manager of the distribution department of the 
Chamber of Commerce of the United States, 
who indicated the relation of cost accounting 
to business as a whole. 


Through cost accounting, he said, the individual 
business man is building up a glossary of terms 
with a definite meaning. These will eventually 
serve as the basis of a common language familiar 
to all business men, for which there is fundamental 
need in the business world today. Although there 
is still a wide divergence in the meaning of some 
common terms, business men are developing a com- 
mon tongue through which they can exchange ideas 
and make comparisons. For example, in the fu- 
ture when a lumberman speaks of a board he will 
not mean a board merely called an inch thick but 
a board almost exactly an inch thick with definitely 
stated variations from that dimension. 

The retailer, wholesaler, and manufacturer are 
also beginning to realize that they are all affected 
by the same general conditions and that it does 
not profit them or the consuming public with which 
they deal to sell their products where an adequate 
supply and machinery for its distribution already 
exist. Market analysis has a definite place in the 
glossary of distribution. 

Eventually all trades will discover are there 
are fundamental economic problems of distribution 
applicable to all or a large part of them. In an 
effort to discover and formulate these principles 
the National Distribution Conference has been or- 
ganized by the national Chamber of Commerce. 

When business men are able to talk explicitly of 
their own business so that each understands the 
other the public will understand them as well and 
much of the resentment of the latter toward busi- 
ness will disappear. To this end, cost accounting 
will play a prominent part. 


‘*Efficient Distribution’’ 


‘Efficient Distribution’’ was the subject of 
a timely address by Joseph E. Davies, national 
counsel, Mr. Davies first took up the develop- 
ment of the codperative movement in other 
countries, showing how it has spread through- 
out nearly every country in Europe, as well as 
the British Isles. He also outlined the scope 
and activities of these codperative organizations 
before taking up the movement in America, 
where he predicted its spread will be inevitable. 
Already, according to the speaker, there are 
about 3,000 codperative consumers’ organiza- 
tions in the United States, with a membership 
of about 75,000 people. There are also about 
15,000 agricultural bodies in this country en- 
gaging either in codperative buying of farm 
supplies or joint disposal of farm products. The 
wheat growers, along with the producers of 
other important commodities, have formed their 
own cooperative organizations, and the Govern- 
ment itself is encouraging their development. 

Mr. Davies sees in this increasing number of 
cooperative organizations a new competitive 
element which will have a great, if not dominat- 
ing, effect on prices in the future. If allowed 


to develop, he believes they will have a pro- 
nounced effect upon manufacturing as well as 
wholesale and retail distribution. The surest 
way to prevent their spread, in his estimation, 
is to make our present distributing machinery 
so efficient that there will be no need for such 
organizations. 

Individual efforts will be futile, Mr. Davies 
said, but a trade association such as this can 
secure efficient distribution in three ways: By 
educational effort which will improve the in- 
dividual efficiency of its members; by organized 
effort to eliminate the wastes and frictions of 
our system of distribution; and by fighting 
artificial legislative interference which may im- 
pair the effectiveness of our present distributing 
machinery. 

He then went on to suggest ways in which 
an association can give constructive help to its 
members in the betterment of their business 
methods. Among other things he mentioned an 
exchange of information as to conditions of 
supply and demand, preparation of a uniform 
cost nccounting system, formulation of uniform 
contracts, and codes of ethies, education of 
members through interchange of information on 
credits, selling methods, methods of inventory, 
and warehousing; standardization programs and 
an arbitration system. Many of these, he 
pointed out, are being carried out by this asso- 
ciation. 

‘«But we should not stop there,’’ Mr. Davies 
declared. ‘There should be one unified or- 
ganization of the whole lumber industry which 
can give attention to the common problems of 
the industry and codperate in every way prac- 
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tieable to the climination of unnecessary wastes 
and the unnecessary frictions which arise within 
our industry.’’ 

The speaker urged that close attention be 
given what he termed the artificial interference 
by the Government with the production and dis- 
tribution machinery of this country. Although 
voicing his belief in the right of the farmer to 
organize and conduct his business on a profitable 
basis, he stated that the history of the codpera- 
tive movement, whether producers or consumers, 
shows a steady tendency to engage, first, in 
wholesaling and, secondly, in manufacturing. 
When producing and consuming organizations 
enter into wholesaling and manufacturing, it is 
extremely important that they do so on a fair 
competitive basis with existing systems of pro- 
duction and distribution. If they are subsidized, 
either by special banking services, special mar- 
keting services or other powerful forms of ¢o- 
operation by the national Government, they can 
easily secure an unfair competitive advantage 
which may work great harm in existing meth- 
ods of doing business without any corresponding 
benefits to the publie. 


Interests of Manufacturers and Wholesalers 


Wilson Compton, secretary of the National 
Lumber Manufacturers’ Association, gave an 


able address on ‘The Common Interests of 
Manufacturers and Wholesalers in the Lumber 
Industry,’’? which was heard with interest by 
the convention. ‘‘The obvious movement of 
trade organization in the lumber industry today 
is in the direction of an organized clearing 
house for the joint consideration of the prob- 
lems of the industry,’’ said Mr. Compton. ‘‘ That 
process is under way this hour in the Centra} 
Committee on Lumber Standards and its various 
constitutent committees. This development js 
inevitable because it is the logical response to 
the needs of successful business conduct.’’? Mr, 
Compton feels that the Central Committee is 
building up a useful forum for the development 
of standards of manufacture and distribution 
of lumber, standards of business practice in 
the purchase and sale of lumber, and for the 
settlement of commercial disputes, as well as 
promoting conservation and efficient utilization 
of lumber and forest products. In other words, 
an American Lumber Council is in the process 
of formation. 


Mr. Compton complimented the National- 
American Wholesale Lumber Association for 
blazing the way in introducing arbitration as a 
method of settling trade disputes. He stated 
that arbitration is an inevitable development in 
the industry. 


He ridiculed the charge that the lumber manu 
facturers are intent on putting the lumber whole- 
saler out of business, saying that a larger pro 
portion of the business is done through whole- 
salers today than was done ten years ago, as a 
result of the activity of the small mills which 
are unable to sell direct. According to the 
speaker, during the last five years new sawmill 
operations have been installed in Mississippi 
alone sufficient to provide nearly 40 percent of 
the total production of southern pine in that 
State last year. 


Despite the general opposition of wholesalers 
to manufacturers’ selling agencies for the dis 
tribution of lumber, Mr. Compton said he be 
lieved in these organizations when marketing 
lumber of the same species, well manufactured 
out of timber of similar quality and carefully 
graded before shipment under identical stand- 
ard grading rules, but that he did not believe 
in them when substantial uniformity in quality 
of timber, and in manufacture, refinement and 
grading can not be guaranteed. It is Mr. Comp 
ton’s idea that these agencies, if organized on 
the proper financial basis, would render a valu 
able service to the industry by controlling both 
the volume and assortment of lumber output 
of the sawmills whose products they distribute. 


The remainder of his address was given over 
to presentation and partial explanation of cer 
tain points of difference between the whole- 
salers and manufacturers. Among the subjects 
treated were the shipping of unsold lumber in 
transit, speculation in lumber of the buying 
‘‘long’’ and selling ‘‘short’’ type, the ‘fly 
by night’’ middleman who has no credit rating 
and little knowledge of lumber, the circulation 
of excessive lumber stock lists, the practice in 
dulged in by some wholesalers of encouraging 
small mills to manufacture and ship lumber 
when the market is already unable to absorl) 
the current supply, failure to control assort- 
ment of output, and the shipment of combination 
grades. None of these is irreparable, said Mr. 
Compton, and the wholesalers are making efforts 
to correct many of them. 


John E. Lloyd, of Philadelphia, speaking us 
a retailer, asked that the association members 
take the responsibility of lining up the small 
mills squarely behind the standardization move 
ment. These small mills, he said, are dependent 
for their life upon the reputable wholesaler and 
look to him for guidance, and the wholesaler 
must accept his full responsibility. He fur- 
ther declared that wholesalers should finance and 
extend credits only to such retailers as are de 
serving, and that too easy credits and exten 
sions of time bring unfair competition to good 
retailers. Mr. Lloyd warned the members that 
their anticipation of market needs should stabil 
ize rather than overstimulate the market. H: 
urged that wholesalers store their lumber at 
the mills ready for call rather than at congested 
retail centers. He claimed that it was an 12 
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direct form of price cutting to sell consumers 
at the same price as retailers. 

Horace F. Taylor, of Buffalo, spoke briefly 
on the grading rules of the National Hardwood 
Lumber Association, telling of the care in their 
preparation and revision. He declared they 
have met and are meeting the test of practical 
usage. 

THURSDAY MORNING 

[Special telegram to AMERICAN LUMBHRMAN]) 

ATLANTIC City, N. J., March 19.—At the 
opening of the Thursday morning session Ben 
¢. Currie, of Philadelphia, presented his report 
as chairman of the transportation committee, 
followed by that of the traffic manager. 


Report of Traffic Manager 


In his annual report, W. 8. Phippen, traffic 
manager, stated that as a member of the diver- 
gion and reconsignment committee of the Na- 
tional Industrial Traffic League, the department 
was able to defeat the proposal of the carriers’ 
committee to limit reconsignment at the through 
rate to 72 hours following the arrival of ship- 
ment at the original destination, and to secure 
several changes of benefit to shippers and whole- 
salers in the new diversion and reconsignment 
tariffs which became effective May 15, 1924. 
He said he had also been instrumental in se- 
curing a postponement in tariffs filed by the 
railroads, increasing lumber rates from New 
York and Jersey shore points to short haul 
territory in New Jersey on three railroads. 
Furthermore, as a result of the association’s 
opposition, proposals of the railroads serving 
New York to establish an additional charge 
of 3 cents per 100 pounds for lighterage to and 
from New York were tabled. Extensive service 
has also been rendered the members, according 
to Mr. Phippen, in connection with the revision 
of rates from points in southeastern and Caro- 
lina territories and Virginia cities to destina- 
tions in Trunk Line and New England terri- 
tories. He also mentioned several other instances 
in which the traffic department had protected 
the interest of members by protesting rate in- 
ereases or routing. ' 

Shingle Marketing Committee Report 


Reporting as chairman of the shingle market- 
ing committee, A. E. Lane said that following 
several preliminary conferences, the committee 
had met last September and drawn up recom- 
mendations that were subsequently referred to 
the board of directors at its November meeting. 
After a thorough discussion it was decided, to 
limit the recommendations to the grades and 
packing as prescribed in the American Lumber 
Standards, to assist the Red Cedar Shingle Bu- 
reau in its work, and send out a questionnaire in 
cluding the recommendations to the association 
members. The revised recommendations were 
then presented to the shingle congress in Seattle 
in December. They were approved and a com- 
mittee was appointed to work out details for 
adoption by the mills, the committee to report 
before May 1, 1925. Mr. Lane suggested that 
members report to the secretary all informa- 
tion obtainable on new building codes or pro- 
posed anti-shingle legislation. 

Ironing Out Sellers’ and Buyers’ Differences 


The general subject ‘‘ Intercoastal Lumber— 
Its Distribution Problems—Relation to Other 
Woods’? was introduced by C. L. Lindner, west- 


ern distributer, who presented the Atlantic coast 


cargo business as viewed by a wholesaler on 
the producing end. Mr. Lindner first pointed 
out how the shipments of lumber from the Pa- 
cific coast have grown from 3,000,000 feet in 
1909 to 1,250,000,000 feet last year, with pros- 
pects of reaching the billion and a half mark 
this year. 

Fir, he said, has been thoroughly introduced, 
and is now known and liked by both distributers 
and builders who a few years ago were reluctant 
to consider it, largely because they hated to 
make any change. The popularity of fir is the 
only result obtained thus far, in Mr. Lindner’s 
opinion, that can be placed to the credit side of 
several years trading ‘‘ which for the most part 
has been disastrous and unsatisfactory.’’ 

After detailing some of the first obstacles 
encountered by the west Coast manufacturers 
in establishing a market on the Atlantic coast, 
he mentioned specifically the outstanding dis- 


agreeable features of the Atlantic coast business 
as they exist today. The first hinged on the 
reconciling of eastern and western methods of 
doing business. fhe west Coast manufacturers 
were accustomed to doing a cargo business and 
conducted their business accordingly. The east 
Coast buyers have been working under well es- 
tablished rules of shipping and receiving lumber 
by water from the South’and the northern'spruce 
producing sections. The two methods differ, 
and each section has insisted that its own pre- 
vail, These differences, Mr. Lindner stated, 
are gradually being ironed out, and both buyers 
and shippers are making concessions. 


Difficulties have also arisen over parcel ship- 
ments, he said. Oftentimes shipments of this 
character get mixed in unloading and consider- 
able dissatisfaction results as it is impossible to 
determine the responsibility for the trouble. 
Through a long established custom the west 
Coast manufacturers dealing in export shipments 
deny responsibility for lumber after it has been 
loaded on a vessel. To warrant this position an 
inspection service has been maintained, and the 
inspection certificates have been accepted as final 
by buyers of Pacific coast woods. The problem 
of parcel delivery has not been encountered in 
California because the vessels engaged in the 
trade are small. Because of his customary prac- 
tice of considering the inspection certificate 
final, the west Coast manufacturer has not been 
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disposed to accépt responsibility for mixups in 
sorting out a cargo at its destination. 


Terms of Payment 


‘*Much also remains to be done on the matter 
of terms of payment,’’ the speaker declared. 
‘<The eastern terms have conflicted seriously at 
times with the western terms. On the west Coast, 
60 days net, 2 percent 15 days, 1 percent, 30 
days, have been standing for many years. On 
the Atlantic coast it has been customary to ac- 
cept for 90 days, and also to grant 2 percent 
discount ten days after arrival.’’ This has 
brought up the problem as to where the business 
should be financed, and no point of agreement 
has been reached. 

Delays and unnecessary expense in handling 
at the destination were mentioned as difficulties 
yet unsolved. Differences of opinion also exist 
on the right of cancelation, Mr. Lindner said. 
‘On the west Coast the position is taken that 
an order is not subject to cancelation after 
loaded on a vessel, even though the time allowed 
for shipment has expired.’’ 

It is the firm belief on the west Coast, he 
said, that as this business approaches the mag- 
nitude of 2,000,000,000 feet, it will be rapidly 
simmered down into the hands of large dis- 
tributing yards, as in California, Arizona and 
New Mexico at present. Mr. Lindner warned 
the wholesalers against such a possibility, say- 
ing ‘‘if the wholesalers are to continue to be 
the proper medium through which this material 
will be marketed they must act more as a unit 


than they have in the past’’ in solving the 
problems referred to. 


‘Mills on the Pacific coast have come to 
regard the Atlantic coast business with sus- 
picion and want to throw safeguards around 
their dealings on stock for shipment there,’’ 
he declared. ‘‘Already,’’ he continued, ‘‘the 
tendency is to combine the shipping and whole- 
sale business, and unless we as wholesalers are 
very careful large distributing yards are sure to 
follow.’’ 

Griefs of Intercoastal Business 


The subject of intercoastal lumber was con 
tinued by Ralph C. Angell, eastern distributer, 
in a very pointed address. Most of the evils 
that have arisen in the intercoastal business, he 
said, have been due to the fact that the whole- 
saler has not been able to specify to his eus- 
tomer, not only what quality and grade of lum- 
ber he may expect but also on what vessel it is 
to be shipped and approximate time of delivery. 
Mr. Angell then recited the hypothetical case 
of a Mr. Jones, a wholesaler, who contracts a 
million feet of Douglas fir, promising sixty days 
delivery. After placing his order on the Coast, 
failure on the part of the shipper to lift the 
consignment canses a delay in shipment, the 
cancelation of the order by the customer, and 
sale of the million feet at a loss. ‘‘It is these 
well meaning ‘Joneses’ here, together with the 
west Coast mills that continue to sell them, that 
combine to keep the intercoastal business in hot 
water all the time,’’ he declared. 


Mr. Angell said that experience has taught 
that a regular freight service is the first essen- 
tial to intercoastal trade. Tramp steamers are 
too uncertain; ships having a regular schedule 
of sailings—monthly, semi-monthly or weekly— 
are necessary. To avoid the evils of unsold 
transit lumber, terminal wharves and storage 
yards must be provided, these to be controlled, 
if not owned, by the shippers. In addition to all 
this, he stated, it is necessary to have an ade- 
quate organization both on the buying field and 
here at the discharging end. Continuing he 
said: 

By a series of painful experiences we have come 
gradually but firmly to the conclusion that to en- 
gage in this trade without these facilities, is not 
only foolhardy but demoralizing to the trade. The 
mills which from time to time send emissaries back 
here, recognize this fact and I understand there is 
right now a movement on foot to select from the 
so called intercoastal shippers those who are going 
at the problem in a workmanlike manner with a 
view to confining their dealings so far as feasible 
to this preferred list of shippers. This, to my 
mind, will go a long way toward solving the prob 
lem. 


Bad Habits in Merchandising Lumber 


Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, New York 
City, discussed the subject from’ the stand- 
point of a North Carolina pine and yellow 
pine distributer. He first referred to the bad 
habits in merchandising lumber, and said: 


I recently read in the AMERICAN LUMBERMAN, 
under the heading “Fifty Years Ago,’ a notice of 
a meeting to be held in Bangor, Me., for the pur- 
pose of considering some means to discourage ship- 
ments of unsold lumber into the market. In a 
later issue, there was an announcement of similar 
shipments of yellow pine to Boston and the state- 
ment that there was then in stock in that city 
enough of some sizes to supply that market for a 
whole year. ‘These accounts caused me to ponder 
and consider if there was some condition inherent 
in the lumber industry which made this a neces- 
sary practice. The evils incident to this method 
have been recognized evidently for at least fifty 
years, and yet they continue and increase. It 
seems to me that these conditions were the result 
of the habits of men rather than methods neces- 
sary for the conduct of our business. Habits are 
formed and continue to function when there is no 
purpose. We do the thing because we have al- 
ways done it and for no better reason. 

When the farmers of the East migrated to the 
western prairies, they built high cellars under 
their barns and made a roadway to the entrance 
simply because in the East they had built their 
barns on the sides of hills with the driveways on 
the high side. I think it is something of this 
sort that is responsible for the merchandising 
habits to which I have referred. The lumbermen 
of Maine came from a race of sailors and fisher- 
men who, when they had made their catch, found 
it necessary to come to port and make disposi- 
tion before it spoiled, or if they had sailed to a 
distant port with a cargo of merchandise, they 
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would dispose of it to the best advantage under 
such conditions as existed and of which they had 
no knowledge at the time they sailed. They were 
accustomed to this, and because there was the 
element of chance and the occasional large profit, 
there was a certain fascination attached, and they 
naturally adopted the same _ practices without 
much consideration when they entered the lumber 
field. 

Fish will spoil overnight, but lumber will not. 
Merchandise in its finished form goes out of style 
or becomes shopworn. Not so with our product, 
for lumber is a raw material requiring conversion 
into a thousand different articles, and it never 
goes out of style. It is a staple commodity and 
is always in demand. That fact is just as apparent 
today as it was fifty years ago, but we do not 
recognize it any more than our fathers did. 

Three Bases of the Industry 

From the standpoint of the lumber manufac- 
turer, there are three bases of the industry. His 
business rests on these three bases— production, 
transportation and merchandising. It is of funda- 
mental importance that production costs be kept 
at a minimum. ‘To neglect that base would be 
fatal. It is of equal importance that the cost of 
transportation be kept as low as possible in order 
that the delivered cost of the product shall not in- 
terfere with its ready sale. But if transportation 
costs are beyond control and efficiency in manu- 
facturing escapes us, there is still an opportunity 
for salvation through our merchandising practices. 
It is this base of the business that needs strength- 
ening, particularly as related to the intercoastal 
business. In my judgment, this business has been 
poorly conceived and badly executed, 

Need of Pacific Coast Lumber 

The East needs the Pacific coast lumber, but it 
does not need it all at once. The East wants the 
Pacific coast lumber when it needs it, but it does 
not want this lumber forced upon the market 
before it is required. The East needs Pacific coast 
lumber, but it wants it cut to sizes and lengths 
suited to its needs and delivered in condition for 
use. The buyer has a right to say, “I want what 
I want when I want it.” That is the buyer’s priv- 
ilege, according to the rules of the game. If the 
seller violates this rule, he does it to his own 
discomfort as well as to the injury of the buyer. 
Intercoastal shippers have violated this rule to an 
extent never before known in our industry. The 
result is that everybody, from the manufacturer 
through to the retailer, has suffered, and I take 
it that it is because you wholesalers have en- 
dured losses rather than enjoyed profits that you 
have brought this matter up for discussion today. 
The retailers in the metropolitan district also are 
discussing it with the representatives of the Pacific 
coast mills, for evidently they, too, have suffered 
inconvenience and loss. 

Merchandising Practices of Other Industries 


The Woolworth Co. from a small beginning has 
built up until now it has 1,200 stores, with sales 
of about $1,000,000 a day. If this great achieve- 
ment had been accomplished at a loss, would it be 
worthy of emulation? Certainly not. The glory 
of this achievement does not consist alone in the 
volume of business transacted, magnificent as it 
is. The interesting, impressive and thrilling part 
of this story is that a substantial profit has been 
made. Contrast this achievement with that of the 
development of the intercoastal lumber business, 
Atlantic coast markets for Pacific coast woods 
were unknown ten years ago. In less than ten 
years the business has grown to 100,000,000 feet 
a month. Has anyone connected with this achieve- 
ment any right to indulge in a feeling of pride in 
the part he has played in it? No; unless there has 
been a corresponding profit. 

A Vanishing Product 


The Woolworth Co. might be pardoned if it sold 
a year’s stock of goods without profit merely for 
the purpose of establishing its place in the mar- 
kets, although it might not merit our commenda- 
tion. It could at least replace its stocks and hope 
for better results the following year. But what 
shall we say of an industry merchandising a van 
ishing product at a loss and continuing to do it. 
knowing full well that it can never have an op- 
portunity to replace its stock of raw material? 
The bigger the volume of business transacted, the 
bigger the condemnation. A way must be dis- 
covered to avoid this, for the morale of the in- 
dustry as well as its financial soundness is in- 
volved. 

Responsibility of the Wholesaler 

If these are the facts, what can the wholesaler 
do to remedy the condition? In the first place, 
he must take a broad view of the situation, he 
must understand the limits of his responsibility. 
If the wholesaler is to maintain a position of in- 
fluence in the industry he must familiarize him- 
self with the problems both of the manufacturer 
and the retailer and coéperate with each in solv- 
ing their respective problems. He can not be in- 


different to the success of either without losing his 
influence with both, in which case his own suc- 
cess vanishes. The wholesaler must take upon 
himself the responsibility of informing the manu- 
facturer of the needs of the retailer; he must go 
even farther—he must insist .that the legitimate 
requirements of the retailer be respected by the 
manufacturer, he must protest against shipments 
of unsuitable sizes in an improper condition and 
at times in advance of consumption needs. The 
obligation of the wholesaler is not limited to find- 
ing a buyer, or a place for storage simply because 
the manufacturer has becn so unwise as to ship his 
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product without reference to the demands for it. 
The success of the wholesaler must rest upon his 
ability to serve both the manufacturer and the 
retailer. 


Correction of Chaotic Conditions 


The chaotic conditions in this branch of the in- 
dustry must be considered and corrected or the 
result will be disastrous to all of us. It will re- 
quire analysis, understanding, courage, aid and 
coéperation. If order is Heaven’s first law we 
ought to begin the practice of it here. We know 
that transit sales do not work toward orderliness. 
The control of that matter must be undertaken by 
the manufacturer. He must gain his knowledge 
from the wholesaler. The wholesaler must tell the 
manufacturer frankly that the building business 
is a seasonable one, for the manufacturer does 
not seem to know it. The manufacturer wants to 
run his mill every working day in the year and 
seems to feel that the public should accommodate 
him by taking his product as fast as it is pro- 
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duced. He thinks the public can use lumber at all 
times. Must it be forced to take it? Of course 
not. Then the manufacturer must prepare to store 


his commodity until such time as the retail dis- 
tributer can store it in his yards in advance of the 
needs of the consumer. It is idle for the mann- 
facturer to say that he can not do it; the matter 
is imperative and it must be done. Where, then, 





should this storage be made? Obviously at the 
place where it can be most economically done, bear. 
ing in mind the requirements of good service. 

Lumber is heavy, bulky, expensive to handle, ang 
sells for a low price. It must always sell for a 
comparatively low price because it is a raw ma- 
terial. It must not be handled and rehandled, ac. 
cumulating charges without improving its utility, 
To simply rehandle lumber is to increase its cost 
without enhancing its value. The highest priced 
land in this country is on the Atlantic seaboard; 
the highest rent paid is there also. The retailer 
can not pay the charges resulting from these high 
costs simply in order that he may have a little 
quicker service when there is sailing up the coast 
au steamer load of the same material bound to his 
competitor which does not carry these excessive 
charges, 

Experience proves, and with reason, that there 
are just two places for storage yards as related to 
this particular type of business; namely, at the 
point of production—in the yards of the manu. 
facturer, and at the point of consumption—in the 
yards of the retailer. The retail yard is the dis- 
tributing yard and the industry can not afford an 
intermediate one. Then let the manufacturer and 
the wholesaler organize the business in such a way 
aus to allow the retailer to function and codperate 
with both in an orderly distribution to the profit 
of all concerned, 

Protection of the Retailer 

How can the retailer anticipate his requirements 
and safely place his contracts when he is con- 
stantly in peril of two things—large consignments 
in transit which will be dumped on the market 
without regard to cost, value or market conditions; 
and also the fair probability that a portion at 
least of this material will be sold to those whom he 
has a right to consider his legitimate customers 
because of the superior service he is able to render 
them. 

Now, I say give the retailer a chance to function, 
not for sentimental reasons, but for business rea- 
sons. Give him this chance to anticipate his re- 
quirements, place his orders in advance for larger 
quantities and as fast as there is consumption 
need. Moreover, he will preserve his credit and 
stabilize the industry. A policy on the part of 
the wholesaler or the manufacturer which driveg 
his customer into bankruptcy is worse than stupid, 


Sees Need for Balancing Supply and Demand 

Speaking as a spruce distributer, F. J. 
Bruce, of Homan & Puddington, New York 
City, discussed briefly the evils resulting from 
western spruce shippers forcing the Atlantic 
market. There is a great need, he said, for 
balancing supply and demand. A _ general 
ignorance of all the items of expense has 
caused much loss to eastern wholesalers in 
their scramble for fir business, in the opinion 
of Mr. Bruce. 


Reports on National Chamber 


The relation of the association to the Cham- 
ber of Commerce of the United States was ably 
presented by National Councillor F. R. Babcock 
in an extensive report. Mr. Babcock said that 
the association directors had given due consid- 
eration to all matters referred to it by the cham- 
ber and had acted promptly on them. He as- 
sured the members that the directors have pro- 
tected their interests at all times by having an 
able representative on the board of directors 
of the chamber. At this point he reviewed the 
position of the national chamber on important 
economic questions as revealed in its activities 
during the last year. Referring to its forestry 
policy, he said that the chamber had become 
committed to several important proposals in this 
field, the greater number of which are incorpo- 
rated in the Clarke-McNary law. 


THURSDAY AFTERNOON 


The National-American Wholesale Lumber 
Association closed its most successful conven- 
tion here this afternoon. Leaders in the 
wholesale lumber industry see a new era of 
advancement in the accomplishments. 

Applauded by representatives of at least 
a dozen other large lumber organizations, the 
National-American Wholesale organization is 
prepared to go to the front. Its big idea will 
be to aid the retailers. As one speaker put 
it on the floor of the convention this after- 
noon, the lumber industry without three legs 
is a lost issue. 

Two of these legs are the retailer and the 
wholesaler. The third is the producer. But 
when a representative of the producer was 
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called for this afternoon, there happened to 
pe none present. But the absence of the pro- 
ducer did not detract from the success of 
the convention. It was a great meeting. Re- 
tail traders, present in profusion, told the 
wholesalers that the great need of the lumber 
trade is codperation. Wholesalers echoed co- 
jperation. And the answer to this great con- 
vention in the ‘‘playground of the world’’ 
may be union of lumber’s great elements. 
The producer is not holding aloof. He was 
imply not present at this session but he is 
to hear what this convention accomplished. 

Numerous speakers today told the conven- 
tion that any one of a number of speeches was 
worth the price of coming to Atlantic City. 
Walter R. Pettit, president of the North- 
eastern Retail Lumbermen’s Association, said 
the wholesalers were pointed in the right di- 
rection. He pledged the support of his organi- 
zation to every forward move. 

Wilson H. Lear, president of the Pennsyl- 
yania Lumbermen’s Association, said he had 
been repaid a thousandfold for his trip. He 
said association work is the greatest thing 
for the welfare of lumber. ‘‘ You do not have 
near aS many men here as you ought to 
have,’’ he said. ‘‘ You must go out and enlist 
the orphans—the men who stay out of organi- 
zation work. They’ll all come in when they 
realize what the benefits are.’’ 

J. D. Loizeaux spoke for the New Jersey 
Lumbermen’s Association in the absence of 
the president, Harry W. Smock, of Asbury 
Park, who is ill. Mr. Loizeaux is a large re- 
tailer of Plainfield. ‘‘The wholesaler can’t 
do business without the retailer,’’ he said. 
‘‘We need codperation, and the New Jersey 
association is ready to assist in every way it 
can.?? 

W. B. Stayer, secretary of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, 
said his organization has 325 members. ‘‘ We 
encourage our members to buy from the 
wholesaler,’’ he said, ‘‘and we do buy from 
the wholesaler. We want to see the lumber 
industry combined for the best interests of 
all.?? 

H. B. Coho, secretary of the New York 
Lumber Trade Association, was another of the 
codperation optimists. ‘‘Our organization is 
unique in that we are about fifty-fifty whole- 
salers and retailers. We thresh our problems 
out together and they are manifold,’’ he said. 
“We have taken up the problem of distribu- 
tion and we’re bringing that to a successful 
conclusion. We discuss our problems together 
and we’re getting somewhere.’’ 

It seems that the convention in its final hour 
endeavored to make a summary of what it had 
accomplished; and of the more than three hun- 
dred who attended, there was not one but 
that figured great things had been done. 

R. A. Dailey opened the session this after- 
noon with a talk on ‘‘Our Coast Service,’’ and 
was followed by R. A. Johnson, who spoke on 
“Our Chicago Office.’’ 


Tells of North Coast Situation 
Reporting on the association’s north Coast 
service, R. A. Dailey, manager, had the follow- 
Ing to say about conditions in that section: 


While practically the same amount of lumber 
Produced in 1924 was sold and shipped, the west 
Coast lumber industry as a whole lost money on 
its operations. This regrettable result can be 
traced almost entirely to the failure of the industry 
to balance supply with demand. This experience 
has accentuated the necessity of curtailment at 
certain periods of the year to more nearly syn- 
chronize production with demand and maintain a 
Market price which will insure a reasonably prof- 
ltable margin above the present high costs of pro- 
duction. 

It is inevitable that when the manufacturers 
fail to prosper, the results of such conditions are 
teflected in the business of wholesalers who handle 
such a large percentage of west Coast lumber and 
shingles. This was true in 1924 as it has been of 
vailed previous year when such conditions pre- 

However, with the 1924 experience to guide it 
and the political and economic conditions through- 
out the country as promising as they appear at 
mesent, the west Coast lumber industry looks con- 
quently forward to a more encouraging period 
uring the remainder of 1925. 


b Mr. Dailey said that the association’s mem- 
‘ership in the north Coast district was 133, an 
increase of 25 over March 1, 1924. He was quite 


enthusiastic over the merger with the Pacific 
Coast Shippers’ Association, saying that the 
feeling of confidence inspired was one of the 
many fine things fostered by the association. 
Activities of Chicago Office 


Manager R. A. Johnson reported on the activi- 
ties of the Chicago office. During the last year, 
he stated, the office handled 488 cases or 85 per- 
cent more than during the previous year. Thirty- 
three of these, involving forty-three refused 
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cars of stock, were adjusted, and in all but three 
cases the customers were prevailed upon to un- 
load the cars which had been standing on de- 
murrage when the complaint was made. Ac- 
cording to Mr. Johnson, the office also rendered 
valuable service in making collections in several 
instances. Referring to the advantages of the 
association’s arbitration system, he said that the 
majority of cases are closed very quickly and 
that retailers who have become acquainted with 
its merits have in some cases gone so far as te 
suggest paying a fee for the service. Mr. John- 
son feels that the Chicago office is ideally situ- 
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ated to render the maximum amount of service 
to the membership. 

Secretary Schupner read a telegram from the 
Spokane Hoo-Hoo Club, inviting members of the 
association to attend the club’s coming con- 
vention. Greetings were read from the gover- 
nor of Missouri and the mayor of Kansas City, 
inviting the National-American to hold its next 
convention in the Missouri metropolis. A similar 
invitation was received from Louisville. 


Employer’s and Salesman’s Viewpoint 


Charles Hill, of the Southern Pine Sales Cor- 
poration, who had spoken earlier in the day, 
got to his feet again at the afternoon session. 


His subject was ‘‘The Employer’s Viewpoint.’” 
Response was made by E. H. Stoner, of Pitts- 
burgh, whose topic was ‘‘The Salesman’s View- 
point.’’ Both speakers were applauded cordi- 
ally. 

Salesmen in the lumber business are not borm 
but made, was the general theme of Mr. Hill’s. 
remarks. He said the salesman gets the dis- 
couraging part of it from the manufacturer, 
the salesmanager and the customers. ‘‘In other 
words,’’ Mr. Hill said, ‘‘the salesman gets the 
worst of it six days in the week. I expect to 
have the confidence of my salesman. He must 
respect me and I must respect him.’’ 

‘*We’ve got to develop our salesmen as we de- 
velop everything else in our business. My sales- 
men are all responsible. We teach them respons- 
ibility, but at the same time we insist on making 
the prices. There are two sides to the game, 
but in the long run the salesman is all right, 
and he should be paid according to his earning 
power. ’’ 

Mr. Stoner said he believed the failure to get 
codperation is due largely to the failure of the 
man in the office and the man on the road to get 
together. ‘‘The sales manager should not over- 
look the human element,’’ he added. ‘‘If you 
let the salesman know you are interested in him 
and if you follow the Golden Rule, you will 
probably get better results.’’ 

President Hinckley commented that ‘‘just as. 
many lumbermen do not know what their sales- 
men are doing, so just as many do not know 
what their costs are.’’ 

Resolutions Committee Report 

The report of the committee on resolutions, 
as read, was adopted, the resolutions being as 
follows: 


That this association renew its hearty endorse- 
ment of the American Lumber Standards adopted 
April 22, 1924, effective July 1, 1924, and pledge 
its active codperation with the other branches of 
the lumber industry and the Department of Com- 
merce in endeavoring to bring these standards into- 
general use. j 

Also to this end we recommend that our asso- 
ciation in its various publications and our members 
in their individual advertising make frequent use 
of such statements as “Use American Lumber 
Standards,” or other phrases of similar import, 
and in this, or such other ways as may be helpful, 
do all in their power to encourage their adoption. 

Resolved, That the members of this association 
express their sincere appreciation to President 
Hinckley, the board of directors and all their 
committees for their untiring zeal and energy in 
earrying forward our association work so success- 
fully during the year. 

Resolved, That President Hinckley’s suggestion 
that we divide our membership into regional 
groups for the purpose of creating interest in our 
association work be given earnest consideration by 
ee and directors at the earliest oppor- 
tunity. 


Other resolutions contained thanks to the 
Ambassador Hotel management, to the Lum- 
ber Mutual Fire Insurance Companies for the 
menus, and to E. C. Atkins & Co., of Indian- 
apolis, Ind., for the attractive badges. 


President Honored by Reélection 


Dwight Hinckley, of Cincinnati, was re- 
élected president of the association this after- 
noon, after the membership had unanimously 
referred his name to the board of directors. 
Other officers who were reélected are: 

First vice president—F. S. Underhill, Philadel- 
phia, Pa. 

Second vice president—C. A. Goodman, Mari 
nette, Wis. 

Treasurer—George M. Stevens, New York City. 

Da a cil W. Schupner, New York 

y. 


Directors (for three years)—F. R. Babcock, 
Pittsburgh, Pa.;: L. Germain, jr., Pittsburgh, Pa. ; 
F. A. Dudley, Philadelphia, Pa.; M. J. EB. Hoban, 
Brooklyn, N. Y.; George F. Kerns, Chicago; Dan 
McLachlin, Arnprior, Ont.; C. A. Mauk, Toledo, 
Ohio; Lloyd Hillman, Seattle, Wash.; Frederick 
Palmer, San Francisco, Calif., and Burt R. West, 
Spokane, Wash. 

Mr. Hinckley was placed in nomination for 
reélection by F. R. Babcock, and endeavored 
to decline the post for another term, in this 
connection saying: 

A year ago at Cincinnati, this association did 
me the honor to select me as its president. I have 
held this office one year. It has been a pleasant 
duty. I am deeply thankful, and I appreciate this 
gesture which I take as a vote of confidence. 
There are many reasons why I should not accept 
the presidency of this association again. Some 
of them are selfish. I can not afford to doit. I 
have done the best I could, but it has taken a 


(Concluded on page 68) 
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Hardwood Institute Formulates Legislative Program for West 
Virginia and Completes Quota for Oak Advertising Campaign 


[Special telegram to AMERICAN LUMBERMAN] 

CHARLESTON, W. Va., March 18.—The Hard 
wood Manufacturers’ Institute, holding a 
regional conference here today, mapped out a 
legislative program for West Virginia and ap 
pointed a committee to make known the wishes 
of the institute when bills of interest come be- 
fore the legislature for consideration. 

John Raine, of Rainelle, president of the 
Meadow River Lumber Co., presided at the meet- 
ing, and speakers included J. H. Townshend, 
executive vice president, ‘and J. M. Pritchard, 
secretary, of the Hardwood Manufacturers’ In 
stitute, both of Memphis. 


The following statement relative to the insti- 
tute’s position on bills pending in the legisla- 
ture was issued following the meeting: 


At a regional meeting of the Hardwood Manu- 
facturers’ Institute, composed of hardwood lumber 
manufacturers throughout the country, held at 
Hotel Kanawha today, a resolution was adopted 
opposing passage of house bill 662 which relates to 
fire insurance legislation. 

A resolution was also adopted by the manufac 
turers, appointing a committee to consider senate 
bill 188 which relates to forest fire regulations. It 
was the sense of the committee not to pass favor- 
ably upon or endorse senate bill 188, without fur- 
ther investigation and consideration with the view 
to looking into the advisability of creation of a 
forestry commission to handle this work. 


The resolutions committee was composed of 
W. ©. Barlett, of Locust, W. Va.; John Raine, 
and E, A. Simmons. 

Forty manufacturers were present at the mect- 
ing, which opened at 10 o’clock this morning. 
Mr. Raine, who is first vice president of the in- 
stitute, stated that the purpose of the meeting 
was to bring the hardwood manufacturers to- 
gether for discussion of the problems of the in- 
dustry and exchange of views as to best methods 
of handling them. 


Situation in Southern Producing Territory 


J. H. Townshend, executive vice president, 
in a review of the situation in the southern 
producing territory and the aims and purposes 
of the institute said: 

The last winter has been open and conditions 
favorable for both logging and manufacturing. At 
a joint meeting of the West Side Lumber and the 
Southwestern clubs, held at Shreveport, La., on 
Feb. 11, the fact was developed that practically 
all mills have an ample log supply and fairly good 
stocks of lumber in shipping dry condition. The 
situation existing in southern Louisiana and east- 
ern Texas, as represented by those in attendance at 
the Shreveport meeting, is, according to the best 
information I am able to gather, typical of condi- 
tions throughout the South. In some parts of 
Georgia, especially the southern part, heavy rains 
have interfered with logging conditions, but not to 
a sufficient extent to affect the general situation. 

A few mills in the Mississippi Valley are operat- 
ing day and night; but, as a rule, the major por- 
tion are working a normal schedule. 

Exports are fairly good, especially on oak. Ap- 
proximately 13,000,000 feet of oak was forwarded 
from this country during January, according to re- 
ports issued by the Department of Commerce. Of 
this amount, 1,250,000 feet was shipped to the 
Argentine. The American Overseas Forwarding 
Co. had on hand at New Orleans, March 138, 3,500,- 
000 feet of hardwood for shipment on the first 
steamer. A number of foreign buyers have visited 
the Mississippi Valley territory, and I have good 
reason to believe that as economic conditions im- 
prove abroad the demand for American woods will 
be increased. The last issue of Brookmire’s Barom- 
eter, having reference to the lumber situation, was 
favorable to our viewpoint. This forecasting agency 
was of the opinion that no condition justified a 
recession in hardwood values. 

The building program for the present year is 
likewise encouraging. Something like twelve hun- 
dred architects report projects assured for 1925, 
approximating $5,000,000,000, making 1925 the 
third successive year where $5,000,000,000 would 
be expended in the erection of new buildings. Of 
course the hardwood industry will hardly feel the 
full effect of this program until late summer or 
early fall, for the reason that our products are 
mostly used in finishing. The furniture trade, 


according to Dunn’s Review, is facing a good year; 
and the bookings for January and February, 1925, 
exceeded those for a comparative period during 
1924. 
Special Grades of Stock Widths 

There is one subject which I believe should re 
ceive thorough consideration, and that is whether 
or not arrangements should be made to pile special 
grades of stock widths. We have had some inter- 
esting correspondence with planing mills in the 
Central States. In a letter recently received, an 
operator advised that an accurate cost account was 
kept on working 2,000 feet of random width birch 
in cutting out a bill of interior trim. The result of 
this test demonstrated that the cost accruing to 
the planing mill amounted to $26.50 a thousand 
feet in excess of the cost in working stock widths. 
Undoubtedly, if we could arrange to supply the 
trade with stock widths, a premium could be 
realized which would more than offset additional 
cost of handling. 


Further than this, I believe it to be one of the 
duties of an association such as ours to work with 
a view of placing in the hands of the ultimate con- 
sumer finished product at as low a price as possible. 
By that I mean if we can adopt a method of piling 
stock widths, thereby reducing planing mill and 
wood-using industries’ costs through the elimina- 
tion of waste that will place our customers in a 
position to modify their prices to the trade; and 
this is one feature of the hardwood industry which 
we must think about seriously on account of the 
fact that other species are in constant competition 
with hardwoods. If we are to maintain a steady 
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and regular demand, the prices of hardwood prod- 
ucts for ultimate consumption must be in keeping 
with competition. However, I will refer to this 
later in my remarks concerning trade extension and 
the increased use of substitutes. 


Standardization 


The Government at the present time is making 
extensive tests for the purpose of standardizing 
hardwood grading rules with the end in view of 
using cuttings as a basis of value. The institute 
has taken a very active interest in this work and 
a report will be made to you today. 


Trade Extension 


Very little effort has been made in the past by 
the lumbermen along the lines of trade extension. 
Substitutes during the last twelve or fifteen years 
have made rapid strides, and in each and every 
instance the consumption of wood has been lessened. 
At the present time the steel people are making 
metal casings, partition, base, siding, roofing, and 
many of the built-in features of residences are now 
being made entirely of: metal and finished in imita- 
tion of wood. Metal kitchen cabinets are being 
advertised as rat-proof, fire-proof and odorless. The 
steel people have spent a tremendous sum of money 
in order to get their products before the public, 
while the lumber people have done very little ad- 
vertising. 

In my opinion the results obtained from our 
gumwood advertising campaign should prove con- 





clusively to every lumberman their need for se 
aside a specific sum on every thousand feet of 
lumber produced for the purpose of obtaining pyp. 
licity and giving financial aid to the institute in jt, 
trade extension and research work. We are receiy. 
ing every day from fifty to one hundred requests 
for literature concerning gum, and these requests 
can be traced directly to our advertising in mediums 
of national circulation. Quite a number of thege 
inquiries are being sent in by retail ,zumber dealers, 
by architects and small cabinetmakers and, to my 
mind, this is most encouraging. 

The general opinion seems to be that hardwood 
trim is expensive and beyond the reach of the 
builder of a small home. In a measure this is true 
so far as the South, central West and western 
States are concerned, for the reason that very few 
retailers carry hardwood moldings and trim as regu. 
lar items of stock. I am reasonably certain that 
it will be possible for the institute, with the proper 
financial support, to make it necessary for every 
retailer to stock standard moldings and trim. If 
this method of distribution can be arranged for, 
the cost to the ultimate consumer will be reduced, 
and [ feel that 90 percent of the future residences 
will carry hardwood finish. 

We might profit by the experience of the Oak 
Flooring Manufacturers’ Association. By reference 
to your daily paper, you will find that the major 
portion of houses advertised for sale specify that 
they are floored with oak; and if we are able to 
carry out the plan we have for giving publicity to 
hardwood trim, I feel safe in saying that in a few 
years, as an indication of added value, houses ad- 
vertised for sale will be described as being finished 
with hardwood moldings and trim. ‘The tendency 
throughout the country is in this direction, and 
with very little support this general opinion can 
be capitalized and crystallized to our benefit. We 
first must arrange for proper distribution through 
regular channels of trade, and when this is done 
the major portion of our work in this direction will 
have been accomplished. 

I also believe that an opportunity exists for 
utilizing many of our hardwoods in railway car 
construction. Certainly no reason exists, that I 
know of, why poplar or cypress would not make 
good car siding, lining or roofing. Becch would 
make ideal flooring and gum, elm, maple, basswood 
and, possibly, chestnut could be utilized to ad- 
vantage in the manufacture of roofing and lining; 
and certainly the lower grades of oak flooring in a 
23%4-inech face could be used to advantage for floor- 
ing railway cars, 

In the near future I understand the Department 
of Commerce will take up the subject of standardiza- 
tion of freight cars. At that time we shall be pre- 
pared to set forth the advantages of hardwood in 
car construction from a standpoint of adaptability, 
cost ete. 

A number of years ago photographs were pub- 
lished showing that wood was better suited for the 
construction of bodies of coal car than steel. You 
may be surprised to learn that the average life of 
a steel body coal car is less than one carrying & 
wooden body, for the reason that coal cars with 
steel bodies will not retain the paint on the inside 
and, consequently, the damage by reason of corro- 
sion and rust is exceedingly heavy, and especially 
on cars carrying cargo to the ports, as the salt 
water has a bad effect on iron. I think these 
are two subjects in the way of trade extension we 
should give considerable thought to. 

We should assist the furniture manufacturers 
in every way we can; and we should endeavor to 
induce designers to create new styles of a more 
substantial nature. 


Oak Advertising Campaign 


The vice president of a large concern manufac- 
turing office chairs was in our office last week. He 
is a strong advocate for oak advertising, as he 
states that they prefer to work oak, but their out- 
put is determined by the demand of the trade. 
During 1922, 65 percent of the raw material utilized 
by this firm consisted of oak, during 1923, 60 per- 
cent, and during 1924, 40 to 45 percent. I believe 
the experience of this concern is typical, and if any 
commodity in existence needs publicity now it is 
oak lumber. 

You are familiar with the oak advertising cam- 
paign that the institute is endeavoring to com- 
mence as soon as 200,000,000 feet have been 
signed up, based on 15 cents a thousand feet. We 
lack 22,000,000 feet of reaching our goal. I sil- 
cerely trust that this amount can be subscribed 
here today in order that we may proceed with this 
very important work. I am confident that every 
manufacturer of oak will receive in direct returns 
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,any times the small amount of expenditure neces- 
wry to put this campaign into effect. 


Research Work 


On the subject of research work, there is a vast 
feld for development. When it is realized that the 
ystom charges for kiln-drying 16/4 oak range from 
33) to $40 a thousand, and these charges are com- 
mensurate with the cost of this service, it is quite 
jpparent that some means must be devised whereby 
jardwood may be made available for market more 
npidly. The Forest Products Laboratory has done 
gonderful work in this line, and this subject has 
yen given much thought by the manufacturers of 
yjIns, and is a problem that is of enough interest 
to the industry for an effort to be made by the 
Hardwood Manufacturers’ Institute to bring about 
q quicker method of seasoning lumber than is now 
gvailable. 

| don’t think anyone would have good ground 
for argument against research work with a view 
to devising a practical method for the prevention 
of sap stain. This subject, too, has been gone into 
yry thoroughly by the Forest Products Laboratory 
aud the laboratory is, at the present time, making 
many tests for the purpose of classifying sap stain 
organisms and developing a method by which they 
may be controlled. Like kiln-drying, research work 
in this direction, by the institute, may not bring 
results; but this matter is of such importance that 
some provision ought to be made whereby the insti- 
tute could obtain a better knowledge on the sub- 
ject and keep its members fully informed as to the 
jest methods of prevention. 

I think another subject to be considered under 
the head of research work would be that of fire 
retardance. In most of the larger cities the use 
of wood is prohibited, even in interior trim, unless 
the wood has been treated with certain alkali, hav- 
ing a tendency to retard combustion. The White- 
hall Building in New York is a typical example. 
Every piece of wood in this building was subjected 
to special treatment in keeping with the building 
restriction requirements of the State of New York; 
and this treatment, which was of an expensive 
nature, caused the builders to incur a cost out of 
proportion to the value of the wood. The Govern- 
ment has been making many tests in this direction 
and is to be commended for the work that has been 
done. However, I believe that this is a matter 
which would properly come under the head of re- 
search work and, if we should be successful in 
working out a plan whereby lumber could be treated 
at a small cost and retard combustion, the effect 
would be greater than we could possibly anticipate 
at this time. 

Another subject which I believe should properly 
be considered under research work would be that 
of making investigation with a view to determining 
the adaptability of low grade hardwoods for build- 
ing construction. As an example, furring strips 
made from No. 2 pine are used extensively through- 
out the central and eastern States. These strips 
are usually surfaced two sides to %-inch, and in 
the South are made up mostly from 1x4 No. 2 pine. 
Strips $4x1%-inch are measured as two inches. 
fhe lengths requried are usually 8, 9 and 10 feet, 
although I know of a number of instances where 
specification called for 6 to 16 feet. I am fully 
confident that if the institute had sufficient funds 
to place before the builders the merits of No. 3 
poplar, gum, elm, maple, cypress etc., that it would 
be possible materially to increase the use of these 
woods for this purpose. These strips could be 
manufactured without waste by running through 
4 molder two sides and ripping to the desired 
widths by use of rip saws on the profile. If the 
lumbermen should finally decide to pile stock 
Widths, much of our low grade stock could be 
—" in storm-sheathing, for making of concrete 
— sub-floors and sheathing, as no good reason 
exists, that I know of, why a good part of our No. 
» grades could not be surfaced two sides or worked 
shiplap, and give the same service as No. 2 pine. 


Efficiency in Merchandising 


; Most manufacturers are efficient in manufactur- 
ing logs into lumber; but, to speak with perfect 
frankness, few have attained efficiency in the mer- 
chandising of their products. Steps are now being 
taken by the National Lumber Manufacturers’ Asso- 
clation for more effective distribution, and the in- 
Stitute will codperate to the fullest extent. 

In conclusion, I would like to say a word or two 
—_ our statistical service. Back years ago the 
oho Patrick Henry made a statement to the 
? ect that he had no guide except the lamp of 
cae and this very aptly applies to the value 
etn goo in commercial life. Our past sales 
Pn ty complete information covering con- 
pra ‘or the previous week. We contemplate some 
Ke £es which will have the effect of making these 
reports more readily digested; but the report, .as 





ribed 
this 
very 
‘urns 


pds today, gives to the lumbermen full in- 
ae as to the force of the market and, with 
18 information before him, he alone is to be 


blamed if it is not properly interpreted and utilized. 
Our stock report likewise visualizes the stock con- 
dition. This report has recently been simplified, 
and when our consumerg’ directory is completed it 
will be possible for the mill operator to approximate 
the annual consumption of different grades, thick- 
nesses and species and, by comparing the stock 
report, determine the best manner for converting 
logs into lumber. 

This is merely a brief outline of some of the 
activities of your organization and its plans for 
the future; but I believe they can all be put into 
effect and bring about the results we are seeking, 
if every lumberman will bear his portion of the 
burden. 


Subscribe Additional Oak Footage Needed 


Following Mr. Townshend’s address, there was 
a general discussion of the points he mentioned, 
and activities of the institute were given the 
hearty approval of each of the speakers. 

It was brought out that an oak advertising 
campaign is necessary, and when being advised 
that only 22,000,000 feet additional was re- 
quired to bring the production to 200,000,000 
feet for the launching of the campaign, the oak 
manufacturers present quickly subscribed that 
amount. 

Steps will be taken immediately to carry out 
the advertising plans, it was snnounced. 

Those present were entertained at luncheon, 


Timber Protective 


SPOKANE, WaAsH., March 14.—The North 
Idaho Forestry Association and the Coeur 
D’Alene, Clearwater, Potlatch, Clearwater, 


Pende Oreille and Priest Lake Timber Protec- 
tive associations held their annual meetings and 
election of officers Monday and Tuesday of this 
week in the assembly room of the Associated 
Industries in the Kilers Building. 

The naming of W. D. Humiston, assistant gen- 
eral manager of the Potlatch Lumber Co., as the 
choice of the association members to represent 
the northern Idaho timber interests on the new 
State forestry board created by the recent legis- 
lature and the election of Philip K. Weyer- 
haeuser to be president of the Clearwater Tim- 
ber Protective Association, vice T. J. Humbird, 
were the two outstanding events of the meetings. 

The election of Mr. Weyerhaeuser is another 
step marking the plans of the Clearwater Tim- 
ber Co., owned jointly by the Humbird and 
Weyerhaeuser interests, to build one of the large 
mills of the country at Lewiston, Idaho, to 
market its immense holdings, chiefly of Idaho 
white pine, in the Clearwater district. Mr. 
Weyerhaeuser is to be general manager of the 
new operation, hence the retirement of Mr. 
Humbird as president. Mr. Humbird is presi- 
dent of the Humbird Lumber Co., operating 
large mills at Sandpoint and Kootenai, Idaho, 
and Newport, Wash., the Victoria Lumber & 
Manufacturing Co. at Chemainus, B. C., and of 
the Weyerhaeuser Sales Co., Spokane, Wash. 

The new forestry bill provides for a State 
forestry board of twelve members of which five 
are to be the State land board as at present 
constituted. Four members are to be appointed 
by the governor, one recommended by the tim- 
ber protective associations in the northern part 
of the State and one by those in the southern 
part. The bill meets the provisions of the 
Clark-MeNary Federal law and makes available 
certain money from the Government to the State 
under that law. 

The governor at Boise today announced the 
appointment of W. D. Humiston, Potlatch; 
Cc. A. Barton, Boise-Payette Lumber Co., Boise; 
S. Worth Lee, Mountain Home and Charles 
K. MeHarg, Coeur D’Alene as the four ap- 
pointive members of the board. This body will 
meet in Boise March 16, to organize and to 
select a man for the position of State forester. 

That the forester will be Ben B. Bush, pres- 
ent assistant State land commissioner, president 
of the Priest Lake Timber Protective Associa- 
tion and vice president of the four other asso- 
ciations, seems practically assured. A large 
part of the time of Mr. Bush in the past has 
been devoted to looking after the interests of 
the State in connection with its forest land 
holdings, so that the position of State forester 


following which the institute heard addresses by 
H. H. Haines, of Clarksburg, secretary of the 
West Virginia Wild Life League; A. B. Brooks, 
of Buckhannon, State forester, and Maj. 
Bruener, of Asheville, N. C., Government for- 
ester. They outlined the bills pending in the 
legislature. 


Secretary Pritchard, during the afternoon, 
conducted a roundtable discussion, and the man- 
ufacturers actively participated in the questions 
and explanations. 


In addition to those mentioned, others present 
at the meeting were: F. B. Pryor, M. W. Stark, 
W. M. Pryor, J. W. Mayhew, Columbus, Ohio; 
Fred Bringardner, Argos, W. Va.; W. B. 
Weaver, J. I. Nallen, Nallen, W. Va.; P. S. 
Butler, C. O. Straw, W. L. Gooch, Swandale, 
W. Va.; H. L. Gray, Rainelle, W. Va.; John 
W. Moore, John Starcher, R. J. Carroll, Charles- 
ton; W. B. Lewis, Cincinnati; S. O. Wood, E. W. 
Quick, Hamlet, W. Va.; W. C. Barlett, Locust, 
W. Va.; L. D. Welch, Yellow Springs, Ohio; 
C. N. Proctor, George Bean, Ward Hudson, 
Landisburg, W. Va.; John E. McCall, Ash- 
land, Ky.; D. M. Reed, Lexington, Ky.; Cecil 
Gross, Elkins, W. Va.; B. B. Burns, Huntington, 
W. Va. c 

The next regional conference will be held at 
Asheville, N. C., on April 8. 


Associations Elect 


will be practically an amplification of his pres- 
ent work with enlarged powers, duties and 
responsibilities. 

The officers of the various associations elected 
this week are as follows: 


North Idaho Forestry Association 


President—A. W. Laird, Potlatch, Idaho. 

Vice president—J. P. McGoldrick, Spokane, Wash. 

Secretary-treasurer—W. D. Humiston, Potlatch, 
Idaho. 

Directors—Sig Hofslund, Huntington Taylor, 
and W. S. Rosenberry, Coeur d’Alene, Idaho; G. A. 
Rubedew, Post Falls, Idaho, and T. J. Humbird, 
Spokane, Wash. 


Clearwater Timber Protective Association 


President—Philip K. Weyerhaeuser. 

Vice president—Ben FE. Bush. ’ 

Secretary-treasurer—Theodore Fohl, Oro Fino. 

Directors—G. A. Rubedew, A. W. Laird and 
Cc. B. Sanderson. 


Pende Oreille Timber Protective Association 


President—B. H. Hornby, Dover, Idaho. 

Vice president—Ben E. Bush. 

Secretary-treasurer—T. L. Greer, 
Idaho. 

Coeur d’Alene Timber Protective Association 

President—J. P. McGoldrick, Spokane. 

Vice president—Ben BE. Bush. 

Secretary-treasurer—Huntington Taylor, Coeur 
d’Alene. 

Directors—Sig Hofslund, C. B. 
C. M. Crego. 

Potlatch Timber Protective Association 

President—A. W. Laird, Potlatch. 

Vice president—Ben E. Bush. 

Secretary-treasurer—W. D. Humiston. 

Directors—G. A. Rubedew, C. B. Sanderson and 
YT. J. Humbird. 


Priest Lake Timber Protective Association 

President—Ben FE. Bush. 

Vice president—Ole Pearson, Sandpoint. 

Secretary—J. Jensen, Spokane. 

Treasurer—W. W. Von Canon, Sandpoint. 

Directors—E. C. Olson, J. Jensen and E. 
Harris. 


Sandpoint, 


Sanderson and 


Ww. 


Protests Taking Over Standing Timber 


GUADALUPE Y CALVO, STATE OF CHIHUAHUA, 
Mexico, March 14.—Formal protest has been 
made to President Plutarco Elias Calles by the 
Rosario Mining Co., of Guadalupe y Calvo 
against the recent action of the Mexican Gov- 
ernment in taking over 11,000 acres of stand- 
ing timber belonging to the company. This 
timber tract was granted the company by a 
concession of the Mexican Government during 
the administration of President Porfirio Diaz. 
It has long been the source of mine timbers 
for the company and is considered very valu- 
able. Sam H. Cowan, of Ft. Worth, Tex., direc- 
tor and attorney, is handling the case for the 
company. The Rosario Mining Co. is at this 
time constructing a new ore reduction mill here 
at a cost of $300,000. 
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Pacific Northwest Millwork Quarterly Favors Regional 
Advertising —Gives Diplomas to Six Graduate; 


SEATYLE, WASH., March 14.—At the regular 
quarterly meeting of the Pacific Northwest 
Millwork Association, held in the Olympic Hotel 
last Saturday, constructive action of first im- 
portance was crowded into the deliberations of 
a single day. Business was so pressing and 
urgent that a sentiment developed in favor of a 
longer session, and the decision was reached 
that at the next quarterly assemblage, which 
will be held at Pacific Beach, Grays Harbor, 
the meeting be extended over two days, June 
19 and 20. The attendance at the meeting just 
closed was exceptionally large, the industry re- 
sponding with representative delegations from 
Washington, Oregon and British Columbia, with 
California sending the president and managing 
director of the Millwork Institute of California. 

The convention went on record as favoring 
freight rates reduced to $1.15 from the west 
Coast to New York, with proportionate reduc- 
tions to intermediate points; it supported a 
modification of rules, including those relating 
to the grading of glass; it renewed its adherence 
to a plan for regional advertising, so that con- 
sumers may learn the merits of millwork as con- 
trasted with other materials; and it voiced an 
endorsement of the Western Planing Mill & 
Woodworking Association. The meeting ac- 
cepted an invitation to send a delegation to 
Chicago April 16 and 17 for the meeting of 
the Millwork Cost Bureau. It listened to ad- 
dresses by leading architects, and it went on 
record as favoring protection for the subcon- 
tractor. It witnessed the presentation of diplo- 
mas to a class of six members, graduating in 
the millwork course. It applauded a humorous 
poem portraying some of the problems of mar- 
keting the output of the industry, and it ended 
its session at a banquet, entertainment and 
dance, with community songs and a skit en- 
titled, ‘‘The Troubles of a Millman,’’ by local 
talent. 


SATURDAY MORNING 


At the outset of the session, President C. Ii. 
Cowdin, of the Nicolai-Neppach Co., Portland, 
Ore., delivered his message, noting progress 
made during the last few years in organizing 
the association, and referring especially to the 
presence of a large and representative delega- 
tion from British Columbia. Remarking the 
steady growth of the membership, President 
Cowdin said: 


We are endeavoring to educate the public to the 
fact that we are putting forth an honest effort to 
supply a better quality of millwork at better prices, 
and we have made some headway in spreading the 
gospel of the evil of using wood substitutes. We are 
gradually displacing metal with wood in finishing 
work. It is unforunate that, due to lethargy, the 
national advertising campaign had to be aban- 
doned. However, some day we will be sufficiently 
organized to be able to bring back this important 
feature of our associated endeavor. I urge you 
to stand ready to back your officers and committee- 
men in the big things they are striving for. We 
have with us today several of the leaders in asso- 
ciation work on the Pacific coast, among them 
H. W. Gaetjen, of San Francisco, president, and 
H. T. Didesch, of Los Angeles, managing director, 
of the Millwork Institute of California. These 
men came to bring a message of encouragement 
from our sister State of California, and to help 
us in every way possible. 


Mr. Gaetjen expressed his pleasure at hav- 
ing welcomed W. H. Borrow, secretary of the 
Pacific Northwest Millwork Association, at the 
recent meeting in Los Angeles. He continued: 


Our interests are mutual. We hope to codperate 
in every way with the Pacific Northwest associa- 
tion. We are now working on a manual to be 
placed in the hands of architects, but a year will 
be required to complete it. We accomplished a 
great deal at the Los Angeles meeting. We want 
to formulate, and have adopted rules for grading 
glass, and we are making headway in other direc- 
tions. Stabilization of the market for millwork 
is one of our aims. The road is a long one, but 
we are steadily traveling toward the goal. We are 
placing service bulletins in the hands of architects, 
and hope soon to enlarge this service to include 
contractors. We are desirous of codperating with 
the northern millmen, to the end that ultimately 
we will cover the entire Pacific Greater West. 


George M. Cornwall, of Portland, stated that 


necessarily an advertising campaign would start 
from the inside and gradually work to the outer 
rim of the business: that the trail-blazing ef- 
forts of Portland planing mills in initiating a 
plan for advertising was worthy of emulation. 


Report of Grading Rules Committee 


A. J. Uphus, of Seattle, chairman of the 
grading rules committee, submitted the follow- 
ing report: 


We are trying not so much to formulate grading 


rules as we are trying to do something to bring 
the matter of millwork more to a matter of easy 
assimilation with contractors, 
public. I had hoped at this meeting to have a 
comprehensive report on the subject of millwork 
grading rules, including sales conditions and in- 
spection bureau, ready to submit to you, but owing 
to the extreme demand on my time I am not in 
position to submit to you what has been done, 
because it has not as yet been properly assembled 
and digested. The real reason is that the job 
takes more time than I had anticipated. I expect 
shortly to have something definite to submit to 
my associates on this committee, and if this re- 
sults in agreement we will lay it before you at 
our next meeting. 

In regard to millwork trade rules, from the very 
first, I have been desirous of obtaining the con- 
currence of California millmen in this work when 
finally completed, because without it its value will 
be very much restricted. Also, I want to present 
to this meeting my action in regard to a reduction 














A. J. UPHUS, 
Seattle, Wash. ; 


Chairman Grading 
Rules Committee 


Cc. E. COWDIN, 
Portland, Ore. ; 


President of the 
Association 


of eastern freight rates on millwork, and a sim- 
plification of the phraseology used in the rate 
books, so that there would be no more confusion in 
the application of rates to straight or mixed cars. 

When in Chicago in January I took up this 
matter personally with the Transcontinental 
Freight Bureau through the general freight agents 
of the four main western roads, with the endorse- 
ment of this association wired me by Mr. Cowdin. 
I based my request for a fir rate on millwork upon 
incontrovertible facts, Upon suggestion of one of 
the freight agents to recede from my demand of 
applying the fir lumber rate to millwork to some 
basis that might be granted, and which in fact 
they would recommend to the bureau as acceptable 
to them, the rate of $1.15 to New York was put in 
my letter as the modified request to the bureau. 
To my mind this association should pass the 
strongest kind of a resolution to reduce the rates 
and remedy the inconsistencies which have so far 
prevented millwork moving East. 

V. J. Winkle, of the Eburne Sash, Door & 
Lumber Co., Vancouver, and E. W. Whitting- 
ton, of the Moore-Whittington Lumber Co., Vie- 
toria, each spoke briefly, delivering a message 
of codperation from the millworkers of British 
Columbia. 

Secretary Borrow reported briefly on member- 
ship, noting an increase; on finances, and on 
the Los Angeles convention. He submitted a 
list price book, with copies of listing on a 
Seattle building, and announced that a-uni- 
versal list had been adopted, with glass require- 
ments set out separately. A discussion followed. 


architects and the 


Those taking part were: C. W. Thompson, City 
Millwork Co., Tacoma; E. E. Hite, Aberdeg, 
Cabinet Works, Aberdeen; E. J. Struntz, B, j 
Struntz Planing Mill Co., Portland; and ©, 
Cooper, Hoquiam Manufacturing Co., Hoquian, 
Mr. Hite closed the discussion by saying thy 
the mills on Grays Harbor were making hea. 
way toward an improvement in conditions; an) 
that they were codperating with architect 
whom, it was felt, they might be able to jp, 
duce to demand the full mill bid, and also Speci. 
fy and protect the subcontractor. 


SATURDAY AFTERNOON 


At the beginning of the afternoon seggig, 
the convention assembled the six members of 
the second graduating class of millwork.. They 
were: Robert Nicoll and R. Rohleen, Paeif: 
Door & Manufacturing Co.; William Carbine 
and Roy Larkins, Millwork Supply Corpor. 
tion; B. J. Boswell, O. B. Williams Co., ani 
Frank Suess, Millwork Listing Bureau—all of 
Seattle. The diplomas were presented by J. 
T. Didesch, formerly technical director of the 
Millwork Cost Bureau and now managing {i- 
rector of the Millwork Institute of California, 
He spoke intimately, remarking that the future 
of the millwork industry depends largely on the 
knowledge of cost figuring, such as is taught by 
the bureau. In Los Angeles there was a class 
of sixty members, specializing in quantity sw. 
veying and estimating. ‘‘We have made quite 
capable estimators in eight months,’’ he said, 
‘*You young men will be proud in future years 
of these documents which are being presented 
to you. They will be helpful, and we are sure 
that you will prove worthy.’’ 


Discuss Codperation with Architect 


‘*Coodperation with the Architect,’’ was the 
subject developed by Daniel R. Huntington, of 
Seattle, president of the Washington Chapter 
American Institute of Architects. He based 
his 
success—economy, energy, cooperation. 
final, point, Mr. Huntington said: 


You can get better codperation with the archi- 
tect by stimulating in your workmen the desire 
to produce better quality work. The average archi: 
tect would be glad to coéperate with the millmen. 
Some architects are inclined to disregard the im 
portance of protecting the millman who tries to 
supply the best material and to give the best 
service. Many architects are insisting on the sub- 
contractor being protected. We would require that 
the general contractor submit lists of subcontrac- 
tors before submitting his bid. Some architects 
are doing this. One of the places to codperate 


On the 


would be in discarding the vast amount of stock | 


moldings, and substitute architectural moldings. 


W. L. Liljequist, of MeMinnville, Ore., en- 
dorsed the view that by substituting archi: 
tectural moldings the industry would overcome 
many evils. He said that many patterns were 
out of date, and suggested that action at the 
approaching meeting of the Millwork Cost Bu 
reau, with a view to standardization of mold 
ings, would be desirable. 


Coédperation with General Contractor 


‘‘Codperation with the General Contractor,” 
was a subject discussed at length by H. V. Bo 
gert, secretary of the Seattle Chapter of the 
Association of General Contractors. He said i 
part: 


This subject is a very hopeful one. It concedes 
a definite identity to both millman and contractot, 
it admits that there is now some codperation be 
tween them, and it wants to better this codoper 
tion. The most gratifying part of our subject } 
that it openly avows codperation. Now, whe! 
people cobperate, they work together; if the mill 
men, and all other subs for that matter, the gel 
eral contractor, will only recognize that their mu 
tual interests lie in a wholehearted codperation, 
most of the troubles in construction would cease. 

A better cojperation may be secured if the tw? 
parties involved will each take the other at his 
word, if each will banish from his mind the thought 
that a present statement is subject to future Tt 


discussion on the three fundamentals of | 


har 
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vision, that a declaration made in apparent good 
faith carries a mental reservation that must Df 
guessed at. In practice, better cojperation Wi 
be secured if the millman and the contractor will 
each recognize the legitimate status of the other 
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and will both commit themselves unreservedly to 
a joint service on any particular job in hand. In 
a building project each can render distinct service 
to the owner, and for this service, when ade- 
quately rendered, the wise owner can well afford 
to pay- 

The foregoing can be made a little plainer if we 
gay that the millman should submit a bid to a 
general contractor in good faith, based on common 
plans, with no strings attached by which some- 
thing can later be pulled out of the bid. The gen- 
eral contractor should show equal good faith by 
selecting competent bidders whose competition will 
pe adequate but fair, and he should not receive the 
pids tentatively. The first bid should be also the 
fnal, upon which the transaction should stand or 
fall. 

All will agree that the industry would fare bet- 
ter, that codperation would approach perfection, 
that prices would be on the average below and yet 
in the end more satisfactory to the millman, if 
the business of bidding were thus carried on. To 
insure such a basis, the local general contractors 
have proposed a set-up designed to turn us all in 
this direction, in the Seattle Construction Council. 
This may well be noted in connection with a desire 
for better codperation, for that is exactly what the 
council and its code of ethics will mean. If 
adopted, it is to be hoped that the definite lines 
of conduct there prescribed will meet with general 
acceptance, 


Uses for Institute’s Insignia 


Mr. Didesch gave an historical account of 
the insignia which, he observed, embraced a 
renewal of a pledge eight hundred years old, and 
had been adopted by the Millwork Institute of 
California. Said he: 

Some time we hope to have an international in- 
stitute, in which we will use the insignia as a 
uniform signal for quality millwork. We are in- 
stituting a plan to grade glass, and we hope the 
people of the industry in the North will endorse 
the plan. We feel that there should be a Pacific 
coast organization of millworkers. We want all 


of you to come into the Western Planing Mill & 
Woodworking Association. ; 

George A. Brown, of the Builders’ Supply Co., 
Everett, Wash., referring to a previous meeting 
at which there was adopted a resolution in 
relation to subeontractors, submitted an 
amended resolution, as follows: 

Resolved, That when plans and specifications for 








Millwork graduating class, Seattle, Wash.—Left 
ta right—-Standing :—Robert Nicoll, Pacific Door 
<< Manufacturing Co.; B. J. Boswell, O. B. Wil- 
liams Co.; William Carbines, Millwork Supply 
Corporation. Sitting: Frank Suess, Millwork 
Listing Bureau; Roy Larkins, Millwork Supply 
Corporation ; R. Rohleen, Pacific Door & Manu- 
facturing Co. 





proposed work are compiled, an architect shall in- 
corporate therein a provision that at the time of 
opening the bids for the general contract the archi- 
tect shall require the general contractor to desig- 
nate an acceptable millman whose bid he has used, 
and that the awarding of the general contract shall 
earry with it the awarding of the millwork con- 
tract. 

The following resolution was adopted unani- 
mously: 

WHEREAS, A. J. Uphus & Co., a member of this 
association, made application Jan. 5, 1925, to the 
Transcontinental Freight Bureau, Chicago, for a 
reduction in freight rate on millwork to $1.15 to 
New York, and proportionate rates west of New 
York; and 

WHEREAS, This application is now under con- 
sideration by said bureau, and may need further 
argument; therefore, be it 


Resolved, That the Pacific Northwest Millwork 
Association, at its meeting in Seattle, Wash., March 
7, 1925, unanimously endorses said application, 
and is in full accord with the arguments made 
therein as justifying the granting of this relief by 
the bureau, which is deemed as of the utmost im- 
portance to the entire Pacific coast lumber and 
millwork industry, and further delegates said A. J. 
Uphus & Co. to prosecute said application with its 
full consent. 

During the afternoon the poem by Mr. Cur- 
ran, ‘*The Millman’s Dream,’’ eredited to 
‘*Woodyard Sapling,’’ created great amuse- 
ment. 

At the banquet, Mr. Borrow officiated as 
toastmaster. The community singing was led 
by Tom Greenless, sales manager of the hard- 
wood department of the Tregoning Manufactur- 
ing Co., Seattle. The skit entitled, ‘‘The 
Troubles of a Millman,’’ was presented in a 
most entertaining manner by R. G. Emerson, 
publicity director, and Roland C. Williams, of 
the Williams Fir Finish Co., Seattle. 


Southern Millwork Association Quarterly 


[Special telegram to AMERICAN LUMBERMAN] 

SHREVEPORT, LA., March 18.—Principal atten- 
tion at today’s session of the Southern Sash, 
Door & Millwork Manufacturers’ Association, 
held at the Youree Hotel, with the twelve south- 
em States represented by about one hundred 
delegates and visitors, was devoted to the ques- 
tions of pushing the sale of mill products from 
southern woods, and enlarging the support of the 
Millwork Cost Bureau. Other important mat- 
ters were also considered at this session, which 
opened a two-day meeting, the first quarterly 
convention of the association this year, with 
President E. M. Oettinger, of the EK. M. Oet- 
tinger Lumber Co., of Greensboro, N. C., pre- 
siding, and the following other officials present: 
C. B. Harman, Atlanta, Ga., secretary-treasurer ; 
M. 8. Enochs, Enochs Lumber & Manufacturing 
Co., of Jackson, Miss., first vice president, and 
W. P. McBroom, Lookout Planing Mills, of 
Chattanooga, Tenn., second vice president. 

The convention, with invocation by Parson 
P. A. Simpkin, Chaplain of Hoo-Hoo, opened 
immediately following a meeting of the direc- 
tors, who in their report recommended the em- 
ployment of an efficiency expert for the benefit 
of the members of the association and the adop- 
tion of the architectural publicity bureau as 
official work of the association. Vice President 
McBroom in favoring the efficiency expert, said 
his services would save the members a great 
amount of money. 

Randle T. Moore, local banker and lumberman, 
formally weleomed the visitors and President 
Oettinger responded. Mr. Oettinger recom- 
mended that the association take steps to do 
away with misleading designations of several 
lumber grades and seek elimination of the evil 
of ‘*peddling bids’’ to contractors. 


Resolution on Millwork Publicity 


Following a discussion of the question, ‘‘ Shall 
Wwe push the sale of sash, door and millwork made 
of southern wood?’’ in which J. Harold Mul- 
herin, Perkins Manufacturing Co., Augusta, Ga. ; 
W. M. Walsh, of Little Rock, and E. H. Els- 
berry, of Pine Bluff, Ark., and others partici- 
pated, all favoring the proposition, a resolution 
was offered by Mr. Mulherin and unanimously 
adopted, which provides: 

That all members engaged in manufacturing 
millwork from any southern woods, undertake 


forthwith to advertise such material as extensively 
48 the situation now seems to demand and in doing 


Note: A report of the Thursday or 
concluding session of the Southern Sash, 
Door & Millwork Manufacturers’ Asso- 
ciation quarterly meeting will appear in 
the March 28 issue of the AMERICAN 
LUMBERMAN.—EbiTor. 





so, that every honest and reasonable effort be made 
to induce southern architects, contractors, dealers, 
as well as all others, to give due preference or con- 
sideration to same. That concerted action along 
these lines be taken by manufacturers of stock 
sizes; and that the president appoint a committee 
of eleven, one for each State, to investigate the sit- 
uation and report its recommendations in July. 


Speaks on Millwork Cost Accounting 


The convention then listened to an exposition 
by W. P. Flint, secretary Millwork Cost Bureau, 
Chicago, of the system of cost analysis based 
on the actual operations of members that has 
been worked out by that organization, and which 
is embodied in ‘‘Cost Book A,’’ supplied to all 
members. He noted with satisfaction that the 
eleven southern States have a bureau member- 
ship of 116, or approximately 20 percent of the 
entire membership. The basie elements upon 
which the bureau’s system of cost finding is 
based are: 

1. Lumber—Yardage and handling’ burden, 
which is expressed as a flat rate per 1,000 gross 
board feet. 

2. Lumber—Kiln burden, which is expressed as 
a flat rate per 1,000 gross board feet. 

3. Machine burden, which is expressed as a flat 
rate per man-hour. 

4. Bench burden, which is expressed as a flat 
rate per man-hour. 

5. Commercial burden, which is expressed as a 
percentage of the factory or manufactured cost. 


‘“When the five basic rates are established,’’ 
said Mr. Flint, ‘‘you are in position to go just 
as far, or do just as little cost recording, as you 
may desire. You may cost every dollar’s worth 
of your sales, and through that method main- 
tain a perpetual inventory, and compile there- 
from a monthly profit and loss statement, or you 
may eliminate most of the routine and cost only 
those articles in which you are interested.’’ 

In conclusion Mr. Flint said that the millwork 
industry can in six months’ time be put on a 
sound and satisfactory basis if each manufac- 
turer will do the following things: 

Coéperate to the fullest extent with your own 


Southern Sash, Door & Millwork Manufacturers’ 
Association which has already done so much for 


you and the industry; educate your estimators to 
accurately list quantities from architects’ plans; 
determine accurately your cost of production ; price 
your product on that basis, using the method of 
listing and discounting rather than guessing, and 
last, but not least, make a price to your customer 
that is fair to both of you and everlastingly stick 
to that price. 


Endorse Service Performed by Bureau 


Enthusiastic endorsement of the Millwork 
Cost Bureau service was given in the discussion 
led by J. Reese Jones, of the Victoria Lumber 
Co., Shreveport, La., followed by Albert Steves, 
jr., San Antonio, Tex.; L. Ray, Memphis, Tenn., 
and W. P. McBroom, Chattanooga, Tenn. 

Secretary Harman reviewed the progress of 
the association and pointed out the need for a 
larger membership. He also urged greater ad- 
vertising of southern wood use. 

The new molding book of the national molding 
committee was adopted for use as far as possi- 
ble by the members of the association. 

The systematic methods used by the Southern 
Cypress Manufacturers’ Association in advertis- 
ing were explained by E. W. McKay, of New 
Orleans, secretary. 

W. H. Werner, president of the Shreveport 
Yontractors’ Association, criticised the practice 
of ‘‘peddling bids’’ and declared that the con- 
tracting business is about on the bargain coun- 
ter because of methods of irresponsible con- 
tractors. Out of $8,000,000 worth of business 
here last year, contractors, he estimated, made 
not more than $100,000 collectively. 

Following a chicken barcebue, and visits to 
plants of the Perfection Oak Flooring Co., and 
the United States Sheet & Window Glass and 
Continental Glass companies this afternon, the 
members tonight with their wives were enter- 
tained with dinner, at which the toastmaster 
was President E. A. Frost, of the Southern Pine 
Association, who commended the millwork organ- 
ization for plans to push advertising of its 
southern wood products. Adolph Pfund, of 
Chicago, and Parson Simpkin were the main 
speakers. The program closed with a skit com- 
posed by C. B. Harman, and staged by the 
Spider Club, impressively directing attention 
to the problem of ‘‘ peddling bids.’’ 

The session tomorrow will be devoted largely 
to addresses and discussions. Vice President 
Enoehs invited the members to visit the plant 
of the Enochs company, at Jackson, Miss., Fri- 
day. 
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Northern Manufacturers and Wisconsin Retailers in Joint 
Session Agree on Promotion Campaign for Hemlock Lumber 


MILWAUKEE, WIs., March 18.—Problems of 
merchandising Wisconsin hemlock in the Wis 
consin territory to the mutual advantage of the 
consumer, retailer and manufacturer were dis- 
cussed in manner satisfactory to all concerned 
at special meetings of the Wisconsin Retail 
Lumbermen’s and Northern Hemlock & Hard- 
wood Manufacturers’ associations which were 
held at the Hotel Pfister here today. 

Friendliness and willingness to cooperate per- 
vaded the ranks of both the manufacturers and 
retailers and leveled prospective difficulties be- 
tween them. All distrust was waved aside, the 
past was buried, and, in addition, the following 
results were achieved: 

(1.) The manufacturers agreed to spend approxi- 
mately $75,000 in promoting, through advertising 
and other means, the demand for and use of hem- 
lock among the lumber consumers of Wisconsin and 
Michigan. 

(2.) The hemlock manufacturers agreed, upon 
the retailers’ suggestion, to install uniform grade 
marking of commercially dry hemlock; to sell No. 
1 and No. 2 separately and not as heretofore in 
some instances as ‘merchantable’; and to dress all 
grades of hemlock as to widths, in accordance with 
the American Lumber Standards. 

(3.) The manufacturers further agreed to main 
tain commercially dry stocks, ample to supply the 
wants of the retailers, at their mills at all times; 
to conduct their distribution entirely through the 
retailers; and to maintain uniformly high stand- 
ards in all their transactions with the retailers. 

(4.) 'The retailers’ association then, in a resolu- 
tion duly passed at its meeting, requested its mem 
bers to keep on hand an adequate supply of the 
ordinary sizes of hemlock, so that if the campaign 
of the manufacturers for the sale of hemlock is suc- 
cessful, the various members will be in a position 
to supply the demand. 

The meeting of the Wisconsin Retail Lum- 
bermen’s Association was called to order in the 
Red Room of the Hotel Pfister by President John 
M. Rodger, of Fox Lake, Wis., promptly at 10 
o’clock. Business was immediately started with 
the reading of the report of the association’s 
advertising committee by Don 8. Montgomery, 
ot Milwaukee, secretary-treasurer of the asso- 
ciation. Mr. Montgomery presented a resolu- 
tion, framed by the committee and phrased by 
James T. Drought, general counsel for the asso- 
cliatin, outlining the proposed attitude of the 
association toward the contemplated promotion 
of hemlock sales in Wisconsin by the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation. 

After Mr. Montgomery concluded his presen- 
tation of the resolution the meeting was given 
over to an informal discussion of the subject. 
Practically all of the speakers favored the idea 
of fostering the use of a Wisconsin wood in the 
Wisconsin territory but several differences on 
the recommendations involved were voiced. 
Henry Grahl, of the Henry Grahl Lumber Co., 
den, Wis., expressed doubt as to the feasibil- 
ity of requesting the manufacturers to use the 
American Lumber Standards. Such a change, he 
said, would make it impossible for the retailers 
to mix woods in making deliveries to the jobs. 

H. W. Wilbur, of the Wilbur Lumber Co., 
West Allis, Wis., and Otto E. Lay, of the H. J. 
Lay Lumber Co., Kewaskum, Wis., however, took 
the opposite viewpoint. Practically all lumber 
manufacturers are adopting the American Lum- 
ber Standards, Mr. Wilbur said. ‘‘ They are cer- 
tain to come and we will be just so much ahead 
of the game if we start educating the consumers 
in that direction today,’’ he maintained. 


Resolution Adopted Unanimously 


The question was then debated pro and con by 
several of the other members, the majority 
opinion being in favor of the change, and Mr. 
Wilbur moved that the resolution, as read by 
Mr. Montgomery, be adopted. Vote was taken 
and the association recorded as unanimous for 
adoption. Text of the resolution follows: 

WuHereas, The Northern Hemlock & Hardwood 


Manufacturers’ Association, composed of manufac- 
turers of hemlock and hardwood in Wisconsin and 


Michigan, is about, at its own expense, to conduct 
an advertising campaign to bring to the attention 
of the consumers in Wisconsin and Michigan the 
merits of hemlock grown in the two States; and 

WHEREAS, The membership of the Wisconsin Re- 
tail Lumbermen’s Association is located in Wis- 
consin and upper Michigan and as hemlock grown 
in Wisconsin and Michigan can be sold in those 
States with less expense of freight and transporta- 
tion charges generally; and 

WHEREAS, The sale of hemlock would be facili- 
tated by the uniform grade marking of the manu- 
facturers’ commercially dry product, the sale of 
No. 1 and No. 2 separately, and not as heretofore 
in some instances as ‘‘merchantable,” and by the 
dressing of hemlock as to width, in accordance with 
the American Lumber Standards; therefore, be it 


Resolved, That this association request the man- 
ufacturers of hemlock to install uniform grade 
marking of commercially dry hemlock, to sell Nos. 
1 and 2 separately, and to dress all grades of hem- 
lock as to widths, in accordance with the American 
Lumber Standards ; 


Resolved, That the members of the association be 
requested to keep on hand an adequate supply of 
the ordinary sizes of hemlock, so that if the cam- 
paign of the manufacturers for the sale of hemlock 
is successful, the various members will be in a po- 
sition to supply the demand. 


Tells of Wisconsin Trade Commission 


Alvin C. Reiss, assistant states-attorney-gen- 
eral and counsel for the Wisconsin Trade Com- 
mission, addressed the retailers on the general 
subject of trade regulation in Wisconsin. Mr. 
Reiss explained that the Wisconsin Trade Com- 
mission was the only body of its kind in any 
State in the Union. In many respects, he said, 
it was like the Federal Trade Commission. Both 
commissions issue orders to prevent unfair com- 
petition, according to Mr. Reiss, but while the 
Federal board penalizes business concerns for 
unfair practices through court actions, the Wis- 
consin Commission, In most cases, merely enjoins 
them against continuing unfair methods. ‘‘It’s 
no wonder that business men can’t tell when 
their acts are contrary to the antitrust laws 
when wide differences of opinion exist even 
among the justices of the Supreme Court. The 
three most important past decisions on the ques- 
tion,’’ he said, ‘‘were all rendered with at least 
three of the justices dissenting.’?’ 

While the retailers were in session in the Red 
Room the Northern Hemlock & Hardwood 
Manufacturers’ Association was holding a meet- 
ing in the club room of the Hotel Pfister, with 
W. B. Clubine, of the Edward Hines Hardwood 
& Hemlock Co., Park Falls, Wis., president of 
the association, and O. T. Swan, of Oshkosh, 
Wis., secretary-treasurer, presiding. 

The manufacturers adopted a resolution some- 
what similar and agreeable to that of the re- 
tailers’ association, the proposition being sub- 
mitted to them in much the same manner as the 
result of a joint meeting of the advertising com- 
mittees of the two associations which was held 
at Milwaukee on March 6. In connection with 
the uniform grade marking proposition the 
manufacturers’ advertising committee was re- 
quested to have prepared and copyrighted a 
stencil, probably bearing the words ‘‘ Wiscon- 
sin-Michigan Hemlock No. 1,’’ and to assign 
numbers to be used with the stencils to each 
of the member mills. 


Manufacturers Discuss Campaign 


Methods of conducting the hemlock promotion 
campaign were also discussed by the manufac- 
turérs and it was decided to advertise hemlock 
in the neswpapers and farm magazines of Wis- 
consin and Michigan and to employ two effi- 
ciency men, one in each State, to confer with 
architects and address general gatherings on 
the general merits of hemlock in the various 
communities. 

Members of the two associations then ad- 
journed from their respective meetings to the 
Fern Room of the hotel where approximately 
two hundred lumbermen were tendered a com- 
plimentary dinner as guests of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion. 


Joint Meet of Associations 

Immediately following the dinner a_ joint 
meeting of the two associations was called to 
order in the Red Room with Mr. Rodger and 
Mr. Clubine presiding. Mr. Rodger called on 
Iidward Hines, Chicago lumberman and prom- 
inent member of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, who outlined 
briefly the purpose of the joint meeting. 

His association, Mr. Hines said, believed that 
it was the manufacturer’s place to create a de- 
mand for his product in the lumber business just 
as it is in the drug and other businesses where 
manufacturers merchandise their products 
through retailers. The Northern Hemlock & 
Hardwood Manufacturers’ Association wag 
about to do this, he said, but before it entered 
into the project it thought best to call upon 
the retailers and ask for their suggestions and 
cooperation. 

‘<The interests of the Wisconsin retailers and 
the Wisconsin manufacturers are in a great 
measure identical,’’ Mr. Hines said. ‘‘It’s to 
the interests of both to keep money in Wiscon- 
sin, to promote Wisconsin prosperity and Wis- 
consin products. It is only logical that Wiscon- 
sin hemlock should be sold to Wisconsin lumber 
consumers, provided it be equal in quality and 
price to other woods. In addition such sales 
should be to the advantage of both the manu- 
facturers and the retailers.’’ 

The manufacturers, Mr. Hines said, shoulder 
most of the blame for such not being the case 
and for the invasion of similar but foreign 
woods in the Wisconsin market. ‘‘We admit 
the blame,’’ he said, ‘‘and we are now ready 
to atone for it. We are going to spend almost 
$100,000 to make hemlock the preferred wood 
in its legitimate territory. We believe that the 
only legitimate way to market our product is 
through the retailer. We are ready and willing 
to cooperate with the retailer in every way and 
all we want is the assurance that the retailer 
will coéperate with us.’’ 

Mr. Montgomery then presented a report for 
the retailers which consisted almost entirely of 
reading the resolution as was adopted at the 
morning session of the association. ‘‘That is 
how we stand,’’ he said at the conclusion of the 
reading. ‘‘We believe that the suggestions con- 
tained in our resolution would be for the benefit 
ot the manufacturers as well as the retailers. It 
is apparent how we stand on the question. We 
would like to hear how the manufacturers react 
to our suggestions and about what transpired 
at their meeting this morning.’’ 

Mr. Hines took the floor again for the manu- 
facturers. The manufacturers, he said, had 
voted to and would accede to all the suggestions 
and that any additional suggestions by the re- 
tailers, at any time, would always be received 
as cordially. Mr. Hines then moved that the 
resolution as passed by the retailers be adopted 
at the joint session. The motion was seconded. 
Mr. Rodger put the question before the as- 
sembly and it was adopted by unanimous vote. 

After the passage Mr. Hines thanked the re- 
tailers for the favorable reception they had 
accorded the project of the manufacturers’ 
association and expressed the hope that the 
friendliness which hal been developed at the 
meeting would be continued. Mr. Montgomery 
expressed similar sentiments on behalf of the 
retailers’ association and commented on the fact 
that ‘‘probably in all lumber history, at least 
in that of Wisconsin, the present is the first suc- 
cessful joint meeting of lumber manufacturers’ 
and retailers’ associations.’’ 


C. C, Collins, of the C. C. Collins Lumber Co., 
Rhinelander, Wis., suggested that since the joint 
meeting had heen so successful it ought not be 
the last and Mr. Hines, in conformity to Mr. 
Collins’ expression, suggested that a future 
meeting, more of a social nature, be arranged 
by the secretaries, Mr. Montgomery and Mr. 
Swan. 
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Sioux Fats, S. D., 
March 16—Though 
lumber dealers general- 
ly are of an optimistic 
nature, there was a dif- 
ferent sort of optimism 
pervading the annual 
convention of the South 
Dakota Retail Lumber- 
men’s Association held 
here last Wednesday 
and Thursday, March 
11 and 12. [Note: A 
preliminary telegraphic 
report of the first day’s 
sessions appeared on 
page 55 of the March 
14 issue of the AMERI- 
CAN LUMBERMAN. 
—EpiTor.] At the con- 
vention last year and 
the year before, there 
was a hopeful optimism 
despite a rather dreary 
outlook while the spirit displayed at this year’s 
convention was one of confident optimism. 

This attitude was best reflected in the address 
of President E. C. Barton, of Vermilion, who 
declared that ‘‘a good year awaits the lumber- 
men, with higher prices for farm products re- 
acting on business favorably.’’?’ The same senti- 
ment was echoed in other talks before the con- 
vention and in informal conversation with deal- 
ers from all parts of the State here for the 
convention. 

With this outlook, the South Dakota lumber- 
men made a real affair of this convention. With 
more than 150 dealers attending, as well as a 
host of representatives of wholesale concerns 
who do business with the lumbermen, officers of 
the association felt that the meeting could go 
down in the record as one of the best in history. 


Election of Officers 


The good work of Mr. Barton was recognized 
generally and he was reélected president. 
C. F. Reitz, of Salem, was elected vice presi- 
dent and W. C. Buchanan, of Sioux Falls, sec- 
retary. Mr. Buchanan succeeds J. W. Horner, of 
Sioux Falls, who had served as association sec- 
retary for eight years. Mr. Horner retired 
because he was recently elected a director of 
the Northwestern Lumbermen’s Association. 
New directors for the three-year terms are 
C. K. Entsminger, of Chamberlain, and H. 
Loonan, of Sioux Falls, and for the one-year 
term, James R. Jordan, of Mitchell, and R. 8. 
Wallace, of Aberdeen. 

It was voted to hold next year’s convention 
in Sioux Falls. Though it will be in March, the 
exact dates were not set. 

The resolutions adopted by the convention 
were of more than usual interest this year as a 
result of the opening of the cement plant at 
Rapid City, S. D., a State-owned and State-op- 
erated concern. After considerable argument 
in which the proposition was gone into from 
every angle, a resolution was adopted declaring 
that insofar as the State had built a plant, it 
was the duty of the dealers to codperate and 
assist it in whatever way possible. There was 
a reservation, however, which urged the State 
to refrain from engaging in any further busi- 
ness enterprises. Another resolution adopted 
urged that the State’s undeveloped condition 
be considered in readjustment of freight rates. 
The resolution further declared that South Da- 
kota should receive not only a fair level of 
freight rates but a schedule made in fair rela- 
tionship to the general trade territory. A reso- 
lution, commending legislative committees which 
have investigated South Dakota governmental 
affairs, was adopted. 

In the two days of the convention the deal- 
ers heard addresses by Dr. C. W. Pugsley, 
president of South Dakota State college and 
former assistant secretary of agriculture; R. D. 
Springer, commissioner of the Sioux Falls traf- 
fic bureau; T. M. Bailey of Sioux Falls, State 
senator; William H. Badeaux, secretary of the 
Northwestern Lumbermen’s Association, Min- 
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South Dakota Retailers Optimistic 


neapolis, and A. B. Fairbank, Sioux Falls at- 
torney. 

The annual banquet of the convention, held 
on the closing evening in Sioux Falls’ largest 
public building, was up to all traditions. More 
than 400 persons attended. 


Talks of Interest to Hearers 


Vying for the position of foremost interest 
on the opening day were the speeches of Presi- 
dent Barton and Dr. Pugsley. Mr. Barton re- 
viewed the association’s work in the last year, 
outlining the policies that had been pursued and 
acquainting the membership with the progress 
made in extending the scope of the association. 
Mr. Barton expressed confidence in the expan- 
sion of business for the coming year, declaring 
that improved agricultural finances would be 
reflected in retailing before the summer is over. 
‘«Already,’’ he declared, ‘‘we can notice the 
changed feeling. Farmers are planning on 
building in a substantial way for the first time 
in three years. The merchants of our small 
towns and cities, realizing that the agricultural 
background is better, likewise are making plans 
for expansion to accommodate the increase in 
business which they await with confidence.’’ 

The address of Dr. Pugsley dealt with re- 
forestation. The speaker presented much data 
on the subject and said that conservation of 
the nation’s lumber supply is a national problem 
of great magnitude. A part of the reason for 
the high price of lumber, he asserted, is the 
large freight bills made necessary because South 
Dakota’s supply must be transported from the 
Pacific coast. ‘‘Two-thirds of the available 
supply of lumber in the United States has been 
used up,’’? Dr. Pugsley said, ‘‘and now more 
than one-half of the available supply is on the 
Pacific coast. The situation looks more appal- 
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ling when we consider it from the standpoint 
of the growing forest. Reckless cutting of the 
supply must be stopped.’’ Explaining that he 
had a peculiar interest in the problem, the 
speaker said that any true agriculturist is in- 
terested in any crop and that the growing of a 
forest was not widely divergent in principle with 
the growing of a field of corn. 

Dr. Puglsley concluded with a plea for re- 
forestation of the idle cut-over lands and those 
unsuitable for agriculture, citing the amounts 
of such lands in Michigan and Wisconsin and 
the total amount in the United States, and the 
need for adopting some long-time method of 
scientific reforestation. 

Mr. Springer’s address was devoted to freight 
rates. He said the Sioux Falls traffie bureau 
and the other traffic bureaus of the State would 
welcome the assistance of the lumber dealers in 
the campaign they are now waging for a re- 
adjustment of the South Dakota freight rate 
structure. 

‘One of the reasons why your lumber prices 


are high,’’ he said, ‘‘is 
because of the excessive 
freight rates you must 
pay in South Dakota. 
The present rate sched- 
ule was made many 
years ago and much to 
the disadvantage of 
South Dakota. We are 
in a finish fight for a 
change in the schedules 
and we need plenty of 
assistance, as the rail- 
road interests and in- 
dustries of other States 
don’t want to have our 
handicap removed.’’ 

Mr. Horner, the retir- 
ing secretary, reported 
on the finances of the or- 
ganization and its gen- 
eral status for the last 
year. The report was 
adopted and Mr. Horner was extended the ap- 
preciation of the members for his services to the 
organization in the last eight years. 


THURSDAY SESSIONS 


Three speakers were heard at the main ses- 
sions of the final day. Principal interest cen- 
tered around the address of Senator T. M. 
Bailey, who has just returned from attending 
the session of the legislature at Pierre where 
various committees probed the affairs of the 
State cement plant. Senator Bailey voiced a 
severe criticism of State-owned enterprises, de- 
claring that they were ‘‘ born in idioey and sup- 
ported in imbecility.’’ 

William H. Badeaux, secretary of the North- 
western Lumbermen’s Association, Minneapolis, 
described the services of the tri-state organiza- 
tion and urged the lumber dealers to be ecivie 
builders. He told of the great part a lumber 
dealer may play in improving his home city and 
in helping residents to become owners. ‘‘ There 
are many ways in which you ean be of service 
to the community,’’ he said. 

Another speaker of the second day was A. B. 
Fairbank, a business law specialist. Mr. Fair- 
bank discussed bankruptcy and outlined legal 
steps in its connection of particular interest to 
a lumber dealer. 

Winding up the business activities of the 
second day, the lumber dealers hustled off to 
the banquet—an event that will probably be 
mentioned as the greatest of its kind ever held 
in Sioux Falls. The Tri-State Association of 
Building Material Salesmen was the host. The 
more than 400 persons who attended consisted 
of the lumber dealers, salesmen and special 
guests from Sioux Falls and about the State. 

The banquet was a festive affair. Staid 
lumbermen, wearing clown caps and equipped 
with a multitude of noise-making devices, turned 
the coliseum into a riotous carnival of merri- 
ment. Under able leadership, the dealers turned 
into songbirds warbling lustily and musically. 
Even though the lumbermen were well able to 
entertain themselves without further assistance, 
joy was added to the program by the appearance 
of several singers and dancers. 

Clark A. Stone, H. J. Kleyman, George A. 
Carroll and H. M. Schade were chairmen of the 
banquet and entertainment committees. 

This year’s convention of the lumbermen was 
especially interesting because of the many spee- 
ial features brought before it. Salesmen by 
the dozens attended the convention, represent- 
ing practically every line of business that a 
lumber dealer ever would be expected to deal 
with. Souvenirs were unusually plentiful, rang- 
ing from contraptions created for their puzzling 
qualities to useful little gifts. Among the 
latter were the lumber gages distributed by the 
AMERICAN LUMBERMAN. Every dealer wanted 
one. One old gentleman from DeSmet, S. D., 
immediately handed over the gage to his son, 
who was with him, saying, ‘‘ Now when I send 
you out to get a piece of lumber, you’ll come 
back with the right one.’’ 
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Discuss Plans for Farm Construction | 


INDIANAPOLIS, IND., March 17.—Codperation 
with the officials of Purdue University in getting 
the State school’s plans for farm buildings 
before the farmers of the State was decided on 
at a meeting of the board of directors of the 
Retail Lumber Dealers’ Association of Indiana 
held in Lafayette March 16 and 17. The first 
afternoon was spent in a discussion of organiza- 
tion matters and that evening the directors 
were guests of the Lafayette Lumbermen’s Club 
at a dinner in the College Inn of the Hotel 
Fowler. The following.day the directors were 
guests of Purdue University, spending the morn- 
ing in going over plans of the school for stimu- 
lating and aiding farm construction, and had 
luncheon at the university. The afternoon was 
devoted to a tour of the institution. 

By a series of experiments extending over a 
period of several years, the agricultural depart- 
ment of the university has evolved plans for 
all sorts of farm construction, from hog houses 
to barns. These plans will be made available 
to members of the Indiana organization for use 
in their yards and in advising their farm cus- 
tomers how to build. 

The board took cognizance of the passage of 
the forestry bill at the last session of the legis- 
lature, and steps will be taken to aid the de- 
partment of conservation of Indiana in every 
way to make the law effective and sell the citi- 
zens of the State on the need of reforestation. 
The bill provides for one-tenth of a mill on each 


$100 valuation to be taxed for the purpose of 
acquiring land for reforestation, and becomes ef- 
fective us soon as the laws are published. It 
has been signed by the governor. 

At the evening dinner, Henry Poor, president 
of the Lafayette club, gave his position over to 
Wallace Wolf, of Lafayette, in order that the 
latter might serve as toastmaster. Prof. Ait- 
kenhead, of Purdue University, made a short 
talk on the plans of the school and urged the 
lumber dealers to aid in getting these plans be 
fore the farmer. He promised ful! cooperation 
on the part of the university. 

O. D. Haskett, president of the State associa- 
tion, pleaded for more organization. He said the 
directors were about sold on the idea of group 
meetings. Plans are now being worked out, he 
said, to conduct a number of these group meet- 
ings in various sections of Indiana. 

Charles Wood, of Muncie, a member of the 
board of directors, also made a short talk. He 
also stressed the idea of group meetings. The 
Muncie district is well organized and_ holds 
meetings regularly. 

Among the other speakers were B. M. Forbes, 
treasurer of the organization, Indianapolis; Roy 
Metzger, past president, Lebanon; Ed Mun- 
ger, Lafayette; Dan Boyer, of the roofing de- 
partment of the Johns-Manville Co.; Charles 
Wolflin, a member of the board, Evansville; 
John Simpson, Paris, Ill., a member of the 


board; Clayton D. Root, secretary, Crown Point, 
and Bert Ellis, regional director of the Indiana 
Builders’ Supply Association, 


Unusual Order for Porch Balusters 


SEATTLE, WasuH., March 14.—An unusual or. 
der for Atlantic coast delivery was booked this 
week by the John D. Collins Lumber Co. It 
consisted of a carload of porch balusters, 1, 
x1,%, inch, No. 2 clear and better, in lengths 
of two feet, the aggregate amounting to prob- 
ably 70,000 pieces. The order is desirable, since 
it affords the average mill a chance to clean up 
an accumulation of edgings and short lengths, 
The business booked by Mr. Collins is unusual 
on account of its volume, since the ordinary 
booking for balusters is for approximately 
3,000 pieces. Mr. Collins makes this comment: 


This order suggests to me that the stage is al- 
ready set in the East for a considerable volume of 
business, and it indicates particularly that they 
are making ready for some house building. Dur. 
ing my recent trip through that territory, I found 
one establishment that sold forty-five house bills 
the day I was there. We are selling a great many 
knock-down frames and Colonial doors by the car- 
load. Just as soon as there are a few days of 
building weather, business will undoubtedly come 
on with a rush. Last week we had five orders in 
one day from a single concern specifying imme- 
diate shipment ; and a firm in Massachusetts wired 
for immediate rail shipment on an order, tendering 
$5 a thousand premium over the bid for similar 
stock to be shipped by water. 


Pennsylvania Retail Directors Meet 


PITTSBURGH, PA., March 17.—At the monthly 
meeting of the board of directors of the Retail 
Lumber Dealers’ Association of Pennsylvania 
in the Chamber of Commerce Building last Fri- 
day, honor was paid the memory of the late 
Michael Diebold, prominent Pittsburgh lumber- 
man and financier, who died recently while so- 
journing in Florida. When President S. W. 
Means, of Pittsburgh, called the meeting to 
order at 1 p. m., he asked that all should bow 
their heads a few moments as a silent tribute 
of respect to the memory of Mr. Diebold, after 
which the association eulogy of Mr. Diebold was 
read by Secretary William B. Stayer and or- 
dered spread upon the minutes. 

The board decided to send a representative to 
na conference where the proposal will be consid- 
ered of inducing the manufacturers of hard- 
woods to cut and pile their stock in stock widths, 
viz.: 6, 8, 10 and 12 inches ete. 

It was voted to hold the 1926 annual conven- 
tion at the William Penn Hotel, Pittsburgh, Feb. 
o, 4 and 5. 

In the absence of Chairman Evans of the plan 
book committee, Secretary Stayer read the com- 
mittee’s report, which showed that 6,818 plan 
books were sold. 

Charles W. Iams, of Pittsburgh, was elected 
national councillor and delegate, and President 
S. W. Means, of Pittsburgh, delegate to the 
Chamber of Commerce of the United States for 
the fiscal year. 

The following were elected to membership in 
the association: J. O. Snyder, Munhall, Pa.; J. 
R. Hanks, Springboro, Pa.; Burgettstown Build- 
ing & Supply Co., Burgettstown, Pa.; Albion 
Lumber Co., Albion, Pa.; Strittmatter Bros. Co., 
Hastings, Pa.; New Castle Lumber & Construe- 
tion Co., New Castle, Pa.; J. M. Young & Co., 
Belleville, Pa.; Strayer & Co., Johnstown, Pa. 

President Means and Secretary Stayer called 
attention of the directors to the importance of 
holding their local meetings now and discussing 
the problems that are local to each district be- 
fore the busy season begins. 

President Means appointed the following com- 
mittees: 

Trades relations—E. M. Diebold, Pittsburgh, 
chairman; George Dillich, Butler; S. W. Means, 
Pittsburgh; Harry Zeigler, Duquesne; A. 


a 

Haines, Connellsville; J. B. Wallace, McKees 
Rocks. 

Cost accounting—W. H. Williams, Pittsburgh, 


chairman; B. A. Diebold, Pittsburgh ; W. E. Hatch, 
Pittsburgh. 


. want 


Plan book—Charles H. Weber, Pittsburgh, chair- 
man; Guy H. Burdick, Tarentum; B. K. Barnett, 
Charleroi; Harry A. Statler, Johnstown; Glenn 
Carley, Sharon; J. D. P. Kennedy, Pittsburgh ; 
W. B. Stayer, Pittsburgh. 


The directors endorsed the proclamation of 
President Coolidge fixing April 27 to May 3 as 
American Forest Week. 


Report on Business Conditions 


The directors reported on the condition of the 
Jumber industry in their respective districts as 
follows: 


C. FE. RoLaAnD, Westmoreland County district— 
Outlook good. More plans out than ever at this 
season of the year, with good booking results. Car- 
penters are demanding $1.25 an hour, compared 
with $1.121% they are now receiving. Bricklayers 
are requesting $12 for eight hours’ work. Turn- 
over, four times. 

A. M. HAINES, Fayette County district—Outlook 
is not so good. Plasterers want $1.75 an hour. 
Turnover, in 1924 three times, and in 1923 four 
times. 

J. G. Marks, North Cambria district—-Business 
conditions bad owing to the coal mine situation, in 
which the operators declare they can not operate 
on the scale demanded by the union. No labor dis- 
putes. Turnover, four and one-half times. 


J. Henry Kring, Lawrence County district— 
Business conditions good. ‘Turnover, three and 
one-half times. 


Bruce K. BARNetT, Monongahela Valley district 
—Bricklayers and plasterers are making demands 
for increased wages. Carpenters did also, but their 
proposition was rejected. Business good.  Turn- 
over, three and one-half times. 


C. F. Scuroyer, Mifflin County district—Condi- 
tions encouraging. Bricklayers now receiving $1.25, 
$1.50 an hour. Carpenters now getting 90 
cents and are asking $1. Turnover, three and one- 
half times. 

F. M. WALLACE, Washington-Canonsburg district 
—Conditions good. Business better than last year. 
Turnover, four and one-half times. 


KE. M. Diesnoip, Pittsburgh district—Business 
very good, with 25 percent of estimates figured 
being closed. ‘Turnover, five times. 


R. S. Woopwarp, Allegheny Valley district— 
Business about the same as last year, which was 
good. No labor trouble. ‘Turnover, three and one- 
fifth times. 


F. A. Mogesta, Armstrong County district—Busi- 
ness conditions good, but the weather has retarded 
building. Bricklayers, plasterers and carpenters 
made demands for increased wages. The con- 
tractors closed up to give them time to think the 
proposition over. This move seemed to have the 
effect of changing the minds of the tradesmen. 
Turnover, four and one-half times. 


GLENN CARLEY, Sharon district—Sharon quiet. 
Carpenters demanding an increase of 15 cents an 
hour. Real estate concerns showing activity. 
Turnover, four and one-half times. 


Harry A. STaTuLer, Johnstown district—Business 
fairly good. Bad weather retarding it somewhat. 
Planing mills working better. No labor troubles. 
Turnover, four and one-half times. 

Hart B. Daucuerty, Indiana County district— 
Owing to coal mines being shut down, business is 
bad. The Rochester & Pittsburgh Coal Co. re- 
cently leased three of its mines to outside inter- 
ests. In these cases it is reported that the miners’ 
union is putting forth a strenuous effort to have 
the miners walk out. Turnover, about three and 
one-half times. 

Harry ZEIGLER, lower Monongahela Valley dis- 
trict—Business looking good. Better than last 
year. No’labor trouble. ‘Turnover, four times. 

Grorce DiLiicu, Butler County district—Car- 
penters want 25 percent increase, with half holi- 
day on Saturdays. Business should equal last 
year, which was very good. Turnover, six times. 

Harry R. Mi.Ler, Cumberland (Md.) district— 
Business outlook good for the year. No labor 
troubles. Turnover, five times. 

A. M. F. STITELER, Beavey Valley district— 
Some good contracts are being let. The Beaver 
Valley association is putting on a banquet soon for 
its members and their executive employees. Turn- 
over, four and one-half times. 


W. R. Conn, Jefferson County district—Business 
poor on account of the situation mentioned previ- 
ously by Director Daugherty. Same company in- 
volved and same conditions obtain. Unions not 
making any demands owing to slow conditions. 
Turnover, only two times. 


G. P. Textor, Wilkinsburg district—Conditions 
look good and year of nice business predicted. 
Turnover, five times. 


PRESIDENT S, W. MEANS, Pittsburgh district— 
Business looks good. Believe it will be a little 
better than last year. Turnover, six times. 

General Counsel Carl Van der Voort stated 
that from the insurance records the dealers are 
carrying a good supply of stock and are in shape 
to meet afy reasonable demands for material. 


Retail Concern to Conduct Auction 


LEIGHTON, Iowa, March 17.—The Hudler 
Lumber Co., of this place, has announced that 
it will conduct an auction sale on Wednesday, 
March 25, at which it will offer all items on 
which it is overstocked or that do not move 
readily, at private sale. The company will also 
offer¥for sale its entire plant and equipment, 
including the residence property of the owner, 
W. A. Hudler. Mr. Hudler states that this has 
been a very successful business, the statement 
for 1924 having shown a profit on sales of about 
27 percent. For eight years the sales have 


averaged over $40,000 annually. 
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BurraLo, N. Y., March 16—The Buffalo 
{umber Exchange held its thirty-ninth annual 
meeting on March 13 in the Georgian room of 
the Hotel Statler, preceded by a dinner given 
to the members by Ganson Depew, retiring presi- 
dent. The occasion was a notable one and about 
fifty people were present. At the president’s 
table were seated practically all of the past 
residents of the exchange, including Millard 
¢, Burns, dean of those who have held this 
ofice, having served thirty-one years ago. He 
sat at the right of the president. The others 
were C. Walter Betts, thirty years ago; James 
B, Wall, twenty-eight years ago; Orson E. 
Yeager, nineteen years ago; Arthur W. Krein- 
heder, twelve years ago; William P. Betts, ten 
years ago; Horace F. Taylor, 1917; Harry L. 
‘sbbott, 1920; Elmer J. Sturm, 1922. 

Mr. Depew made a very felicitous address in 
which he expressed high appreciation of the 
eosperative spirit and loyalty all the members 
of the exchange had shown him during his ad- 
ministration and said it had been a pleasure to 
him to serve as president. He said that he would 
always be glad to codperate with the officers 
and members in promoting the welfare of the 
exchange. He then called upon the past presi- 
dents for remarks. Mr. Burns, being the eldest, 
took pains to declare that he felt just as young 
as when he held the office. He went back over 
the period which has elapsed since 1894 and re- 
lated incidents that came into his mind con- 
cerning that period. The other past presidents 
all had some special points to present in the 
history of the exchange. 

There was present as a guest, Hamilton Ward, 


PHILADELPHIA, Pa., March 16.—With the 
opening of its headquarters at 907 Packard 
Building, the newly organized Retail Lumber 
Board of Trade (Inc.) formally began its ex- 
istence as a lumbermen’s association. On the 
afternoon of Wednesday, March 11, there was 
an informal reception for the members at the 
meeting rooms, followed by a dinner entertain- 
ment at the Manufacturers’ Club. The first 
meeting was held immediately afterward, with 
a zest in the dispatch of business that clearly 
portrayed the lumbermen’s interest in the new 
project. 

The Retail Lumber Board of Trade origi- 
nated among the members of the Philadelphia 
Lumbermen’s Exchange, to bring about a 
much-needed codperation between retailers. Its 
membership is made up of bonafide retail lum- 
ber dealers doing business in Philadelphia 
and vicinity, within Pennsylvania. Incorpora- 
tion is under the laws of this State. Already 
the association roll contains the names of most 
of the principal dealers of this city; and it is 
expected that it will soon include them all. 
Active management will be in the hands of 
Gregg & Co., a New York concern of specialists 
in engineering and economic service. 


Election of Officers 


Officers elected at the first meeting represent 
the principal firms in the city, and the type 
of men that make up the rest of the organiza- 
tion. They are: 


President—John E. Lloyd, William M. Lloyd Co. 
Vice president—E. B. Malone, Watson, Malone 
& Sons. 

Treasurer—Herbert P. Robinson, Miller, Robin- 
son & Co. 

Secretary—John E. Latta, Mehl & Latta. 
Directors—John H. Derr, Derr Lumber Co.; 
Amos Y. Lesher, Charles Felin & Co. (Inc.); J. 
Dyre Moyer, J. Dyre Moyer; William J. Jones, 
North Philadelphia Lumber & Coal Co.; Thomas 
Gucker, jr., Gucker Bros.; Herbert C. Weitzel, 
Weitzel Lumber Co.; Walter Lobb, C. A. Lobb & 
Sons ; J. Anderson Ross, J. Anderson Ross Co.; 
A. N. Young, Paramount Lumber Co. (Inc.) ; A. W. 
Weidenfeld, Janney Lumber Co. ; C. Frank William- 
son, C. Frank Williamson (Inc.). 





a well known Buffalo attorney, on whose picnic 
grounds in the Boston Hills the exchange al- 
ways holds its chestnut outing in October. He 
called the place the ‘‘lumbermen’s summer 
home’’ and said it gave him great pleasure to 
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Main Purposes of the Board 


This new body is a decided forward step in 
Philadelphia lumber association activities. Un- 
doubtedly it will soon come to be a strong fac- 
tor in the guidance of the retail business in 
this city. Prospective plans touch on all im- 
portant phases of the retailer’s relations to 
his sources of supply, to his buying public and 
competitors. The main purposes of the Board 
of Trade are to raise the standards of business 
ethics, establish standardization, increase gen- 
eral operating efficiency and contribute to the 
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stability and security of the business of lumber 
merchandising. Every effort will be made to 
protect the public from the effects of confused 
definitions of quality and grade of lumber, 
from short measure and inferior quality. For 
this purpose rigid standards will be adopted. 
In fact, immediate action was taken right at 
the start, when the members unanimously voted 
to place upon all future delivery tickets, the 


Buffalo Lumber Exchange Thirty-ninth Annual 


entertain them there. He said that his grand- 
father was a lumberman in the Genesee Valley 
and he once built a house there of lumber and 
timber without a knot, and all purchased at not 
more than $6 a thousand. 

Election resulted in the choice of the follow- 
ing directors: Harry A. Plumley, Henry I. 
George, John S. Tyler, Ganson Depew, Burton 
H. Hurd, William A. Perrin, Eugene W. Carson, 
Harold Hauenstein, Orson E. Yeager, Gerald 
Zimmermann and William P. Betts. 

The board then elected Mr. Plumley presi- 
dent; Mr. George, vice president, and Mr. Tyler, 
secretary and treasurer. 

The secretary and various committees pre- 
sented reports showing the year’s proceedings 
and the fine condition of the exchange at the 
same time. 

The election was held under the new consti- 
tution of the exchange, which provides that a 
nominating committee shall select candidates 
for directors and that the directors choose offi- 
cers from their own number. This nominating 
committee was composed of Harry L. Abbott, 
chairman; James B. Wall and Elmer J. Sturm. 

The exchange was originally organized in 
1880 as the Buffalo Lumber & Stave Exchange, 
with James N. Seatcherd as president. It was 
reorganized in 1885 as the Buffalo Lumber Ex- 
change. 

President Depew in his address complimented 
John 8. Tyler, secretary and treasurer, on his 
long and successful management of that posi- 
tion, which he has held since 1908, longer than 
either of his predecessors, C. W. Baldy and 
Knowlton Mixer. 


Retail Lumber Board of Trade Organized 


following guaranty of grade and quantity: 
‘<The material furnished under the above order 
is hereby guaranteed as to quantity, and in 
accordance with the standard grades adopted 
by the Retail Lumber Board of Trade (Inc.)’’ 


There will be concerted attempts to minimize 
the freight rate discriminations against the 
Philadelphia lumber markets. The organization 
will also strive to focus public attention on 
civic betterments of which the retail lumber 
dealers have first hand knowledge and in which 
they have some direct interest. As a begin- 
ning, a resolution instructed the _ civic 
welfare committee, of which Herbert P. Robin- 
son is chairman, to offer the codperation of the 
association to Col. Collier, director general of 
the Sesqui-Centennial Exposition. It was also 
decided to print the Centennial emblem on all 
letterheads. An additional special committee has 
also been appointed to codperate, on behalf of 
the board, with the city authorities in the re- 
vision of the Philadelphia building code. 

No time was lost in appointing the various 
committees and getting the more important ac- 
tivities immediately under way. The framework 
of an efficient credit and collection bureau, to 
protect the dealers from losses is complete and 
ready to begin operations shortly. A special 
bureau of statistics will collect and publish 
data on the sales of lumber, stocks on hand and 
handling costs. The codperation of dealers will 
be secured in reducing duplicate stocks of lumber 
carried. Arrangements will also be made to 
have the wholesalers codperate with the board 
by providing an adequate supply of lumber of 
all kinds and grades in demand in the Phila- 
delphia market, at all times. 

A very important function undertaken by the 
board managers is the dissemination of knowl- 
edge of modern methods of operating lumber 
yards, and the application of efficient methods 
for reduction of handling costs, a benefit to both 
the public and the dealers. 

With the willingness to codperate evident 
among dealers on every hand, and the efficient 
activity of its experienced merchant-managers, 
the Retail Lumber Board of Trade bids fair 
to accomplish much in the near future toward 
bringing about better merchandizing conditions. 
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March 24-25—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual, 

March 24-26—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso- 
ciation, Central Missouri Association of Retail Lum- 
ber Dealers and Southern Illinois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 26—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 

March 26—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 

March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 38—Eastern Lumber’ Salesmen’s Association, 
sellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

April 6-11—Home Complete Exposition, Manufacturers’ 
Building, Indianapolis, Ind. 

April 8-10—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 

April 10—New Hampshire Lumbermen’s Association, 
Hotel Carpenter, Manchester, N. H. Spring meeting. 

April 14-15—Central Kansas Lumbermen’s Association, 
Memorial Hall, Salina, Kan. Spring meeting. 

April 14-16—Lumbermen’s Association of Texas, Beau- 
mont, Tex. Annual. 

April 15-16—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 

April 16-17—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 

April 21-22—Appalachian Logging Congress, 
Hotel, Cincinnati, Ohio. Semiannual meeting. 

April 22—Plywood Manufacturers’ Association, 
torium Hotel, Chicago. Spring meeting. 

April 28-29—National Lumber Manufacturers’ Associa- 
tion, Chicago. Annual. 

May 1—General Standardization Conference, Washing- 
ton, D. C. 

May 4-6—Associated Cooperage Industries of America, 

Gayoso Hotel, Memphis, Tenn. Annual. 

5-6—Hardwood Manufacturers’ Institute, 

Chisea, Memphis, Tenn. Annual. 

May 7-8—Florida Lumber & Millwork Association, Or- 
lando, Fla. Annual. 

May 8-9—American Construction Council, 
more, New York City. Spring meeting. 

May 12-14—National Fire Protection Association, Con- 
gress Hotel, Chicago. Annual. 

May 15-16—Plains Retail Lumbermen’s Association, Am- 
arillo, Tex. Annual. 

May 20-22—Chamber of Commerce of the U. S. A., New 
Washington Auditorium and New National Chamber 
Building, Washington, D. C. Annual. 

May 25-28—National Association of Puchasing Agents, 
Milwaukee Auditorium, Milwaukee, Wis. Annual. 

June 11-12—National Hardwood Lumber Association, 
Brown Hotel, Louisville, Ky. Annual. 

June 19-20—Pacific Northwest Millwork Association, 
Grays Harbor, Wash. Quarterly meeting. 

June 22-24—Lumber Trade Golf Association, The Gris- 
wold, New London, Conn, Annual tournament. 
June 24-26—National Foreign Trade Council, Olympic 

Hotel, Seattle, Wash. Annual. 
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Final Plans for St. Louis Convention 


St. Louis, Mo., March 16.—Hotel registra- 
tions and all other indications point to a large 
attendance at the joint meeting of the South- 
east Missouri Retail Lumber Dealers’ Associa- 
tion, Northeast Missouri Lumbermen’s Associa- 
tion, Central Missouri Association of Retail 
Lumber Dealers’ and Southern Illinois Retail 
Lumber Dealers’ Association, here next week. 

H. C. Gorbet, division sales manager of the 
Huttig Sash & Door Co., chairman of the execu- 
tive committee in charge of the convention, is 
enthusiastic over the outlook for the most suc- 
cessful lumber meeting ever held in the middle 
West, both from the standpoint of attendance 
and by the value of the program prepared for 
the retail lumber and building material mer- 
chant. 

One of the results of the combined meeting 
is the granting of railroad rates of fare and a 
half fare on the certificate plan for the round 
trip to St. Louis for the convention. 

The visiting ladies will be in charge of wives 
and other feminine relatives of St. Louisans 
assisted by a professional hostess. While the 
merchants are attending a Hoo-Hoo coneatena- 
tion on Tuesday evening, the ladies will be 
guests at a theater party, joining the men later 
at a buffet supper and dance. Wednesday 
morning there will be a shopping tour of down- 
town department stores, including a fashion 
show in the auditorium of the Seruggs, Vander- 
voort & Barney Dry Goods Co. Luncheon will 
be held at the Town Club, an organization com- 


posed of St. Louis business and professional 
women, followed by a tour of the city with the 
men. 

The ladies, of course, will attend the banquet 
to be given Wednesday evening at the Chase 
Hotel, at which L. M. Tully, president of the 
L. M. Tully Lumber Co., and Past Snark of the 
Universe of Hoo-Hoo, will preside. The enter- 
tainment there will be pleasing to the ladies and 
following the speaking there will be dancing. 

Thursday, the last day of the convention, the 
ladies will be taken for a visit to Shaw’s 
Garden, the second largest botanical gardens 
in the world and the Art Museum in Forest 
Park. With the men, the ladies will be guests 
at the farewell luncheon, where Marvin E. 
Meacham, president and general manager of the 
Goodfellow Lumber Co., will preside. 

The convention will open Tuesday with a 
luncheon at 12:39, to which the ladies also are 
invited, and at which L. E. Clark, vice president 
of the Huttig Sash & Door Co., will preside. 
After addresses of welcome and responses, the 
four associations will hold short business meet- 
ings for the election of officers. 

The first general session will be presided over 
by Julius Seidel, President of the Julius Seidel 
Lumber Co. This will be Wednesday morning. 
Thursday morning’s session will be devoted to 
a round table discussion, led by Al Hager, 
Lansing, Mich. 

Details of the business sessions, all of which 
will be held at the Chase Hotel, were given in 
last week’s issue of the AMERICAN LUMBERMAN. 

An interesting feature of the convention will 
be the exhibits, in charge of Claude Dann, of 
the Julius Seidel Lumber Co. Booths have been 
arranged in the roof garden of the hotel. 

The executive committee and committee chair- 
men in charge of the convention are as follows: 

H. C. Gorbet, executive chairman; George F. 
Haines, secretary; R. C. Crosby, treasurer; Julius 
Seidel, finance; M. E. Meacham, publicity; C. L. 
Dann, hotel and exhibit; L. M. Tully, program 
committee; A. J. Moors, reception; O. T. Pfeffer, 
auto and theater; J. C. Anderson, ladies’ enter- 
tainment ; F. J. More, Hoo-Hoo; M. L. Fitzgibbons, 
traffic; Chas.-Allen Clark, Roy M. Edmonds, P. L. 
Walsh, R. H. Ogle, F. G. Christmann, H. P. 


Barnard, H. R. Isherwood, C. W. Spiess, J. H. 
Allen, B. B. Cannon, C. M. Herrington. 


Purchasing Agents’ Convention 


New York, March 16.—From the headquar- 
ters here of the National Association of Pur- 
chasing Agents, the general convention com- 
mittee announces that the tenth international 
convention and Informashow of the associa- 
tion will be held at the Milwaukee Auditorium, 
Milwaukee, Wis., on May 25 to 28 inclusive. 


New Hampshire Spring Meeting 

MANcHEsTER, N. H., March 17.—The spring 
meeting of the New Hampshire Lumbermen’s 
Association is to be held here at the Hotel Car- 
penter on Friday, April 10. The announcement 
was made by President Owen Johnson, of the 
Johnson Lumber Co. One important feature will 
be the announcement of stocks on hand, showing 
production this winter and comparative amounts 
of lumber on sticks, sold and unsold, by grades 
and sizes in each wood handled. President John- 
son has requested members to fill out their stock 
sheets as of April 1 and to forward them 
promptly to Secretary-treasurer D. C. Woodman, 
of Manchester, so that the consolidated reports 
ean be ready for distribution at the spring 
meeting. 

Several committees have important reports to 
make and a good speaker is to be on the pro- 
gram. ‘‘At this meeting,’’ President Johnson 
announced, ‘‘we want to bring our membership 
up to 200, consequently we are going to ask 
every member to bring a new one with him, at 
least bring a prospective member and if the 
meeting is not of enough interest for him to want 
to join, that will be our fault. Let us know of 
anyone you wish an invitation sent to.’’ 


Southwestern Ontarians Plan Anny) 


Toronto, ONT., March 16.—The Southweg. 
ern Ontario Retail Lumber Dealers’ Associatig; 
held a well attended meeting at Chatham, Ont, 
on March 12, with representatives present fron 
all parts of the district. The most importay 
matter discussed was the program for the anny! 
meeting, arrangements having been complete) 
for holding it on the steamship Hamonic, the 
tentative date being May 11. The propos! 
is that the members will board the steamshiy 
at Sarnia, at 12 o’clock noon, the vessel then 
departing for Windsor. In the afternoon 4 
business meeting will be held on board, followed 
by a banquet in the evening. At 12 o’clock 
midnight the vessel will start the return trip 
to Sarnia. It is also proposed to invite whole. 
salers to take part in the trip. The cost per 
person will be about $10. The retailers who 
attended the meeting were enthusiastic about 
the proposed annual and the outlook is that 
there will be a large attendance. 

At the afternoon session the time was chiefly 
devoted to an extensive discussion of ‘‘ Creative 
Advertising,’’ the chief speakers being M. R, 
Bogart, of Chatham, and L. H. Richards, of 
Sarnia. T. C. Warwick, of Blenheim, also gave 
an interesting account of his recent trip to 
Great Britain and continental Europe. 


Says to Prepare for Boom Year 


Boston, Mass., March 17.—Field Secretary 
Thomas M. McIntosh, of the Northeastern Re- 
tail Lumbermen’s Association, is convinced that 
1925 will see the biggest building boom ever ex- 
perienced in the eastern States. ‘‘ Be prepared,’’ 
is the message he is broadcasting to the retail 
lumber dealers, after making a swing of the 
early year conventions, studying building re- 
ports and market conditions, and interviewing 
architects, contractors, realtors and _ building 
material dealers. Mr. McIntosh says that the 
United States employment service has just com- 
pleted a survey of building conditions and finds 
everywhere indications that the volume of con- 
struction and home building will‘run extremely 
high for 1925. One feature disclosed by the 
survey is the undiminished rate at which resi- 
dences are being erected. The market for homes, 
cottages and bungalows apparently reflects the 
increased diffusion of wealth that in recent 
weeks and months has also been registered in 
the stock market, in the outright purchase of se- 
curities by wage-earners for investment. 

‘*Our message to the dealer, therefore,’’ says 
Mr. McIntosh, ‘‘is ‘Be Prepared.’ Your sales 
percentage depends upon what you have to offer 
your community and your prospective builders. 
Therefore, be prepared to offer new and de- 
sirable types of American homes. ’’ 

The Northeastern Retail Lumbermen’s Asso- 
ciation is meeting the situation with the best 
plan books and estimate-of-cost books it has 
yet compiled to aid its members. These aids for 
lumber merchandising have been rapidly de- 
veloped here in the East during the last few 
years. 

Retail yards that have adopted the plan book 
method for developing new business have found 
it very efficient and successful when intelligently 
used. Some very ingenius methods are being 
used by some wide-awake dealers to get their 
plan books before the public. The handsome 
books appropriately printed with the dealer's 
name and address are often kept on file in the 
local public library, the Chamber of Commerce 
and board of trade, in dentists’ and physicians’ 
offices, and wherever they are likely to attract 
the interest of anyone with a few spare minutes 
to examine them. 

While Field Secretary McIntosh was traveling 
in southern New England recently he called on 
a dealer who said he preferred ‘‘ old-fashioned 
methods’’ and didn’t think it would be worth 
while to use plan books. ‘‘Take a book home 
with you, anyway, and look it over this eve- 
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sing,’’? urged MeIntosh. The dealer took the 
hook home with him and his wife got hold of it. 
She kept it most of the evening and had a de- 
jightful time looking it over. A charitable or- 

nization with which she was connected was 
planning to build a small home, and she found 
just the house she thought it ought to choose. 
The result was that the Northeastern association 
was called upon to supply the plans for the house 
and the dealer supplied the lumber for a job 
of which he had known nothing until his wife 
caw the plan book he had taken home under 
protest. And it is probably needless to add that 
he is now thoroughly ‘‘sold’’ on plan books and 
has adopted them as a major feature of his 
newly developed sales promotion department. 


National Manufacturers’ Program 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 18.—The twenty- 
third annual meeting of the National Lumber 
Manufacturers’ Association, to be held in Chica- 
go April 28 and 29, will be preceded by a series 
of committee meetings. On Monday, April 27, 
a conference of the trade extension group will 
be held with the trade extension committees of 
the national and regional associations partici- 
pating. Among other things this group will 
discuss the lumber purchasing methods and 
specifications of the railroads; the investiga- 
tion and testing of lumber and timber; the re- 
port of the committee on prevention and utiliza- 
tion of blue stained lumber; general building 
code activities; Government lumber specifica- 
tions and standards; lumber publicity; plans for 
maintaining contact with retail groups through 
personal visitation ; correspondence courses, etc., 
together with such other subjects as may be 
suggested by those in attendance. Sessions will 
be held morning and afternoon. 

Tuesday at 10 o’clock the following commit- 
tees will meet: Credit corporation committee, 
waste prevention and standardization—a joint 
meeting. In the waste prevention section the 
$2,000 contest, in which more than 200 entries 
have been made, will be considered and awards 
made. Rivalry among manufacturers who are 
backing entrants from their mills is keener than 
ever before, due partly to the fact that some of 
the devices have been tried out practically with 
satisfactory results. Interest in the contest is 
far greater than ever before. At this time last 
year not more than 100 entries had been filed. 
The standardization committee will consider 
action to be taken by the manufacturers at the 
general conference to be held here May 1. The 
publicity committee and forestry committee will 
meet to discuss various matters in which they 
are interested. A meeting of the Federal tax- 
ation and economics committee likewise will be 
held and the important committee on recom- 
mendations and nominations is scheduled to meet 
at the same hour. 


MEE aaa aang. 

Appalachian Spring Meeting 
NASHVILLE, TENN., March 17.—The program 
for the spring meeting of the Appalachian 
Logging Congress, which is to be held at Cin- 
cinnati, Ohio, on April 21 and 22, indicates that 
it will be an intensely practical and helpful 
meeting, for particular emphasis will be laid 
on problems arising from milling problems pe- 
culiar to the Appalachian region. A roll call 
of members, to be held on Wednesday morning, 
is expected to develop a valuable discussion on 
existing conditions. 

The program which has just been completed 
under the direction of President R. C. Staebner, 
of Rainelle, W. Va., indicates that the first 
morning’s session will be devoted to the wel- 
coming and responsive addresses, followed by 
that of President Staebner. Clark M. Cavenee, 
Chicago, vice president of Baker, Fentress & Co., 
Will discuss ‘‘ Financing a Lumber Operation.’’ 
At the afternoon session, C. A. Sanderson, 
Columbus, Ohio, of the W. M. Ritter Lumber 
Co., will talk on ‘‘Timber Cutting.’’ George 
Bean, Landisburg, W. Va., of the Babcock Coal 
« Coke Co., is scheduled to make an address on 
‘‘ Advantages of Contracting Woods Work.’’ 
Other addresses will be made by M. E. Crisp, 
Rainelle, W. Va., of the Meadow River Lum- 
her Co., on ‘‘Coérdination Between Mill and 





Woods’’; by Dr. J. L. Reeves, Ravensford, 
N. C., of the Whitmer-Parsons Pulp & Lumber 
Co., on ‘‘The Company Doctor’’; and by a 
representative of the*Babcock Lumber & Land 
Co., Maryville, Tenn., on ‘‘ Advantages of In- 
cline and Mechanical Logging.’’ 

At the Wednesday morning session, Col. 
W. B. Greeley, chief of the Forest Service, will 
discuss ‘‘ Evolution of the Forest Industries, ’’ 
after which the roll call will be held and rep- 
resentatives of each firm present at the conven- 
tion will discuss business conditions from their 
various viewpoints. Then will follow a general 
discussion of the work of the congress on the 
numerous problems before it. At 1:30 p. m. 
an inspection will be made of the Globe-Wer- 
nicke furniture plant, under the direction of 
F. G. Noreross. 

As a preliminary to the regular business ses- 
sions of the congress, Monday, April 20, will be 
devoted to a meeting of the Appalachian Supply 
Association, a golf tournament, and in the even- 
ing a display of moving pictures of different 
kinds of logging equipment. On the evening of 
April 21, the usual banquet will be held at which 
Thomas R. Marshall, former vice president of 
the United States, will make an address. 


Date for Standardization Conference 


WASHINGTON, D. C., March 17.—May 1 has 
been set as the opening date of the general 
lumber standardization conference with Secre- 
tary Hoover in Washington, John W. Blodgett, 
chairman of the Central Committee on Lumber 
Standards, announced today, at the close of a 
two-day meeting of the Central Committee. It 
is believed that this meeting, which will be the 
third general conference held during the last 
three years, will see the program of the stand- 
ardization of the softwood lumber industry 
brought to a successful conclusion. Present in- 
dications are that a large number will attend 
the coming May conference, which will include 
representatives of lumber manufacturers, whole- 
salers, retailers, architects, contractors, con- 
struction engineers, railroads and wood-using 
industries, as well as the various Government 
departments which have cooperated in the move- 
ment. 
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Southern Piners All Set 

New Or.EANS, La., March 16.—Plans have 
been all completed for the tenth annual conven- 
tion of the Southern Pine Association, which is 
to be held here March 24 and 25, with head- 
quarters at the Roosevelt Hotel. In addition, 
the Southwestern Hardwood Manufacturers’ 
Club will hold a monthly meeting, and a joint 
session of the East Texas and West Louisiana 
Mill Managers’ associations will be held dur- 
ing the week of the pine convention. 

On Monday, March 23, meetings of the pine 
association’s board of directors and its stand- 
ing committees, and a joint session of the East 
Texas and West Louisiana Mill Managers’ asso- 
ciations with the grading committee of the 
Southern Pine Association will be held. The 
general meeting of the pine association sub- 
seribers will begin at 10 o’clock Tuesday morn- 
ing, March 24. A number of speakers of na- 
tional repute will address the pine men and 
will lead the discussions of important problems 
that are to be considered. Few scheduled 
speeches will be heard, for it is the intention to 
devote a good share of the two days’ sessions 
to discussions from the floor of the convention. 

Among the principal topics to be discussed 
will be grade-marking of southern pine; stand- 
ardization of lumber sizes and grades; reforesta- 
tion and timber conservation; economic phases 
of the lumber industry; traffic and transporta- 
tion, and features of the association’s activities. 

Among the speakers will be C. H. Markham, 
Chicago, president of the Illinois Central Rail- 
road; Dr. John Wesley Hill, chancellor Lincoln 
Memorial University, Washington, D. C., who 
will talk on ‘‘ Principles of Lincoln Applied to 
Present Day Problems’’; Col. William B. Gree- 
ley, chief, Forest Service, on ‘‘The Business of 
Growing Timber,’’ and George W. Cartwright, 
of Los Angeles, on ‘‘The Effect of Radicalism 
on Industry and Our National Prosperity’’; 
Ek. A. Frost, Shreveport, La., president, on 





Spring Is Coming! 


—or is it already here ? 





Like many others, we put off writing our lum- 
ber ads until the last thing in the afternoon; 
then with the stub of a pencil wonder, like the 
popular song, ‘‘What’ll I do, or say’? 


Of course it is easy to put off doing things on 
a gloomy day with snow overhead and mud un- 
derneath foot, knowing full well that signs of 
spring are here, from Mendelssohn’s Spring Song 
to the old mule who stands on the sunny side of 
the barn; and that there will be activities with 
the birds, and house cleaning with the winter 
garments out on the 
— the neighbor’s 
yard. 


‘ So we ask “How are 
~ you hooked up’ for 
Yellow Pine, Oak 
Flooring, Oak and 
Gum Mouldings for the 
spring trade? 


Ask us, for we ship 


any quantity any- 
where. 


Wire our expense for 
prices. 


E BARTHOLOMEW Harowooo Co. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
3-21-25 
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R&G Garage Doors 
Pay Good Profits 


Hundreds of dealers know from ex- 
perience that they can make more 
money selling R&G Garage Doors 
and give their customers better satis- 
faction then by selling them the 
lumber and letting them hire a car- 
penter to make them. You can sell 
your customers R@G Garage Doors 
cheaper than they can buy the lum- 
ber and have a carpenter make their 
doors. 
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Garage Doors 


Let us tell you how other dealers 
have increased their profits by 
selling R& G Garage Doors. 


Rowe &@ Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 
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‘‘The Present and Future Economic Situation 
of the Industry.’’ 

Secretary-manager H. C. Berckes will report 
on the association’s accomplishments and 
benefits of its service during the last ten years. 
John L. Kaul, of Birmingham, Ala., chairman 
of the association’s forestry committee, will lead 
a discussion on reforestation and timber utili- 
zation. Discussion on the grade-marking move- 
ment will be presented by C. C. Sheppard, of 
Oakdale, La., and F. H. Farwell, of Orange, 
Tex. 

At the Tuesday afternoon session, a round- 
table discussion will be had on the timber and 
forestry situation in the southern States, based 
on a survey made by the association during the 
last year. 

Inasmuch as this is to be a business meeting 
rather than one of entertainment, it is planned 
to have only an ‘‘old timers’’ Dutch treat ban- 
quet at the Roosevelt Hotel, on Tuesday even- 
ing, March 24. Speeches at the banquet will 
be devoted to reminiscences of executives who 
have been engaged in the lumber industry with 


the same company or interests for a quarter of . 


a century or longer. 


ARBITRATION 


Time Limit for Reporting Claims 


An arbitration committee of the National- 
American Wholesale Lumber Association, in arbi- 
trating a controversy regarding a shortage, held 
that when a signed contract between the parties 
clearly establishes a time limit for registering com- 
plaints, and complaints are not made within that 
time limit, the seller is entitled to full invoice 
price without deduction. The evidence submitted 
in this case showed that on March 3, 1924, A ac- 
knowledged B’s order of Feb. 29, for one car of 
No. 1 common shortleaf southern pine, with the 
usual printed terms thereon, part of which read: 
“Claims of any nature to be considered must 
be filed within five (5) days after arrival of ship- 
ment.” On March 4, B signed and returned the 
carbon copy of A’s acknowledgment. On March 
10 the stock was shipped, but was transferred to 
another car en route. 

On March 22 the car arrived at destination and 
on May 2 the buyer reported his customer’s com- 
plaint as to grade, which the seller refused to 
consider on account of delay in reporting. The 
buyer alleged that the stock was delivered direct 
to construction work where it was not inspected 
by the customer until ready for use, and inasmuch 
as the customer was not a lumber concern, the five 
days’ time for making complaint was not known. 
No evidence was offered to indicate that the com- 
plaint was made within the time limit, and the 
decision was made in favor of the seller as al- 
ready indicated. 














Finds Contract Was Not Completed 


In investigating the facts regarding a contro- 
versy recently brought before it for decision, an 
arbitration committee of the National-American 
Wholesale Lumber Association found that on May 
7, 1924, buyer sent out a general list making of- 
fers on numerous cars of lumber. On the 9th of 
the same month the seller wired the buyer that he 
would accept a certain item offered. On May 10 
the buyer wired the seller: “How quick can you 
ship our order?” and on that date the seller wired: 
“Providential hindrances not preventing, can ship 
next week.” The buyer then made up a con- 
firmation on the same date, stipulating that the 
shipment was to be made by the 17th. 

When the seller acknowledged this order on the 
12th, he did not specify the time of shipment nor 
did the seller on the 17th wire the buyer the car 
number. The seller did not submit evidence that 
the lumber was loaded dn the 17th and the bill of 
lading shows that the car was signed out on the 
19th, the bill of lading having been changed to 
May 17. 

The committee found no evidence in the file to 
indicate that the mill with which the seller had 
placed the order was subject to damages after the 
order was in his hands, and it found that the 
lumber evidently was loaded and shipped on the 
19th, though the seller states he did not receive 
the invoice until the 20th, on which date he wired 
it to the buyer. The buyer claimed that inasmuch 
as the car was not shipped on the 17th nor the 
car number wired him, he was not obliged to take 
it, even though he gave no notice of cancellation. 

The committee found that as the seller’s ac- 


knowledgment of the buyer’s order did not specify 
the time for shipment, there was no meeting gg 
the minds on this point and consequently no ¢op. 
tract. It held also that even had the seller gp, 
cepted the buyer’s order verbatim, evidence gy. 
mitted indicated that the car was actually signe 
out on May 19 and the bill of lading changed ty 
May 17. Consequently, shipment was not mage 
within the time specified, and the seller’s clajp 
for damages on account of buyer’s refusal to ap. 
cept the shipment was therefore denied. 


(‘Had egaeeaesaaaaaaas 


Guaranteed Weight Evidences Drynes; 


In arbitrating a controversy regarding the dry- 
ness of stock shipped, a committee of the National. 
American Wholesale Lumber Association held that 
when the contract merely specified that the stock 
was to be thoroughly air-dried or kiln-dried, guar. 
anteed weight not to exceed 3,000 pounds a thon. 
sand feet board measure, if the seller furnished 
air-dried stock weighing less than the maximum 
guaranteed weight, he performed his part of the 
contract. 


In this case the facts submitted showed that on 
Sept. 4, the seller signed buyer’s acknowledgment 
agreeing to ship 51,480 feet board measure, 2x6”-9' 
S2S to 1%x6-inch, edges rough, No. 1 common 
longleaf pine, to be thoroughly air-dried or 
kiln-dried, guaranteed weight not to exceed 3,000 
pounds a thousand feet board measure. On Oct, 
22, the buyer complained that the stock furnished 
was not dry enough for the purpose intended, and 
that the customer would dry this material and 
render bill for the amount involved, charging the 
cost of drying to the seller’s account. Seller re. 
plied on Oct. 24, that he would need more eyj- 
dence before he would allow any claim for re. 
drying, as the stock had been on the sticks from 
ninety to one hundred twenty days. 

In the correspondence that followed the buyer 
submitted an affidavit from his customer showing 
that the stock was not dry and contending that 
he was entitled to an allowance of $5 a thousand 
for kiln-drying. ‘The seller claimed that the stock 
weighed less than 3,000 pounds a thousand feet, 
submitting scale weights to substantiate this claim, 
The arbitration committee held that the evidence 
submitted indicated that the seller had furnished 
air-dried stock which weighed less than the maxi- 
mum guaranteed weight, and therefore denied the 
buyer the recovery of the cost of kiln-drying. 


A Correction 


In an arbitration report under the heading 
‘*Buyer?s Unauthorized Allowances,’’ published 
on page 91 of the AMERICAN LUMBERMAN of 
March 7, an error was made in listing the stock 
bought. The car ordered was 2x8—10 to 16 feet, 
instead of 2x10, as printed. 


National-American Widheaiben 


(Concluded from page 57) 


great deal of my time. Aside from the fact that 
I have at heart the best interests of the associa- 
tion, it is best not to let this become a one man 
organization. For this reason, I can not accept 
even though I greatly appreciate your expression 
of confidence. 

When his name was vociferously seconded, 
Mr. Hinckley made no further objections and 
it was voted unanimously and enthusiastically 
to elect him for another term. 





Banquet Gala Occasion 


A banquet tonight for more than three 
hundred guests concluded the convention 
program. Senator Henry F. Ashurst was the 
principal speaker, and Charles M. Newcomb, 
of Cleveland, gave a humorous talk. Pres!- 
dent Dwight Hinckley presided as_ toast- 
master. The banquet was a gala oceasion and 
gave the impression that if wholesalers have 
worries, they left them all back home. : 

The convention was replete with entertain- 
ment features, the famous boardwalk being 
the central attraction. The*women guests 
were left on their own to find amusement, 
and their verdict is that the convention has 
been the best ever. 

An exhibition of swimming and dancing by 
the girls’ team of the Ambassador Hotel af- 
forded lots of fun yesterday afternoon, and 
a dinner dance last night attracted three 
hundred. More than one hundred of the fair 
sex accompanied the lumbermen to this con- 
vention. 
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Club Considers Proposed Code of Trade Ethics 


STocKTON, CALIF., March 14.—A general feel- 
ing of optimism with regard to the outlook for 
pusiness pervaded the meeting of the Central 
California Lumbermen’s Club held today in 
Wilson’s Cafe, this city, attended by about fifty 
jumbermen from the club’s district and also 
from the Sacramento and Bay sections. W. H. 
Faleonbury, president of the club, presided. 


The principal subject considered was the 
proposed code of trade ethics, which was out- 
jined and discussed in some detail by C. G. 
Bird, of the Stockton Lumber Co., who, together 
with Mat Harris, have prepared a code for 
presentation at the next meeting of the Cali- 
fornia Retail Lumbermen’s Association. 


Suggests Individual Code of Ethics 


A code of ethics, said Mr. Bird, is a matter of 
much importance. Every one of us is conducting 
his business on a code, though few have it written 
out. Many of us do not even realize that we have 
a code, but every one has his own code on which 
he is conducting his own business. 


It would be far better for you if you wrote out 
your own code because the mere act of writing it 
out causes you, as it did us, to give conscious 
thought to it, and you will stop and think whether 
or not you have been conducting your business 
ethically with all those with whom you may come 
in contact. ‘Take this code back with you to the 
privacy of your inner office and measure up your 
daily method of doing business with the principles 
as here outlined. Ask and answer yourself these 
and many other questions that will come to you: 

1. Is it my duty to treat traveling salesmen with 
courtesy and not cause them to waste their time 
unnecessarily to see me? 

2. Should I show one seller the prices of his 
competitor? 

3. Should I seek a cheaper price by deceiving 
the seller into thinking I have been given a better 
price by a competitor? 

4. Should I take greater discounts than I am 
entitled to or discounts after the time allowed for 
taking them has expired. 

5. Should I cancel orders because the market 
has dropped ? 

6. Should I seek to get better prices, terms or 
discounts by intimating I will use larger quan- 
tities of merchandise than I actually expect to 


Lumber 


Predict Good Spring Business 


EVANSVILLE, IND., March 16.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club, held at the Vendome Hotel on 
Tuesday night, March 10, was presided over by 
Charles A. Wolflin, president. Following the 
usual luncheon, a number of important matters 
were taken up. A discussion of conditions dis- 
closed that business has not been rushing since 
the first of the year and for the last few weeks 
it has been below normal. It was generally pre- 
dicted that there will be a marked improve- 
ment in trade this spring. Some of the Evans- 
ville furniture factories are being operated on 
fairly good time now, turning out orders that 
they secured on the mid-winter market in Chi- 
cago. 

The next meeting of the club will be held 
on Tuesday night, April 14. 


Describes Construction of Coast Mill 


SHREVEPORT, LA., March 16.—Introduced by 
F. J. Hortig, J. W. Martin, of Shreveport, ad- 
dressed the Shreveport Lumbermen’s Club last 
week at its regular luncheon relative to construc- 
tion of the Long-Bell mill at Longview, Wash. 
Mr. Martin described how he met the obstacles 
that presented themselves in erecting the big 
lumber plant at Longview, which is one of the 
largest sawmills and complete lumber manufac- 
turing plants in the world. 

Mr. Martin is a native of Rochester, N. Y., 
and it is a tribute to his technical skill in this 
line that the Long-Bell Lumber Co. sent for 
Mr. Martin, whe thought he had retired from 
the active list of Long-Bell mill executives, to 
put the mill up and start it off. How Mr. Mar- 
tin met the tremendous problems and difficulties 
of lumbering upon such a large scale, made the 
account as thrilling a narrative as the lumber- 
men have listened to for many a day. Mr. Mar- 
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7. As the purchasing agent for my firm, should 
I accept any gratuity, commission, allowance or 
any indirect profit in connection with any pur- 
chases ? 

8. Should I report all goods received in excess 
of those billed, and all undercharges, as_ promptly 
and with the same fidelity as I exhibit in report- 
ing shortages and overcharges? 

9. Should I take advantage of any man’s igno- 
rance and misrepresent my material, or overcharge 
him? 

10. Should I take advantage of purchaser by 
profiteering in seasons of great demand, short sup- 
ply or other emergencies? 

11. Should I see that my customer understands 
the basis of lien security as an aid to the extension 
of credit so that he may recognize the justification 
of using the lien privilege for the purpose for which 
it was intended? 

12. Should I misrepresent market conditions or 
supply to justify exorbitant charges? 














Cc. G. BIRD, 
Stockton, Calif. ; 
Who Discussed Ethics 


W. H. FALCONBURY, 
Stockton, Calif. ; 
President of Club 


13. Should I make false or disparaging state- 
ments or circulate harmful rumors respecting a 
competitor, his selling price or his business? 

14. Should I solicit the cancelation of, or accept 
business previously placed with a competitor, or 
should I consider the order as a closed incident? 

15. Should I make special prices to recognized 
customers of a competitor for the purpose of creat- 
ing good will, which should be properly cultivated 
through friendly interest and service only? 


16. Should I make price inducements in distant 
trade territory with the object in view of attract- 
ing business from the local dealer by a price which 
has no basis except that of piracy? 

17. Should I take advantage of the subterfuge of 
what is known as “special stocks’’ to make price 
concessions ? 

The subject was further discussed by Mr. 
Grounds, of the Modesto Lumber Co., Modesto; 
George Good, of the Good Lumber Co., Tracy; 
L. H. Chapman, president Sacramento Valley 
Lumbermen’s Club; A. J. Russell, of the Santa 
Fe Lumber Co.; C. D. Lemaster, of Sacramento; 
and others. J. C. Dionne, of Houston, Tex., 
alsé was present, and made a short talk. 


Foresees Period of Good Business 


In response to a request from the AMERICAN 
LUMBERMAN representative for his views as to 
the business situation and outlook, Mr. Bird 
said: 

The month of March is developing considerably 
better than did February and February was con- 
siderably ahead of either December or January, 
which, however, is not saying very much for the 
volume of business in this section. The campaign 
for the pas of the bonds for the deep water 
project for Stockton is now on, the election oc- 
curring in April. It seems now that thirty feet 
of water to the sea is almost an assured fact for 
Stockton. This should mean a wonderful develop- 
ment in this section. The restraining dam of the 
Calaveras River project is being started and the 
approval of the Government, following the arrange- 
ment just completed with the Southern Pacific, is 
anticipated in the erection of bridges over the San 
Joaquin River’s navigable tributaries in this city. 
These, together with the highway construction, 
subways and city hall, for all of which money is 
available, should mean an active spring and sum- 
mer for this section. 


Clubs and Exchanges 


tin, with characteristic modesty, disclaimed any 
originality, but stated that he visited many 
other mills and got all the ideas he could, and 
then proceeded to do what was necessary. He 
told about the difference between yellow pine 
and fir operations, where logs were often as 
much as 10 feet in diameter and 50 feet long, 
and stated that he simply had to reduce the 
whole problem to finding out what they wanted 
to make out of those logs, and then devise ways 
to do it most economically and profitably and 
handle a product that varied from squares 24x 
24-44 feet long to a piece of 3-inch edge-grain 
flooring. 


(‘SAEs 


La Salle County Club Annual 


Orrawa, ILu., Mareh 18.—The annual mect- 
ing of the La Salle County Lumbermen’s Club 
was held here this afternoon and evening, at 
the Clifton Hotel, with about thirty-five mem- 
bers in attendance. The session was devoted 
mainly to a discussion of credits and collec- 
tions and to other practical subjects pertinent 
to the business. There was no set program, it 
being more in the nature of roundtable diseus- 
sions in which all took part. Election of offi- 
cers resulted as follows: 

President—-Fred Seitz, Peru Lumber & Coal Co., 
Peru (reélected). 

Vice president—C. T. 
Lumber Co., Ottawa. 

Seeretary-treasurer—Hamilton Maze, W. II. Maze 
Co., Peru. 

Directors—D. S. Brown, Streator, Al. MeDon- 
ald, Morris, J. L. Du Plain, Toluea, and Matt Cash, 
Mendota. 


Bradford, L. M. 


The annual banquet was held in the hotel at 
6:50 p. m., with William Sanders, of Ottawa, 
presiding. There was no regular program, but 
every one enjoyed the dimner and the music, a 
feature of which was the singing of a quartet 
composed of four young men employed in the 
yard of the Sanders Bros. Manufacturing Co. 


Bayne 


Working on Forestation Club Prizes 


NEW ORLEANS, LaA., March 16.—State Con- 
servation Commissioner W. J. Everett announces 
that the judges in the contest organized for the 
Boys’ Forestation Club of Louisiana are at 
work and that the awards will be announced in 
a few weeks. Six hundred boys entered the con- 
test, and each has been caring for two acres of 
second-growth timber. The youngsters are 
taught how to care for their miniature ‘‘for- 
ests,’’ how to build fire lanes and eliminate un- 
desirable species and so increase the rate of 
growth. It is declared that for every boy thus 
actively interested in forestry, the interest of 
five adults is enlisted. This is the fourth annual 
contest. The idea originated with Col. W. H. 
Sullivan, of the Great Southern Lumber Co., 
and the conservation department has codperated 
in putting it over. The prizes to be awarded 
for the 1924 contest were donated by the Great 
Southern Lumber Co., $500; Southern Pine As- 
sociation, $100; Lumber Trade Journal, $45; 
and $45 each from St. Tammany, Tangipahoa 
and Washington parishes. 


Purchases Additional Timber 


MOUNDSVILLE, W. Va., March 16.—The Hunt- 
ter-Gray Lumber Co. has just recently closed a 
deal for the purchase of 300 acres of timber 
located in Lincoln district, Tyler County. This 
timber lies about four miles from Sistersville 
and one mile from the Tyler Traction Co.’s 
line. The company also has recently acquired 
15,000 acres in Bath County, Virginia, between 
Clifton Forge and Millboro, on the main line 
of the Chesapeake & Ohio Railroad, this tract 
bordering on the railroad for seven miles. A 
pole tram road is now being put in, and C. F. 
Gray, general manager, says that two miles of 
this road will be in operation within the next 
sixty days. 
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‘‘The Present and Future Economic Situation 
of the Industry.’’ 

Secretary-manager H. C. Berckes will report 
on the association’s accomplishments and 
benefits of its service during the last ten years. 
John L. Kaul, of Birmingham, Ala., chairman 
of the association’s forestry committee, will lead 
a discussion on reforestation and timber utili- 
zation. Discussion on the grade-marking move- 
ment will be presented by C. C. Sheppard, of 
Oakdale, La., and F. H. Farwell, of Orange, 
Tex. 

At the Tuesday afternoon session, a round- 
table discussion will be had on the timber and 
torestry situation in the southern States, based 
on a survey made by the association during the 
last year. 

Inasmuch as this is to be a business meeting 
rather than one of entertainment, it is planned 
to have only an ‘‘old timers’’ Dutch treat ban- 
quet at the Roosevelt Hotel, on Tuesday even- 
ing, March 24. Speeches at the banquet will 
be devoted to reminiscences of executives who 
have been engaged in the lumber industry with 


the same company or interests for a quarter of. 


a century or longer. 


ARBITRATION 


Time Limit for Reporting Claims 


An arbitration committee of the National- 
American Wholesale Lumber Association, in arbi- 
trating a controversy regarding a shortage, held 
that when a signed contract between the parties 
clearly establishes a time limit for registering com- 
plaints, and complaints are not made within that 
time limit, the seller is entitled to full invoice 
price without deduction. The evidence submitted 
in this case showed that on March 38, 1924, A ac- 
knowledged B’s order of Feb. 29, for one car of 
No. 1 common shortleaf southern pine, with the 
usual printed terms thereon, part of which read: 
“Claims of any nature to be considered must 
be filed within five (5) days after arrival of ship- 
ment.”’” On March 4, B signed and returned the 
carbon copy of A’s acknowledgment. On March 
10 the stock was shipped, but was transferred to 
another car en route. 

On March 22 the car arrived at destination and 
on May 2 the buyer reported his customer’s com- 
plaint as to grade, which the seller refused to 
consider on account of delay in reporting. The 
buyer alleged that the stock was delivered direct 
to construction work where it was not inspected 
by the customer until ready for use, and inasmuch 
as the customer was not a lumber concern, the five 
days’ time for making complaint was not known. 
No evidence was offered to indicate that the com- 
plaint was made within the time limit, and the 
decision was made in favor of the seller as al- 
ready indicated. 














Finds Contract Was Not Completed 


In investigating the facts regarding a contro- 
versy recently brought before it for decision, an 
arbitration committee of the National-American 
Wholesale Lumber Association found that on May 
7, 1924, buyer sent out a general list making of- 
fers on numerous cars of lumber. On the 9th of 
the same month the seller wired the buyer that he 
would accept a certain item offered. On May 10 
the buyer wired the seller: ‘How quick can you 
ship our order?’ and on that date the seller wired : 
“Providential hindrances not preventing, can ship 
next week.” The buyer then made up a con- 
firmation on the same date, stipulating that the 
shipment was to be made by the 17th. 

When the seller acknowledged this order on the 
12th, he did not specify the time of shipment nor 
did the seller on the 17th wire the buyer the car 
number. The seller did not submit evidence that 
the lumber was loaded dn the 17th and the bill of 
lading shows that the car was signed out on the 
19th, the bill of lading having been changed to 
May 17. 

The committee found no evidence in the file to 
indicate that the mill with which the seller had 
placed the order was subject to damages after the 
order was in his hands, and it found that the 
lumber evidently was loaded and shipped on the 
19th, though the seller states he did not receive 
the invoice until the 20th, on which date he wired 
it to the buyer. The buyer claimed that inasmuch 


as the car was not shipped on the 17th nor the 
car number wired him, he was not obliged to take 
it, even though he gave no notice of cancellation. 

The committee found that as the seller’s ac- 


knowledgment of the buyer’s order did not Specify 
the time for shipment, there was no meeting og 
the minds on this point and consequently no ep. 
tract. It held also that even had the seller ap. 
cepted the buyer’s order verbatim, evidence gy. 
mitted indicated that the car was actually signeg 
out on May 19 and the bill of lading changed ty 
May 17. Consequently, shipment was not made 
within the time specified, and the seller’s clajn 
for damages on account of buyer’s refusal to ae. 
cept the shipment was therefore denied. 


Guaranteed Weight Evidences Dryness 


In arbitrating a controversy regarding the dry. 
ness of stock shipped, a committee of the National. 
American Wholesale Lumber Association held. that 
when the contract merely specified that the stock 
was to be thoroughly air-dried or kiln-dried, guar. 
anteed weight not to exceed 3,000 pounds a thov. 
sand feet board measure, if the seller furnished 
air-dried stock weighing less than the maximum 
guaranteed weight, he performed his part of the 
contract. 

In this case the facts submitted showed that on 
Sept. 4, the seller signed buyer’s acknowledgment 
agreeing to ship 51,480 feet board measure, 2x6”-9’ 
S2S to 1%x6-inch, edges rough, No. 1 common 
longleaf pine, to be thoroughly air-dried or 
kiln-dried, guaranteed weight not to exceed 3,000 
pounds a thousand feet board measure. On Oct, 
22, the buyer complained that the stock furnished 
was not dry enough for the purpose intended, and 
that the customer would dry this material and 
render bill for the amount involved, charging the 
cost of drying to the seller’s account. Seller re- 
plied on Oct. 24, that he would need more eyi- 
dence before he would allow any claim for re- 
drying, as the stock had been on the sticks from 
ninety to one hundred twenty days. 

In the correspondence that followed the buyer 
submitted an affidavit from his customer showing 
that the stock was not dry and contending that 
he was entitled to an allowance of $5 a thousand 
for kiln-drying. The seller claimed that the stock 
weighed less than 3,000 pounds a thousand feet, 
submitting scale weights to substantiate this claim. 
The arbitration committee held that the evidence 
submitted indicated that the seller had furnished 
air-dried stock which weighed less than the maxi- 
mum guaranteed weight, and therefore denied the 
buyer the recovery of the cost of kiln-drying. 


A Correction 


In an arbitration report under the heading 
‘*Buyer’s Unauthorized Allowances,’’ published 
on page 91 of the AMERICAN LUMBERMAN of 
March 7, an error was made in listing the stock 
bought. The car ordered was 2x8—10 to 16 feet, 
instead of 2x10, as printed. 


National-American Wholesalers 


(Concluded from page 57) 


great deal of my time. Aside from the fact that 
I have at heart the best interests of the associa- 
tion, it is best not to let this become a one man 
organization. For this reason, I can not accept 
even though I greatly appreciate your expression 
of confidence. 

When his name was vociferously seconded, 
Mr. Hinckley made no further objections and 
it was voted unanimously and enthusiastically 
to elect him for another term. 





Banquet Gala Occasion 


A banquet tonight for more than three 
hundred guests concluded the convention 
program. Senator Henry F. Ashurst was the 
principal speaker, and Charles M. Newcomb, 
of Cleveland, gave a humorous talk. Presi- 
dent Dwight Hinckley presided as_ toast- 
master. The banquet was a gala occasion and 
gave the impression that if wholesalers have 
worries, they left them all back home. ; 

The convention was replete with entertaim- 
ment features, the famous boardwalk being 
the central attraction. The*women guests 
were left on their own to find amusement, 
and their verdict is that the convention has 
been the best ever. 

An exhibition of swimming and dancing by 
the girls’ team of the Ambassador Hotel af- 
forded lots of fun yesterday afternoon, and 
a dinner dance last night attracted three 
hundred. More than one hundred of the fair 
sex accompanied the lumbermen to this con- 
vention. 
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Club Considers Proposed Code of Trade Ethics 


STocKTON, CALIF., March 14.—A general feel- 
ing of optimism with regard to the outlook for 
business pervaded the meeting of the Central 
California Lumbermen’s Club held today in 
Wilson’s Cafe, this city, attended by about fifty 
jumbermen from the eclub’s district and also 
from the Sacramento and Bay sections. W. H. 
Faleonbury, president of the club, presided. 


The principal subject considered was the 
proposed code of trade ethics, which was out- 
lined and discussed in some detail by C. G. 
Bird, of the Stockton Lumber Co., who, together 
with Mat Harris, have prepared a code for 
presentation at the next meeting of the Cali- 
fornia Retail Lumbermen’s Association. 


Suggests Individual Code of Ethics 


A code of ethics, said Mr. Bird, is a matter of 
much importance. Every one of us is conducting 
his business on a code, though few have it written 
out. Many of us do not even realize that we have 
a code, but every one has his own code on which 
he is conducting his own business. 


It would be far better for you if you wrote out 
your own code because the mere act of writing it 
out causes you, as it did us, to give conscious 
thought to it, and you will stop and think whether 
or not you have been conducting your business 
ethically with all those with whom you may come 
in contact. Take this code back with you to the 
privacy of your inner office and measure up your 
daily method of doing business with the principles 
as here outlined. Ask and answer yourself these 
and many other questions that will come to you: 

1. Is it my duty to treat traveling salesmen with 
courtesy and not cause them to waste their time 
unnecessarily to see me? 

2. Should I show one seller the prices of his 
competitor? 

38. Should I seek a cheaper price by deceiving 
the seller into thinking I have been given a better 
price by a competitor? 

4. Should I take greater discounts than I am 
entitled to or discounts after the time allowed for 
taking them has expired. 

5. Should I cancel orders because 
has dropped ? 

6. Should I seek to get better prices, terms or 
discounts by intimating I will use larger quan- 
tities of merchandise than I actually expect to 


Lumber 


Predict Good Spring Business 


EVANSVILLE, IND., March 16.—The regular 
monthly meeting of the Evansville Lumber- 
men’s Club, held at the Vendome Hotel on 
Tuesday night, March 10, was presided over by 
Charles A. Wolflin, president. Following the 
usual luncheon, a number of important matters 
were taken up. A discussion of conditions dis- 
closed that business has not been rushing since 
the first of the year and for the last few weeks 
it has been below normal. It was generally pre- 
dicted that there will be a marked improve- 
ment in trade this spring. Some of the Evans- 
ville furniture factories are being operated on 
fairly good time now, turning out orders that 
they secured on the mid-winter market in Chi- 
cago. 

The next meeting of the club will be held 
on Tuesday night, April 14. 


Describes Construction of Coast Mill 


SHREVEPORT, LA., March 16.—Introduced by 
F. J. Hortig, J. W. Martin, of Shreveport, ad- 
dressed the Shreveport Lumbermen’s Club last 
week at its regular luncheon relative to construc- 
tion of the Long-Bell mill at Longview, Wash. 
Mr. Martin described how he met the obstacles 
that presented themselves in erecting the big 
lumber plant at Longview, which is one of the 
largest sawmills and complete lumber manufac- 
turing plants in the world. 

Mr. Martin is a native of Rochester, N. Y., 
and it is a tribute to his technical skill in this 
line that the Long-Bell Lumber Co. sent for 
Mr. Martin, who thought he had retired from 
the active list of Long-Bell mill executives, to 
put the mill up and start it off. How Mr. Mar- 
tin met the tremendous problems and difficulties 
of lumbering upon such a large scale, made the 
account as thrilling a narrative as the lumber- 
mfen have listened to for many a day. Mr. Mar- 


the market 


dl 

7. As the purchasing agent for my firm, should 
I accept any gratuity, commission, allowance or 
any indirect profit in connection with any pur- 
chases ? 

8. Should I report all goods received in excess 
of those billed, and all undercharges, as promptly 
and with the same fidelity as I exhibit in report- 
ing shortages and overcharges? 

9. Should I take advantage of any man’s igno- 
rance and misrepresent my material, or overcharge 
him ? 

10. Should I take advantage of purchaser by 
profiteering in seasons of great demand, short sup- 
ply or other emergencies? 

11. Should I see that my customer understands 
the basis of lien security as an aid to the extension 
of credit so that he may recognize the justification 
of using the lien privilege for the purpose for which 
it was intended? 

12. Should I misrepresent market conditions or 
supply to justify exorbitant charges? 














Cc. G. BIRD, 
Stockton, Calif. ; 
Who Discussed Ethics 


W. H. FALCONBURY, 
Stockton, Calif. ; 
President of Club 


13. Should I make false or disparaging state- 
ments or circulate harmful rumors respecting a 
competitor, his selling price or his business? 

14. Should I solicit the cancelation of, or accept 
business previously placed with a competitor, or 
should I consider the order as a closed incident? 

15. Should I make special prices to recognized 
customers of a competitor for the purpose of creat- 
ing good will, which should be properly cultivated 
through friendly interest and service only? 


16. Should I make price inducements in distant 
trade territory with the object in view of attract- 
ing business from the local dealer by a price which 
has no basis except that of piracy? 


17. Should I take advantage of the subterfuge of 
what is known as “special stocks’? to make price 
concessions ? 

The subject was further discussed by Mr. 
Grounds, of the Modesto Lumber Co., Modesto; 
George Good, of the Good Lumber Co., Tracy; 
L. H. Chapman, president Sacramento Valley 
Lumbermen’s Club; A. J. Russell, of the Santa 
Fe Lumber Co.; C. D. Lemaster, of Sacramento; 
and others. J. C. Dionne, of Houston, Tex., 
alsé was present, and made a short talk. 


Foresees Period of Good Business 


In response to a request from the AMERICAN 
LUMBERMAN representative for his views as to 
the business situation and outlook, Mr. Bird 
said: 


The month of March is developing considerably 
better than did February and February was con- 
siderably ahead of either December or January, 
which, however, is not saying very much for the 
volume of business in this section. The campaign 
for the passing of the bonds for the deep water 
project for Stockton is now on, the election oc- 
curring in April. It seems now that thirty feet 
of water to the sea is almost an assured fact for 
Stockton. This should mean a wonderful develop- 
ment in this section. The restraining dam of the 
Calaveras River project is being started and the 
approval of the Government, following the arrange- 
ment just completed with the Southern Pacific, is 
anticipated in the erection of bridges over the San 
Joaquin River’s navigable tributaries in this city. 
These, together with the highway construction, 
subways and city hall, for all of which money is 
available, should mean an active spring and sum- 
mer for this section. 


Clubs and Exchanges 


tin, with characteristic modesty, disclaimed any 
originality, but stated that he visited many 
other mills and got all the ideas he could, and 
then proceeded to do what was necessary. He 
told about the difference between yellow pine 
and fir operations, where logs were often as 
much as 10 feet in diameter and 50 feet long, 
and stated that he simply had to reduce the 
whole problem to finding out what they wanted 
to make out of those logs, and then devise ways 
to do it most economically and profitably and 
handle a product that varied from squares 24x 
24-44 feet long to a piece of 3-inch edge-grain 
flooring. 


La Salle County Club Annual 


Orrawa, ILu., March 18.—The annual mect- 
ing of the La Salle County Lumbermen’s Club 
was held here this afternoon and evening, at 
the Clifton Hotel, with about thirty-five mem- 
bers in attendance. The session was devoted 
mainly to a discussion of credits and collec- 
tions and to other practical subjects pertinent 
to the business. There was no set program, it 
being more in the nature of roundtable discus- 
sions in which all took part. Election of offi- 
cers resulted as follows: 

President—Fred Seitz, Peru Lumber & Coal Co., 
Peru (reélected). 

Vice president—C. T. 
Lumber Co., Ottawa. 

Seeretary-treasurer—Hamilton Maze, W. II. Maze 
Co., Peru. 

Directors—D. S. Al. 
ald, Morris, J. 
Mendota. 


Bradford, L. M. 


3rown, Streator, MeDon- 


The annual banquet was held in the hotel at 
6:30 p. m., with William Sanders, of Ottawa, 
presiding. There was no regular program, but 
every one enjoyed the dimner and the music, a 
feature of which was the singing of a quartet 
composed of four young men employed in the 
yard of the Sanders Bros. Manufacturing Co. 


Bayne 


L. Du Plain, Toluca, and Matt Cash, 


Working on Forestation Club Prizes 


NEW ORLEANS, La., March 16.—State Con- 
servation Commissioner W. J. Everett announces 
that the judges in the contest organized for the 
Boys’ Forestation Club of Louisiana are at 
work and that the awards will be announced in 
a few weeks. Six hundred boys entered the con- 
test, and each has been caring for two acres of 
second-growth timber. The youngsters are 
taught how to care for their miniature ‘‘for- 
ests,’’ how to build fire lanes and eliminate un- 
desirable species and so increase the rate of 
growth. It is declared that for every boy thus 
actively interested in forestry, the interest of 
five adults is enlisted. This is the fourth annual 
contest. The idea originated with Col. W. H. 
Sullivan, of the Great Southern Lumber Co., 
and the conservation department has codperated 
in putting it over. The prizes to be awarded 
for the 1924 contest were donated by the Great 
Southern Lumber Co., $500; Southern Pine As- 
sociation, $100; Lumber Trade Journal, $45; 
and $45 each from St. Tammany, Tangipahoa 
and Washington parishes. 


Purchases Additional Timber 


MOUNDSVILLE, W. VA., March 16.—The Hunt- 
ter-Gray Lumber Co. has just recently closed a 
deal for the purchase of 300 acres of timber 
located in Lincoln district, Tyler County. This 
timber lies about four miles from Sistersville 
and one mile from the Tyler Traction Co.’s 
line. The company also has recently acquired 
15,000 acres in Bath County, Virginia, between 
Clifton Forge and Millboro, on the main line 
of the Chesapeake & Ohio Railroad, this tract 
bordering on the railroad for seven miles. A 
pole tram road is now being put in, and C, F. 
Gray, general manager, says that two miles of 
this road will be in operation within the next 
sixty days. 
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Don’t Tie Up 
Your Capital 


—in accounts that cannot be 
collected. 


It is much safer and less costly 
to sell on the carefully revised 
ratings and reports of Clancy’s 
Red Book Service. 
Write for rates and pamhlet No. 49-S 
Our Collection Department specializes 
on lumber collections 


LumBermen’s Crepit Association 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











1 ce 





| Fix Your Credit love | 
in Advance | 


You can state pretty accurately every 
item in your over-head expense but one— | 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months | 
is determined in advance and nothing can | 
increase it. | 

The cost of Credit Insurance is small 
compared to the security afforded. | 

} 


Over $9,500,000 paid to our policyholders 


|The American Credit-Indemnity Co. | 
I} OF NEW YORK | 

511 Locust St. 1045111.Mer.Bank Bld. 80 Maiden Lane | 
St. Louis. Mo. Chicago, Il. New York, N. Y. 


ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHIGAGO 
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Timber Estimates Logging Maps 


Drolet & Steenson 


V General Forest Engineering Service 
Or —= 
Timber Owners, Lumbermen & Bankers 
108 So. LaSalle St., CHICAGO 
Telephone State 7631 


Southern Office, Tuscaloosa, Alabama 

















GILBERT NELSON & CO. 


Public Accountants 
600-60! LumBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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Recent Hoo-Hoo Happenings 


Activities of Spokane Club 


SPOKANE, WASH., March 14.—The 1925 Hoo- 
Hoo Annual will be held in Spokane beginning 
Monday, Sept. 14, according to definite an 
nouncement made yesterday at the Hoo-Hoo 
luncheon in the Davenport Hotel by Andrew 
MacCuaig, Supreme Scrivenoter. Mr. Mac- 
Cuaig was just in receipt of a letter from Snark 
Allen stating that the Supreme Nine had ac- 
ceded to the request of Spokane Hoo-Hoo that 
the annual actually be held Sept. 14, the Snark 
with local Hoo-Hoo convening the convention on 
Sept. 9, to preserve the historic continuity and 
then adjourning to Sept. 14. The change in 
date was made so as not to conflict with the 
convention of the Spokane Interstate Fair As- 
sociation during the week of Sept. 7. 

At the meeting of the executive committee 
of the Spokane Hoo-Hoo Club this noon, R. L. 
Bayne, Vicegerent Snark, was unanimously 
chosen to be general chairman of the conven- 
tion committee. He will announce his most 
important, committee appointments at the meet 
ing of the executive committee next Saturday for 
suggestions and confirmation. 


Hoo-Hoo Annual Date Changed 


Sr. Louis, Mo., March 17.—The actual ses- 
sions of the thirty-fourth Hoo-Hoo Annual will 
not begin until Sept. 14, although the conven- 
tion will be called to order Sept. 9, in accord- 
ance with its traditions. 

The question of changing the dates was sub- 
mitted to the members of the Supreme Nine 
and House of Ancients, who agreed to it with 
the understanding that Snark Allen will be in 
Spokane the morning of Sept. 9 to officially 
open the meeting, which will be adjourned to the 
later date. 

Appointment and Concatenation 

Kdwin Leech has been appointed Vicegerent 
Snark for the Orlando (Fla.) district. The ap- 
pointment was recommended by W. W. Brock, 
of Miami, Counselor for Florida, and Supreme 
Arcanoper Milton Klein, of Atlanta, and con- 
firmed by Snark J. H. Allen. Mr. Leech’s first 
concatenation will be held at Orlando, May 6, 
in connection with the convention of the Florida 
Lumber & Millwork Association. 

Vicegerent Snark Henry L. Wills, of the Cen- 
tral Lumber Co., Gilroy, Calif., is arranging 
for a concatenation on March 28 at Hotel Ven- 
dome, San Jose, Calif. Supreme Gurdon David 
Woodhead, of Los Angeles, will attend. 


Club Enrolls Sixty Charter Members 


MILWAUKEE, WIs., March 17.—Sixty Wiscon- 
sin lumbermen signed the charter roll of the 
Milwaukee Hoo-Hoo Club at its regular dinner 
meeting held in the Hotel Pfister, Thursday eve- 
ning, March 12. The session was ealled to order 
by President Ben F. Springer, of the John 
Schroeder Lumber Co., Milwaukee, and after 
roll call was taken by Secretary-treasurer Don 
S. Montgomery, secretary of the Wisconsin Re- 
tail Lumbermen’s Association, the attendance 
prize donated by Louis Neusse, of the Rockwell 
Manufacturing Co., Milwaukee, was awarded to 
Ray W. Rediske, of the Interior Woodwork Co., 
Milwaukee. 

Perry O. Powell, executive secretary of the 
Milwaukee Real Estate Board, addressed the 
club briefly on the third annual Milwaukee Home 
Show which will be held at Milwaukee Audi- 
torium, Mareh 28 to April 4. Mr. Powell espe- 
cially described the plans for lumber and mill- 
work day which will be observed at the show 
on April 2. 

John M. Rodger, of Fox Lake, Wis., and Wil- 
liam Fountain, of Appleton, Wis., president and 
ex-president respectively of the Wisconsin Re- 
tail Lumbermen’s Association, were elected hon- 
orary members of the Milwaukee Hoo-Hoo Club. 

Plans for a Milwaukee Hoo-Hoo Club orches- 
tra were given their initial impetus in a talk by 
Vicegerent E. A. Ehlert, of Milwaukee, and 
Stanley and Milo Coerper, of Coerper Bros. 
Lumber Co., Milwaukee, were authorized to take 
charge of the project. A committee to arrange 


for the Milwaukee Hoo-Hoo Club observation of 
Arbor Day was also appointed. 

Following the regular business meeting an 
adjourned concatenation was held and Claude 
Flambeau, of Milwaukee, and Mark E. Cahill, of 
Waukesha, Wis., were initiated. 
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Indiana Hoo-Hoo Initiate Six 

INDIANAPOLIS, IND., March 17.—Six kittens 
were initiated into the mysteries of Hoo-Hoo 
at the last meeting of the Indianapolis Hoo- 
Hoo Club. The Indianapolis organization is but 
a few weeks old, the Hoosier capital being one 
of the last of the large cities to organize, but 
the work has progressed rapidly under the gen- 
eral direction of William Bultman, Vicegerent 
Snark, and O. D. Haskett, president of the club. 
A dinner preceded the concatenation. Parson 
Simpkin was the chief speaker at the dinner, 
His address easily was the feature of the meet- 
ing. It was announced that a large class of kit- 
tens will be ready to take the leap in the dark 
at the next meeting to be held April 10. 


Launch New Hoo-Hoo Club 

Kansas City, Mo., March 17.—A local Hoo- 
Hoo ¢lub, which will be a branch of the national 
organization, was organized last night at a din- 
ner at the Ivanhoe Masonie Club. The club 
has eighty members with these officers: Albert 
Tamm, of the A. O. Thompson Lumber Co., 
president; J. A. Scroggs, of the Riner Lumber 
Co., vice president; C. W. Hestwood, secretary 
and treasurer. Parson P. A. Simpkin, of Salt 
Lake City, addressed the members and a quar- 
tet from the Lions Club entertained the meeting 
with songs. 


Cleveland-Detroit Hoo-Hoo May Meet 

CLEVELAND, OHIO, March 17.—With the ar- 
rival of favorable weather in this section mem- 
bers of the Cleveland Hoo-Hoo Club are dis- 
cussing plans for a joint meeting with the 
Detroit Hoo-Hoo organization which is sched- 
uled to be held at the earliest possible date at 
the large farm of Charles L. Weeks, of the 
Weeks-Hunton Lumber Co., Detroit, near that 
city. It is proposed to hold a large concat- 
enation at this joint event, together with a 
number of athletic events. 


Discusses Forest Research Work 

SeattLe, WasH., March 14.—Hugo Winken- 
werder, dean of the College of Forestry, Uni- 
versity of Washington, was speaker at tlie 
luncheon of the Hoo-Hoo Club of Seattle Thurs- 
day, discussing the subject, ‘‘The Relationship 
of the University to the Lumber Industry and 
to Forestry. ‘‘We have gone faster than we 
hoped for at the university,’’ said he, referring 
to the progress made by classes in logging en- 
gineering. The university, he remarked, had 
been desirous of doing something in the milling 
end of the industry, but had been hampered by 
a lack of funds. Drawing some contrasts, Dean 
Winkenwerder said that while the lumber in- 
dustry had received from the State only a small 
appropriation for fire protection purposes, agri- 
culture had been given $400,000—yet the lum- 
ber industry supplied 65 percent of the payroll 
of Washington. The next session of the legis- 
lature would be asked to appropriate $30,000 
for forest research work. The greatest prob- 
lem, he said, was cut-over lands, 50 percent of 
which was good only for reforestation purposes. 
It was anticipated that the next legislature 
would pass a bill modifying taxation so that a 
logger could hold his cut-over lands and not 
have them eaten up by taxes. 

Dean Winkenwerder, as chairman of the execu- 
tive committee of the Washington State For- 
estry Conference, has announced that plans are 
under way for a proper observance of American 
Horest Week, April 27-May 3. Heretofore, the 
observance has featured fire protection, but this 
year attention will also be given to the problems 
of reforestation. Men prominent in the industry 
will be asked to serve on Forest Week commit- 
tees. 
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The Curse of Gold 


They run the sawmill all the year— 
These times ain’t like the times of old. 
They run the mill and planer clear 
Through fall and winter, hot or cold. 
But I remember, in the days 
When folks lived slower lots of ways, 
It had to be along in spring 
Before you heard the sawmill sing. 


They used to shut the sawmill down 
When winter come in days of yore; 
And though the people left in town 
You met around the street or store, 
May not have had as many dimes 
As men have now, the wintertimes 
In them old days that people had 
Was not so very awful bad. 


The pedro game, the masquerade, 
The minstrel show the boys got up, 
Molasses candy that we made, 
The pop-corn balls, the coffee cup— 
We had a little time to give 
To things like that, and time to live, 
A little leisure everyone 
The time the sawmill didn’t run. 


But now they run ’er spring and fall, 
And winter, summer, all year through. 
There ain’t no alibi at all 
For layin’ off, nor wantin’ to. 
For now the boss just runs that mill 
Through snow and ice, through good and ill, 
And any man who’s runnin’ loose 
Ain’t got no genuwine excuse. 


But I don’t blame the sawmill boss— 
The gol-darned bank is what’s to blame. 
They’ve got us proper, and the loss 
On idle sawmills is a shame. 
We’ve got to run, and run our best, 
Because that gosh-darned interest 
Don’t know no season, March nor May, 
Just keeps on runnin’ night and day. 


We See b’ the Papers 


It looks like what Charlie done to the Senate, 
the Senate has took out of Cal. 


The baseball season will soon be here, and a 
little later the baseball weather. 

One of the Cub players broke a bone in his 
ankle at the training camp, but all heads are 
still intact. 

And that is what they did to Cal Coolidge 
after he had gone and reduced our income tax 
and everything. 

A California man committed suicide with a 
stick of dynamite, but most fellows seem to 
prefer to race for a railroad crossing. 

Now they propose to reduce our taxes another 
$300,000,000. Then, next, if they would only 
reduce our Congress! 

The Senate recently raised its own pay, but 
the more we think about it, the more we wonder 
why. 

The remarkable thing about the rapidly 
changing price of wheat is that the farmer 
doesn’t seem to have anything to do with it. 

A country that permits gambling in food- 
stuffs ought not to say very much about the high 
cost of building. 

Chicago had a theater riot in which twenty 
people were injured, but the Broadway theaters 
jure their thousands every day and New York 
hardly realizes it. 


Liberty offers $50,000 for an idea for a movie 
actress. It seems like a lot of money, but a 
movie actress with an idea is not a bad idea 
itself. 

Also the worst of it is that everyone of these 
Senators probably thinks that he himself would 
make a wonderful member of the President’s 
cabinet. 


The German presidential race is on again, and 
Gen. Ludendorff may run. Well, some of the 
German generals got a lot of practice doing it 
during the last days of the war. 


A Chicago mail order house was looted, but 
you ought to see what some of the mail order 
houses have done to some of our rural com- 
munities. 


A bulldog at Macon, Ga., has been given two 
baby tigers to raise, and some day that bulldog 
is going to feel just like most American parents 
do now. 


_ Between Trains 


Mason City, Iowa.—The Northwest lowa 
Lumhbermen’s Association and the Central & 
Northeastern Iowa Lumbermen’s Association 
put on an Uncle Tom show here today (and 
tomorrow), with two Topsys and everything. 
The two Topsys were L. R. Putman, of Chicago 
(you know ‘‘Put’’), and ourself. Attorney R. 
F’. Clough, of Mason City, who explained the 
lien law, was, we suppose, the Lawyer Marks. 
We don’t know who the little Eva was, but 
we know it wasn’t Herbert Stokely, of Des 
Moines, who has fleshed up wonderfully since 
he went into the lumber business, which is differ- 
ent from the sash and door business in lots of 
ways. 

There were two presidents, of course, John 
Smith, of Spencer, and John Limback, of Cedar 
Rapids, and two secretaries, G. H. Kiefer, of 
Pocahontas, and Robert Connor, of Des 
Moines. Still there was no bloodshed. The 
codrdination of the two associations was per- 
fect. Of course, there was also a pack of royal 
Siberian bloodhounds, played by the traveling 
salesman. We did not see Eliza cross the ice, 
but we know she must have done it, for several 
times we heard the clink of ice passing the room 
where we were confined writing this. 

There were also a large number of retail lum- 
bermen present, and they went to all the ses- 
sions, and stayed clear through in a manner 
that was most commendable. In other words 
the joint convention was a great success, part of 
this being due to the joint, which was the beau- 
tiful new Hanford Hotel, ably administered by 
Landlord Gaylord. Yes, sir, it was a very good 
convention. 


FAIRMONT, W. Va.—They said it was the larg- 
est Masonic gathering in the history of Fair- 
mont, and it did seem as if all the Masons here- 
abouts, and all the mason contractors, or bosses, 
or wives, or whatever you want to call them, 
were present. The Shrine Club put it on, and 
everybody seemed glad that they didn’t put it 
off. There no doubt were many lumbermen 
among the Shriners here gathered; for what is 
a Shrine initiation to a man who has put in a 
few years in the lumber business? Talk about 
your hot sands! 


ELGIN, ILu.—In Elgin 83 percent of the fami- 
lies in the city own the houses they live in. 
When the Elgin Chamber of Commerce, which 
held its annual dinner tonight, tackled the hous- 
ing problem, it found it had only 17 percent of 
the families in the town to work on. Neverthe- 
less it created a second mortgage fund of $5,000, 
and with that brought about $40,000 worth of 
home building. 

Whenever we come to Elgin we always extract 
some amusement from the fact that the banquet 
is always held at the State hospital for the in- 
sane. At the lumbermen’s convention in Mason 
City, Iowa, last night we told ’em we were going 
to speak in an insane asylum tonight, but we 
didn’t expect to find it much different. 

And these insane people aren’t as crazy as you 
think: Not a one of them came to the banquet. 
The reason, we might explain, why these din- 
ners are held at the insane hospital is that it 
has the largest dining room in the town. But a 
new Masonic temple is coming along that will 
help to supply this deficiency. 





BABCOCK 


—— SPRUCE LADDERS —— 





Safety Step Ladder for 
Factory and Shop Work. 


SAFETY 
Rungs 


Straight Grain 
Hand Split 

Hand Shaved 
White Ash Rungs 











Straight Grain 
Tested 


Spruce 
Side Rails 


Malleable 
Automatic 
Spring Locks. 





Will pass Labor Law 


Specifications. 


SAFETY 


Booklet Free. 











Champion 


W. W. Babcock Co. 


BATH, N. Y. 
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SHARP CLEAR COPIES 


of Estimates and Invoices 


Farwell No. 3 Pencils 


SEMI-HARD) 
For Estimates, Invoices, Yard Tickets, 
Tally Cards and every place sharp clear 
carbon copies are required. 


Farwell No. 2 Pencils 
(MEDIUM SOFT) 
For Stenographers and General Office 
Use and every place a soft smooth pencil is 
needed. 


Judge for Order a half gross each of 


No. 2and No.3. Use six 
Yourself pencils of each. If YOU 


are not satistied return the balance and owe 
us nothing. 


PRICES: 
1 gross lot $4.50 cons $4.25 pi $4.00 


per gross 
F. O. B. Detroit—-2% 10 days, Net 30. 


ABBOTT PENCIL CO. 


150 West Larned St., DETROIT, MICH. 


— 














PITTSBURGH C— 











West Penn Lumber Co. 


Wholesale Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 





























White Pine MINNESOTA 
WESTMONT 





{ LONG and SHORT LEAF 
ALSO; Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publisu- 
ers, 431 S. Dearborn St., Chicago, Ill. 





NOTES FROM WASHINGTON 





Would Make Nation-wide Arbor Day 

Secretary of Agriculture Jardine has written 
a letter to the governors of all the States in 
quiring whether they have legal authority to 
proclaim as Arbor Day one day in American 
f‘orest Week, which President Coolidge has fixed 
for the week of April 27 to May 3. Governors 
who find they have legal authority to proclaim 
one day in that week as Arbor Day are urged to 
do so. In the past the different States that 
observe Arbor Day have varied in the choice 
of a day from November until May. Secretary 
Jardine feels that so far as State Jaws and 
climatie conditions permit Arbor Day, which is 
essentially a tree planting day, ought not to 
be separate from American Forest Week, which 
is broad enough in scope to include everything 
relating to the appreciation of trees, whether as 
commercial forests, farm woodlots, groves of va- 
rious kinds, or shade, food and decorative trees. 
Arbor Day has been observed by from one to 
twenty States since it was first introduced by 
Gov. J. Sterling Morton of Nebraska as a legal 
holiday in 1872. Gov. Morton’s action really 
marked the beginning of popular interest in for- 
estry. Hence the desire of Secretary Jardine 
to have Arbor Day generally proclaimed for one 
day in American Forest Week wherever legal 
and other conditions permit. 

It has been suggested that particular atten- 
tion be centered Arbor Day on the thought of 
protection of trees and forests against all sorts 
of vandalism, such as the all-too-common prac- 
tice of city dwellers of driving into the country 
and stripping every accessible dogwood, redbud, 
laurel and plum tree, of its blossoms, and the 
holly, laurel and pine of their branches. 


Protection of Forest Growth 

Seeretary of the Interior Work has an- 
nounced a comprehensive policy to govern the 
administration of the country’s system of na- 
tional parks and monuments in the future. With 
regard to protection of the forest growth, he 
says: 

The cutting of trees is not to be permitted ex- 
cept where timber is needed in the construction of 
buildings and other improvements within a park 
or monument and only when the trees can be re- 
moved without injury to the forests or disfigure- 
ment of the landscape; where the thinning of 
forests or cutting of vistas will improve the scenic 
features of a park or monument, or where their 
destruction is necessary to eliminate insect in- 
festations or diseases common to forests and 
shrubs. 


Commodity Specifications Directory 


The Department of Commerce states that 
manuscript for the National Directory of 
Commodity Specifications is now being sent to 
the Government Printing Office by the bureau 
of standards, and its publication is expected 
within the next few months. It is to be followed 
by an Encyclopedia of Specifications, giving in 
loose pamphlet form complete copies of the 
more important specifications and those that are 
least readily obtained elsewhere. The directory 
was formerly called the Dictionary of Specifi- 
cations. It is expected to form a book of some 
600 pages and will be sold at printing cost, or 
about $2 the copy. In all about 6,000 commodi- 
ties are included, among them wood and paper. 


Remands Case to District Court 


In a decision Monday the United States Su- 
preme Court ruled that the Federal district 
judge for the Oregon district erred in holding 
that he had no jurisdiction to consider on its 
merits the petition for $60,000 filed by Olson & 
Olson against the United States Spruce Produc- 
tion Corporation. The case was remanded 
to the district court for hearing on the merits 
of the claim. Perry 8. Olson and Ben S. Olson 
originally sought to have their claim, which 
covers profits lost, work performed and mate- 
rials furnished the Government through its 
agents in connection with logging operations 
carried on under the direction of officers of the 
United States, settled by the secretary of war 





under the provisions of the Dent Act. The see. 
retary of war rejected it. The Dent Act spe- 
cifically provides that where a claim is not sat- 
isfactorily adjusted by the secretary of war 
it shall go into the court of claims. Apparently 
the Government in raising the question of juris- 
diction in the Federal court in Oregon had this 
provision clearly in mind, as did Judge Wolver- 
ton in holding that plaintiff’s only remedy was 
in the court of claims. The Supreme Court 
holds that the Spruce Production Corporation 
can be sued in its corporate capacity. 


Possibility of Income Tax Reduction 


There is much interest in the announcement 
of Chairman Green of the House ways and 
means committee that a tax reduction of $300,- 
000,000 may be possible in the next session of 
Congress, to apply on incomes of 1925 on which 
the tax will be paid in 1926. Mr. Green an- 
ticipates a Treasury surplus during the current 
fiscal year of around $100,000,000, and for the 
next fiscal year a surplus of upward of $374, 
900,000. While these estimates are tentative, 
Chairman Green is hopeful that they will make 
a further tax cut possible. 


Setback for Federal Trade Commission 


According to the Supreme Court, Congress 
can not collect by access to the books and papers 
through a Federal investigating body all the 
information it desires for consideration in con- 
nection with the formulation of a legislative 
policy. This ruling was made by the Supreme 
Court in affirming the decision of the lower 
court in three cases from Maryland which the 
Government instituted against Hammond, Sny- 
der & Co., the Baltimore: Grain Co., and the 
H. S. Jones Co. The Federal Trade Commis- 
sion, acting under a resolution passed by the 
Senate, called upon the three concerns for ac- 
cess to their books. They demurred. The lower 
courts held that Congress did not have the 
power to compel corporations to submit their 
books to inspection even though the data were 
sought to enable Congress to determine whether 
remedial laws were necessary. The decision 
was one more setback for the Trade commission. 


Value of House Furnishing Goods 


The Department of Commerce announces that 
data collected in the biennial census of manu- 
factures show that the value of products of es- 
tablishments engaged primarily in the manufac- 
ture of certain classes of house furnishing goods 
aggregated $69,333,182 in 1923, an increase of 
27.1 percent over the value reported in 1921. 


(‘@Qg@a@@@ganaaaa: 


Appointed Member Central Committee 


LeRoy E. Kern, technical secretary of the 
scientific research department of the American 
Institute of Architects, has been named to sue- 
ceed Sullivan W. Jones as a member of the Cen- 
tral Committee on Lumber Standards, repre- 
senting the architects and general contractors. 

Mr. Kern comes to this new office well quali- 
fied to represent his constituent organizations. 
After graduating from the Massachusetts In- 
stitute of Technology in 1902, Mr. Kern took a 
position as draftsman in the superintending 
architect’s office, Treasury Department. Fol- 
lowing his work as a draftsman, he became speci- 
fications writer and practiced architecture in 
Atlanta, Ga., and Nashville, Tenn. During the 
war, Mr. Kern was chief of the project infor- 
mation division of the United States Housing 
Corporation. He entered his present position 
with the American Institute of Architects about 
four years ago. 

The American Society for Testing Materials, 
the American Institute of Architects and other 
technical organizations claim Mr. Kern as a 
member. He is recorder of the New York Chap- 
ter of the American Institute of Architects, and 
represents the institute on a number of tech- 
nical committees. 
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Revenue Freight Loadings Increase 


WASHINGTON, D. C., March 18.—Loading of reve- 
nue freight for the week ended March 7 exceeded 
the corresponding weeks in all previous years on 
record, according to reports for the week filed today 
py the carriers with the car service division of the 
American Railway Association. 

The total for the week was 930,009 cars. This 
exceeded by 628 cars the corresponding week last 
year and by 24,665 cars the corresponding week in 
1923. It also exceeded by a wide margin the cor- 
responding weeks in 1920, 1921 and 1922. The 
total for the week also was an increase of 67,099 
cars over the preceding week this year when load- 
ings were reduced owing to the observance of 
Washington’s Birthday on Monday, Feb. 23. Ex- 
cept for live stock, coke and ore, increases over 
the preceding week were reported in the loading of 
all commodities, the largest gains being in the load- 
ing of merchandise and less than carload lot 
freight, miscellaneous freight and coal. 

Grain and grain products loading amounted to 
43.945 cars, an increase of 5,780 cars above the 
week before but 2,343 cars under the same week 
last year. It was, however, an increase of 2,447 
cars above two years ago. In the western dis- 
tricts alone, grain and grain products loading to- 
taled 29,378 cars, a decrease of 680 cars under the 
corresponding week last year. 

Forest products totaled 81,534 cars, 2,106 cars 
above the week before but 2,054 cars under last 
year. Compared with the corresponding week two 
years ago, it was an increase of 6,175 cars. 

Coal loading totaled 163,531 cars, an increase of 


General Rate Investigation Ordered 


WASHINGTON, D. C., March- 17.—The Interstate 
Commerce Commission today announced the in- 
stitution of a general investigation of the general 
rate structure as directed by the Hoch-Smith reso- 
lution passed by Congress in the last session. 
This resolution contemplates redistribution of 
rates rather than reduction at the expense of the 
carriers. For example, where one commodity is 
found to be carrying a rate it can not stand, the 
theory is that the commission may find a way to 
lighten its burden by putting part of it on some 
other commodity. 

The investigation appears on the commission’s 
docket as No. 17000—Rate Structure Investiga- 
tion. 

“Briefly summarized,” says the commission’s an- 
nouncement, “the purpose of this investigation is 
to comply with the joint resolution in order to de- 
termine the extent and manner in which the rate 
structure of common carriers subject to the Inter- 
state Commerce Act is in any respect unlawful, 
and to make in accordance with law such changes, 
adjustments and redistribution in that rate struc- 
ture as may be necessary to correct any defects 
found to exist. 

“In discharge of this duty the commission will 
not enter at once upon extensive hearings. It in- 
tends to conduct the investigation in a manner 
conducive to full and orderly development of ma- 
terial facts and with as little delay and expense to 
shippers, carriers and the Government, and as 
little disturbing effect upon production, distribu- 








THE SUCCESSFUL BUSINESS MAN— 


Never enlarges his success by envying another man more successful. 
Knows that his good name is his most valuable asset. 

Is never afraid to train a good understudy. 

Should never confuse “greatness” with mere “bigness.” 

Knows that genius is only common sense unusually plentiful. 
Does not have to act pompously to prove his success. 

Never achieved his greatness by shutting his eyes to his faults. 








12,902 cars over the preceding week but 6,261 cars 
under the same week last year. Compared with 
the same week two years ago, it also was a decrease 
of 22,733 cars. 

(SERRE: 

Equipment Inquiries and Orders 

In the latest issue of Railway Age inquiries 
made and orders placed by the railroads are re- 
ported as follows: 

INQUIRIES—Atlantic Coast Line, for 500 box 
cars 40 tons’ capacity ; New York Central, for 100 
air dump cars 50 tons’ capacity; Mineral Point 
Zine Co., for 6 gondola cars 50 tons capacity; 
Central Railway of Brazil for 90 gondola cars 45 
metric tons’ capacity ; Southern Pacific, for 2,000 
single sheathed box cars, 1,000 drop bottom gon- 
dola cars, 200 oil tank cars and 200 single sheathed 
automobile cars, all 50 tons’ capacity; New York 
Central, for 500 steel underframe refrigerator cars 
of 70,000 pounds capacity, for 300 to 400 flat car 
poaee, and for 400 to 500 70-ton steel coal car 

ies, 

OrDERS—A. Guthrie & Co., 6 air dump cars 50 
tons’ capacity, with Koppel Industrial Car & Equip- 
ment Co.; Swift & Co., 300 refrigerator cars with 
Illinois Car & Mfg. Co.; National Plate Glass Co., 
35 hopper cars 70 tons’ capacity with Bettendorf 
Co.; Chicago, Burlington & Quincy, 500 mill gon- 
dola cars with Western Steel Car & Foundry Co. 


Saaaaaaaaaan 


Attorney Speaks on Traffic Problems 


LOUISVILLE, Ky., March 18.—J. Van Dyke Nor- 
man, interstate commerce attorney, and represen- 
tative of the Southern Hardwood Traffic Associa- 
tion and various lumber interests, made a strong 
talk at a meeting of the Louisville Transportation 
Club last night on transportation problems. He 
argued against the increased tendency of the In- 
terstate Commerce Commission in basing rates on 
distances and costs, rather than on competitive 
conditions as under the long and short haul which 
has been the backbone of the traffic arrangements 
of the country, and the making of the great lumber 
districts of the West and South. 


tion and the free flow of commerce as 
found practicable.” 


may be 


The commission construes the joint resolution to 
cover not only the railroads, but water carriers, 
pipe lines, telephone and telegraph companies, 
commercial radio—the entire field. Rail and water 
carriers, however, will be given first consideration. 
The commission will avail itself as far as possible 
of the assistance of State authorities in the con- 
duct of the inquiry. 


If in the light of the resolution parties to cases 
heretofore decided consider that such cases should 
be reopened for the purpose of presenting mat- 
ters comprehended by the resolution, the commis- 
sion states that application for such reopening 
should be made in the manner prescribed in rule 
XV of the rules of practice, and should state 
briefly the nature and purpose of the evidence to 
be introduced as required by that rule. 


In order that the commission may as soon as 
possible carry out the mandates of the joint reso- 
lution as above summarized, the public generally, 
including both shippers and carriers, whether as 
individuals or organizations, and the public au- 
thorities, State and Federal, may file with the com- 
mission any desired brief or statement as to the 
intent of the joint resolution, the construction 
thereof, and the procedure to be followed, and may 
bring to the commission’s attention any appro- 
priate statement of the facts, verified by affidavit, 
deemed to bring any classes of traffic, or any class 
or kind of commodities, or any general or special 
schedule of rates, fares and charges, or other mat- 
ters embraced in the investigation, within the pro- 
visions of the resolution. 

The commission will constitute a committee of 
its own members, which with the assistance of 
competent experts, and of representatives of the 
State commissions, will study known or discover- 
able situations. Later the commission will an- 


nounce the order of its further procedure in the 
investigation. 





Are there any leaks 
in your power 
transmission? 





Are you entirely satisfied with 
your power transmission layout? Are 
you sure that no hidden leaks are 
running away with some of your 
good money? 


Let us send you this up-to-the- 
minute book, “Stopping the Leaks 
in Power Transmission and Utili- 

| zation,” by Terrell Croft, Directing 

| Engineer of the Terrell Croft Engi- 

/ neering Company, of St. Louis. It 
discusses the individual motor and 

| the group drive; takes up their good 
points and their shortcomings; points 
out where each may be most ad- 
vantageously used. And it shows in 
detail just how easily and cheaply 
any plant can test out the efficiency 
of its present power transmission and 
locate every avoidable leak—leaks 
that often, all unsuspected, waste 
hundreds and thousands of dollars 
a year. 


As the edition of Mr. Croft’s 
book is limited, copies are 
reserved for engineers 
and educational institutions. 


The Leather Belting Exchange is a ser- 
vice organization. It has nothing to sell. Its 
sole function is to help power users to- 
ward the most economical, efficient and 

| satisfactory distribution and utilization of 
| power. Mr. Croft’s book is an aid of this 
type. Accurate, simple, practical, and 
authoritative, it may help you toward 
better results at lower costs. May we 
| send you a copy? 


Leather Belting Exchange 
Philadelphia, Pa. 





any ee mm mee ne ne 

4) 

j Leather Belting Exchange j 
417 Forrest Building, Philadelphia. Pa. 


' 

Please send me a free copy of Mr. Terrell Croft’s j 

1 book “Stopping the Leaks in Power Transmission j 
J and Utilization.” 
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NorthernWoods 












Jean LaRue says: 
** She’s dam’ good 
mans to deal wid!°’ 


SOFT MAPLE 


2 cars 4/4” ist & 2nds 
6 cars 4/4” No. | Com. 
2 cars 4/4” No. | Com. 


BASSWOOD 
3 cars 4/4” Ist & 2nds 


4 cars 4/4” No. § Com. & 
6 ears 4/4” No. 2 Common 


car 5/4” Ist & 2nds 


2 cars 5/4” No. | Com. & 
No. 2 Common 


4 cars 5/4” 
2 cars 6/4” 
| car 6/4” 
1 car 6/4” 


ist & 2nds 
No. 


Choice 
Hardwoods! 


1 Com. & 
No. 2 Common 
2 cars 8/4” No. | Com. & 
2 cars 12/4” No. | Com. & 


The Adams-Thom 
ways’ Lumber Co. 


Btr. 
Sel. 


Btr. 
Btr. 











MANUFACTURERS 


Maple, Elm, Birch, Beech 
Basswood. Hemlock,Pine, 


Spruce, 


Cedar Shingles 


JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Main Office, BUFFALO, N. Y. 


Sales Office: 605,Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 








Speci: 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


alize in Mixed Cars of WHITE PINE and 
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VON PLATEN- 


FOX COPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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Every Lumberman 


Should Have This Book 
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TOTE-ROAD 
AND TRAIL 





DOUCLAS MALLUCH 











in cloth, 


New 


gold 


York artist. 


“Tote -road and 
Trail,’ the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen, It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 


greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail’ 
in the manner of which it is worthy; bound 
stamped, and with gilt top. 
The illustrations are in full color, 
series of oil paintings by Oliver Kemp, the 
Sent, postpaid, for $1.50, 


has been printed 


from a 


American Lumberman 


431 S. Dearborn St., 


CHICAGO, ILL. 








News of Forestry Activities 


State to Encourage Timber Growth 


MINNEAPOLIS, MINN., March 17.—Minnesota 
is taking the first step through its legislature to 
bring the State back to its rank as a foremost 
lumber producer. Forestry and lumber authori- 
ties predict the program under way means re- 
habilitation of the industry which gave the 
State its pioneer distinction. 

At the last election the voters adopted a for- 
estry amendment which enables the State to 
make laws which will build an effective barrier 
in the forest country against spread of fire. 
These laws have been worked out and are to be 
made effective, authorizing counties and com- 
munities to guard against fire before it de- 
velops. 

The legislature is to submit an amendment 
which, if adopted at the next election, will en- 
courage the growth of timber. The taxing base 
will be changed. The land only will be taxed 
until the timber is ready to be cut, when the 
tax will apply to the yield. 

For the first time the program, adopted by 
finance authorities of the Minnesota senate, 
proposes to set up a $100,000 emergency fund to 
be used for fire fighting in the north woods in 
event a serious conflagration develops. 

Senator J. E. Diesen, of Cloquet, Minn., 
where the lumber industry has felt most savage 
thrusts from the fire menace and where the de- 
termination of citizens brought the town back as 
a great consumer of lumber products, has a 
plan before the legislature which will give the 
Cloquet forest experiment station authority to 
sell three-and four-year old trees outright to 
citizens of the State for use in building up for- 
ests. 

The return of Minnesota to a great lumber pro- 
ducing State is possible, Raphael Zon, director of 
the Lake States Forest Experiment Station, said. 
It is possible because 419,000 people voted for the 
forestry amendment at the last election, although 
it failed to obtain the necessary majority of votes 
east. That was due to lack of understanding. Be- 
fore the next election the State’s voters will un- 
derstand that this amendment proposes to foster 


upbuilding of the lumber industry and rehabilitate 
the timber areas. 


Tobacco Manufacturer to Help 


SEATTLE, WASH., March 14.—Efforts of the 
Washington Forest Fire Association to impress 
the general public with a sense of being ‘‘fire 
conscious’? have brought a response from the 
R. J. Reynolds Tobacco Co., Winston-Salem, N. 
C. That concern has written to George C. Joy, 
chief fire warden, stating that in packages of 
cigarettes and smoking tobacco for shipment to 
this State the following printed notice will be 
inserted: ‘‘ Help prevent forest fires. Be care- 
ful to avoid dropping burning matches, lighted 
cigars or cigarettes, and ashes and pipes where 
they might start a fire.’’ 

Mr. Joy’s paper on ‘‘ Fire Conscious,’’ which 
was delivered before the Pacific Logging Con- 
gress at Portland last year, and before the 
Western Forestry & Conservation Association at 
Vancouver, B. C., pointed out the extreme fire 
hazard due to smoking in the woods. The paper 
has since been incorporated in the annual report 
of the Washington Forest Fire Association and 
widely distributed. It made the plea that the 
cigarette ought practically to be outlawed, and 
called on the manufacturers to help prevent 
forest fires by inserting a note of warning in 
every package placed upon the market. 


("SREB EBEBaAe: 


To Stress Fire Prevention 


PorRTLAND, ORE., March 14.—That Oregon 
may be aroused to the urgency of the forest 
problem during American Forest Week, Gov. 
Pierce has just appointed a Statewide executive 
committee. This is made up of F. A. Elliott, 
State forester, chairman; C. C. Scott, Oregon 
Forest Fire Association; Dean George W. Peavy, 
Oregon Agricultural College; I. E. Vining, presi- 
dent, Oregon State Chamber of Commerce; Hal 
E. Hoss, president Oregon Editorial Association ; 
R. H. Chapler, Western Forestry & Conserva- 
tion Association; A. Whisnant, Pacific Logging 
Congress; Maj. John D. Guthrie, Forest' Service, 


a 


secretary. The Oregon State committee will ¢9. 
operate with the national executive committe: 
of which former Gov. Frank O. Lowden is chai. 
man. 

‘We still have a big forest fire problem jy 
Oregon,’’ said Maj. Guthrie, ‘‘and we shajj 
again stress forest fire prevention during the 
week, this year. Our drive will particularly }¢ 
against the hand of the man who starts the fire 
—whether he be camper, smoker, or logger, 
American Forest Week is the opening gun jy 
the summer’s educational campaign to reduce 
the number of man-caused forest fires.’’ 


Southern Research Committee to Meet 


New Or LEANS, La., March 16.—The first 
meeting of the Southern Forest Research Ad. 
visory Committee, now being formed at the in. 
vitation of the United States Department of 
Agriculture, will be held in the St. Charles 
Hotel, New Orleans, on March 23. The object 
of this committee is to promote forest researc) 
in the South, and to codrdinate the efforts of 
all agencies now engaged, or likely to be en. 
gaged, in such research. Although invitations 
to become members of the committee have been 
issued by Secretary of Agriculture William M. 
Jardine, or his predecessor, Howard M. Gore, 
the Federal Government is merely taking the 
lead in a movement designed to stimulate forest 
research by State, National, educational, and 
private agencies. Similar committees have been 
successfully organized in the Lake States, the 
Northeast, and the southern Appalachians, their 
memberships included leaders in the lumber and 
other forest industries, farmers, scientists, rail- 
road men, and public officials. 

The principal business to come before the 
committee meeting on March 23 is considera- 
tion of the plans of the Southern Forest Ex- 
periment Station of the United States Forest 
Service. Since the Southern station was the 
recipient of an additional $25,000 from Congress 
last June, and now is the largest forest experi- 
ment station in the United States, especial im- 
portance attaches to its plans for expanded 
work in the present year. 

The following have already notified the sec- 
retary of agriculture that they will accept ap- 
pointment on the committee: 

A. Trieschmann, general manager, Crossett Lum- 
ber Co., Crossett, Ark.; H. L. Tilghman, president, 
Tilghman Lumber Co., Sellers, 8S. C.; H. E. Hardt- 
ner, president, Urania Lumber Co., Urania, La.; 
State Foresters V. H. Sonderegger, of Louisiana, 
and Page S. Bunker, of Alabama; James Boyd, 
New Orleans, La.; Prof. T. D. Burleigh, Georgia 
Forest School, Athens; and H. W. Barre, director, 


South Carolina Agricultural Experiment Station, 
Clemson College. 


"Se aeeaeaeanaan: 


American Forestry Week Program 


The public affairs committee of the Union 
League Club of Chicago has just approved a 
proposal by its conservation committee, that 
Chicago shall properly celebrate American For- 
estry Week, April 27 to May 3, as designated 
by President Coolidge. 

Plans for this celebration propose that there 
shall be an intensive study of means for pro- 
viding future timber supplies, and that there 
shall be addresses given, at luncheons and din- 
ners and other gatherings, on this important 
matter, with discussions of its various phases. 
The activities of the week, in other words, should 
center on prolonging the life of America’s for- 
ests and providing new forest growth. 

The Union League Club has ever been active 
in the matter of conservation of America’s natu- 
ral resources. Only a few weeks ago it was 
joint host, with Illinois Forestry Association and 
the Hamilton Club, in entertaining the American 
Forestry Association on its fiftieth anniversary. 
The club believes that there is need for acquaint- 
ing the public with forestry matters, and that 
Americans should understand why standing for- 
ests must get better protection from fire, re- 
forestation be undertaken, and tax laws so ad- 
justed that tree growing can be successful. 

One of the greatest present hindrances to re- 
forestation is almost prohibitive taxation. 








Gradually we are coming to understand that 
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trees should be treated as a crop, that while a 
farmer can harvest a crop of corn every year, a 
crop of trees can be harvested only once in 
fifty or a hundred years, and should bear a tax 
that takes the facts into consideration. 

There are many thousand idle acres in IIli- 
nois that could profitably grow trees. The 
States of Michigan and Wisconsin could again 
supply the Mississippi Valley with much lumber 
if steps were taken now to plant young trees, 
and protect them until they arrive at maturity. 

A big step toward reforestation was the pas- 
sage, by the Sixty-eighth Congress, of the 
Clarke-MeNary law, which provides that the na- 
tional government shall furnish as much money 
as do the individual States to protect cut-over 
and timber lands from fire. This law provides 
for codperation between the national govern- 
ment and the States through enactment by the 
latter of suitable legislation. Several States 
have already taken action that enables them 
to benefit by this opportunity, and others have 
bills pending before their legislatures. 

Illinois should not overlook so great an or- 
portunity to reforest its nonagricultural lands, 
and the Union League Club’s suggestion is that 
all the organizations that, during the designated 
week, have an opportunity to discuss forestry, 
should make it a point to inform themselves as 
to the needs of the State, so that members may 
talk to their legislators, and carry to the general 
public information which will make clear the 
need for action in this State. 

Already there have come to the Union League 
Club, because of its interest in this matter, re- 
quests for speakers from various clubs and or- 
ganizations which want to hear Illinois forestry 
discussed during American Forestry Week. Un- 
doubtedly there will be more requests of similar 
character, and the club purposes to help find 
speakers qualified to talk on forestry, and will 
furnish information as to where material for 
speeches may be secured and how programs may 
be arranged to make the week notable in the 
forestry movement. 


Baeaeasaaaaaanes 


Indiana Forestry Activities 


INDIANAPOLIS, IND., March 16.—The Lafuze 
house bill providing for a one-half mill levy on 
every $100 worth of taxable property for the 
purpose of raising a State reforestation fund 
was passed by the Indiana senate by a vote of 
44 to 2 and now goes to the governor for his 
signature. 

The Indiana State conservation department 
through its forestry division has booked orders 
for nearly 60,000 forest trees to be shipped this 
spring from the State nursery near Henryville. 
This is more than the total number of seedlings 
sold from this nursery last year. Richard Lieber, 
conservation director, says, and is an excellent 
indication that the department’s campaign to 
reforest Indiana is making notable headway. 
He called attention that there remains about 
50,000 seedlings, mostly white ash, shell bark 
hickory, red maple, white elm and chestnut, with 
a few tulip and black locust, to be distributed. 


Up to this time 11,115 acres of land have 
been classified for reforestation. This average is 
listed by 208 owners and distributed in 48 
counties and is an increase of 3,000 acres of 
woodland classified over last year. 


(@g@a@aaeaaaaant 


Railroad to Forest Scientifically 


CotumstiA, S. C., March 16.—To demonstrate 
the results that can be obtained: by the applica- 
tion of scientific forestry methods, the Southern 
Railway system has just put an expert forester 
and three assistants in charge of one of its 
holdings of 12,000 acres of standing pine near 
Ridgeville, S. C., and will carry out a plan of 
marketing the full-grown timber while conserv- 
ing the young trees for future growth. The 
area now stands in loblolly pine, and all trees 
fourteen inches in diameter and over will be cut 
for timber, special effort being made to elimi 
nate waste and keep out forest fires from the 
tract. 

In explaining this action of the road, Lincoln 
Green, assistant to the president, said, in part: 

The Southern Railway is undertaking to demon- 
strate what can be done on lands in South Carolina 


which were originally bought as a source of fuel 
for the old South Carolina Railroad. We expect 
to conduct our forestry operations at a profit and 
in this way to shpw other landowners what can 
be done. 

J. W. Hancock, formerly with the Southern 
Railway’s tie and timber department, has been 
appointed forester, and will devote all of his 
time to this work, with: headquarters at Ridge- 
ville, S. C. 


Expects Public Opinion to Save Forest 


PHILADELPHIA, Pa., March 16.—In a state- 
ment to the press, Gov. Pinchot said that he is 
relying mainly on public opinion to save the 
legislation providing for a $25,000,000 forest 
bond issue from being crushed in the State 
senate. The various subterfuges offered, which 
he branded as attempts to destroy the bill, 
elicited the following statement from the execu- 
tive: 

If there is anything the people of Pennsylvania 
are for, it is increasing the protected forest areas 
of the State. We have no time to lose. As it is, 
we are already importing 80 percent of the wood, 
without which agriculture and our industries can 
not go on; and the time is only just ahead when 
outside supplies will fail. We must raise the wood 
we need ourselves, or we shall have to do without. 


Campaign Against Fire Setter 

PORTLAND, ORE., March 14.—Appointed to fa- 
cilitate exchange of ideas on public relations 
matters, and to systematize major educational 
projects, the new publicity committee of the 
Western Forestry & Conservation Association 
held its first meeting here at the Chamber of 
Commerce, a few days ago. This committee 
has been brought into being as a result of the 
Clarke-MeNary Reforestation Act of June 7, 
1924. Eighteen members were present from 
British Columbia, Washington, Oregon, Cal- 
ifornia, Idaho and Montana, representing Gov- 
ernment, State and private forestry. 

E. T. Allen, addressing the committee, said 
that in the publicity work the association should 
stress the man who sets the fire. The public 
is educated to the menace of fire in the abstract 
he contended. ‘‘We have not educated the 
public enough against the incendiary, careless 
camper and logger, however,’’ he said, ‘‘and this 
should be brought vividly home to them.’’ Mr. 
Allen also stressed the publicity value of repeti- 
tion of short, simple ideas, and recommended 
standardization on a few things. 

Among other matters considered were plans 
for American Forest Week, April 27 to May 3; 
the production and distribution of motion pic- 
tures similar to ‘‘Red Enemy’’; forest fire pre- 
vention manuals for schools; a chapter on fire 
prevention education for the Western Fire 
Fighters’ Manual; and miscellaneous publicity 
devices. 

An important problem discussed by the com- 
mittee was the need for an educational cam- 
paign in logging camps. It was stated that 
much of the annual damage is caused by logging 
fires. Logging employees should be more eare- 
ful, and the operator should coéperate by put- 
ting his equipment, works and slash in condi- 
tion to prevent spread of fires. 

While this meeting, being the first one of the 
committee, was more or less preliminary, it was 
considered decidedly worth while, and resulted 
in valuable exchange of information and ideas. 
A subcommittee was appointed to work out a 
program for the next meeting, which will prob- 
ably be held in the early fall in connection with 
the annual meeting of the Western Forestry & 
Conservation Association. 

The importance of publie relations work in 
connection with forestry and forest fire pre- 
vention is coming to be recognized more and 
more. The appointment of this committee is a 
distinct forward step in making such work more 
effective. 

CRP REBERBAABAEGEEGBS 

A NEW BULLETIN entitled ‘‘ Aspen in the Cen- 
tral Rocky Mountain Region’’ has just been 
issued by the Department of Agriculture and 
may he secured free of charge from this source 
as long as the supply lasts. The bulletin ex- 
plains the conditions under which aspen forests 
in this region may be renewed and its relation 
to the more useful and marketable conifers. 

















Dry Stock! 


The following stock is all in 
first class condition. Buyers 
who need dry stock will wel- 
come these offerings. 


4/4” Sel. & Bet. Ash 
4/4” No. | Com. Basswood 


F. A. S. Hard Maple 
. Hard Maple 
6/4” No. | C. & Btr. Hd. Maple 
. | C. & Btr. Hd. Maple 
4/4” No. 2 Com. Rock Elm 
. | Com. & Btr. Soft Elm 
6/4” No. 2 Com. & Btr. Wis. Oak 





Write or wire for prices. 
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Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 
















HARDWOOD FLOORING 

Maple - Oak - Beech 
irch 
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NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 
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The daily activity at our 
Minnesota Transfer 
Yards 


truly signifies the popular demand for 
“Waite Lumber.” 

A most valuable feature is our quick 
service, as we rarely fail to ship within 
24 hours after we get orders. 


This promptness is so important to you, and 
our lumber so even and regular, that our fair 
prices will demonstrate the extreme value of 
“Waite Lumber.” 

Don’t buy until 
you get our prices! 














HIGH GRADE 


34" and 1%" CEILING. 
%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 


Stheamrver 


























Timber Surveys and Plans 


for the management of virgin and second 
growth timber on practical forestry principles. 


Banzhaf ‘Watson Inc. 
Forest Engineers 


Milwaukee Wisconsin 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have ' 
Special Department handling Export Lumber Shipment. 

















o ENGINES 
SAW MILL MACHINERY 


Write for Catalog 
THE, ENTERPRISE Co. 


Columbiana, Ohio. 
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That “Harmless” Forest Fire 


[By J. A. Mitchell, Lake States Forest Experiment Station] 





That forest fires in general are destructive 
and hence undesirable is commonly conceded. 
In the forest regions of the country, however, 
and among those who live and work in them, it 
is not uncommon to hear it said that a particu- 
lar fire did no harm or even that it did more 
good than harm. Even those whose business it is 
to deal with the fire situation or whose inter- 
ests are involved not infrequently have been 
known to hold this view. ‘To the casual ob- 
server, they are often right, and for years the 
general acceptance of this attitude toward the 
ordinary surface fire by local people and tim- 
ber land owners has been one of the greatest 
obstacles to effective fire protection in many, 
if not all of our forest regions. While many 
have been convinced of the fallacy of this atti- 
tude, it has remained for 8. B. Show and E. I. 
Kotok, in a recent bulletin of the United States 
Department of Agriculture, 1294, entitled ‘‘The 
Role of Fire in the California Pine Forests’’ to 
bring together, for thaf region at least, the 
actual facts in the case. Although the facts pre- 
sented do not apply specifically to other forest 
regions, their general application in many cases 
is so obvious that they furnish food for thought 
for timber land owners and others, general- 
ly. * & * 

The authors in summing up the results of in- 
vestigations made and facts presented say: 


Throughout every section of the detailed exami- 
nation of the role of fire in the forests of the Cali- 
fornia pine region there have appeared two prin- 
cipal phases which may fairly be regarded as major 
conclusions of the entire investigation. 

Fire in the virgin forests, in restocking brush 
fields, and on cut-over lands is important not only 
in the loss of timber resources it causes, but also 
because each fire paves the way for greater and 
more serious losses from subsequent fires. This 
process of acceleration has characterized the ac- 
tion of fires through past centuries and is of out- 
standing importance in the fire problem of today. 
As a result of this process, each fire, by allowing 
the invasion of inflammable brush species, and 
adding fuel in other forms, makes future protec- 
tion more costly, more difficult, and more uncer- 
tain. 

Fires in the virgin forests of the California pine 
region rarely are catastrophes, for they do not wipe 
out at one stroke the entire stand over a large area. 
Indeed, they are generally distinguished by the 
fact that much of the damage is relatively incon- 
spicuous and not immediately evident. But a 
study of the fires of the past and those of the 
present shows unmistakably that attrition is the 
inevitable concomitant of repeated fires. This 
wearing down of the forest is remarkably exhib- 
ited in all its varied stages in the California pine 
region today, from the well-stocked areas of ma- 
ture timber to the nontimber-producing chaparral. 
The fire-scarred virgin forest; the broken, patchy 
timber stand of no present merchantability; the 
brush fields with scattered, isolated trees, and 
small groups of trees; the continuous brush fields 
occupying potential timber land and _ restocking 
only slowly: and finally, pure brush or chaparral, 
the end product, are but the different chapters of 
the story of attrition. 


Quality and Quantity Reduced by Fires 

The rapidity with which the processes of ac- 
eceleration and attrition operate to reduce the vir- 
gin forest to a nontimber-producing chaparral area 
varies widely, depending on a large range of fac- 
tors, the most important of which is site quality. 
Even the lightest spring surface fires, such as have 
been used in an attempt to reduce fire hazard, ex- 
hibit the same destructive tendency toward qual- 
ity and quantity reduction as do the more devas- 
tating summer fires. In the virgin forest the ini- 
tial steps of attrition and acceleration are slow; 
but in brush fields and cut-over lands of the pres- 
ent day we find these processes in their most de- 
structive and consequential phases, since here even 
a single fire ordinarily accomplishes the annihila- 
tion of the new forest. 

Through site deterioration effected by centuries 
of acceleration of fire damage and attrition from 
fire injury, the forest of today has assumed a defi- 
nite character very different from wkat it is pop- 
ularly supposed to be. The general public view- 
point that the national forests of California are 
large unbroken reservoirs of timber is thus not al- 
together in accordance with the facts. Large areas 
of these national forests must be considered rather 
as a future source of timber, depending largely on 
eare and cultivation, than as a source of material 
available immediately for exploitation. 


Fire Loss Exceeds Protection Cost 
Some beneficial uses of fire appear. Instances 
have been mentioned in which fire has beneficially 


thinned out young growth or assisted reproduction 
in other ways, purely by chance or accident. But 








much more evident from the data here presented 
has been the conclusion that in the main the dam- 
age from even the lightest fire has definitely con- 
tributed to destroying the value of timber and tim- 
ber land. ‘This cost, when truly estimated, has 
been shown to be greater than the cost of fire ex- 
clusion. 

That maximum protection or fire exclusion in- 
evitably increases hazard by the encouragement of 
undergrowth is, of course, true, but such added 
hazard in no way vitiates the reasons for protec- 
tion. It is an additional danger, but one that can 
willingly be accepted. 

Uses of fire which are contrary to the interests 
of the forest such as the firing of the forests or 
reproducing areas for grazing purposes, are incom- 
patible with timber growing. With rising timber 
values, grazing will doubtless take its place as sub- 
sidiary to silviculture. In the pine region trees 
are a far more profitable crop than forage. Nor 
is it by any means proved that fire is the friend of 
the grazier that he has been wont to consider it, 
whatever the nature of the land on which it is 
employed. 


True Role of Fire Is That of Destroyer 


The old misconceptions regarding the role of fire 
in the California pine region can profitably be cast 
out and destroyed alike by the timber owner, the 
possessor of potential forest land, the lumberman 
and the forester. It is to the interest of all who 
have to do with these forest areas to recognize that 
the true role of fire is that of destroyer and that 
any policy of protection must first insure the high- 
est practicable degree of protection, amounting to 
fire exclusion in brush and cut-over tracts. It is 
to their interest further to grasp the economic 
truth back of such a policy; namely, that protec- 
tion is not merely a temporary measure to get a 
maximum first crop of timber, but that it is far 
more in the nature of a permanent investment in 
building up a highly productive permanent forest. 


Much of the progress of forest management and 
of fire protection itself thus depends on a thorough 
knowledge of fire damage. The more intensively 
fire damage is studied, the more evident it becomes 
that a complete appreciation of its importance is 
fundamental to a sound and workable philosophy 
of fire protection. Conversely, failure to appre- 
ciate in full the role of fire in our forests may 
easily lead to an inadequate scale of protection 
which, in its broadest aspect, serves merely to 
maintain the present unsatisfactory condition of 
our forest property, a condition in itself the out- 
come of centuries of repeated fires. 


The present values of second growth timber and 
the trend of prices upward, as well as the obvious 
future needs of the country, now compel consid- 
eration of aflequate protection, as a precautionary 
measure for the private owner, and as a public 
necessity. 


Takes Over Old Established Plant 


Brappock, Pa., March 16.—One of the larg- 
est business deals in this district for many 
years was consummated when the McCrady Bros. 
Co. purchased the plant and real estate holdings 
of the Braddock Lumber Co., located on Corey 
Avenue, Braddock. 

The property includes one of the best equipped 
lumber mills in the county with siding on the 
Pennsylvania Railroad and every facility for 
speedy and convenient handling of lumber prod- 
ucts on a large scale. The purchase price, 
which ineluded in addition to the plant and 
mill, many hundred thousand feet of rough lum- 
ber and finished wood products, was close to 
$200,000. The real estate comprises more than 
an acre in the most centrally located part of 
the tri-boro. 


The property was purchased by McCrady 
Bros. Co. for the purpose of augmenting its 
lumber business which has been increasing rap- 
idly. With the addition of this big local mill 
to that of its Homestead plant the concern’s 
lumber facilities will be second to none in the 
county. 


With the acquisition of the Braddock Lum- 
ber Co., the valuation of the McCrady Brothers 
Co.’s plants, stock and equipment will aggre- 
gate almost $2,000,000. Its business consists 
of building supplies of every description and 
construction work in all its phases. 

The Braddock Lumber Co. has been operating 
here for thirty-eight years and for the last 
eight has been located at the modern Corey 
Avenue plant. The company was owned by 
William McCollum, the veteran lumberman of 
this district, who will retire from active business 
for a few months. 
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Incorporations 
CALIFORNIA. Los Angeles—Pease, incorporated; 


capital, $50,000; lumber. 
DELAWARE. Wilmington—Pine 
incorporated; capital, $500,000. 


River Lumber Co., 


ILLINOIS. Chicago—Harry W. Davis, incorporated; 
capital, $50,000; 60 N. La Salle St.; manufactures 
boxes. 


Greenup—Greenup Lumber Co., incorporated; capital, 
$10,000. 

INDIANA. Ligonier—Blitz Wood Products Co., in- 
corporated; capital, $100,000. 

Paoli—Columbus Wood Turning Co. increasing capital 
from $15,000 to $25,000, the increase being in common 
stock. 

MICHIGAN. Detroit—Monier Lumber Co., incor- 
porated; capital, $100,000; Chas. W. Talbot, of Talbot 
Lumber & Coal Co., one of the incorporators. Retail; 
address, 5855 Trumbull Ave. 

MISSOURI. St. Louis—Carr-Trombley Mfg. Co. in- 
creasing capital te $500,000. 

St. Louis—Krug Lumber Co. increasing capital from 
$10,000 to $35,000. 

NEW YORK. Buffalo—Lexington Lumber Co., incor- 
porated; capital, $100,000; to operate timber and lum- 
ber yards. 

New York, Manhattan—Finkelstein Lumber Co., in- 
corporated; capital, $20,000. 

New York, Manhattan—Mutual Packing Box Cor- 
poration, incorporated; 100 shares, no par value, 

NORTH CAROLINA. Siler City—Chatham Sash & 
Door Co., incorporated; capital, $100,000. 

Winston-Salem—F»rsyth Folding Box Co., incorpo- 
rated; capital, $25,000. 

OHIO. Attica—Attica Lumber Co., incorporated; cap- 
ital, $35,000; to do general retail business. 

Steubenville—Steuben Lumber Co., incorporated; cap- 
ital, $25,000. 

OKLAHOMA. Altus—Geo. C. Wright Lumber Co. in- 
creasing capital stock to $50,000; retail. 

Tipton—H. W. Mitchell Lumber Co., 
capital, $25,000. 

OREGON. Bandon—Pear 
porated; capital, $5,000. 

Florence—Crown ‘Timber Co., 
$20,000. 

Portland—Western States Lumber Co., 
capital, $150,000. 

PENNSYLVANIA. Du _ Bois—Seth W. Bloom suc- 
ceeded by Seth W. Bloom Lumber Co., incorporated. 
Elton—Elton Lumber & Supply Co., incorporated. 
TENNESSEE. Memphis—Hisey Lumber & ‘Timber 

Co., incorporated; capital, $35,000. 

TEXAS. Laredo—City Lumber Co. increasing capital 
from $125,000 to $140,000. 

McKinney—Wilcox Lumber Co. 
from $70,000 to $175,000. 

VIRGINIA. Norfolk—Durey Land & Timber Co., in- 
corporated. 


incorporated; 


Creek Boom Co., incor- 


incorporated; capital, 


incorporated; 





increasing capital 


WASHINGTON. Colville—Olson Lumber Co., incor- 
porated; capital, $5,000. 

Edmonds—Kelly Bros. Logging Co., incorporated; 
capital, $10,000. 

Everett—Everett Log Dump, incorporated; capital, 
$40,000. 

Tacoma—Rucell-Hayden Co., incorporated; capital, 


$10,000; sawmill. 
WISCONSIN. Denmark—Community Lumber Co., in- 
corporated; capital, $75,000. 


New Ventures 


ALABAMA. Opelika—J. W. Peavie Lumber Co. re- 
cently began; sawmill. 
ARKANSAS. Ada—R. Hayden & Sons recently be- 


gan; sawmill. 

arkadelphia—J. F. Gresley recently began; planing 
mill, 

Garner—C, A, 
April 1. 

Osceola—O, Barton will open lumber yard under name 
of Osceola Lumber Co. 

CALIFORNIA. La Crescenta—Wm. J. 3ettingen 
Lumber Co., of Pasadena, has opened a yard at Penn- 
sylvania and Mayfield as Valley Lumber Co. 
los Angeles—Ira V, Moore has opened as the Vernon 
Floor Co. at 1131 E. 59th St. 

Merced—Lingo & Olsen have installed a planing mill 
at 442 15th St. 

FLORIDA. Fort Myers—A. H. Draughon, Jr., has 
resigned as secretary of the Seminole Lumber & Mfg. 
Co. and announces plans for formation of a $100,000 
corporation which will operate a new lumber and mill- 
work plant. Construction will be begun soon and the 
company expects to be ready for business in about 
sixty days. 

IDAHO. Orofino—L. I. Thomas and W. J. Harlow 
phy poneaged in business as Clearwater Lumber & Sup- 

0. 

ILLINOIS. Chicago—Northwest Side Lumber Co, will 
enlarge plant to include department for building port- 
able houses. 

Decatur—Standard Roofing & Material Co. recently 
began. 

KENTUCKY. Burnside—Bassett 
open in about six weeks. 


Kelley Lumber Co. will open about 


Lumber Co. will 


renunfordville—Charles Richardson recently began; 
il, 
MICHIGAN. Escanaba—C. W. Hansley recently be- 


gan; wholesale and commission. 
MISSISSIPPI. Centerville—Reed Lumber Co. recently 
gan; sawmill. 
.. State Line—Chickasawhay Lumber Co. recently be- 
gan; manufacturer, 
MISSOURI. Elisinore—J. R. Carnahan recently be- 
gan; manufactures lumber and ties, 
Salem—S. LL. Culler recently began; planing mill. 





Franklin—W. W. 


NEBRASKA. tay recently began; 
retail. 
NEW YORK. New York—Atlintie & Pacific Lumber 
Co. recently began; wholesale. 
OREGON. Eugene—Audry H. Crahane has engaged 
in business here as the Kitson Creek Lumber Co. 
Portland—Roy Griffith and A. B. Christopher have 
engaged in business as Sunset Hardwood Floor Co. 
TENNESSER. Livingston—R. A. Nunaly recently be- 
gan lumber business. 
Memphis—Fant & 
retail. 
Memphis—Lane-Jacobson Lumber Co. 
hardwood lumber wholesaler. 
Memphis—Smith Cleve-Wholesale Pine recently began 
wholesale and commission business. 
VIRGINIA. Louisa—Henson-Flannagan 
recently began; wholesale hardwood. 


Anderson Co. recently began; 


recently began; 





Lumber Co. 


WASHINGTON. Columbia Falls—Columbia Falls 
Lumber & Mfg. Co. recently began. 
Seattle—Madison Park Lumber & Fuel Yard is the 





name under which L. S. Barker has engaged in business, 


WISCONSIN. Eau Claire-—Connacher Lumber Co. will 
open. 
Business Changes 
ARKANSAS. Piggott—Leslie Lumber & Supply Co. 


sold to E. G. Johnson. 

Wilmar—Gates Lumber Co. sold planing mill and saw- 
mill to C, G. Bates, of Dermott. 

CALIFORNIA. <Azuza—C. FE. Williams Lumber Co. 
purchased plant and land of C, & M. Sash & Door 
Factory. 

Oakland—National Mill & Lumber Co. sold to Tilden 
Lumber & Mill Co. 


Tuolumne—West Side Lumber Co. succeeded by Stand- 
ard Lumber Co. 
ILLINOIS. serwick—Clark HI. Warfield, of Mon- 


mouth, has purchased the Robinson & Young Lumber 
Yard which will be operated as Clark H. Warfield Lum- 
ber Co.; additional sheds will be built. 
Chicago—Continental Lumber Co. changing name to 
Staats & Staats; commission; 5510 Cornell Ave. 
Congerville—E. J. Bradle sold business to Carlock 
Lumber Co. 


Downers Grove—Lord Lumber Co. purchased Bush- 
man Bros. warehouse. 
Mound City--Howard Shipyard & Dock Co. sold to 


Ayer & Lord Marine Ways. 

Petersburg—Bigg & Son succeeded by Claude Biggs. 

INDIANA. Plainfield—HWubbard-Scearce Lumber Co. 
local yard sold to Otis Kirtley. 

IOWA. Dike—Cedar Lumber Co. succeeded by Town- 
send & Merrill Co. 

Eldon—Pyramid Lumber Co. 
Lumber Co. 

Ida Grove—Farmers Lumber & Coal Co. have pur- 
chased Green Bay Lumber Co. local stock and business. 

Kiron—Green Bay Lumber Co. sold to Farmers’ Lum- 
ber & Coal Co. 

Luana—Roy Schultz has sold his 
Lumber Co. to J. A. Wirsching. 

Maxwell—C. A. Neel has sold his lumber yard and 
sheds to Central Lumber & Coal Co., of Dubuque, 
owner of Maxwell Lumber & Coal Co. 

KANSAS. McCracken—-Elmore Lumber Co. 
by McCracken Lumber Co. 


sold to R. G. Greelis 


interest in Luana 


succeeded 


MINNESOTA. Minneapolis—Central Wood ‘Turning 
Co. changing name to Kullberg Mfg. Co. 

Stewartville—Hayes-Lucas Lumber Co. sold to 
Majerus Bros. 

MISSISSIPPI. Gulfport—Price Lumber Co. sold to 


of New Orleans, vice-president of Sal- 


R. S. Mestayer, 
Geo. C. Stephenson will re- 


men Brick & Lumber Co. 
main as manager. 

NEBRASKA. Norfolk 
Omaha succeeded by Chicago 
incorporated; capital, $100,000. 

NEW YORK. Albany—-Intire stock of Dexter Hunter 
estate purchased by Bayer & McConihe Co., of Troy, 
N. Y., and will be moved there, 

Catskill—Greene County Lumber Co. 
& Grey Lumber Corporation. 

NORTH CAROLINA. Hamlet—Adams & Graham suc- 
ceeded by Adams & Graham Co., incorporated; capital, 
$132,000. 

OHIO. Anna—Robert Hixon Lumber Co. succeeded by 
Wm. Klipstine Lumber Co. 

Canton—Forest Products Co. 
Co. (Ine.). 

Columbiana—Franklin 


Lumber Co. of 
of Norfolk, 


Chicago 
Lumber Co. 


sold to Welsh 


succeeded by Heibner 


Furniture Co. moving plant 


from New Waterford, 0O., to this place. 
Dalton—Dalton Lumber & Supply Co. succeeded by 
Heibner Co. (Inc.). 


Georgetown—Lewis Michler has sold his lumber busi- 
ness to Ernest Bradshaw and Oscar Arnold. 

OREGON. Glendale—Glendale Lumber Co. 
mill to Roseburg. 

Portland—Cone 
wood Lumber Co. 

PENNSYLVANIA. Philadelphia—Geo. E. Lippincott 
moving business to Sydenham Bldg., 1512 Walnut St. 

SOUTH DAKOTA. Kimball—Jas. McClenehan sold 
lumber yard to Robert Burns Lumber Co. 

TENNESSEE. Livingston—S. B. Forward succeeded 
by W. F. Estes. 

Livingston—A. G. 
Keisling. 

TEXAS. Calvert—Farmers’ & Mechanics’ 
Co. succeeded by Thos. W. Blake Lumber Co. 

Encinal—Encinal Mercantile Co. succeeded by James 
Mercantile Co. 

Ralls—Debolt Bros. succeeded by Debolt Lumber Co., 
incorporated; capital, $25,000. 

Wellington—Lewis Bros. succeeded by Lewis Lum- 


moving 


Yost Lumber Co. succeeded by Ken- 


Keisling & Son succeeded by A. G. 
Lumber 


ber Co. 
UTAH. Salt Lake City—Bonneville Lumber Co., line 
yard company with headquarters in Salt Lake City, 











WHOLESALE 
DEPARTMENT 


Direct from the mill shipments is 
the idea that is behind our new 
wholesale department. When you 


need stock in a hurry, we can meet 
your requirements right out of our 
big concentration yard in St. Louis. 
But when you are ordering a little 
in advance of your needs, we invite 
you to try our new “from mill to 
dealer” department. 


Longleaf Yellow Pine 
Louisiana Red Cypress 
Sitka Spruce, Douglas Fir 
Washington Red Gedar 
Tennessee Red Cedar 
California White and 
Sugar Pine, Redwood, 
White Oak, Maple, Beech 
and Birch Flooring. 





Mixed cars a specialty— 
stock dressed as desired. 
Special sizes cut to order. 


‘LUMBER.CO. 
St.Louis, Mo. 








We can Daily 
Surface Capacity 
or Resaw. 100,000’ 


BRAND 


Poplar, Gum 


White Ash and Cypress 
and other 
SOUTHERN HARDWOODS 


Steam Treated 


KORN-CURED GUM 


a Specialty. 


The KORN Co. 


Sumter, S. C. 
Band Mills: Sumter, S.C. and Augusta, Ga. 

















Lumber and Douglas Fir, 
HUTCHINS Stcrece Co. | Panel pn 
Saw Mill, Band Resaw and Planing Mill PB tao? i 
CHICAGO OFFICE: YARDS and MILL: | Railroad and 
402 —a = & — ao. Car Material. 
he ue nd, Ill. 
Phone, Harrison 2517 Phone, Bluelsland 800 | ORDERS SOLICITED 











WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS t0-) capacity 3500Axes& Tools 
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Tell them WHY! 


Tell your customers why 
ordinary French Doors prove 
unsatisfactory. Then show 
them how NICOLAI— with 
distinctive improvements in 
manufacturing—has suc- 
ceeded in adding to beauty, 
a much greater strength 
in construction and — 
uniformly perfect alignment. 
NICOLAI French Doors 
are worthy of your highest 
praise! Insist on having 
them from your jobber. 
Recommend them unreser- 
vedly to your customers. 


NICOLAI 


Door Mfg. Company 
PORTLAND. OREGON 


Cable address: (Acme or Bentley Code) 
“NICOLAI” Portland, Oregon 


Eastern Address 
28 E. Jackson Bhd. 


CHICAGO, ILLINOIS 














ae absorbed the Delta Lumber & Hardware Co., of 
delta. 

VIRGINIA. South 
ceeded Tune & Carr. 

WASHINGTON. Aberdeen—lIrving & Daugherty, of 
Everett, have purchased the plant of the Standard 
Cooperage Co, 

Ellensburg—-Millwork Supply Co. succeeded by Tum-a- 
Lum Lumber Co. 

Port Townsend—Star Logging Co. sold to W. S. Green 
and Carl Edlund. 

BRITISH NORTH AMERICA 


ONTARIO. Bancroft—Bancroft Lumber & Mfg. Co. 
holdings taken over by Hubbel Bros. who have also 
acquired holdings of Petersboro Lumber Co. in Cardiff 
township. 

New Toronto—Elliott Lumber Co. (Ltd.) sold retail 
business to W. M. Patterson, formerly secretary-treas- 
urer of the company, 


New Mills and Equipment 


ARKANSAS. Searey—C. A. Kelley Lumber Mill at 
Garner almost completed; replaces one which was burned 
a year ago. 

CALIFORNIA. Los Angeles—O. M. Warner is pre- 
paring to build an addition to his planing mill at 1437 
ce. Vernon Ave, 

LOUISIANA. Ferriday—Fisher-Hurd Lumber Co., of 
Memphis, Tenn., has begun the construction of a band 
sawmill; capacity, 80,000 ft. per 10-hour day. 

OREGON. Elgin Lumber Co. will 
planing mill. 

Eugene—Clarence A, Butler and L. E. Fry will erect 
a planing mill. 

Newberg—F. D. Sharpe and W. H. Yeager, operating 
as the Newberg Box Co., will rebuild the plant which 
was recently burned. 

Newberg—Chas. K. Spaulding and 
establishment of paper mill. 

TENNESSEE. Johnson City—Jordan Mfg. Co. will 
erect plant of three buildings. 

Memphis—Memphis Furniture Mfg. Co. will erect 
$130,000 factory building and install about $80,000 
worth of equipment; F. B. Whitaker, 715 S. Camilla 
St., secretary. 

TEXAS. Abilene—H. H. 
building new warehouse. 

WASHINGTON. Wenatchee—Landreth Bros.  re- 
modeling and extending box plant and planing mill. 


Boston—Rex Lumber Co. suc- 


Pondosa erect 


associates plan 


Hardin Sash & Door Co. 


———_ 


New Sheds and Yard Improvements 


CALIFORNIA. Blairsden—Penman Peak Lumber Co, 
building new mill two miles west of here. 

Roseville—Matheny ‘Lumber Co. leased tract for lum. 
ber yard with capacity of 500,000 feet of lumber. 

KENTUCKY. Louisville—City Mill & Lumber Co, js 
erecting new office and laying out yards at Floyd ang 
Eastern Parkway. 

NEBRASKA. Hardy—W. E. Gillilan has sold his lots 
to the Cornbelt Lumber Co. which will build a lumber 
shed and yard with office on Main St. Shed will be 
double decked and 84x112 ft.; cost, $5,000. 

OKLAHOMA. Frederick—Rounds & Porter Lumber 
Co., of Wichita, Kan., has purchased site and will in- 
stall lumber yard and sheds. 

TEXAS. Greenville—Clem Lumber Co. will erect new 
buildings costing about $12,000; includes attractive 
office building. 

WASHINGTON. 
erect addition. 


Laurel—Curtis 


Casualties 


Hiawasse—Hiawasse Lumber Co., loss 


Lumber Co. will 


ARKANSAS. 
by fire, $4,000. 

Plainview—Plainview 
$10,000. 

CALIFORNIA. Antioch—Antioch Lumber Co.’s build- 
ing destroyed by fire. 


Lumber Co., loss. by _ fire, 


San Francisco—Carl Cooperage Co., loss by fire, 
$5,000. 
ILLINOIS. Chicago—Illinois Cooperage Co., loss by 


fire, $50,000. 

MISSOURI. Kansas Citvy—Building owned by Schutte 
Lumber Co, destroyed by fire. 

TEXAS. San Antonio—Ed. Steves & Son Lumber Co., 
loss by fire, $3,000. 

Uvalde—Alamo Lumber Co., loss by fire, $10,000; of- 
fice and building destroyed. 

VIRGINIA. Dendron—Surry Lumber Co., loss by fire, 
$150,000; two units destroyed. 

WASHINGTON. Bordeaux—Mason 
Co., loss by fire, $50,000. 

WISCONSIN. Milwaukee—Coerper Bros. Lumber Co., 
loss by fire, $5, 





County Logging 


Books for Lumbermen 


‘The Child: His Nature and His Needs” 


Probably all persons interested in pro- 
moting the public welfare will agree that the 
most pressing problem is that of promoting 
the health and advancing the intelligence of 
the young. Most persons are conscious of the 
fact that great advances have been made in 
methods of teaching the child in the public 
and other schools, and they are aware that edu- 
cation now comprehends much more than mere 
study of textbooks; including all matters af- 
fecting the physical and mental health, as 
well as the moral well-being of the child. Not- 
withstanding the interest of the average 
publie-spirited citizen in child welfare, he is 
apt to feel that his own business or profes- 
sion makes such demands upon his time and 
attention that he can scarcely keep informed 
regarding the developments in education, not 
to say equip himself for participating in the 
work that is commonly classified as public 
welfare. 

It must have been a realization of this sit- 
uation that led to the establishing of the 
Children’s Foundation, an institution that 


came into existence something more than 
three years ago. The purpose of the Chil- 
dren’s Foundation, as explained by the 


founder, Lewis E. Meyers, is to study the 
child and promote the dissemination of 
knowledge promotive of the well-being of 
children. The Foundation was organized at 
Valparaiso, Ind., in 1921, when a charter was 
granted to it by the State of Indiana as a 
corporation not for profit, and a gift was 
made available to its trustees for effecting its 
organization and developing its program of 
work, 

In furtherance of its efforts in behalf of the 
welfare of the child the Foundation has pub- 
lished a book, the title of which appears at 
the head of this article. This book comprises 
contributions by specialists in all phases of 
child education, and the articles have been 
edited and arranged by M. V. O’Shea, pro- 
fessor of education, at the University of Wis- 
consin, Madison, Wis. 

The book is a volume 
pages, comprising 21 
phases of education. 


of more than 500 
articles on various 
Briefly, it is hardly an 


exaggeration to say that the work is an 
encyclopedic survey of the subject of child 
education, and the information presented has 
been put in a form to be made available to 
parents, teachers and others who are inter- 
ested in the education of the young. The 
three general divisions of the work are: ‘‘ The 
Present Status of Our Knowledge of Child 
Nature,’’ ‘‘The Present Status of Our Know)- 
edge of Child Well-Being’’ and ‘‘The Present 
Status of Our Knowledge of Education.’’ As 
the purpose of the Foundation is to make 
all of this information available to the 
greatest possible number of persons, the book 
is supplied at a nominal charge of only $1, 
postpaid. The AMERICAN |LUMBERMAN is pub- 
lishing this notice in order that the book may 
be brought to the attention of its numerous 
readers known to be interested in community 
welfare, especially as related to children, and 
it is to be hoped that those to whose attention 
this notice may come, will exert their in- 
fluence to spread the knowledge regarding the 
Foundation, its work and this book. Orders 
for ‘‘The Child: His Nature and His Needs,’’ 
should be addressed to the Children’s Foun- 
dation, Valparaiso, Ind., and a remittance of 
$1 should be sent for each copy ordered. 


Handy Book on Wood Finishing 

‘*Wood Finishing’’ is the title of a work of 
about 170 pages by Harry R. Jeffrey of the 
Kansas State Teachers College, designed to 
supply exactly the information required by tlie 
amateur or by the manual training student. A 
preliminary chapter in the book is devoted to 
the preparation of the wood for finishing, and 
this is succeeded by chapters on staining, the 
uses of fillers, varnishing and polishing, wax, 
oil and French polishing, enameling, stenciling, 
refinishing old furniture, and a very interesting 
chapter in which the various woods and their 
treatment are taken up separately. A later chap- 
ter is devoted to the finishing of floors and 4 
final chapter treats of turned work. Lumber- 
men and others who ever have any occasion to 
use paint or other coating, or to finish any kind 
of wood, will find this book an extremely handy 
volume to have about their offices. The book 
is supplied by the AMERICAN LUMBERMAN at 
the publishers’ price, $1.50 a copy postpaid. 


Marc 
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Wis., 
father of Dan and William Kelley who are af- 
filiated with the Kelley-O’Melia Lumber Co., of 
Milwaukee, died at his home at Woodman, Feb. 


JOHN KELLEY, SR., of Woodman, 


92, at the age of 63. Mr. Kelley’s health had 
failed rapidly due to a paralytic stroke which 
occurred shortly after Christmas. This was fol- 
lowed by another stroke which culminated in his 
death. Mr. Kelley was born in County Galway, 
freland, Jan. 16, 1862, and when twenty years 
old immigrated to Woodman, Wis., where he 
spent the remaining years of his life. Years ago 
he opened a retail lumber yard at Woodman, 
which he operated until 1917 after which time 
he was engaged in a hardware and implement 
pusiness which flourished under his shrewd man- 
agement. He was a leading citizen of Wood- 
man; being the president of the Woodman State 
Bank and was a member of the school board 
continuously for a period of forty-two years. 
He was a strong advocate of improved high- 
ways, became a member of the county highways 
and bridge committee and served in that ca- 
pacity until the day of his death. As a firm 
believer in and supporter of good schools, he did 
much to sponsor local educational matters. Mr. 
Kelley is survived by a widow, three sons, John, 
William and Dan, and two daughters, Mary and 
Anna. He also leaves three sisters and one 
brother living in Ireland, a brother, Michael, of 
Woodman, and a sister, Mrs. Tim Glynn, of 
Prairie du Chien. Funeral services were held on 
Wednesday, February 25, in the Catholic Church 
at Boscobel with burial in Boscobel cemetery. 


ADOLPH B. REITZ, 56 years old, for years 
one of the leading lumber manufacturers of 
Evansville, Ind., died on Friday, March 13, at 
St. Mary’s hospital in that city after a short 
illness. At the time of his death, Mr. Reitz was 
associated with his brother, Fred W. Reitz, in 
the lumber brokerage business. Until ten years 
ago he had been in the sawmill and lumber busi- 
ness with four brothers under the name of the 
Clemens Reitz Sons’ Co. This was one of the 
early lumber companies in Evansville and did 
an extensive business along the lower Ohio River 
and tributaries. The company for years main- 
tained its own fleet of steamers and barges and 
carried the bulk of its logs to Evansville from 
points along the Green, Barren, Pond and Wa- 
bash rivers. Mr. Reitz is survived by his wife, 
one daughter and two brothers; Fred W. Reitz 


and Gus H. Reitz. Mr. Reitz was a charter 
member of Evansville Council, Knights of 


Columbus and a member of the Trinity Catholic 
Church in Evansville. Funeral services were 
held from that church Monday morning, March 
16, and the services were largely attended. 
Burial was in St. Joseph’s cemetery. Mr. Reitz 
was well and favorably known among the lumber 
manufacturers and retail dealers in southern 
Indiana, southern Illinois and western and north- 
ern Kentucky. He was known and highly re- 
spected for his honesty and square dealing to all. 





_ J. A. LLOYD, who for many years had been 
in the retail: lumber business in the South, died 
very suddenly on March 11 at his home in At- 
lanta, Ga., while raking leaves in his garden. 
Mr. Lloyd was for many years connected with 
the lumber firm of Foster & Smith, and later 
with the S. A. Foster Lumber Co., both of At- 
lanta. He had been in the lumber business for 
himself most of his life in various places in 
Georgia, Alabama and Mississippi, and about 
three years ago was manager of the Keota 
Lumber Co., at Keota, Iowa, when he was at- 
tacked by heart trouble and was compelled to 
give up active business. He returned to Atlanta 
and for the remaining three years of his life 
lived as quietly as possible, enjoying his garden 
and reading a great deal. Mr. Lloyd was a long- 
time subscriber of The AMERICAN LUMRBERMAN 
and formerly a frequent contributor to its col- 
umns of brief articles regarding various retail- 
ing problems. During his last years, his daugh- 
ter says, he particularly enjoyed reading the 
paper and seemed to relive his lumbering days 
while doing so. Two daughters survive him. 
Mrs. Osterhous, of Atlanta, and Mrs. Cook, of 
Portland, Ore. 


JOHN A. SHAW, one of the pioneer lumber- 
men of Oregon, died in an Ashland, Ore., hos- 
pital on March 9 from ailments incident to ad- 
vanced age. He was 75 years old. Mr. Shaw 
had a considerable part in the development of 
the lumber industry in the Portland region. He 
Was born in Lakeside, Canada, going to Oregon 
fifty years ago. He lived for many years at 
Shaw in Marion County. With associates he 
purchased a sawmill at Stayton, Ore., and estab- 
lished a business that flourished for many years. 
Later he went to Mill City and there established 
the first sawmill of the vicinity. That mill was 
later sold to the Curtis Lumber Co. and later to 
the Hammond Lumber Co., which still operates 
It. Mr. Shaw remained as manager for the 
Hammond Co. at Mill City till the big Hammond 
mill at Astoria was constructed when he became 
manager of that plant. He retained that posi- 
tion until about ten years ago when he retired 
from active business, moving to Albany, Ore., 
Where he had lived ever since. He was return- 


ing to that city from Los Angeles, where he had 


spent the winter, when he was suddenly taken 
ill on the train and removed to the hospital. He 
is survived by a widow and two sons: J. R. 
Shaw, of Klamath Falls, one of the owners of 
the Shaw-Bertram Lumber Co., and R. S. Shaw, 
of Clatsop County, Oregon, manager of the 
Carey Timber Co. 





JOHN A. VENESS, president of the Oregon- 
Kalama Lumber Co., and the Winlock & Toledo 
Logging & Railroad Co., died at his residence 
in Portland, Ore., on Saturday night, March 14, 
after a month’s illness. Mr. Veness was 76 years 
old. He was one of the best known lumbermen 
of the Pacific Northwest, going to that region 
about fifty years ago. He was born in New 
Brunswick. Mr. Veness remained active in the 
business until his last illness, maintaining an 
office in Portland. He lived to see the comple- 
tion of his favorite project, the Winlock-Toledo 
railroad, which is now in operation. He built 
a sawmill in Winlock in 1890 operating under 
the firm name of Prescott & Veness and was 
interested in numerous other projects of that 
section during his life in the Northwest. He 
opened his office in Portland in 1916. The Ore- 
gon-Kalama Holding Co. was one of his principal 
interests. Mr. Veness leaves a widow. one son, 
Fred E. Veness, owner of the Fred E. Veness 
Lumber Co., of Winlock, Wash., and one daugh- 
ter, Mrs. Marie V. Newman, of Portland. 


MISS ELIZABETH MORGAN, §$secretary- 
treasurer of the Gentry Lumber Co., Pond 
Creek, Okla., one of the most prominent lumber- 
women in the Southwest, died at her home in 
Pond Creek on Friday, March 6, following an 
attack of pneumonia. Miss Morgan was an ac- 
tive member of the Southwestern Lumbermen’s 
Association and had won the distinction of be- 
ing the first woman to serve on one of its com- 
mittees. She was a member of the resolutions 
committee at the recent convention in Okla- 
homa City. She there also became a member of 
the Woman’s Auxiliary, known as the ‘‘Lumber 
Sals,’’ and was very much interested in the de- 
velopment of that organization. Many lumber- 
men throughout the Southwest knew and re- 
spected Miss Morgan highly and will learn with 
deep regret of her death. She was the daughter 
of J. A. Morgan, who was formerly in the lum- 
ber business, and had been with the Gentry yard 
about ten years. 





Cc. W. H. BLOOD, vice president and treasurer 
of the S, A. Woods Machine Co., of Boston, 
Mass., died at his home in that city on March 
4. Mr. Blood had been connected with the ma- 
chinery company for a great many years but on 
account of poor health had not been active dur- 
ing the last three years. He was 56 years old 
and was born in Kalamazoo, Mich. He was 
graduated from Cornell University as a mechan- 
ical engineer in 1892, and was a member of sev- 
eral engineering associations. He gained con- 
siderable renown as an inventor of woodworking 
and planing mill machinery appliances or im- 
provements, and was very largely instrumental 
in perfecting the Woods machines. 


E. R. NASH, SR., president of Nash-Robin- 
son & Co., retail lumber concern of Waco, 
Texas, and other places in that State, died at 
his home in Waco on Tuesday, March 3, at the 
age of 71. Mr. Nash was born in Ocala, Fia., 
moving to Texas in 1874. He moved to Waco 
about 1890 and then embarked in the lumber busi- 
ness at Marlin and Waco with J. W. Robinson, 
a cousin. Mr. Nash became prominent in busi- 
ness, financial and social circles in Waco and 
was an active church worker, being a member 
of the First Baptist Church and active in the 
installation and growth of Baylor University and 
the Baptist Sanitarium, of Waco. He was a 
director in the First National Bank and a trus- 
tee and treasurer of Baylor University. 








T. B. SPEIRS, retail lumberman of Port Hope, 
Ont., died in the General Hospital, Toronto, fol- 


- lowing an operation. Mr. Speirs, who was 
widely known in the retai_ lumber trade of 
Ontario, was an enthusiastic member of the 


Ontario Retail Lumber Dealers’ Association and 
a valuable member of its 1925 committee on 
membership. Mr. Speirs was of especially 
kindly disposition and will be greatly missed by 
all who were associated with him. The busi- 
ness which he conducted at Port Hope will be 
continued by his widow who has always shared 
with him the interest he took in lumber retailing. 

PARKER ALLEN, for twelve years an active 
and successful lumberman of the Troublesome 
Creek section, Knott County, Kentucky, died 
at his home at Allenvale, in that section, Sun- 
day, March 15, following a lengthy illness of 
typhoid and complications. Mr. Allen was 
widely acquainted in eastern Kentucky and his 
death came as a great shock to his many friends 
and business associates. A widow and five chil- 
dren survive him. 

NELS MICHELSON, pioneer Michigan lum- 
berman in the vicinity of Grayling, died at his 
home, 918 Boston Boulevard, Detroit, Saturday 
morning, March 14, of pneumonia. Born in Den- 





Being Sold From 
Coast to Coast 


McMinnville Oak Flooring is 
satisfying builders and building 
goodwill for dealers from Maine 
to California and from Florida to 
Canada. 


The natural beauty, soft tex- 
ture, open grain and even color of 
this flooring are directly traceable 
to our fine quality mountain Oak 
lumber. 

Put in a stock of McMinnville 


Oak Flooring and watch the 
results in sales and profits. 











Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 












We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
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mark in 1839, where he spent his early life on a 
farm, Mr. Michelson came to America in 1866, 
first going to Wisconsin. A short time later he 
started work in the lumbering camps around 
Manistee, Mich., and eventually formed a part- 
nership with Rasmus Hanson and E. N. Salling 
known as the Salling-Hanson Co. The firm was 
later located at Grayling. He was also inter- 
ested extensively in other Michigan lumber proj- 
ects and firms, including the Michelson-Hanson 
Co., of Lewistown; the N. Michelson Lumber 
Co., of Michelson, Mich., which was named for 
him; the Johannesburg Manufacturing Co., of 
Johannesburg, and the Grayling Lumber Co., of 
Monroe. He leaves a daughter and three sons. 





A. H. LEFLER, connected with the Rio 
Grande Lumber Co. of Salt Lake City, Utah, 
for some time, died at his home in that city on 
Wednesday, March 11. He moved to Salt Lake 
City from Colorado 22 years ago. Mr. Lefler 
was 79 years of age and had been ill but a few 
days. 





JAMES POWERS, former manager of the 
match factory and Chico operations of the Dia- 
mond Match Co. at Chico, Calif., died in Ogdens- 
burg, N. Y., on Tuesday afternoon, March 10, 
following an attack of pneumonia. Mr. Powers, 
who was Chico manager from 1918 to 1921, had 
been in ill health since leaving that city. He 
went first to Los Angeles in an effort to regain 
his health. 


W. B. GRISWOLD, founder of the Griswold 
Lumber Co., of Chico, Calif., died in Oakland, 
Calif., Saturday, March 7. He was a native of 
Missouri and was 90 years old. He crossed the 
plains to California in 1852 and had resided in 
Chico for, thirty years before going to Oakland 
a few years ago. 


Co SAN FRANCISCO C4 


-COOS BAY LUMBER CO. - 
Douglas Fir and 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. | 








Los Angeles Office: 806 Central Bldg. 














ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St, SAN FRANCISCO, CAL. 














California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


—-INC.— 








16 California Street, SAN FRANCISCO 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 








Bank Building 








255-257 First National S AN FR ANCISCO J 








ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bldg,, San Francisco, Calif. 
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COLUMBUS, OHIO 


March 16.—There is a slight weakness in hard- 
wood demand. There is no oversupply of dry stocks, 
as the weather has not been the most favorable for 
drying. 3uying on the part of factories is the 
best feature, with box, furniture and musical in- 
strument concerns in the lead. Ketailers are 
pretty well stocked up. Railroad inquiries con- 
tinue good. Prices with the larger companies have 
not been affected. IF. B. Pryor, sales manager 
W. M. Ritter Lumber Co., reports a slight Jull. 
The W. M. Ritter Co. is keeping production at a 
high point. The American Column & Lumber Co. 
is having a fair demand. 

Southern pine trade continues dull and irregu- 
lar. Retail buying is held up owing to the fact 
that sold stocks have not been delivered. Prices 
are weakening. Transit cars are numerous. 

R. M. Lucas, secretary Columbus Lumbermen’s 
Club, reports that trade among retailers is some- 
what slow and irregular. 

At a recent meeting of the Bucyrus Lumber Co., 
Bucyrus, Ohio, a reorganization was effected which 
will mean the restoration of the old Rohr Plant 
for the manufacture of interior finish. Robert S. 
Carroll, formerly vice president, has been elected 
president, and Frank 'l’. Johnson, formerly presi- 
dent, was made second vice president; Auburn S. 
Cunningham, formerly with the Hadfield-Penfield 
Steel Co., was made general manager. 

The Columbus Hardwood Manufacturing Co. will 
be ready to start its new plant about April 1. 
Walnut, oak, maple and other hardwoods will be 
sawn but not finished. J. W. L. Frye, of Dayton, is 
president; H. F. Krebs, Dayton, is secretary, and 
C. FE. Bitzer, of Brooklyn, is treasurer. 


MARINETTE, WIS. 


March 16.—Another cold snap, accompanied by 
snow, the last of this week, will aid the loggers in 
completing the season under better conditions. 

The Brown Lumber Co.’s sawmill in Manistique, 
Mich., is being placed in readiness for operation 
about April 1. 

Reports from Shawano are to the effect that ar- 
rangements have been completed for the opera- 
tion of the Shawano Lumber Co.’s sawmill through- 
out the year. ‘Two shifts will be operated until 
August, and one shift the remainder of the year. 
The company has extensive timber holdings in 
Forest County, and will extend its logging railroad 
at Keith Siding to this tract. 


RHINELANDER, WIS. 


March 16.—Logging is being wound up around 
here. All the smaller camps have discharged their 
skidders, after cleaning up what they had cut. 

The Brown Land & Lumber Co. has taken off 
its night crew at the Saxon mill. The firm reports 
being far ahead in sales over the similar date last 
year. 

The Rhinelander wholesalers all report trade 
as very dull. No. 3 birch is still called for from 
all sides, being apparently wanted for crating, as 
the inquiry is for resawed stocks. Prices however 
are not as strong as they were, but as dry stock is 
not very plentiful there has been no decline in 
values. Inquiry among the wholesalers shows that 
everyone has a few cars of 4/4 No. 2 birch to 
spare, and apparently no takers for it. 

The Robbins Flooring Co., of this city, landed a 
contract for two million feet of maple flooring to 
be got out in the near future. This is 17/16-inch 
and will call for a lot of 5/4 maple, in Nos. 1, 2 
and 3A. 

H. M. Kramer is calling on the customers of 
Mason-Donaldson Lumber Co. in southern Wiscon- 
sin and northern Illinois. 


LOUISVILLE, KY. 


March 17.—Hardwood demand has been quite 
good, orders as well as inquiries coming in nicely, 
while veneers are active and plywoods in better 
demand than for some time. The furniture and 
fixture trade is buying well, and chestnut core 
stocks are in good demand and at stronger prices 
in the sound wormy. Gum has been a trifle weak 
in sap, but red and quartered red have held firmly. 
Oak is in good demand and prices are steady, the 
same thing being true of poplar and walnut. Ash 
is a trifle weaker than it has been, but in fair de- 
mand. Demand from planers continues good, and 
the building trades are beginning to show increased 
activity, especially in the larger or industrial 
points. 

Louisville quotations, inch stocks: Kentucky and 
Indiana quartered white oak, FAS, $145; common, 
$90; quartered red, $120 and $75; plain white, 





$105 and $65; plain red, $95 and $60. Southern 
oak, quartered white, FAS, $130; common, $75; 
quartered red, $100 and $65; plain white, $90 ana 
$62; plain red, $85@87 and $60. Poplar, FAS, 
$105@110; saps and selects, $75@80; common, 
$55. Ash, $95 and $55. Basswood, $90 and $60, 
Chestnut, $105 and $57. Quartered red gum, $85 
and $62; plain red, $82 and $60; plain sap, $56 
and $36; quartered sap, $61 and $51. 

As a result of furniture company demand for 
sound wormy chestnut, prices are up about $5 a 
thousand. Common and better sound wormy are 
$40, and No. 2 common sound wormy, $35. 

The Louisville Hardwood Club at its last meet- 
ing had three visitors: Jason W. James, mahog- 
any importer of New York City; Fred Christman, 
of the Christman Veneer & Lumber Co., St. Louis; 
and Clyde Tustin, of the Tustin Lumber Co., at 


Memphis. 
EVANSVILLE, IND. 


March 16.—Southwestern 
manufacturers and wholesalers say trade has 
lacked “pep,” but business conditions are better 
than they were at the first of the year, and many 
wood consuming factories are operating on very 
good time. There is a fairly good demand now 
for the best grades of hardwoods. Prices are in- 
clined to hold firm, Some of the furniture fae- 
tories here are being operated on good time. Plow 
factories are busy. Musical instrument makers 
are buying liberally of lumber. A good many in- 
quiries are being received from railroads. Tie 
trade is looking up. Box factories continue to 
operate steadily and have been in the market for 
considerable lumber of late. Retail lumber trade 
is improving. With the coming of more settled 
weather, it is expected there will-be a resumption 
of logging in western Kentucky. 

Daniel Wertz, head of the Maley & Wertz Lum- 
ber Co., with his wife is visiting relatives and 
friends in Arizona. 

Fred Meadows, manager Simpson Lumber Co., 
Cynthiana, Ind., is back from Paris, II]., where 
he attended a meeting of the managers of the 
company’s yards. 


GRAND RAPIDS, MICH. 


March 16.—Building took an _ encouraging 
spurt in western Michigan during the week, re- 
sulting in heavy demands on local building lumber 
stocks. Northern lumber prices continue stiff, but 
southern -lumber can be found at softening prices. 
The furniture and auto body factory output con- 
tinues low, and there is little lumber demand from 
these industries. The better grades of furniture 
are in greatest demand this season. 


CINCINNATI, OHIO 


March 16.—The Moul Lumber Co. has taken 
larger quarters in the Schmidt Building to accom- 
modate an increased office force. 

The M. B. Farrin Lumber Co. has under con- 
struction two new storage sheds for kiln dried 
lumber at its Winton Place yards. Both buildings 
are of warehouse construction. 


MEMPHIS, TENN. 


March 16.—Price cutting has featured trading 
in southern hardwoods during the last week, the 
first week that it has been noted to any great 
extent. Sellers of hardwoods have been waiting 
for the automobile group to reénter the market, 
but it has failed to buy in any satisfactory volume, 
and other buyers have taken advantage of the lull. 
The furniture people have been naming their own 
prices, as have the interior trim makers and other 
wood consumers. These groups have been buying 
very sparingly and on a “hand-to-mouth”’ basis, al- 
ways looking for the lowest prices. They would 
be in the market for much larger quantities if the 





Indiana hardwood 


market would only hold steady or show some 
strength. It is evident that the hope of the hard- 
wood market lies with the automobile group. 


Stocks are heavy, for mills have been operating 
full time, due to the fact that they have had a 
good supply of logs. So there is a heavy stock 
of hardwoods on all yards. There is talk among 
the bigger producers of shutting down until the 
market stabilizes. Many producers have been 
foreed to take prices offered in order to keep on 
operating. With the opening up of the build- 
ing trades again, there will be a renewed demand 
from this group and from flooring manufacturers, 
who are good buyers under ordinary conditions. 
The export demand continues fair and, with the 
extension of rates through August, it is thought 
that new life will be given the export business. 
Shipments continue heavy. 

Robert Harverty, manager Harverty Furniture 
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Co. store of this city, has been named chairman 
of the Better Homes Show which is to be held in 
Memphis during National Better Homes week, 
which is to be observed in May. 


DETROIT, MICH. 


March 16.—Buying of hardwoods by the auto- 
motive industry is practically at a standstill. 
Prices on northern hard maple are disclosing weak 
spots. A tendency on the part of several automo- 
pile manufacturers to utilize dimension stocks of 
hardwoods especially prepared for their require- 
ments is reported, but the large car producers are 
showing an inclination to have bodies made in out- 
side plants. 


The wholesale market in softwoods is character- 
ized by a decided weakness, although evidences of 
improvement came with a turn toward favorable 
weather. Transit cars are not as numerous. 

The M. E. Hussey Lumber Co. has completed a 
new office building at its Hart Avenue plant. The 
office building was designed by architects of the 
company and was constructed by its workmen. 

Fred J. Robinson, of the Lowrie Robinson Lum- 
ber Co., has returned from a vacation in Florida. 


George H. Howenstein, former secretary Detroit 
Lumber Dealers’ Association and now associated 
with the Lowrie, Robinson Lumber Co., is receiv- 
ing congratulations upon the arrival of a baby boy, 
George Herbert, jr. Both mother and son are doing 


nicely. 
MILWAUKEE, WIS. 


March 17.—Snow which blanketed the Milwau- 
kee territory late last week reacted unfavorably 
to the lumber trade and sales for the period were 
correspondingly reduced. Business should be ex- 
tremely good within the fortnight. Orders from 
the industrial users continued in small lots, but 
the volume is now characterized as “fair.’’ The 
foundries were in the market last week. Present 
sales were largely restricted to flask lumber, but 
inquiries received were for crating. Wholesalers 
also reported making small lot deliveries to the 
local furniture and sash and door factories. Quo- 
tations on southern hardwoods were 
slightly easier, while western and north- 
ern items were firm. The northern mills 
reported a good demand for birch, maple, 
ash and white cedar. 

Henry M. Thompson, lumberman, who 
has been ill at his home, is reported to be 
recovering. 

The Diamond Lumber Co. sawmills at Green 
Bay, Wis., are still operating both night and day. 
Shipments of logs are still being received. 


JACKSON, MISS. 


March 17.—Local manufacturers of hardwood 
report the market sluggish. There has been no 
change in prices, but demand is slightly off. There 
are no distressed stocks. On account of continued 
wet weather, log supply is short. Hardwood lum- 
bermen believe with the opening up of building 
there will be a decided improvement in demand. 
The furniture factories are buying in good volume, 
and industrial plants are also taking large amounts 
of low grade stuff. 


BUFFALO, N. Y. 


March 16.—A. I. Reckhow, of the A. G. Hauen- 
stein Lumber Co., has been appointed to represent 
the Buffalo Lumber Dealers’ Association at the 
meeting in New York on March 20, which was 
inspired by Secretary Hoover to take up the sim- 
plification of doors, blinds and millwork. A more 
general meeting will be held in Washington at an 
early date, and Mr. Reckhow is expected to attend 
that meeting also. 

The Great Lakes Transit Corporation has an- 
nounced that it will receive shingles in Duluth for 
shipment to the lower lakes on March 19, at last 
Season’s rates, which is 91 cents, against $1.00% 
all-rail. The eastern rate as far as Albany is 2 to 3 
cents more. This will make a saving of 6 to S 
cents on shingles, but no active shipments are 
promised until May. 

The F. W. Putnam Co., East ee . ¥., has 
elected the following directors: W. Putnam, H. 
A. Leedom, Earl Howell, M. i Putnam and Dr. 
Ward B. Manchester. At a meeting of the directors 
the following officers were elected: President, sec- 
retary and general manager, F. W. Putnam; vice 
president, Earl Howell; treasurer, H. A. Leedom. 

tobert F. Kreinheder, president Standard Hard- 
wood Lumber Co., is spending three weeks on a 
business trip to the South and will visit a number 
of mills. 

Charles N. Perrin, who is now in the lumber 
business in Wisconsin, was a visitor one day last 
week at the office of Blakeslee, Perrin & Darling. 
He was on his way South on business. 





| No. 485, INDELIBLE LUMBER CRAYON.) 
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MERRILL, WIS. 


March 17.—The Smith Bros. sawmill at Gleason 
will start operatigns early next month and will 
run days only. The usual run of 750,000 feet will 
be cut. John Larsen and Ament Bros. have finished 
logging in the town of Rock Falls, the former hav- 
ing put in 500,000 feet, and the latter a million 
and a half feet. Krass Bros. put in a million feet 
for the Merrill Woodenware Co. in the town of 
Rock Falls, Lincoln County. 

Arrangements have been completed for the opera- 
tion of the Shawano Lumber Co.’s sawmill through- 
out the year. Two shifts will be operated until 
August, and then one shift. The company has ex- 
tensive timber holdings in Forest County, and will 
extend its logging railroad at Keith siding to pene- 
trate this tract. 


JACKSONVILLE, FLA. 


March 16.—The hardwood market is somewhat 
weaker than it was a week ago. Red gum, how- 
ever, is in great demand, especially by the fur- 
niture manufacturers, with small stocks available. 
Prices show a rising tendency, and some mills are 
quoting $5 on FAS and No. 1 common over prices 
of two weeks ago. The volume of business from 
the furniture and automotive industries is disap- 
pointing. The lower grades of hardwoods, espe- 
cially sap gum and oak, are moving more freely 
to the box and crate plants, but the flooring manu- 
facturers have practically withdrawn from the 
market because of lack of orders for their product. 
The export situation is improving. 


| MANUFACTURER and DEALER 


Lumber Crayon Added to Dixon Line 


The Joseph Dixon Crucible Co., of Jersey City, 
N. J., the well known manufacturer of graphite 
products, consisting of pencils, crayons, rubber 
erasers, crucibles, silicate-graphite paint, graphite 
lubricants, dry graphite, belt dressing etc., has 
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New lumber crayon added to Dizon line of graphite products 


recently placed on the market a new lumber crayon 
known as Dixon’s Indelible No. 485, depicted in 
the accompanying illustration. The Dixon com- 
pany states that “those who have tried it pro- 
nounce it a vital necessity to lumbermen who have 
to keep track of logs in storage.” 


To Exhibit Engineering Appliances 

Lunkenheimer products will be displayed in 
booth 104 at the Informashow to be held in Mil- 
waukee, Wis., May 25-28, in connection with the 
annual convention of the National Association of 
Purchasing Agents. ‘‘Keeping pace with modern 
engineering practice” will be exemplified in the 
Lunkenheimer exhibit, which will consist of valves 
of bronze, iron and steel; pop safety, blow-off and 
non-return valves ; water columns, water gages and 
gage cocks; lubricators; oil pumps, hand and me- 
chanically operated ; oil and grease cups; whistles ; 
cocks etc. Of particular interest will be the new 
designs of Lunkenheimer super-pressure steel gate 
valves, made in all sizes, for 250, 400, 600 and 900 
pounds working steam pressure, 750 degrees Fah- 
renheit temperature, conforming to the proposed 
American steel flange standards developing under 
American Engineering Standards Committee pro- 
cedure, 

The Lunkenheimer Co., which maintains head- 
quarters in Cincinnati, Ohio, and branch offices in 
New York, Chicago, Boston and London, England, 
states that visiting purchasing agents will be cor- 
dially welcomed at booth 104 during the Milwaukee 
Informashow, and are invited to submit their valve 
problems to the men in charge of the exhibit, who 
will render all possible assistance in solving them. 


GENESEE County (New York) farmers are 
now finding a good market for apple wood 
and logs are being shipped to the plant of 
Henry Disston & Sons, Philadelphia, to be 
manufactured into saw handles.. Apple wood 
is said to make the best kind of saw handle, 
not being easily broken when a saw is dropped. 
The farmers are getting $20 a thousand feet 
on the stump, or $45 a thousand delivered to 
the car. The logs are cut into 5-foot lengths 
for shipment. Each year the Disston company 
buys 700 carloads of this wood. 


Co PACIFIC COAST Co 





We Offer Long Term 
FINANCING 


to lumbermen and loggers in the 
Pacific States and British Columbia, 
and are prepared to purchase out- 
right, timber bond issues in amounts 
of $150,000 and upward. 


Write our nearest office. 


CARSTENS & FARLES, 
| NCORPORATED 


Investment Securities 


LOS ANGELES SAN FRANCISCO 
Established 1891 








SEATTLE 





. 


of esi? 
oo White 
PINE 


Our Soft, Light, High Al- 
titude Timber insures big 
values to buyers of 


BOX, SHOP 
and CLEARS 


Try us on your 
next order. 


Clover Valley 
Lumber Co. 


eae CAL. 





H. B. HEWES, 
President 


W. T. VIRGIN, 
Vice-President 


R. H. DOWNMAN 
J. H. McWILLIAMS © 


T. C. -TERWILLIGER, 
Sec.-Treas. & Gen. Mgr. 


F. E. WALKER. 
Asst. Sec. & Treas. 
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Practical Specialists 
Pacific Coast Lumber Products 





DRYAD, WASH. 
MILLS +{ Wp. Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 








Room 712 Railway Rashangs CHICAGO, ILL. 





Tel. Harrison 1 
~ . 
° 
Friend Retailer 
Retail sales are good for this time of year—em- 
ployment is extensive and wages high. 





Production is but little above normal consumption. 

Rail traffic is heavy and the service unsurpassed, 

Foreign demand is increasing as the foreign situa- 
tion gradually grows better. Who has helped clear 
this situation up? Why, Dawes. Where is he now? 
Where he will do this country the most good. 

Have we less faith in our country than the for- 
eigner who is crazy to get over here, where wages 
are the highest in the world and luxuries the com- 
monest? 

Come on-—forget pessimism and buy that lumber 
you have needed for so long and must have soon. 

Our Maxim: “Good Grades at Current Prices and 


Always a Square Deal.” 
Co. 


Seattle, Wash. 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 





LUMBER 
KNOWLEDGE 


the biggest step in 
getting right prices 





Our lumber knowledge embraces the out- 
put of 187 mills. We know stocks. Right 
prices result. Hundreds of clients have 
made use of this valuable knowledge, 
year after year. Save time, money and 
worry. Find out with an order, what it 
means to you. 


“ASK ADVANCE” 


Advance Lumber Co. 
309-10 Lindelle Bldg., 
SPOKANE, WASHINGTON 











The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 





Missoula, Mont. 





° ° : 
Collections by Retail Lumber Dealers 4. scries 
by subscribeis to the American Lumberman, giving their views 
on the bese way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it wil 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicazo 





TACOMA, WASH. 


March 14.—An effort to bring every lumber firm 


in the Tacoma district into the membership of the 
West Coast Lumbermen’s Association will be made 
by the Tacoma Lumbermen’s Club. The plan was 
brought up at the regular meeting of the club last 
Wednesday and it was decided to name a special 
committee to take charge of the campaign. The 
plan was adopted following a discussion of the im- 
portance of associated action by the lumber manu- 
facturers led by Everett G. Griggs, president St. 
Paul & Tacoma Lumber Co. The committee ap- 
pointed by President J. G. Newbegin is composed of 
John E. Manley, Tacoma representative on the as- 
sociation board of trustees, W. R. Ripley, Ralph 
Dickman, A. H. Landram and Jerome C. Hill. 

John Dower, president John Dower Lumber Co. 
and trustee National Retail Lumber Dealers’ 
Association, presented a motion calling on the 
club to send a letter to every retailer telling him 
what Tacoma has to offer if chosen as the conven- 
tion city for the association this year. His mo- 
tion was unanimously adopted. 

A general market discussion closed the meeting. 
The consensus was that conditions are slowly im- 
proving. It was declared that inquiries are in- 
creasing, the rail trade has shown marked im- 
provement, the Atlantic coast market is unchanged, 
the California market poor and the offshore trade 
beginning to improve. 

J. R. Major, commission dealer of Sioux City, 
Iowa, and G. C, Adams, representing the Duquesne 
Lumber Co. of Philadelphia, were guests at the 
meeting and were called upon for their opinions. 

W. R. Ripley, treasurer Wheeler, Osgood Co., 
read letters from George J. Osgood, general man- 
ager, who is now in the East, reporting bad weather 
conditions but predicting a good volume of busi- 
ness in the spring. 

The lumbermen’s committee plan for the imme- 
diate construction of the North end waterfront 
road, so badly needed by the mills of the district, 
has struck a snag as the Northern Pacific railroad 
has refused to contribute $100,000. The refusal came 
when the city declined to allow certain conces- 
sions. The Chicago, Milwaukee & St. Paul rail- 
way has agreed to make a substantial contribution. 

The Weyerhaeuser Timber Co. has won its fight 
to prevent Pierce County increasing its tax as- 
sessment for 1923. The State supreme court has 
ruled that the county made the increase without 
giving the company proper notice. 

Lumber carriers at the Tacoma docks during the 
present week included the following: St. Paul & 
Tacoma Lumber Co., Ella A, Australia and South 
Sea Islands, 750,000 feet (part cargo); Julia 
Luckenbach, Atlantic coast, 770,000 feet (part 
eargo), and West Niveria, Australia, 500,000 feet 
(part cargo). Tacoma Harbor Lumber Co., Balboa, 
Europe and Central America, 150,000 feet (part 
cargo). Dempsey Lumber Co., President Jackson, 
Japan, 635,000 feet (part cargo). Balfour dock, 
Davenport, California, 460,000 feet (part cargo). 
Terminal dock, Edgar F. Luckenbach, Atlantic 
coast, 2,000,000 shingles and 300,000 feet lumber 
(part cargo), and Lurline, Hawaiian Islands, 100,- 
000 feet lumber and 200 tons box shook (part 
cargo). Portacoma docks, Carolinas, Atlantic 
coast, 400,000 feet (part cargo); Cacique, west 
coast South America, 1,450 tons box shook (part 
eargo) ; New Britain, Atlantic coast, 250,000 feet 
(part cargo) ; Horaisan Maru, Japan, 100,000 feet 
(part cargo), and Davenport, California, 600,000 
feet (part cargo). Milwaukee dock, Africa Maru, 
Japan, 300,000 feet (part cargo). Dickman Lum- 
ber Co., New Britain, Atlantic coast, 700,000 feet 
(part cargo), and Maine, Atlantic coast, 450,000 
feet (part cargo). Defiance Lumber Co., Horaisan 
Maru, Japan, 850,000 feet (part cargo). Baker 
dock, Glymont, California, 36,000 feet lumber and 
85,000 feet lath (part cargo), and Floridian, At- 
lantic coast, 2,600 doors, 4,300 pounds fir columns 
and 320 bundles ironing boards (part cargo). 

The Hawaiian Islands will be heavy buyers this 
year of Pacific coast lumber and box shook, ac- 
cording to J. T. Gregory, president Tidewater Mill 
Co., who has returned from a visit. axtensive 
building operations, for which Northwest lumber 
will be used, are under way. While at Honolulu 
Mr. Gregory met Ralph H. Shaffer, president of 
the Pacific Box Co., and a party of Tacoma busi- 
ness men. Alfred W. Fairhurst, president Fair- 
hurst Lumber Co., who made the trip with Mr. 
Gregory, has not returned yet. Mr. Gregory re- 


turned by way of Los Angeles, motoring thence 
north, 

A new wholesale lumber firm, known as the 
Rudell-Hayden Lumber Co., has been organized by 
J. B. Rudell and M. C. Hayden and will open of- 
It is capi- 


fices in the Fidelity Building this week. 


talized at $10,000. Mr. Rudell has been with the 
Clear Fir Lumber Co., while Mr. Hayden recently 
disposed of his interest in the Economy Fuel Co. 

There has been little or no change in the log sit- 
uation in the Tacoma district this week. Curtail- 
ment by the logging companies is general and the 
surplus of logs now in the water has not increased 
materially. Prices remain unchanged. 

The Local Keystone Lumber Co. has completed 
the construction of a new plant in South Tacoma 
and has moved into the new quarters. It special- 
izes in ready-cut houses. 

The Gregory Furniture Manufacturing Co. has 
increased its capitalization from $225,000 to 
$450,000. 

The Pacific Match Co., which recently started 
operations here, will begin work on the construc- 
tion of the second unit of the plant this month. 

Edgar F. Luckenbach, president Luckenbach 
Steamship Co., this week was the guest of Everett 
G. Griggs, president St. Paul & Tacoma Lumber 
Co., who gave a luncheon in his honor, attended 
by many of the leading Tacoma business men. 

John Buffelen, president Buffelen Lumber & 
Manufacturing Co., accompanied by Mrs. Buffelen 
and their children, will leave Tacoma early in May 
on a trip to Europe. 


SPOKANE, WASH. 


March 14.—A slightly increased volume of busi- 
ness is reported by a number of the larger pro- 
ducers and wholesalers. Prices are being main- 
tained on the basis of the published quotations. 
which have remained unchanged for a number of 
weeks. Weather has continued to be mild and 
pleasant, very favorable for spring driving and 
early woods operations, and also ideal for drying. 

An extension of the milling-in-transit privilege 
for Spokane, to include British Columbia territory 
tributary to the Great Northern, was announced 
today. This new regulation, effective April 16, 
will permit lumber cut in British Columbia camps 
to be brought into Spokane over the Great North- 
ern, on bills of lading for eastern points, at the 
through rates, unloaded here, remanufactured and 
then reloaded and shipped to destination. 

The expansion of the A. C. White Lumber Co., 
of Dover, Idaho, is being taken care of by a 
$300,000 bond issue for that company underwrit- 
ten by the Lumbermen’s Trust Co., of Portland, 
Ore. Said E. R. McCory, vice president, “The mill 
is running two shifts and our future orders are 
piling up High. The dry kiln is working all the 
time, and we are shipping great quantities of lum- 
ber. We intend to do some construction this year, 
and may possibly invest in more timber lands.” 


COOS BAY, ORE. 


March 16.—Log shipments from the north over 
the Southern Pacific railway were suspended for 
three days this week when a washout undermined 
the tracks and put all trains out of commission. 

A. J. Sommerville, sales manager Stout Lumber 
Co., looks upon the market this week as _ un- 
changed. The company has three orders off-shore 
to fill in March for two Transmarine corporation 
steamers to the Atlantic coast, 800,000 feet: 
1,000,000 feet for Japan, and 1,500,000 feet for 
China. The Stout company is operating five days 
each week. 

Thirteen hundred thousand feet of lumber was 
loaded on the Harold Dollar this week at the Smith 
Terminal dock in Marshfield. The lumber was gen- 
eral stock for China furnished by the Johnson 
Lumber Co., of Coquille, which shipped to Marsh- 
field. 

The order prohibiting log drives on Coos River 
is effective. The loose logs running in the river 
interfered with government towing. Rafted logs 
may be handled the same as before. 

Stormy weather, and consequent rough water on 
the Umpqua River bar, has set back water ship- 
ments there and accumulations of lumber on docks 
required the addition of new charters. One of the 
new charters is for the Coquille River, a small 
steamer that has been in service on the coast for 
many years. 

Lively activity is noticeable in the Port Orford 
district. Every day 30,000 feet of white cedar 
logs is being delivered to the dock. ‘The port is 
without railroad connections, and most of the cut 
is now coming through Coos Bay. 

The Western White Cedar Co. has closed a con- 
tract for 6,000,000 feet of white cedar logs to be 
cut by the Coos & Curry Cedar Co. on the middle 
fork of the Coquille, one mile from Remote, Cut- 
ting will take two years. 

Last week 500 acres of white cedar on Sandy 
Creek was sold by the Mountain State Timber Co. 
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to Doyle & Lilly for $100,000. Four years ago, 
three different buyers cruised the property and 
turned it down for $30,000. The tract was bought 
to furnish a cedar supply for the Western Lumber 
Manufacturing Co., of Marshfield, for veneer. The 
tract is said to contain 13,000,000 feet of white 
cedar, besides other timber. 

A decision by the Federal district court gives 
A. J. Mayse possession of a fine timber tract in Coos 
County. The tract was forfeited to the govern- 
ment by the Coos Bay Wagon Road grant. Mr. 
Mayse had, prior to suit for forfeiture, bought the 
land from the Southern Oregon Co. After, forfeit- 
ure, S. L. Leatherman and Otto Parry filed on the 
land as homestead property. 

The Pacific Veneer Co., of Marshfield, with its 
plant just completed, is trying out its machinery 
with a view to starting operations on white cedar 
at once. 

Carl G. Bock, manager Stout Lumber Co. of 
Oregon, with two mills operating in North Bend, 





© U. &. U., N. ¥. 
Timber has always been the predominating building material in the Scandi- 
navian countries, and in them are also found innumerable examples of the Inez lifted 


extreme durability of wood. 


used for some generations yet to come. 
effects of the ravages of time. 


structure was built somewhat later. 
comparatively recent times. 


countries, 


announced his resignation on March 12. Mr. Bock 
intends taking a vacation and then going into 
business for himself. 

G. A. Robertson, of the Winchester Bay Lumber 
Co., on the Umpqua River, has resigned his posi- 
tion as sales manager. 


LOS ANGELES, CALIF. 


March 14.—The slight advance in price on all 
lists reported last week has held. The statistical 
department of the Woodhead Lumber Co. points 
out that lumber and framing material in the 
Pacific coast States show a greater reduction over 
a year ago than in any other part of the United 
States, Figures just compiled by the American 
Appraisal Co. show that framework construction 
in the Pacific coast States is 6 percent lower in 
cost than in December, 1923. The New England 
States and the middle Atlantic States show a 
reduction of 3 percent, while the southern timber 
Producing States, such as Texas and Louisiana, 
show a reduction of about 2% percent. This big 
reduction on the Coast is undoubtedly largely the 
Tesult of keener competition following the ab- 


; The best of these examples are undoubtedly 
found among the goodly number,oft wooden churches of ancient origin, 
which have served as places of worship for centuries and are sure to be so 
The above illustration shows one 
of these old structures, located at Hitterdal, Norway, which evidences few feet of 
Sections of it, including the arcade in the 
foreground, date from the twelfth century, but the greater part of the 
It has of course been reroofed within 
There are several such many-gabled, tur- 
reted churches scattered through Sweden and Norway, and these are a 
source of great interest to the ever-increasing stream of tourists to these 


normal increase in the number of lumber yards 
serving this district. Some of these lumber yards 
have gone out of business, and the stocks of the 
remaining ones are being brought to normal, with 
the result that the trade generally is not as prone 
to accept orders at cost or less than cost. These 
facts, coupled with a stiffening in price on the 
Coast, partly due to the mills running on a four 
and five day a week schedule, are likely to result in 
a still further increase in prices very soon. These 
facts, which apply to lumber, are true in a degree 
of other building materials, dealers declare. 


BELLINGHAM, WASH. 


March 14.—The harbor has presented an un- 
usually busy scene this week. Within twenty-four 
hours there were six arrivals. One of them was 
the steamship New Britain, which called for 450,- 
000 feet of lumber from the Campbell River Lum- 
ber Co., White Rock, B. C., for Atlantic coast de- 

livery. 
Lumber shipments from 


other docks this week 
were: Bloedel Donovan 
Lumber Mills, Mississip- 


pi, 500,000 feet, United 
Kingdom; Lurline, 300,- 
000 feet, Hawaii; Peter 
Kerr (loading), 3,150,000 
feet, Atlantic coast; City 
of Spokane (due), 500,- 
000 feet, Japan ; schooner 
Ella A. (due), 1,200,000 
feet, Australia. Morrison 
Mill Co., Lurline, 375 
tons box shook, Hawaii. 
Puget Sound Sawmills & 
Shingle Co., Maine, 600,- 


000 feet, west coast 
South America. Lumber 
and shingle shipments 


over the Milwaukee by 
barge to Seattle required 
on extra trip this week. 

The log output in this 
region showed some in- 
creases this week, the 
daily average on the Mil- 
waukee and Great North- 
ern exceeding that of a 
week ago. There will be 
a still further increase. 
Almost every week new 
machinery is taken into 
some camp. This week 
the Chinn Timber Co. re- 
ceived a powerful donkey 
for its Maple Falls works. 
The St. Paul & Tacoma 
Lumber Company also re- 
ceived a gasoline oper- 
ated shovel, and it will 
be used extensively this 
year in railroad work. 

Alaska salmon fisheries 
this week took two car- 
goes of lumber and one 
eargo of piles. The Santa 
3,000 piles, 
and two of the Pacific 
American Fisheries boats 
sailed with about 400,000 
lumber. Large 
pile shipments are yet to 
go forward. 

President Fred J. 
Wood, of the E. K. Wood 
Lumber Co., states that 
his company’s sawmill 
will close March 21 for 
five or six weeks while 
electrical machinery is installed. Cargo shipments 
will continue as usual, millions of feet being piled 
on the piers. 

J. A. Mitchell’s sawmill on Guemes Island has 
secured a contract for baby squares for Japan. 


EVERETT, WASH. 


March 14.—Everett lumber mills generally have 
been on the four-day basis during the last week, 
and will continue the curtailment program until 
there is a further improvement in the market. 
There are now substantial signs of better business, 
coming in the shape of a volume of inquiries from 
practically all of the domestic markets. Logging 
operators in Snohomish County have curtailed 
heavily, some of the camps having reduced their 
output fully 50 percent. 

The Robinson Manufacturing Co. will shut down 
its mill next week, and will not resume for about 
a fortnight. Extensive repairs will be made dur- 
ing the shutdown. 

The Everett Foremen’s Club, which now has a 
membership of more than eighty, recently held a 
social session in I. O. O. F. hall, Lowell, at which 


Co PACIFIC COAST Co 





Hemlock 
Bevel 
Siding 
Quick shipments of 2x4 and %x6 
No. 2 Clear and Better West Coast | 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, - : WASHINGTON 














Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 








Lumber Specialties 
IN MIXED CARS 





R.R. Material — Factory Stock 

Garage Doors —Red Cedar Poles 

P. O. Cedar Built-up Columns 
Fir Piling — Mouldings 











Quotations furnished promptly 


H. J. Anderson Lumber Co. 
301-38 NORTHWESTERN PORTLAND, ORE. 


BANK BUILDING 








WINDOW bein citase 
Doors, Colonial 
Columns, Balus- 


AND 
. Porch Rail, 
DOOR FRAMES grgnes" 
K.D. Mouldings and 


other items of 


Fir Lumber. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE, WASH. 











WML Ago St VIC 


Mune aclurers of oy Lantle 


Shriuce md Fir Lumber 
Sacoma, Vasungon. 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables, The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN *UMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 
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AND THE COLUMBIA VALLEY 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Old 
Growth 


Our Specialty 


Vertical Grain Uppers 
Carefully dried —Well manufactured. 


Mills: - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 


——. 
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Geo. T. 


MICKLE 


Service 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON y 


Quality 


Lumber Co. 


\ 











Douglas Fir 


— SALES AGENTS — 


Griswold-Grier Lumber Company 
Evergreen Lumber Company 


Surfaced 
Small 
Timbers 
Plank 


Quotations furnished promptly. 


TheGriswold LumberCo. 


Gasco Bldg., PORTLAND, ORE. 


Long 
Joist 
Long 
Dimension 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guids te 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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the foremen of Weyerhaeuser Mills A, B and C 
were guests. The Weyerhaeuser men formerly were 
organized into a club of their own. 

The Wallace Falls Timber Co. has bought about 
618 acres of timber lands in the Gold Bar district, 
Snohomish County, from C. D. Stimson and F. S. 
Stimson companies, for a consideration of $187,000. 

R. Hambidge, general manager of the Canyon 
Lumber Co., has gone to California for a brief va- 


cation. 
SEATTLE, WASH. 


March 14.—B. R. Lewis, president and general 
manager Clear Lake Lumber Co., left Friday morn- 
ing for a business trip to San Francisco and Los 
Angeles. He will be absent about ten days. 

W. A. Rankin,, sales manager Port Blakeley Mill 
Co., who is making a six weeks’ tour of Atlantic 
coast cities, is now in New York. 

W. H. Buoy, of Buoy & Cutler, Portland, Ore., 
who was in this city early in the week, reports 
that business is picking up, having reached an en- 
couraging volume during the last few days. 

James H. deVeuve, of the Lumbermen’s Indem- 
nity Exchange, has returned from an extended 
trip among the cities of the Atlantic seaboard. 

John E. Bratnober, vice president of the Brat- 
nober Lumber Co., is home after an absence of 
seven weeks, during which he and Mrs. Bratnober 
visited a number of cities of the East and the 
South, and extended their tour to Cuba. 

S. M. Bump, vice president and general manager 
Los Angeles Lumber Products Bureau, is in Seattle 
on a business trip in connection with the Puget 
Sound Lumber & Box Co., one of the company’s 
properties. 

D. E. Skinner, president Skinner & Eddy Cor- 
poration, is in Providence Hospital, having suc- 
cessfully undergone an operation for appendicitis. 

The Pritchard-Price retail yards at 4100 Iowa 
Street have been sold to H. A. Muffley, of Minne- 
apolis, Minn., and will be operated under the name 
of the Seattle Forest Products Co. J. Ben Price 
remains with the new organization as manager. 

E. H. Mauk, of the Sturdivant & Mauk Lumber 
Co., wholesale lumber dealers, Toledo, Ohio, ar- 
rived in Seattle this week. This is Mr. Mauk’s 
initial visit to the Pacific coast, although he has 
been selling Pacific coast lumber products for many 
years. 

Bataan, 2 Philippine mahogany supplied by the 
Cadawallader-Gibson Co., of San Francisco, is em- 
ployed for paneling and wall cabinets in the new 
shop of Madame Thiry in the newly completed 
Stimson Building. The panels are 2x7 and 3x7, 
specially selected and beautifully figured. They are 
finished rough, in the natural wood, after having 
been filled, shellacked, varnished and rubbed. 

With the arrival of the Japanese steamer Koshin 
Maru about April 10, W. L. Comyn & Co. will ship 
about 4,000,000 feet of lumber and logs to Tokyo. 
Two-thirds of the order will be 60/40, and there 
will also be a million feet of 4-inch hemlock and 
half a million feet of No. 1 logs. 

Hind, Rolph & Co. are moving the headquarters 
of their lumber export offices from San Francisco 
to Seattle, Dexter Horton Building. Seattle head- 
quarters will be in charge of V. S. Hodges, head of 
the Jumber department. 


PORTLAND, ORE. 


March 14.—A slight improvement was noted in 
the demand for fir during the week. Volume of 
business is now fully up to normal for this time 
of year, it is said, but production by new mills is 
having its effect on market conditions. Spruce 
lumber is holding up well, because few mills are 
cutting much of it. 

Fred A. Hart, of the Hart-Wood Lumber Co., 
which handles large quantities of lumber in Cali- 
fornia, shipped from points in western Oregon and 
Washington on its fleet of vessels, expects southern 
California to be in the market for a normal amount 
during the year. The only trouble now is that the 
market thinks California should take as much lum- 
ber as can be produced and not sold elsewhere. 
California is buying more lumber now than ever. 

W. B. Mack, formerly manager National Lumber 
Co., Hoquiam, Wash., and the Stout Lumber Co., 
North Bend, Coos Bay, Ore., and more recently 
manager of the wholesale department of the Mickle 
Lumber Co. in Portland, has opened a wholesale 
office in the Northwestern Bank Building. 

Jean Scanlon, formerly engaged in business with 
James Sayre, is now in the wholesale department 
of the Charles K. Spaulding Logging Co. 

F. N. Siegmund, for the last two years sales 
manager for the Hammond Lumber Co. here, has 
become sales manager of The Whitney Co., Gari- 
baldi, succeeding John (Jack) Keating. 

W. A. Erwin has entered into partnership with 
A. H. Brix, of the Green River Lumber Co., Baldi, 
Wash. 

The Shingle mill of Mowalt & Swift at St. Hel- 
ens, Ore., has begun operations with a daily out- 
put of 60,000 shingles. 

It is understood that the Long-Bell Lumber Co. 


will begin the construction of its second mill unit 
at Longview, Wash., in May. 

The Kelso Veneer Co., Kelso, Wash., is planning 
the establishment of a panel factory. 

The plant of the Central Planing Mill, Vancou- 
ver, Wash., was extensively damaged by fire March 
11, and O. W. Storey, manager, is undecided 
whether to place it in operation again. 

The steamer Georgian left here this week with 
a cargo of 4,000,000 feet of lumber taken on at 
mills on the Willamette and Columbia Rivers. 

The steamer Onandanga, which the Ford Motor 
company is sending to this Coast with automobiles, 
has been taken for a full cargo of lumber from 
Puget Sound for the Atlantic coast. The vessel 
will carry about 1,000,000 feet. 

N. L. Cary, manager Western Pine Manufac- 
turers’ Association box bureau, and R. J. Knott, 
association traffic manager, will attend a meeting 
at Spokane, March 17, for the purpose of revising 
the box shook grading rules, and to take up the 
question of box advertising for the coming year, 

O. V. Gamble, who has been engaged in selling 
shingles, poles and piling in Portland, is starting a 
logging enterprise near Lebanon, Ore., where he 
will take out both red and yellow fir logs and piling, 
Hé has made plans for logging about 8,000,000 feet, 
He will be in position to ship out piling 150 feet 
long. 

E. E. Johnson, sales manager C. D. Johnson Lum- 
ber Co., which operates on Taquina Bay, returned 
from a trip to California a few days ago. He 
reports that everybody down that way expects a 
fairly good business this year, and that signs of 
improvement are already visible. The company’s 
plant is now cutting 50 percent spruce and 50 
percent fir, and is operating on a 5-day schedule, 


SACRAMENTO, CALIF. 


March 14.—California and southern Oregon 
lumbermen are optimistic as the new season gets 
under way. While prices have not reached the 
point which operators hope for, the demand is 
sustained and shipments are becoming regular. 
The box shook market is picking up, due to pros- 
pects of a good fruit season. 

J. M. White, manager Weed Lumber Co., a Long- 
Bell subsidiary, describes the 1925 lumber market, 
in California and the eastern States, as “very 
good.” His concern, operating all-year around, 
plans a total cut of 135,000,000 feet this year. 

The new lumber mill being erected two miles 
west of Blairsden, in Plumas County, by the Pen- 
man Peak Lumber Co, will be completed to operate 
this season and is expected to cut 10,0000,000 
feet. 

The Shasta County lumber operators report 
their logging will be held up until May because 
of weather conditions. The Thatcher Lumber Co. 
at Whitmore will open its small mill May 1. Its 
annual cut is 1,000,000 feet. Fred Horr’s mill at 
Fern will start about the same date. Harry Horr, 
of Glenburn, has the largest sawmill in the county, 
the Pacific Gas & Electric Co. being his main 
customer, 

The logging railroad of the Verdi Lumber Co., 
extending from Verdi, Nev., to Camp Casey, in the 
heart of the Sierra County (Calif.) timber belt, has 
been cleared of snow and 100 men will start log- 
ging next week. Working during the winter, a 
small crew cut 3,000,000 feet of timber, which is 
ready for delivery to the Verdi mill. J. B. Casey, 
the logging contractor, says the cut this season 
will be 18,000,000 feet. 

The Nibbley Stoddard Lumber Co., at Cromberg, 
Plumas County, will start its new mill next week. 
The Diamond Match Co. opened its logging opera- 
tions this week, and the sawmill at Stirling City 
started Monday. The usual season’s cut is ex- 
pected and about 450 men will be employed in the 
sawmill, wholesale yards, logging railroad and 
camps. 

The Gazelle Lumber Co.’s mill at Gazelle, now 
in the hands of J. R. Roberts, of Medford, Ore., 
will resume operations at once. Smith Bros. Lum- 
ber Co., operating in the same region, is shipping 
last season’s lumber from the mill on Gazelle 
Mountain. The mill will resume April 1. 

Arrangements have been completed by M. Peter- 
son, of Lakeview, Ore., for a new 20,000-foot saw- 
mill to be built to work the Harvey and Fitzgerald 
tracts in the Crane Creek district, options on which 
have just been closed. There is 20,000,000 feet of 
timber available. 

The Lamm Lumber Co.’s mill at Modoc Point 
opened this week with a month’s supply of logs in 
the pond. ‘The first shipment of logs will reach 
the mill within a week. A night shift is expected 
to be added next month. 

Crescent City reports the Clayton Mark logging 
railroad in Curry County, Oregon, will be started 
this month, the first section to be used in deliver- 
ing logs at Frankport and to be six miles in length. 
The logs will be rafted at Frankport and marketed 
either at Coos Bay or Grays Harbor. 

The Hobbs Wall Lumber Co., of Crescent City, 
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has sold its $850,000 bond issue to the Wells 
Fargo Bank & Union Trust Co. of San Francisco. 

Chief Forester Greeley is reconsidering the plan 
for withholding the Fandango unit in the Modoc 
national forest from sale until a broad gage 
railroad has been constructed. 


ABERDEEN-HOQUIAM, WASH. 


March 14.—Vessels loading on the Harbor today 
are the Dan Hanlon, Schafer Bros. ; Montesano, for 
w. R. Chamberlin Co., of California; Sidney M. 
Hauptman, Wilson Bros., for California, Other 
yessels loading for California are the Carmel, 
Hoquiam Lumber & Shingle Co.; San Pedro, Dono- 
yan Mill No. 2; Point Arena, Schafer Bros. ; Esther 
Johnson, Wilson Bros.; Yellowstone, Donovan Mill 
No. 1. The William Perkins is loading at the 
Grays Harbor Commercial Co. mill for the Atlantic 
seaboard ; Golden Gate, Aberdeen Lumber & Shingle 
Co. for New Zealand and Australia. Loading for 
Japan are the Yojin Maru and Ginryo Maru, at the 
Port terminal; Erie Maru, at Grays Harbor Lumber 
Co., and Asaka Maru, at Donovan Mill No. 2. 


The Eureka Cedar Lumber & Shingle Co. recently 
shipped to Japan on the Milan Maru lumber for the 
new 2-story frame office building of the Nakagawa 

Co., all cut to special measurements and ready to 
assemble. The lower floor will be the general 
offices, and the second floor will be given over 
almost entirely to a big display of lumber. 

Chris Endresen will leave here on the Albert 
Jeffress, going via the Panama Canal to New York, 
where he will sail for a five months’ sojourn in 
Europe. He-will spend most of his time in his 
native country, Norway. Mr. Endresen is presi- 
dent of the Endresen Spar & Timber Co. 

George Bent, of Philadelphia, who has been on 
Grays Harbor for over a year getting a practical 
knowledge of the lumber industry, left on the 
Suwarnco for the east coast. He will take a posi- 
tion with the Wm. Lloyd Co., of Philadelphia. 

A. W. Middleton, of the Anderson & Middleton 
Lumber Co., accompanied by Mrs. Middleton and 
their daughter, Mrs. Chas. J. Gibson, and grand- 
children Charles, jr.. and Albert, of Greenville, 
Mich., left this week for California, where they 
will spend a month. 


DULUTH, MINN. 


March 16.—While retail trade has been consid- 
erably hampered recently by cold and backward 
weather, retail yards have been ordering fair bills 
of northern pine. Planing mills are being operated 
full time as a rule. An encouraging development 
is that line yards over Minnesota and North Da- 
kota are continuing to order mixed carlots. The 
trade looks for an active demand for the rougher 
grades this spring from agricultural districts. The 
market is steady in all items of northern pine lum- 
ber, no disposition to shade prices being reported. 

Lumbermen over northern Minnesota are wind- 
ing up one of their most satisfactory logging sea- 
sons in many years. All logs and products cut 
during the last two winters will be got out. Num- 
bers of portable mills have been started to cut 
small patches. 

C. A. MeDonald, lumber jobber, Duluth, has 
erected a small sawmill at Dean, Minn., at which 
he plans to cut over 2,000,000 feet of box lumber 
this spring. The McDonald Timber Co. has closed 
up its two logging camps at Burnsite Lake, Minn., 
and will conclude operations at its Trout Lake 
camp within a few days. The outputs of the camps 
were reported to have greatly exceeded its esti- 
mates, 

Ernest E. Burns, of the Burns Lumber Co., has 
disposed of his interests in the business to his 
brother, W. H. Burns, and he has arranged to re- 
move to Oakland, Calif. That company operates 
two lumber yards in Duluth, and one at Proctor, 
and a sash and door factory at St. Paul. 


J. B. McDonald, of Duluth, is spending a month 
at Tonawanda, N. Y., as manager of the Northern 
Lumber Co.’s yard there, taking the place of W. H. 
Strudella, who was called to Europe on a business 


trip. 
PITTSBURGH, PA. 


_ March 17.—A slight weakening in the southern 
pine and an easing in the Idaho and western white 
Pine markets, in which there had been shortages of 
stock, are the outstanding features here this week. 
In Idaho white pine, wholesalers are again ac- 
cepting orders for No. 2 common, in which pro- 
duction is now ahead of demand, although dry 
Stocks generally. are yet being taken as fast as 
offered. Prices on southern pine boards are espe- 
cially weak, being off $1 to $2, but the market is 
expected to take a brace again shortly, when the 
real activity of spring gets under way. In hard- 
woods demand is still strong for chestnut of all 
srades, in all of which there are shortages. There 


is no improvement in the red gum market, as the 


industrial and automobile interests are not buying. 
Retailers report the yards more active with every 
spell of good weather, but that their industrial 
trade is somewhat @isappointing. 

F. R. Babcock, of the Babcock Lumber Co., was 
in New York the early part of the week on busi- 
ness in connection with the Babcock company and 
the Babeock-Angell Lumber Co. 

Cc. V. McCreight, of thé C. V. McCreight Lum- 
ber Co., who attended in Chicago last week as a 
member the annual meeting of the inspection rules 
committee of the National Hardwood Lumber Asso- 
ciation, brought home with him the resolution 
adopted by the committee, which was adopted by 
the Pittsburgh Wholesale Lumber Dealers’ Asso- 
ciation at its weekly meeting Monday. 


BALTIMORE, MD. 


March 16.—Receipts of stocks from the Pacific 
coast are on the increase. Last week the steamer 
Melville Dollar got in with 977 pieces, aggregating 
310,445 feet, for Wm. D. Gill & Son (Inc.), from 
the Southern Alberta Lumber Co., taken aboard at 
Vancouver. 

The fourmasted schooner Albert Poulin got in 
last week with 700,000 feet of lumber, mostly 
hardwoods, from Georgetown, S. C., for the Conti- 
nental Lumber Co. 

The steamer Deer Lodge, in last week from Liv- 
erpool, had on board 31 mahogany logs for the 
Williamson Veneer Co., of Highlandtown, this city. 
The logs had come from Africa and were trans- 
shipped at Liverpool. 

Roland Allen, of the firm of Beane & Allen, saw- 
mill men of King and Queen Courthouse, Va., who 
was in Baltimore last week, reported that most of 
the plants in his section had closed down for lack 
of labor. Negroes, who constituted the bulk of the 
supply of workers, he stated, were going north. 


PHILADELPHIA, PA. 


Mareh 16.—Sales have shown a further slight 
increase in volume. Wholesalers claim that there 
is a good amount of business to be had by the 
merchant sufficiently active to go out after it. 
Yards continue buying mainly hand-to-mouth, be- 
ing apparently well stocked and ordering against 
immediate needs. There are a good many smaller 
orders being placed steadily. Retail yards gener- 
ally reported satisfaction with the week’s activity, 
though there is continued dullness in construction 
lines. Hardwoods are holding very firm, with fur- 
niture and automobile buyers active, and only in- 
terior finish consumers somewhat inactive. Re- 
ceipts of southern lumber continued heavy. West- 
ern lumber is showing a steady sale here. There 
has been no appreciable change in Pacific coast 
receipts or orders. Prices in all woods remain 
firm, with no changes of consequence reported. 

The Thomas Haaland arrived yesterday from 
Nicaragua, to discharge one of the largest cargoes 
of mahogany and cedar logs to arrive here for 


some time. 
BOSTON, MASS. 


March 17.—An outstanding feature in the New 
England lumber market is the firmer tone of east- 
ern spruce. Concessions from the base price of 
$45 for frames are now rare. With a rather better 
demand, a further curtailment in production very 
near, and the continued mild, open weather en- 
couraging builders to make an early start, it looks 
as if the spruce sellers were now in a fairly strong 
position. The recent advances of mill quotations 
on Pacific coast fir also are an element of strength 
for the eastern spruce people, although some low 
prices are still taken occasionally for transit ship- 
ments. Inquiries are coming along more freely, 
and prospective buyers seem less inclined to pro- 
erastinate or to be frightened off by the prices 
quoted them. Lath are now steady in price. There 
is a rather firmer feeling about shingles, despite 
the continued light demand. Some wavering about 
southern pine flooring quotations is still evident. 
There are not many large and important transac- 
tions in hardwoods, but a fair amount of moderate 
orders are being booked at steady prices, and the 
outlook for the year is entirely satisfactory. Idaho 
white pine is one of the firmest woods on the list, 
particularly No. 2 common, which local dealers re- 
port to be very hard to secure in full carlots. 


Recent lumber receipts have been light, so the 
market has a tendency to firm up. The first ar- 
rival from the Provinces for some time was the 
schooner Lincoln, from Weymouth, N. S., with 
366,685 feet of spruce for the Woodstock Lumber 
Co. 

One of the very interesting exhibits at the Bos- 
ton Automobile Show last week was that of the 
Pope & Cottle Co., a prominent lumber concern 
with yards and offices in Chelsea and Revere. This 
company is putting out a new line of portable 
garages designed and built in its own shops. 
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Meadow River 


OAK FLOORING 








White and Red 
Oak Flooring, 
Maple, Birch, 
and Beech Floor- 
ing shipped in 
mixed cars with 
Oak, Chestnut, 
Maple, Poplar 
and Basswood 
interior trim, air 
dried and kiln 
dried hard- 
woods. 














Try Our Mixed Cars 
Flooring and Trim 


Everything you need in flooring and 
trim in money-saving mixed cars. Red 
and White Oak flooring. Maple, Birch 
and Beech flooring. Oak, Chestnut, 
Maple, Poplar and Basswood trim. All 
cut from the famous West Virginia tim- 
ber that furniture factories prefer. Man- 
ufacture unexcelled. 


Try one of our mixed cars. 


| Meadow River Lumber Co. | 
RAINELLE, W. VA. _| 











in Position 


NOW to Supply 


a Few More Dealers 


Having recently added to our 
sources of supply, we are out for 
more business from retailers. 


Let’s have your inquiries. 





ser —Tri-STATE UMBER — 


json = SHINGLES 


fois iandbctwons Ragone 


[Aareste ctr ters" p\gents 
WF R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., | CHICAGO, ILL. 
Ford Building, . 
































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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CI LOUISIANA Coo 


Real Values in 
Southern Hardwoods 


1 car 5/8 ~ Sycamore 
1 car 5/8 Plain Sycamore 
> 50,000' 4/4 Log Run Willow 

Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore Sap Gum 
Red Gum 1 car 4/4 No. 1 Com. Red Gum 
Willow 1 car 4/4 FAS Red Gum 











Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 












Svenseteah i LCRR 
Manufacturers of Long and Shortleaf 














Southern Pine Lumber 
100,000 Capacity” 
For Sale Circular and Gang Mill 


complete, with Planing Mill, Dry Kilns, 
Sheds and Buildings; Five years old—In 
A-1i Condition. Can deliver early in 1925. 


_ LOCK, MOORE & CO. ,Lid., Westlake,La” 
K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 














HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS 














Manufactured in all sizes and lengths. 
Samples on request. 


Gulf Coast Timber Co., Inc.,"tctians” 








We can most always furnish orders for 


“e wuire”. Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish. 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, 


Company, Inc. 
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Principles of 


Handling Woodlands 


r 
d 
By HENRY SOLON GRAVES 
i 
i 
d 
t 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guide to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 
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American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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WINNIPEG, MAN. 


March 16.—Wholesalers report that some large 
Coast manufacturers are quoting very attractive 
prices, which the wholesalers can not meet. Now 
that Coast mills have curtailed production, there 
is very little doubt that prices will be much firmer. 
Mountain mills this winter will cut about 240,000,- 
000 feet, the same output as last year. Winter 
lumbering in the Thunder Bay (Ont.) district will 
also show better results. It is estimated that close 
to 60 percent of the cut will be used for home 
manufacture, while the other 40 percent will be 


rafted for export to United States mills. The rail- 
ways are demanding large quantities of ties. The 


Western Retail Lumbermen’s Association’s build- 
ing department still shows considerable activity 
in supplying plans to members. 


KANSAS CITY, MO. 


March 17.—In spite of the draggy condition of 
the Jumber market, lumbermen here are buoyed up 
by the very satisfactory conditions in other lines 
of trade in the Southwest. Wholesalers say that 
prices are on a sounder basis now than at any time 
this season. The bad roads still are a hindrance 
to lumber trade in the middle West, but dealers 
here say the eastern trade also is very dull. Prices 
are softer than they have been any time this year. 

Russell H. Clark, vice president Clark Lumber 
Co., has resigned as city superintendent of build- 
ings in order to give all of his time to the lumber 


company, which is planning to expand its busi- 
ness. The company now owns yards in Missouri, 


Kansas and Oklahoma. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., left yesterday on a visit to the 
mills and also will attend the Southern Pine Asso- 
ciation meeting. 


TORONTO, ONT. 


March 16.—Frank Kent, who, a short time ago, 
took over the controlling interest in the Seaman- 
Kent Co., the largest hardwood flooring producing 
company in the British Empire, was tendered a 
dinner at Meaford, Ont., by the employees of the 
Meaford plant and citizens of the town. 

The Seaman-Kent Co., Limited, Toronto, has 
obtained a contract to supply the hardwood floor- 
ing for the Canadian building in the heart of 
London, England. ‘This is an old building over- 
looking Trafalgar Square, which is being remodeled 
and will be the headquarters of the Canadian High 
Commissioner and his staff. 

Cc. W. Wilkinson, of the Union Lumber Co., 
Toronto, and Mrs. Wilkinson left recently to spend 
a few weeks in the South. 

R. Imrie, of the Imrie Lumber Co., Toronto, who 
has been ill for a short time, is now able to resume 
his duties as formerly. 

J. D. Copeland, of the R. Laidlaw Lumber Co., 
Toronto, who has been confined to his home for 
several weeks through illness, is making fair prog- 
ress toward recovery. 

It is understood that J. J. McFadden (Ltd.), 
Spragge, Ont., recently completed the purchase of 
the White River limits of the Hope Lumber Co., 
Thessalon, Ont. 

J. A. Laferte, of Montreal, vice president Mon- 
treal Wholesale Lumber Dealers’ Association, has 
recently returned from a combined business and 
pleasure trip to Florida and Cuba. 

W. H. Harris, president Frank H. Harris Lum- 
ber Co., Toronto, has recently returned home, after 
spending the last few weeks at Meridian, Miss., 
the headquarters of the milling activities of the 


firm. 
MINNEAPOLIS, MINN. 


March 17.—Sales in board feet by retail lumber 
yards seattered throughout the Northwest were 50 
percent greater in February, 1925, than in the cor- 
responding month of a year ago, according to a 
preliminary report of the Minneapolis Federal Re- 
serve Bank, just made public. 

Woods operations in the Northwest territory are 
nearing an end, after an exceptionally good sea- 
son, marked by splendid ice roads and cold weather. 
All of the white cedar products cut will have been 
removed from the woods in ample time. 

While the distributers of red cedar shingles in 
this market have not been rushed with orders, 
there nevertheless is a better tone, reflected by the 
increasing number of inquiries. Northern pine 
wholesalers and retailers are awaiting improve- 
ment in condition of roads to enable farmers to 
reach market to make purchases. Hardwoods have 
been moving slowly in the last few weeks. There 
is an increasing demand for white cedar posts and 
smaller poles, but little or no demand for longer 
poles or ties. 

T. M. Partridge, of the T. M. Partridge Lumber 
Co., is in the northern part of the State supervis- 
ing closing of the season’s logging operations there 
and across the line in Canada. 

Exhaustion of the timber areas and increase in 


the cost of production and moving the foreg 
products to market has spelled the doom for cheap 
lumber prices, in the opinion of W. A. Dahlgren, of 
Minneapolis, who just has returned from a busi. 
ness trip to Tacoma, Spokane, Seattle and Port. 
land. He expressed belief that the most attractiye 
field for lumbermen this year will be North Dg. 
kota, which has made a spectacular comeback after 
a period of depression. Parts of Minnesota ang 
South Dakota also will require a great quantity of 
lumber. Mr. Dahlgren has become representatiye 
of the Charles R. McCormick Co, in Minnesota, 
North and South Dakota. 


OMAHA, NEB. 


March 16.—Omaha Market Week has exceeded 
the best hopes of its promoters. W. A. Ellis, as. 
sistant commissioner of the Chamber of Commerce 
and secretary of the Omaha Market Week commit. 
tee, said that attendance at the events last week 
was most gratifying. More than one thousand firms 
in Omaha’s trade territory sent buyers. Nothing 
so hopeful has happened in the last three years, 
For the first time, out of town buyers showed 4 
good deal of interest. 

Wholesale lumber business continues light. 
are no big demands from retailers, either town or 
country. Locally and in two or three of the other 
larger cities of the State, some residences have 
been started. Towns on main highways are doing 
some business, but those on the ordinary country 
roads are inactive. There has been no_ increase 
this week in prices of any line of lumber, and in 
some instances there has been a slight drop. 


SHREVEPORT, LA. 


March 16.—The mills report that orders have 
been, if anything, somewhat scarcer and harder to 
get. Prices have been fairly well maintained. The 
market on car material is just as firm as at any 
time in the last month, and the purchasing agents 
are still trying to place orders for quantities, but 
slowness in demand for yard stock has brought 
about, so some state, a buyers’ market on dimension, 
boards, shiplap ete. The call for mixed cars of lum- 
ber, however, has not decreased much. Transit cars 
are not moving as well as they might. Some whole- 
salers have been booking a lot of business, but ay- 
erage prices are lower. ‘This territory normally 
depends on Texas for a good bit of demand at this 
season, but the call has slowed up on account of 
drouth, broken last night by general rains. Some 
dealers state that demand is beginning to open up 
in the East. Prices on kiln dried flooring, finish 
ete. show least change. Manufacturing conditions 
have been ideal. Shipments have been quite heavy. 
Hardwoods have been in fair demand, but prices 
have Barely held their own of late. Gum shows 
some further decline, but other items have not 
been affected much. 


NORFOLK, VA. 


March 16.—Demand for North Carolina pine has 
been rather light. The retail yards have noticed a 
slight improvement recently, but they are loaded 
down with stock. More lumber is being offered by 
the small mills, and they sometimes shade prices. 
The large mills do not seem to have much stock on 
hand, but due to good weather have been able to 
clean up a lot of old orders and are more disposed 
to sell a little ahead at prevailing prices. 

There has been very little demand for 4/4 edge 
No. 2 and better, either band or circular sawn. 
New England has not opened up yet and yards in 
other sections are pretty well blocked up. Band 
mills have not much stock, but more circular sawn 
is offered and its price is weakening. Air dried 
No. 2 and better is moving rather slowly. No. 2 
and better 4/4 stock widths are not very active. 
There is a fair demand for 414-, 5- and 7-inch 
widths. Edge 4/4 No. 3 has not been moving very 
well, and the same is true of No. 3 stock widths 
except 5- and 10-inch, which are showing some 
life and bringing good prices. Edge No. 2 and bet- 
ter, 5/4 and 6/4, has been selling a little better, 
but 8/4 is quiet. No. 2 and better 5/4x10- and 
12-inch continues in good demand and is scarce. 
No. 1 and 2 bark strips are moving very slowly. 

Demand for 4/4 edge No. 1 box has been very 
light. More lumber is being offered. Air dried 
has gone off 50 cents a thousand; No. 2 4/4 edge 
box has not been very active. Box men do not 
seem to want any rough, and not much dressed 
stock for building is being bought. No. 1 4/4 stock 
box is in good demand and scarce. Mills are re- 
fusing to quote. A little more air dried is offered. 
No. 2 4/4 stock box has been moving very well: 
12-inch seems scarce with many mills. Prices re 
main the same. Edge box, 5/4 and 6/4, kiln dried, 
does not seem to be wanted. Box bark strips, 4/4, 
have not been very active. The price has not 
changed further. 

Sales of flooring and thin 
lighter. 


There 





ceiling have heen 
The decrease was not so pronounced i2 


21%4- and 314-inch face No. 2 and better flooring. 
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SS 
pemand for partition was a little better, New Eng- 
jand being in the market for more of this. Prices 
show no change. No. 2 and better bark strip par- 
tition is moving a little better, but is not really 
active. Kiln dried roofers have been moving bet- 
ter. Mills are disposed to sell ahead. Wholesalers 
gre not willing to speculate in roofers. Air dried 
roofers have been moving fairly well. Rough and 
dressed framing have been quiet. Lath continue 


yery quiet. 
JACKSON, MISS. 


March 17.—The southern pine market is listless 
as far as new business is concerned. setter 
weather has given such an impetus to building that 
the manufacturers feel the demand will open up 
yery quickly. Wire requests for quick shipment 
of new business, and hurry up orders on old busi- 
ness, are evidence that lumber is going into con- 
sumption. Prices are holding their own, and full 
lists are easily obtainable for quick shipment. The 
timber market is firm, the mills being well supplied 
with cutting for at least sixty days. The demand 
for some export items is less active, but the mills 
have large order files of all classes of export cut- 
ting and no concessions have been offered. 

There were among out-of-town lumbermen here 
last Wednesday and Thursday, attending the dis- 
trict conference of Rotary, S. S. Mincy, T. S. An- 
dress, Jimmie Hill, Dr. S. E. Dunlap, of the Fink- 
jine Lumber Co., Wiggins, Miss.; Hugh L. White, 
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The rotor ship is the latest development in self- 
propelled vessels, though the principle utilized 
was discovered during the middle of the last cen- 
tury and recently adapted by Anton Flettner, a 
German scientist. In brief two huge cylinders are 
revolved by motor around a central axis or mast, 
thereby deflecting the wind current around the 
mast in the direction of its rotation and revers- 
ing its direction until it meets the direct current 
and thus creates against one side of the mast an 
area of pressure that moves the ship, a corre- 
sponding area of low pressure being created on 
the opposite side of the mast, from which side 
the wind current has been deflected. These cyl- 
inders can be made to operate in opposite or the 
same directions or only one at a time may be op- 
erated. The accompanying illustration shows 
the rotor ship ‘‘Buckau” on its initial trip last 
November loaded with timber at Danzig proceed- 
ing up the Firth of Forth on its way to Grange- 
mouth, Scotland. A 10,000-ton rotor ship is to 
be built immediately and put into operation so 
that solutions of some of the operating problems 
still unsolved may be arrived at. 








Columbia, Miss.; Walter Pratt, Home Lumber Co., 
Gulfport, Miss.; L. F. Nelson, sales manager, and 
Se B. Bissell, assistant sales manager, Edward 
Hines Lumber Co., Lumberton, Miss.; H. L. Ben- 
way, New Orleans. Jackson lumbermen attending 
this meeting were: W. E. Guild, Finkbine Lumber 
Co.; Carl Faust, Faust Bros. Lumber Co., and E. J. 
Frum, Eagle Lumber & Supply Co. 


WARREN, ARK. 


March 16.—Prices of Arkansas soft pine have 
Temained on practically the same levels as last 
week, Some mills are making slight concessions, 
on No. 2 boards especially, although slight reduc- 
tions have been made on other items. Demand 


has been quiet, although slightly heavier than 
last week. Inquiries are heavier. Dealers are 
buying mostly in mixed cars. Industrial buying 
is slightly heavier, and there seems to be more 
demand for car siding. Car siding is strong, due 
probably to its scarcity. Production has béen nor- 
mal. Car supply has been adequate and there is 
plenty of labor. 

Demand for hardwood has been light, and prices 
have remained practically unchanged. Some oak 
is moving to the flooring people, but not in large 
quantities. Upper grades of gum are good sellers, 
but prices are lower than prevailed some time ago. 
The hickory market is weak, further reductions 
being made on billet stock. 

J. Randall Williams, of J. Randall Williams & 
Sons, Philadelphia, Pa., was a recent visitor. 


LUFKIN, TEX. 


March 16.—Continued dry weather has facili- 
tated logging throughout the winter. As a result, 
all the sawmills, large and small, have operated 
practically full time. Timber is stlil dying in this 
section on account of drouth. The larger mills 
are running night and day to work up hurt timber. 
Much of it is being hauled five miles by wagons 
to the log trains. The lumbermen are not get- 
ting the price they hoped would prevail at this 


yeriod. 
HOUSTON, TEX. 


March 17.—A few more orders for southern pine 
have been received from northern centers, but total 
weekly volume of orders is about the same as dur- 
ing February and March. Prices hold up in the main. 
Mills are operating full time. Shipments are fair. 
The weather remains ideal for logging. Drouth in 
farm sections is preventing southwestern retail 
yards from buying as heavily as they ordinarily 
would. Sales have been heavy in Houston retail 
yards, this city leading all Texas cities in build- 
ing operations. The Houston record, however, is 
hardly indicative of the situation elsewhere in the 


State. 
BEAUMONT, TEX. 


March 16.—There was little, if any, change in 
the southern pine market during last week. In 
Texas and Oklahoma, rains would permit farmers 
to go ahead with spring planting and would re- 
lieve drouth conditions which have materially af- 
fected buying. Soft spots have appeared here and 
there on the price lists. The northern markets, 
however, are expected to open up shortly. The 
movement of sap gum was slow, with red gum 
moving somewhat better. Demand for ash and 
beech was good, but oak in all grades was sluggish. 
There was active demand for red cypress. The 
hardwood market as a whole was fairly active 
last week. A slight softening was noticed in com- 
mon red gum and common and better sap gums. 


LAUREL, MISS. 


March 16.—The last week has seen very little 
change in the southern pine market. Rains have 
hindered operations somewhat, and have also in- 
terfered with the drying of yard stocks. The mills 
here have added a little to their stocks, but most 
plants in this section report orders nearly equal to 
production. Prices have shown little change, al- 
though some items are rather weak. Export de- 


mand continues quiet. Some stocks are moving 
freely, especially heart stock, but there is con- 


siderable room for improvement. There has been 
no decided change in the hardwood market. The 
volume of shipments is being well maintained, and 
prices in most directions are firm. 


VANCOUVER, B. C. 


March 14.—‘More promising than at any time 
since the first of the year,” is the summary of 
opinions expressed by lumbermen. Some business 
is now being lined up for early placing, though 
most mills are scanning lean order files. Cutting 
now being done ts mainly in railway ties. Some 
of the orders are for the United ‘Kingdom, and 
some for Egypt. The total volume of this busi- 
ness is not sufficient to be any burden on the mills. 
Two cargoes have been made up in the last week, 
one of which, on the Canadian Freighter, was 
loaded partly at Prince Rupert, ties being assem- 
bled from interior mills at the seaboard. The 
vessel is completing on the Fraser River, and clears 
over the week end for the United Kingdom. Ac- 
curate index of the situation which has prevailed 
for the last few weeks is seen in the port figures 
given by the Merchant’s Exchange for February, 
only 11,000,000 feet being reported as despatched. 

Sale of the assets of the Whalen Pulp & Paper 
Co. has been ordered. There are three pulp plants, 
with sawmills in conjunction. Large areas of tim- 
ber, acquired under the special regulations govern- 
ing pulp timber leases, are included in the assets. 
Approximately $7,000,000 is involved in the dis- 
posal of this estate. May 29 is the date fixed by 
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Reputation is of definite value when considering a 
purchase whether it be lumber or anything else. 


Reputation is the silent voice of approval of a multi- 
tude of satisfied customers. It means that the 
article has been censored, tested, used, proved and | 
recommended by those who are best able to judge | 
—The Customers. 1 
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Every car of LaRED Products carries our guaran- 
tee and reputation behind them. 


Try us on your next order for 
Genuine Louisiana Tidewater Red Cypress 
LaRED Cypress Window & Door Frames 
| Soft Texture Tidewater Tupelo 
| 5 Southern Hardwoods | 

Long and Short Leaf Yellow Pine | 
Spruce Hemlock | 
Red Cedar Shingles and Siding | 


Try our ““LaRED” Brand of Premium Cedar 
Shingles. 

‘“*LaRED” Supremes—The 100% Shingle. 

“LaRED” Extra Clears—100% Clear, 85% E. G. 

“LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED £22" 
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of New Orleans | 
Entire Fourth Floor, | 
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1018-19 White Bidg., 


f Poydras Building, 
Seattle, Washington. le 


New Orleans, La. | 











Texas Hardwoods 


We cater to the Yard Buyers 
who want high grade 1 inch 


OAK and GUM 


We also manufacture: 
ASH, HICKORY 
CYPRESS 
PINE 


Try 
us. 













Dimension 
Stock a 
Specialty. 


Pace nn 
Boynton Lumber Co. 
LUFKIN, TEXAS 


Manufacturers 
Wholesalers 














RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mills at 


Office. 
GANDY. LA. RUSTON, LA. 























Manufacturers 


Short Leaf Pine and Hardwoods 
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YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 


QUALITY—SERVICE—SATISFACTION 




















im HAND MADE - os i 


CYPRESS Usertiem'n 
SHINGLES 


all sizes {rom 
Heart Stock 
We’also sell Sawn Cypress Shingles in all sizes 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


| RHEMS, S.C. 
| 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


o 
S Partition, Ceiling, 
cy Moulding, Trim, 

gs Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 








epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N. “ea PINE Flooring, Ceiling 


and Roofers 
Long 274 Yellow Pine Roush and 


We are Car and Cargo Shippers. 











‘ELLINGTON & GUY, Inc., "RiGimonD vit" 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., ‘°felk: 


Virginia 
Operating John L. Roper Lumber Co. 











the courts for the sale of the plants and logging 
equipment of the concern. 

Prospects are bright that the new Chemainus 
(B. C.) mill of the Victoria Lumber & Manufactur- 
ing Co. (Weyerhaeuser interests) on Vancouver 
Island will be put in commission this spring. 


MACON, GA. 


March 16.—Mills now able to haul dry lumber to 
planers are finding the demand unusually weak 
for this season. The yards are well stocked and 
will not be in the market until they can move out 
some lumber. It is freely predicted that as soon 
as weather in the consuming territory becomes 
settled and building gets under way, demand will 
show a decided increase, and that there will be a 
corresponding advance in prices. Some whole- 
salers believe business will show an improvement 
within a few weeks. Others fear the effects of the 
heavy movement of western lumber into the east- 


ern and northern centers. A good volume of 
roofers has been shipped during the last two 
weeks. A number of the shipments have been tran- 


sits, and the yards are frequently quoted prices 
below mill cost. The market on air dried roofers 
on a Georgia main line rate, worked as desired, 
today is: 1x4-inch, $14.50@15; 1x6-inch, $20@ 
20.50; 1x8-, 1x10- and 1x12-inch,, $21@21.50. 


JACKSONVILLE, FLA. 


March 16.—-Demand for southern pine shows a 
little improvement, Florida yards beginning to buy 
again. Inquiries from the North and East are a 
little more frequent, and a few orders are being 
booked for dressed stock, the first to appear for 
several months. Orders are nearly all small. 
Logging conditions in Florida and southern Geor- 
via are good. In northeast Georgia, the woods 
are still very soft, but roads are in better shape. 
Very little dry lumber is to be found. Production 
by portable mills averages about 50 percent of 
capacity owing to labor shortage. Mill stocks in 
Florida and southern Alabama are larger in low 
grade items, but there is no surplus of the better 
grades. Car supply is ample and a number of 
the embargoes placed against southern Florida 
yards on the lower east coast have been lifted. 

Sales of shed stock to the wholesale trade 
equalled those of last week, with a slight gain made 
in sales direct and to the retail trade. Mixed 
orders are the most frequent. Planing mills are 
running full time in an effort to build up reserve 
stocks. All orders are for immediate shipment. 
Demand for 4-inch B&better flooring was on mixed 
orders at concessions, the average being $1 less, 
or $47; No. 1 is off $1, selling at $43 to $44; 
No. 2 is steady at $21.50; No. 3 declined 50 cents, 
selling at $12. Very little 38-inch rift flooring is 
to be found and prices are: A sap rift, $91; B&bet- 
ter, $75; C, $60; No. 2, $36. Sales of 3-inch 
B&better flat were at $59 to $60; No. 1, not as 
strong, selling at $45 to $46; No. 2, firm at $18; 
No. 3 declined, selling at $11. No call for 6-inch; 
prices are steady. 

Demand for %-inch ceiling from the Florida 
trade has improved, there being a fair movement 
of No. 2 at $22.50 to $23; B&better and No. 1 
sold only on mixed orders at firm prices. Sales of 
thin ceiling were a little larger than last week. 
The larger mills are holding prices firm, and the 
smaller ones are not able to sell even at conces- 
sions. Only an occasional sale of partition is 
made on mixed orders; prices firm. 

The movement of Henderson bond siding to 
Florida has increased slightly. Prices on B&better 
and No. 1 are steady; No. 2 has declined to an 
average of $29.50. Sales of the No. 2 novelty are 
at $25.50 to $26; B&better declined $2, selling at 
$43; No. 1 declined $2, selling at $38; No. 3 is 
steady at $11 to $12. Not enough bevel siding is 
being sold to arrive at an average price. Square 
edge stock is a slow seller; prices are steady. 

Demand for shortleaf air dried roofers has im- 
proved a little, several large orders being placed. 
All orders are for prompt shipment. Sales were 
made at $21 for 6-inch and $22 to $23 for the 
wider widths. Production is being held back on 
account of the woods still being soft, and by 
shortage of labor in some sections. Longleaf kiln 
dried roofers are not selling fast; prices are 
steady. 

Sales of rough and dressed finish are for the 
most part on mixed orders. Buying is light, north- 
ern and eastern yards taking almost nothing and 
the southern yards ordering only what they 
actually need. Stocks are not large. Bé&better, 
1x6- to 12-inch, D4S, sells at $52; specified widths 
at $2 to $3 more. No. 1 boards are slow sellers; 
prices are steady. No. 2 boards are being sold 
direct to the yards at $28 for 6-inch and $29 for 
8-inch. No. 3 boards did not sell as fast; prices 
declined $1. 

The dimension and timber market continues to 
be comparatively quiet and there are some weak 
spots. Average prices for merchantable grade, 


10- to 20-feet, are: 6-inch, $25; 8-inch, $26; 10. 
inch, $30; 12-inch, $35; 14-inch, $40. Plank ang 
special cutting are firm. Small framing is the begt 
seller, having been reduced $2. 

The railroads are still fairly active, but their 
orders are largely for special material, for which 
they are paying fair prices. Most orders from the 
car companies are for car framing. Prices are 
steady. 

The export trade is much more encouraging than 
the domestic. Exporters are doing a good busi. 
ness with Cuba and South American countries, 
and more of the mills in this section are cater. 
ing to this trade. Prices being received are 
satisfactory. 

While the cypress market continues quiet, the 
upper grades are moving considerably more freely 
than heretofore, and demand for shop and under 
is just about equal to production. Prices are hold- 
ing very firm. Mill stocks are somewhat above 
normal, and yards are well stocked. Car supply is 
adequate and the labor situation good. 

R. G. Kimbell, building code bureau, Nationa} 
Lumber Manufacturers’ Association, Wasiington, 
DD. C., is here today and will have an interview 
with the building inspector of Jacksonville. He 
will spend the balance of this week and part of 
next visiting the larger cities south of here. 

Power was turned on Wednesday at the new 
plant of the Jackson Bros. Lumber Co., Valdosta, 
Ga., and the first log was sawn, christening the 
$160,000 plant which will have a daily capacity 
of 60,000 feet of either pine or hardwood. This 
plant is the very latest thing in the way of a 
sawmill to be found in Georgia or Florida. There 
are on the yard hardwood and pine logs suflicient 
to cut more than half a million feet. It is under. 
stood that the owners are now contemplating the 
addition of machinery for manufacturing crates 
ete. The company also operates large mills at Ray 
City and Tallapoosa, Ga. 

The Pharis-Walker Lumber Co., of Alexandria 
City, La., is opening a wholesale lumber yard at 
Orlando, Fla, It has purchased over 110,000 acres 
of timber. 

The Hollywood Land & Water Co., of Hollywood, 
Fla., has purchased $15,000 worth of machinery 
for a millwork plant and has started construction 
of warehouses and a retail lumber yard. 

The Consolidated Saw Mills Co., of St. Louis, 
Mo., has opened an office in Florida for the purpose 
of selling the output of the mills of the Gulledge 
Lumber Co., Haines City, Fla. The Consolidated 
company also handles the output of the Prine Lum. 
ber Co., Littman, Fla. 

C. C, Bailey was in Jacksonville a few days ago 
preparatory to taking up his duties as the Aycock- 
Holley Lumber Co.’s representative on the Florida 
east coast. 

The Hirsch Lumber Co. announces the appoint- 
ment of R. D. Womack to succeed J. J. Upchurch, 
jr., in the Tampa territory. 

Lewis Burgess, of the Rikerd Lumber Co., Lan- 
sing, Mich., sailed March 12 from Miami on the 
Berkshire bound for New York. 

W. FE. Delaney, president Kentucky Lumber Co., 
Sulligent, Ala., stopped off in Miami March 11 en 
route to Havana, Cuba. 

S. E. Wisner, field representative Nashville 
ITardwood Flooring Co., is convalescing in the Vie- 
toria Hospital at Miami, following a long illness. 

Walter C. Pilcher, salesman for the McCormick 
Lumber Co., Jacksonville, Fla., was unanimously 
elected to the city council March 11. 


NEW ORLEANS, LA. 


March 16.—For the moment the market situa- 
tion is somewhat of a puzzle, in that the close 
approach of building weather has brought no in- 
crease of demand, while prices on some items of 
southern pine and hardwood have softened. Pos 
sibly this is due, in the case of southern pine, to 
premature speculative buying that set transit 
cars afloat. Mill reports for last week show in- 
creased orders for southern pine, but rumors of 
price weakness persist. Hardwood prices are also 
reported soft in spots, though the volume of de- 
mand, if changed at all, increased during the week. 
The cypress folks report no featurable change in 
their market, prices and volume of orders holding 
steady. 

R. F. Mestayer, a prominent figure in the local 
retail field, has resigned his post as vice presi- 
dent and general manager of the retail lumber de- 
partment of the Salem Brick & Lumber Co., and 
in association with Paul V. Roca has acquired con- 
trol of the Roca Lumber & Hardware Co., another 
long established local enterprise. H. J. Bremer- 
mann has been named general manager of the 
Salmen Brick & Lumber Co.’s retail lumber in- 
terests, to succeed Mr. Mestayer, and J. H. Lively 
has been appointed assistant manager. 

The Salmen Brick & Lumber Co., which pur- 
chased the Price Lumber Co., a retail lumber con- 
cern at Gulfport, Miss., a few days ago, announces 
that the Gulfport enterprise will be operated as the 
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Salmen Co. (Inc.), retaining George C. Stevenson, 
Jong with the Price company, as its Gulfport man- 
er. 

‘Sp ispatches from Yazoo City, Miss., announce 
that W. S. and Harry Dolton are organizing a 
company at Yazoo City to conduct a wholesale and 
retail lumber business. Both are experienced lum- 
bermen. 

It is announced that Fred Miller, widely known 
and popular throughout southern lumber circles, 
has accepted post as manager of a New Orleans 
pranch office of the Kirby Lumber Co., which is 
establishing the local office to handle both export 
and domestic sales of its pine and hardwood prod- 
ucts. 

Grave fears for the safety of Fred L. Roselein, 
manager of the Slidell (La.) plant of the Gulf 
States Creosoting Co., are expressed in today’s 
dispatches from Slidell. With an employee of his 
company, Mr. Roselein left Slidell Saturday after- 
noon in a motor boat for a few hours fishing in 
Lake Pontchartrain. Following their failure to 
return by Sunday afternoon, a searching party 
was organized, and today it is reported that the 
motorboat was found overturned in the lake. 

W. L. Drummond, manager hardwood depart- 
ment Lucas I. Moore Stave Co., has been ap- 
pointed to the membership committee of the Na- 
tional Lumber Exporters’ Association, succeeding 
Lucas E. Moore, whose accidental death was re- 
ported recently. 

The Southern Forest Research Advisory Board 
has requested Col. C. A. Goodyear, president Great 
Southern Lumber Co., to accept membership on its 
reforestation committee. 

L. Kemper Williams, of the F. B. Williams 
Cypress Co., was elected president of the Louisiana 
Jersey Club at its recent meeting in Alexandria. 

H. Allen Marsh, a Kenner (La.) lumberman, has 
been appointed a member of the fourth drainage 
district commission of Jefferson Parish, by unani- 
mous vote of the Jefferson Parish police jury. 


TUSCALOOSA, ALA. 


March 16.—The market for southern pine has 
not been quite so active and prices have eased off 
$1 on the average. There seems to be a surplus of 
offerings over actual demands. Most mills have 
sufficient orders at the old prices, and bookings 
have fallen off because mills are not willing to ac- 
cept reduced prices, except in special cases where 
the lumber is in transit, or where stock must be 
moved. There seems to be a fairly large potential 
market for all the lumber that will be offered this 
spring, but retailers are waiting for business to 
develop and are buying only a few items to fill in 
stock, or special bargains. The weather has been 
bad, and will curtail production and shipments for 
at least three or four days. 


SAN FRANCISCO, CALIF. 


March 14.—Demand for Pacific coast woods has 
been a little bit slack, following the overproduction 
of Douglas fir since the first of the year. San 
Francisco retailers are doing a good _ business. 
Local building estimates for 1925 are large, and it 
is predicted that the State will require a great deal 
of lumber. Export business is looking up. The 
freight situation is a little better, and more fix- 
tures are expected. Stabilization of lumber prices 
and freights will help the situation. Australia is 
in the market for more redwood clears. 

The West Side Lumber Co.’s property has been 
placed in charge of the Pickering Lumber Co., the 
sale being practically completed. It is probable 
that D. H. Steinmetz, general manager Standard 
Lumber Co., also owned by the Pickering interests, 
will have general supervision. There is about one 
billion feet of California white and sugar pine tim- 
ber on the land sold, and 250,000,000 feet of gov- 
ernment timber adjoining. There are forty miles 
of logging railroad. The mill has two bandsaws 
and a resaw. A large planing mill and a box fac- 
tory are included. D. H. Steinmetz, general man- 
ager Standard Lumber Company, is again at the 
San Francisco office after spending some days at 
Standard in connection with starting up the mill. 
The door factory at Sonora is busy. 

The Lassen Lumber & Box Co. has a fair demand 
for California white pine. The mills at Susanville 
have been closed during the winter, but prepara- 
tions are being made for resuming operations 
around April 1. There is a little improvement in 
the pine box shook situation. New dry sheds will 
be erected. 

The Red River Lumber Co. has a moderate de- 
mand for California white pine and has been mak- 
ing good shipments on accumulated orders. <A 
hormal output is being maintained for this time of 
year, and stocks are not excessive. There has not 
been much snow at Westwood, and logging will be 
Pushed. Inquiries indicate an improvement in 
eastern demand. 

The Hammond Lumber Co. is making a good out- 
Put of redwood at Samoa, Humboldt County, and 


filling California and eastern orders promptly. 
Good shipments are being made to the company’s 
yards and factories in San Pedro and Los Angeles. 

The Fruit Growéts’ Supply Co. has been making 
good shipments of California white pine from Su- 
sanville. Stocks of dry lumber, except those of box 
grades, are running low. 


The Union Lumber Co. is making nearly a nor- 
mal output of redwood at Fort Bragg. The Gov- 
ernment will make improvements at the mouth of 
the Noyo River, where large vessels are loaded 
with redwood for export. 





Logs Give Centuries of Service 


Boston, Mass., March 17.—An interesting 
story of the longevity of wood has been brought 
to Boston by a party of tourists recently re- 
turned from a European trip that included a 
visit to the famous Winchester Cathedral in 
England. In the course of repairs upon the 
cathedral it was discovered that the entire 
weight of the massive walls rested upon logs em- 
bedded in the earth at a depth of some ten feet, 
the logs resting upon trunks of trees laid cross- 
wise in a second layer beneath them. Investiga- 
tion revealed the remarkable fact that these 
logs and tree trunks had been supporting sturdi- 
ly the great weight of the cathedral walls for 
almost nine centuries. 


Some parts of the cathedral walls appeared to 
be settling slightly and showed a tendency to 
crack. This attracted attention and finding 
that ordinary patching of the walls failed to do 
any good, those concerned with the care of the 
old edifice called in an engineer, Sir Francis 
Fox, to find out what was wrong. The story of 
what followed is told by Thomas Dreier, of Bos- 
ton: 

Sir Francis had trial pits dug outside the walls 
and it was found that the foundations, at a depth 
of about ten feet, rested upon logs—whole trunks 
of trees lying in some instances upon a second 
layer laid crosswise. Those logs certainly had 
served well, because they had been put in there 
between 1087 and 1093. Underneath them was 
found a layer of peat and it was into this peat 
that the cathedral was sinking. Digging down 
through the peat there was found a solid bed of 
natural gravel and flint, with chalk underneath. 
In the opinion of the engineer, the safety of 
the cathedral lay in removing all the peat and 
replacing it with cement. This work has now 
been completed by one man, a marine diver named 
W. A. Walker. It took him five and one-half 
years. All this time Mr. Walker worked in total 
darkness. He took out the peat from underneath 
the walls and replaced it with cement which he 
brought down from the surface. In this way he 
has put cement underpinnings under the entire 
cathedral. 

The moral points to the silent, loyal service 
through the centuries of the logs, now embedded 
in cement, as well as to the sixty-six months of 
faithful labor in the dark, underground tunnel 
by the stolid British mechanie. 


To Test New Tax Law 

Macon, GaA., March 16.—Preliminary steps 
toward a concerted attack by Georgia lumber 
dealers upon the legality of the new oceupa- 
tional tax on dealers in lumber have just been 
taken by A. E. Reed, president of a large local 
lumber concern, who has mailed 400 letters to 
lumber dealers in every part of the State calling 
on them to join his company in an injunction 
suit to be started shortly in the superior court 
here and advising them that they refuse to pay 
the tax pending the outcome of the suit brought 
by his company. 

‘‘Tt is our purpose,’’ writes Mr. Reed, ‘‘to 
test the question and the legality of the act and 
we are reasonably certain that the courts will 
uphold us. The major contention will be that 
the law is unconstitutional in all cases where 
the lumber companies concerned are engaged in 
interstate business, and we expect to win our 
case.’? 

In cities of 20,000 population and over, ae- 
cording to this Jaw, the annual tax on lumber 
dealers is $100. In cities of 10,000 population 
it is $50 and in cities under 10,000 population 
$10. 

What the outcome of the suit will be no one 
can tell at present, but Mr. Reed has gotten a 
goodly number of returns on his letter, and in- 
dications are that he will be joined in his fight 
by a number of large dealers all over the State. 











Goldsboro 
.C. Pine 


A TRADE BUILDER 
FOR ALL DEALERS 


What should interest 
lumbermen beyond every- 
thing else is how the stock 
they handle meets their cus- 
tomers’ requirements. That 
this is essential to continued 
prosperity is acknowledged 
by all, yet how many of you 
know whether you couldn’t 
improve your business by 
selling our Goldsboro North 
Carolina Pine. 


There’s no time like the 
present for determining this 
and the quality of our pro- 
ducts was never better. 


Don’t waste any time 
wondering where to get the 
best N. C. Pine — consult 
us about your _ require- 
ments. 


Let us know the 
items you need 
in a hurry. 


Johnson & 
wanes, Wimsatt 
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You 9 we 


G 
At Its 


et 
VW Best 


For many years we have 
maintained the policy of giv- 
ing buyers the finest quality 
N. C. Pine lumber it is hu- 
manly possible to produce 
from virgin growth stump- 
age. 

To retain the goodwill of 
these buyers in the future we 
cannot afford to rob our lum- 
ber of its strength and stiff- 
ness. That is exactly what 
we would do if we were to 
adopt the new thickness of 
lumber which many manu- 
facturers are now shipping 
to their customers. 

In the future, as in the 
past, we will confine the 
manufacturing of all ‘“one- 
inch” lumber to what is 
known as the 


Extra Standard 
Dressed Board 


This board possesses max- 
imum strength and stiffness 
as it is full 13’”" when dressed 
two sides. There is no bet- 
ter “one-inch” lumber, nor 
is there any better N. C. Pine 
lumber than Camp is manu- 
facturing. 


Every Board Is 
Branded on the Ends 

















Demand the Brand. 


Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Megr., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 
iE. D. WOOD, Manager 


PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 
DAILY CAPACITY ‘ 
A NS isis d-:deaesensaxansanoemen 600,000 feet 
Planing Mills 


dncebimwmlasiiatctenndll 500,000 feet 


Franklin, Va. 
Wallace, N. C. 


Marion, S. ©. 
St. Stephen, S. C. 

















A. HI. Fisher, of the Gary Lumber Co., Gary, 
Ind., is vacationing in Florida. 


E. A. Thornton, of the E, A, Thornton Lumber 
Co., returned this week from a six weeks’ vacation 
in southern California. 


Ilenry Schneider, of the Schneider & Brown Lum- 
ber Co., Marquette, Mich., transacted business in 
Chicago during the week. 


The D. S. Pate Lumber Co. this week moved from 
the Roanoke Building to the Conway Building, 
where it will occupy Suite 1360-66. 


T. L. Hoskins, manager of the credit and claim 
department of the Dierks Lumber & Coal Co., 
Kansas City, Mo., was a Chicago visitor during the 
week. 


Arthur Henderlong, of the Henderlong Lumber 
Co., Crown Point, was among the Indiana retailers 
who transacted business in this market during the 
last few days. 


A. Fletcher Marsh, of the Marsh & Truman 
Lumber Co. is making an extensive business trip 
through the South and East, and is not expected 
to return to Chicago before toward the middle of 
April. 


A. E. Boatright, of the A. E. Boatright Lamber 
Co., left this week for one of his periodical in- 
spection trips to the mills in Alexandria, La., and 
neighborhood, which he represents in the Chicago 
market. 


RB. W. O’Neal, southern representative for the 
HWilgard Lumber Co., making his headquarters at 
Bogue Chitto, Miss., spent a few days of this 
week at the company’s offices here, conferring with 
officials. 


John D. Spaulding, western sales manager of 
the W. R. Pickering Lumber Co., Kansas City, Mo., 
was in Chicago this week, conferring with W. L. 
Godley, who represents the company in this 
market, 


J. B. Orr, sales manager of the Lake Independ- 
ence Lumber Co., Big Bay, Mich., was in Chicago 
for a few days this week, conferring with H. H. 
Spaulding, vice president of the company, in charge 
of the local sales office. 


J. Curtis Taylor, Kenney, Ill., has resigned his 
position with the Dodgson Lumber Co., there, to 
accept appointment as manager of a Michigan yard 
operated by the Dessert & Brown Lumber company 
of Grand Rapids, Mich. 


Albert Wallerstein, of the Lumber Mills Co., re- 
turned a few days ago from southern California, 
where he has been staying for some time. After a 
couple of weeks, he expects to go to California 
again, for an indefinite stay. 


A. T. Brink, manager of the Kansas City (Mo.) 
office of the Tri-State Lumber & Shingle Co., spent 
some time of this week at the Chicago office, 
conferring with E. T. Prickett, president of the 
company, who is now located here. 


John W. Miller, president of the Coast Fir & 
Cedar Products Co., Portland, Ore., was in Chicago 
a few days ago, conferring with F. J. Schnell, 
who represents the company in this territory, with 
headquarters in the Roanoke Building. 


L. W. Tibbits, sales manager of the Black River 
Lumber Co., Willetts, La., until the plant burned 
dlown some months ago, is now associated with the 
J. M. Jones Lumber Co., Ferriday, La., according 
to information received by his many Chicago 
friends. 


Clarence Boyle, sr., of Clarence Boyle (Inc.), ac- 
companied by Mrs. Boyle, this week motored 
through Indiana. The trip was undertaken for 
the purpose of calling on the various lumber con- 
sumers in that territory and to look over the 
general situation. 


Edward Hines, president of the Edward Hines 
Lumber Co. and associated interests, accompanied 
by Mrs. Hines, left this week for the South. Mr. 
Hines will, among other things, attend the annual 
convention of the Southern Pine Association, to 
be held at New Orleans, La., next week. 


Herbert Moss, sales manager of the Trinity 
County Lumber Co., Groveton, Tex., while in Chi- 
cago this week conferring with officials of his 
company, stated that the shipping departments of 
Texas mills are still very busy, on orders booked 
during the early part of the year. A good volume 
of new business is constantly coming in, and the 





outlook appears encouraging from practically all 
standpoints. Southern pine stocks, he added, are 
approximately normal. 


John W. Frykberg, sales manager of the Knee. 
Jand-McLurg Lumber Co., Phillips, Wis., and O. C. 
Scherzinger, Milwaukee (Wis.) representative for 
the same concern, spent some time in this city 
during the week, looking over lumber trade condi- 
tions and prospects. 


Percy G. Sills, of the Premier Lumber Co. (Ltd.), 
Vancouver, B. C., passed through Chicago this 
week on his return home from a visit in England. 
He reported that he was considerably detained on 
his homeward trip, through the ship getting lost 
in the fog off the Irish coast, where it had to 
lay five days awaiting a clearer atmosphere. 


W. W. Hamilton, formerly associated with the 
Pioneer Lumber Co., of Portland, Ore., has joined 
C. W. Pendell & Co., effective April 1. Mr. Hamil- 
ton has been connected with the Pioneer Lumber 
Co. for fifteen years, coming to Chicago about 
Oct. 1, last year, to take charge of the company’s 
local sales office. 


R. C. Clark, manager of the Chicago sales office 
of the Tremont Lumber Co., Rochelle, La., this 
week made a business trip to Rockford, Ill. He 
reported on his return that a great deal of figur- 
ing on building is going on in that section. Lum- 
ber sales are still restricted, but an active market 
in the spring is expected. 


Earl M. Kelley, traffic manager of the Rockford 
Lumber & Fuel Co., Rockford, Ill., has been elected 
to the board of directors of the company, made 
secretary and placed in charge of the coal and 
cement sales. Ernest R. Rundquist, who has been 
sales manager of the company several years, has 
been advanced to vice president. 


A. E. Edgeomb, of the Insular Lumber Co., Phila- 
delphia, Pa., has been appointed a member of the 
inspection rules committee of the National Hard- 
wood Lumber Association. The Insular Lumber Co. 
is one of the largest distributers in this country of 
Philippine hardwoods and is extensively engaged in 
its manufacture in the Philippine Islands. 


M. M. Ingram, manager of the Hilgard Lumber 
Co.’s western pine office at Spokane, Wash., ar- 
rived at the local headquarters this week, and 
expects to remain here for two or three weeks. 
W. F. Kellogg, the company’s Ohio representative, 
located at Cleveland, also was here during the 
week, conferring with P. L. Musick, the manager. 


The Mummert Lumber & Tie Co., headquartered 
in the McCormick Building, Chicago, announces 
that it has opened a branch office in St. Louis, Mo., 
under the management of A. F. Martin. This office 
is located at 2109 Railway Exchange Building, and 
will handle car and railroad material of all kinds. 
Mr. Martin has had extensive experience in dealing 
with the railroads. 


With the opening of a district sales office at 160 
North La Salle Street, Chicago, the American 
Cable Co. announces the appointment of W. H. 
Slingluff to handle sales of the company’s Tru-lay 
wire rope, Tru-loc fittings and other standard wire 
rope products in the midwestern States. Mr. 
Slingluff has been actively identified with the wire 
rope field for more than twenty-six years and is 
well known in both the production and selling 
divisions of the industry. 


K. S. Pollitt, formerly the representative of Sine 
Bros., on March 1 became connected with the 
Osgood Simonson Lumber Co., 11 South La Salle 
Street, Chicago, and will represent that concern in 
Chicago territory. This concern handles west 
Coast woods and is exclusive representative in this 
territory for some of the best concerns on the 
Coast. Mr. Pollitt formerly lived in Kansas City 
and has had long experience in selling west Coast 
lumber. 


Walter B. Vanlandingham, of the Vanlanding- 
ham-Cook Lumber Co., expected to leave toward 
the close of this week for New Orleans, La., to 
attend the annual meeting of the Southern Pine 
Association, to be held in that city next week. 
Another Chicagoan who will attend that conven- 
tion is John A. Spencer, who also expects to spend 
a month in the southern pine territory, visiting 4 
number of the leading mills and making a general 
survey of manufacturing and stock conditions. 


Theodore A. Sparks, general sales manager of 
the Theodore A. Burrows Lumber Co., Winnipeg, 
Man., passed through Chicago this week on bis 
way to Windsor, Ont., where he was going to 
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attend a Hoo-Hoo concatenation. While in Chi- 
cago, he conferred with officials of the Tri-State 
Lumber & Shingle Co., which represents his con- 
cern exclusively in this territory. Mr. Sparks ex- 
pected also to attend the annual convention of 
the National-American Wholesale Lumber Asso- 
ciation, held at Atlantic City, N. J., this week. 


Clark Loomis has joined the sales force of the 
Charles L. Baxter Lumber Co., and has been as- 
signed to its Detroit (Mich.) office; located at 238 
General Motors Building. He will handle Douglas 
fr and other western woods, while R. G. Swartz, 
manager of the office, will devote his time exclu- 
sively to southern pine. Mr. Loomis recently came 
East from Portland, Ore., where he was for three 
years connected with the Morrill & Sturgeon Lum- 
per Co. Previously he was for nine years asso- 
ciated with the Gaynor Lumber Co., Sioux City, 
Iowa, of which he was treasurer and sales manager. 


James Brannum, of the Brannum Lumber Co., 
Racine, Wis., returned a few days ago from the 
Pacific coast, where he has been spending the 
last six weeks visiting all the important lumber 
producing sections from British Columbia to Cali- 
fornia, in the company of A. J. Barker, of the 
Acme Lumber & Shingle Co., and Joe Mercer, of 
the Hubbard Woods Lumber & Coal Co., Hubbard 
Woods, Ill., which latter gentleman also accom- 
panied him home. Mr. Barker took a southern 
route and has been spending the last several days 
in Florida. He is expected to return to Chicago 
early next week. 


Jack Griffith, general sales manager of the Boy- 
kin Lumber Co., Houston, Tex., a few days ago 
conferred with the Charles L. Baxter Lumber Co., 
exclusive representative for the company in this 
territory, afterward leaving for Detroit, Mich., and 
other trade centers east of here. Mr. Griffith 
stated that he has found railroad and car ma- 
terial orders to be holding up well in volume. 
Most of them are small, but the aggregate is satis- 
fying. Some of this business is also received from 
Mexico. He said that few mills appear to be long 
on any item, and that order files generally remain 
well filled. He believed that the spring market 
will be an active one. 


F. J. Thomas, sales manager of the Louisiana 
Red Cypress Co., this week spent a few days at 
the company’s Chicago sales office, conferring with 
L. B. Hooper, jr., its manager. Afterward, Mr. 
Thomas left for the East, where he expected to 
visit most of the large lumber distributing centers. 
He expressed himself very optimistically regarding 
the future. He said that while industrial buying 
still has the lead over retail yard purchases, there 
is no doubt that the latter will expand considerably 
as soon as weather conditions improve. Prices, he 
said, were firm, with no material changes in any 
direction likely within the near future. 


R. G. Brownell, president, and H. P. Welch, 
general mill superintendent, of the Central Penn- 
sylvania Lumber Co., Williamsport, Pa., were in 
Chicago Wednesday of this week, looking after im- 
portant business matters. Mr. Welch had just re- 
turned from Rib Lake, Wis., where he spent sev- 
eral days looking after matters connected with 
the plant there, which recently has been placed on 
double shift and is now turning out more than 
150,000 feet of lumber daily. Mr. Welch says that 
this output will be increased when a few more 
details connected with the plant are worked out. 
Mr. Brownell recently has been elected president 
of the Rib Lake Lumber Co., which is allied with 
the Central Pennsylvania Lumber Co. through sim- 
ilar ownership. The latter company is one of the 
old operators in Pennsylvania, having been estab- 
lished twenty-one years ago. In addition to being 
one of the larger operators in Pennsylvania, this 
company also is a builder of sawmill machinery, 
having built in its own shops all of the machinery 
with which its several mills are equipped. 


Opens New Lumber Yard 


After more than four months of planning and 
construction work, the Niles-Edgebrook Lumber 
Co. this week opened its new retail yard for busi- 
ness at Touhy Avenue and the Chicago, Milwaukee 
& St. Paul Railroad, just outside the Chicago city 
limits and adjoining the Niles Center (Ill.) limits. 
Coincident with the opening, a number of Chicago 
and out-of-town lumbermen descended in a body on 
Manager Robert Campbell Tuesday evening and 
in the company’s offices staged a little surprise and 
welcoming party. The Niles-Edgebrook Lumber Co. 
is one of a number of yards operated by J. D. and 
D. W. Mercer in Illinois and Indiana territory. 
J.D. Mercer is president, D. W. Mercer, vice presi- 
dent, and Robert Campbell, treasurer and manager. 
Mr. Campbell is a newcomer in this section, but 
Was previously connected with the Mercer inter- 
ests as manager of their Hagerstown (Ind.) yard. 
Prior to that for several years he was secretary 


to the president of the Maxwell Motor Co. at De- 
troit, Mich. 

The new company is capitalized at $75,000 with 
a surplus of $25,000 and on its 8-acre site has 
stocked a-full complement of lumber and building 
supplies with the intention of going after the con- 
tractor, carpenter and individual home builder 
trade. Being located in a new and rapidly grow- 
ing section, part of which has recently been an- 
nexed to Chicago, President Mercer looks for a 
large volume of business. ‘If present plans work 
out, it is the company’s intention, said Mr. Mercer, 
to make this yard a concentration and supply yard 
for its other nearby branches. Coal will also be 
handled, if advantageous switching rates can be 
secured. 

The company’s new office has been constructed 
after specially prepared plans evolved from ex- 
perience at other yards, and is a two-story affair 
with a five-room modern flat on the second floor 
where Manager Campbell will make his home. 
Celotex, appropriately stained, has been used in- 
stead of plaster for the office walls and ceiling, 
which are trimmed in brown stained pine. The 
flat is trimmed in the same wood stained a mahog- 
any brown. A modern heating plant has been in- 
stalled together with a pumping system to supply 
water from a deep well specially drilled for the 
purpose. 


Promoted to Important Position 


NEGAUNEE, MICH., March 16.—Announcement 
was recently made by the Cleveland-Cliffs Iron 
Co. of the appointment of John M. Bush as land 
agent at Negaunee to succeed C. V. R. Townsend, 
who died Jan. 21. Mr. Bush was born in Buck- 

















JOHN M. BUSH, NEGAUNEE, MICH.; 
Appointed Land Agent Cleveland-Cliffs Iron Co. 


ingham, Que., Feb. 6, 1877, and soon after his 
parents moved to Norway, Mich., where, following 
attendance at the public schols, Mr. Bush went to 
work for the O’Callahan Lumber Co. at Vulcan, 
Mich., in 1897, where he remained for four years, 
being promoted to clerk and bookkeeper. In 1901 
he became connected with the Cleveland-Cliffs Iron 
Co., first as timekeeper and supply clerk at the 
Ashland mine at Ironwood, Mich., and later as 
cashier at the company’s Gogebie range headquar- 
ters. In 1905 Mr..Bush was promoted to super- 
intendent of the company’s Missabe range mines. 
Two years later he returned to the Gogebic range 
to supervise the rapidly expanding work in that 
district, and after a year subsequently spent in 
exploration work on the Menominee range he be- 
came superintendent of the Republic mine on the 
Marquette range. In 1916 Mr. Bush was made 
superintendent of mines in the North Lake district, 
and it was from this post that he was promoted to 
the head of the company’s land department. 


The Cleveland-Cliffs Iron Co., which maintains 
headquarters at Cleveland, Ohio, owns extensive 
timber acreages in northern Michigan, and is a 
leading exponent in the practice of forestry and 
in the development of the general resources of the 
upper peninsula of Michigan. In its land develop- 
ment operations, and particularly in the logging 
branch, the Cleveland-Cliffs Iron Co. pursues a 
thoroughly modern policy. When it is decided to 
clear a certain portion of its acreage, the company 
proceeds to log everything on the land. As the 
logs are produced they are separated, those suit- 


able for the purpose going to the woodenware fac- 
tory to be worked up into the variety of household 
utensils and commercial forms in which this fac- 
tory specializes; other logs head for the veneer 
factory, and the rougher logs are destined for the 
lumber mill, to be converted into boards, lath, 
shingles, ties and poles. Pulpwood is consigned 
to the paper mill, while the tree tops and the un- 
merchantable logs go to the charcoal iron furnace 
and chemical plant. 
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“Boost Your Town”? Campaign 


In addition to the five Illinois cities mentioned 
in the March 14 issue of the AMERICAN LUMBER- 
MAN as having launched “Boost Your Town—Trade 
at Home” campaigns, Edwardsville and Elgin, Ill. ; 
Beloit, Wis.; Marion, Ind.; Webster Groves, Mo., 
and Paducah, Ky., have completed arrangements 
for putting on this campaign. This is the “Boost 
Your Town” campaign in which the National Lum- 
ber Manufacturers’ Association and a number of 
other organizations are codperating with the Atlas 
Educational Film Co. 


Hardwood Inspections Hold Up Well 


Total original inspections made by the staff of 
the National Hardwood Lumber Association during 
February were 24,873,418 feet, of which 22,192,- 
330 feet was the work of the salaried inspectors 
and 2,681,088 feet of the fee service. Reinspec- 
tions were made on 208,137 feet. Commenting on 
these statistics, the association says: 

These figures indicate that hardwood move- 
ments in so far as they are registered by the ac- 
tivities of National inspection are at least holding 
their own. Such activities; however, are rather 
unequally distributed and while .taken in their 
entirety they maintain the record to very fair ad- 
vantage, it is evident that no appreciable advance 
in general hardwood trade conditions has as yet 
manifested itself. At this writing, while the de 
mand for National inspection service in the east- 
ern and middle-western markets and sections is 
comparatively quiet, at most southern mill points 
it is so active that it is no easy matter to keep 
up with it. 


Transferred to Chicago Sales Office 


C. W. Lawrence, manager of the Chicago sales 
office of the Long-Bell Lumber Co., Kansas City, 
Mo., announces that F. C. Van Brunt has joined 
the local sales force and will devote his attention 
particularly to the marketing of hardwood lumber 
and oak flooring. Mr. Van Brunt has been con- 
nected with the company for four years, as superin- 
tendent of production at the Long-Bell oak flooring 
factory at Pine Bluff, Ark. Besides being an ex- 
pert on flooring, he has also had considerable ex- 
perience in the manufacture of hardwood lumber. 
He will cover the trade in Chicago and surround- 
ing towns, and also northern Indiana, 


Impostor Cashing Drafts in Florida 


CINCINNATI, OHIO, March 16.—The Mowbray & 
Robinson Lumber Co., of Cincinnati, has been ad- 
vised by the Wilson Cypress Co., of Palatka, Fla., 
that a man representing himself to be W. R. Mow- 
bray, head of the Mowbray & Robinson Lumber Co., 
has been calling on lumbermen in Florida and 
cashing drafts. Because of the high standing of 
the Mowbray & Robinson Lumber Co., lumbermen 
not personally acquainted with members of that 
firm have accepted orders from this person and 
extended him the courtesy of cashing his drafts. 
The man is described as being 55 to 60 years old, 
of medium height—about 5 feet 9 or 10 inches— 
smooth shaven, rather spare built, with prominent 
nose. Lumbermen are warned to be on the lookout 
for this impostor. The plan on which this man 
works is to make an appointment by long distance 
telephone, then call on the lumber company, place 
orders for several cars of lumber, then find that 
because he has left his baggage at the other town, 
it will be necessary to have some money, and in- 
duce the company to cash a draft. 
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Salesmen’s Fees Help Children 


BELLINGHAM, WASH., March 14,—In his deter- 
mination to help crippled children in the Seattle 
Orthopedic Hospital, for whose benefit a $2,000,000 
endowment insurance fund is being raised in Wash- 
ington, Superintendent John Southerland of the 
Kulshan camp of the St. Paul & Tacoma Lumber 
Co., has put up a notice notifying al] salesmen’ 
visiting the camp that they will have to pay a fee 
of $1 before they can do business there. The tax 
will be applied on the premium of a $10,000 twenty- 
year policy which the employees of the camp sub- 
scribed to this week. Mr. Southerland called a 
mass meeting at the camp and within a few min- 
utes $5,000 was subscribed, Mr. Southerland set- 
ting the example with a $25 subscription. A 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


P| Sales Agent for the Following Mills: — 
x“ THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO, LYON PINE COMPANY, 


Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 








In the Sy 

Heart of Yeorgia @ 

Shortleaf 
PINE 
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614 Grand Bldg,Macon, Ga. 








Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431 So. Dearborn St., Chicago, IIl. 
















dance will be held in the dining hall to raise 
most of the balance. 

Employees of the Morrison Mill Co. and of the 
E. K. Wood Lumber Co. have subscribed for policies 
of $5,000 each. To date loggers and millworkers 
here have subscribed $40,000 in policies. 


Spring Edition of Red Book Issued 


he Lumbermen’s Credit Association has just 
distributed to its subscribers the 1925 spring edi- 
tion of the Red Book. A feature of this edition is 
that it contains street addresses of lumber dis- 
tributers, dealers and consumers in seven of the 
largest cities of the United States. This makes 
possible the circularization of concerns in these 
markets without having the greater part of the cir- 
culars returned undelivered by the post office on 
account of the department’s recent ruling that 
first and third class mail must carry street ad- 
dresses if sent in quantity to cities having what is 
designated as “city delivery,’ as shown by the 
Postal Guide. Thousands of new names and changes 
are shown in the new edition, and nearly aS many 
old names have been eliminated, enabling lumber- 
men to revise their mailing lists. They will also 
be able to keep these lists strictly up-to-date by 
watching the semi-weekly change sheets and sum- 
marized monthly supplements issued by the asso- 
ciation, giving the latest information regarding 
new names and changes in the trade, address, Clas- 
sification and credit ratings. 


waug@agaaanaams 


Meet in Sales Conference 

Sales representatives in the middle western ter- 
ritory of the Blackwell Lumber Co., Coeur d@’ Alene, 
Idaho, met here last week for a special conference 
at the La Salle Hotel. The meeting was attended 
by Sales Manager Ralph Bockmier, of Coeur qd’ 
Alene, and W. E. Smith, of Davenport, Iowa; W. 
W. Logan, of Sioux City, Iowa; Mr. Tisdale, of 
Denver, Colo.; Ray Kennedy, of Jackson, Mich., 
and F. W. Lewis, of Kalamazoo, Mich. At its close 
the sales representatives returned to their respec- 
tive territories and Mr. Bockmier departed for the 
Kast, where he will visit the principal distributing 
markets and make a general survey of business 
conditions and the outlook for the year. The 
Blackwell Lumber Co. is a manufacturer of white 
and western pines and is one of the largest 
operators in the Northwest. 


Again Actively “On the Job” 


RAINELLE, W. VA., March 16.—John Raine, presi- 
Co., at this 
after an in- 


dent of the Meadow River Lumber 
place, is again actively “on the job” 
disposition that has kept 
him at home for the last 
fortnight. During this 
enforced absence of Mr, 
Raine, H. L. Gray, gen- 
eral superintendent, has 
had his hands full look- 
ing after office detail and 
getting the new plant 





JOHN RAINE, 
Rainelle, W. Va.; 
President Meadow 
River Lumber Co. 





started in good _ shape, 
The new mill, built to 
take the place of the one 
destroyed several months 
ago by fire, has been com- 
pleted and the three 9- 
foot bands now are in 
full swing, turning out 
the splendid hardwood  »~ 

lumber for which this company has gained a na- 
tional reputation. 


Becomes Exclusive Sales Agent 


ROcHESTER, N. Y., March 16.—The John J. Soble 
Lumber Co., of this city, recently has become ex- 
clusive sales agent in the entire State of New York, 
outside of the metropolitan district, for the Dallas 
Hardwood Flooring Co., Dallastown, Pa. This is 
a new concern that is making high grade oak floor- 
ing in one of the best equipped mills in the 
country. 





Appointed to Export Committee 


MEMPHIS, TENN., March 16.—W. E. Hyde, vice 
president of the Hyde Lumber Co., of this city, 
has been honored by being named the representative 
of the Hardwood Manufacturers’ Institute on the 
export committee of the Department of Commerce, 
J. H. Townshend, executive vice president of the In: 


es, 


stitute, announced today. Mr. Towushend said: “7 
have selected Mr. Hyde because he is peculiarly 
fitted by his wide knowledge of the export businege 
for a place in the committee’s councils.” The 
committee is made up of one representative “€ each 
branch of the lumber industry. 


Opens Chicago Sales Office 


The Wheeler, Osgood Co., of Tacoma, Wash., wil} 
shortly open a new sales office in €aicago to fur. 
ther promote the distribution of Laminex and Woeo 
fir doors in this section. Lionel J. Phillips has 
been placed in charge of the sew Chicago sales 
office. 

Mr. Phillips has for the lest two years been op. 
erating as district manager zor the Wheeler, Osgoog 
Co. in the _ southera 
States, with headquarte s 
at Memphis, Tenn. He 
has had several yearr* *x- 
perience in the prodv-v10n 
end of the sash and door 
business and is thor- 
oughly familiar with all 





L. J. PHILLAPS, 
Chicage ; 


Manager of Lecal Sales 
Office of Wheeler, Osgood 
Co., Tacoma, Wash. 








phases of the manufac- 
turing and merchandising 
of Laminex «and Woco 
doors, which will enable 
him intelligemuly and effi- 
ciently to serve the trade, 

The Memphis sales of- 
fice of the tVheeler, Os- 
good Co. will continue 
under the msaagership of Preston H. Holliday, who 
has had praccical experience in the mill at Tacoma. 

The Wheeler, Osgood Co. will now have sales 
offices in New York City ; Chicago; Memphis; Spo- 
kane, Wast.; San Francisco and Los Angeles, Calif. 


Resigns as Manager of Oregon Concern 


SAN Ftancisco, Cauir., March 14.-—Carl G. Bock 
recently aas resigned as manager of the Stout 
Lumber Co. of Oregon, at North Bend. Announce- 
ment has just been made by W. C. Ribenack, presi- 
dent o* the company, with headquarters in San 
Francisco, that Mr. Bock will be succeeded by R. T. 
Bourns. Mr. Bourns has been identified with the 
Pacific’coast lumber industry for many years and 
has a wide circle of acquaintances among western 
lumbermen. 


Elected President of Bank 


St. Louis, Mo., March 17.—W. N. Bemis, presi- 
dent vf the Ozan-Graysonia Lumber Co., and well 
known in the lumber trade, has been elected presi- 
dent of the Liberty-Central Trust Co., of St. Louis. 
Mr. Bemis succeeds J. L. Johnston, who has been 
maue chairman of the board. Mr. Bemis is also 
president of the Home Appliance Corporation and 
the Prescott & Northern Railroad. The Liberty 
Central Trust Co. is capitalized at $3,000,000 and 
has a surplus of $1,000,000 and deposits of 
$35,344,900.38. 


Hardwood Mill Destroyed by Fire 


MEMPHIS, TENN., March 16.—The hardwood 
raill of the Mark H. Brown Lumber Co. at 
ransylvania, La., was completely destroyed by 
tire late last week, according to word received 
here by Mark H. Brown, president. The loss is 
vstimated at $75,000 but is completely covered 
wy imsurance. 

The fire occurred at night and was not noticed 
until the entire mill was in a blaze. It is thought 
that it originated at the slip as far as investiga- 
tion has revealed. The mill itself was a complete 
1oss and a few logs were burned. About 125,000 
feet of hardwoods in the planing mill was also 
uestroyed. 

The mill had a daily capacity of about 45,000 
‘feet and was modern in every respect. Mr. 
3rown has announced that he will rebuild, but 
is not certain whether the new plant will be on 
‘he site of the old one or at a new location. 

LUMBER IMPORTS by Maryland in 1924, if 
loaded on railroad cars, would make a train of 
37,000 cars 250 miles long. The freight bill on 
such a shipment would amount to $5,000,000. 
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Latest Reports on Lumber Prices 
































Some slight changes have been made during the week tati No. 2 4/4 inci — i 
passwood; No. 1 common 5/4 and FAS, selects and No. 1 cums Oe Geen ana t in Page genie egg koe ss —— sag e er 
mmon 6/4 and selects 16/4 soft elm. Prices f.o.b. Michigan mills ar average wholesalers’ carlot prices, Cincinnati 
co a+ wae mae 8 S are: re a a. . “soft texture” poplar, from Virginia, 
. . . t Virginia, Kentucky and Tennessee, and 
FAS Selects com. com. com. FAS Selects com. com. com a issippi V ‘ 
‘ ll lar: 
We 0@ 75 $ 60@ 65 $ 45@ 50 $3234 $2426 ior taiz@iao $100@106 § $50@ pon =e echoes 
g 15@1 1 1 90@ 95 $50@55 ..@.. — 
i/t a - 4 70 Hs = Ht 4H on ie _— 115@120 105@110 55@60 ..@.. FAS ........ oo fisnets $1124125 
8/4 90@ 95 800 8 65@ 70 43@45 ..@.. ame Marie Saps & select:: 80@ 85 85@ 90 90@ 95 
10/4 95@100 85@ 90 70@ 75 45@50 54 198116 s0@ $3 js 44 p See A be No. 1 com.. ;.. 50@ 55 65@ 710 10@ 75 
—_— 2 common & better  33@36 13@15 | 8/4 110@115 100 80@ 85 948 20@22 Ne. 3 com. B.. 36 38 28 30 30 33 
4 85@ 70 55@ 60 40@ 45 26@28 20@22 | 10/4 os@120 110@l1s _96@100 se@e0 23Q25 | VALLEY— 
ot 8G tO) GS 0 «GOD ES B5O37 22004 | 12/4 135@140 120@125 105@110 G0@65 26@28 | FAS ......... $ 90@ 95 $ 95@100 $100@105 
/ 14/4 145@150 130@135 et a 60@65 eo Saps & selects. 70@ 75 80@ 85 85@ 90 
8/4 85@ 90 75@ 80 60@ 65 40@42 22@24 | 1674 i60@165 145@150 130@135 60@65 ..@.. No. 1 com..... 45@ 50 55@ 60 60@ 65 
rire 115@120 95@100 55@ 58 35@37 20@22 | Harp Marte vere oe No. 3 com, Bl. 36 38 30 30 30 32 
5/4 120@125 100@105 65@ 68 38@40 21@23 | 4/4 ...@... -» 57@ 60 37@40 26@28 : obits 
6/4 120@1256 100@105 70@ 75 40@45 22@24 | 5/4 ...@.. 62@ 65 42@45 28@30 
8/4 125@130 105@110 80@ 85 45@50 ..@.. | Sorr MarLe— POPLAR BEVEL SIDING 
10/4 130@135 110@115 90@ 95 50@55 ..@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 20@22 . 
12/4 185@140 115@120 95@100 50@55 ..@.. 5/4 85@ 90 %70@ 75 55@ 60 36@38 21@23 Cincinnati, Ohio, March 16.—The following are 
16/4 185@160 135@140 120@125 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 22@24 average wholesalers’ carlot prices, Cincinnati 
ii eO@ TB 60@ 65 45@ 50 28@30 21@23 ap Date Wire Marte ee ee ees a ee ee 
: Z ei No. 1 No. 2 
5/4 S0@ 85 65@ 70 55@ 60 30@32 23@25 4/4 120@130 " 95@105 ..@.. ..@.. . 
6/4 85@ 90 75@ 80 65@ 70 33@35 23@25 | 5/4 125@135 ...@... 100@110 ..@:. ::@:: | @ Con SS 
4 95100 85@ 90 75@ 80 40@45 ..@.. | 6/4 125@125 ...@... 100110 ..@.. ..g et a acaibabd bin ene ye 
oe fees? ee aaa Soha ee See eeee Renee tO i vcccawendasea 3 
10/4 110@115 95 100 85@ 90 50@55 ae Qe. 8/4 135 145 a Ae 110 120 ee ee . 4” PE es 55.00 48.00 25.00 19.00 
WISCONSIN HARDWOODS Louisville, Ky., March 16.—Better demand is 
Followi i o hese de fab. Wiseonsin mill nolntes: reported for poplar siding over the week, and 
ohowing are prices Of hardwoods 1.0.0. consin pots: it is believed that with continued good weather 
FAS __ Selects ‘an pacha en. FAS Selects pony poy pny producers will be at full capacity. Local quota- 
: . , tions read: 
ASH— Rock ELM , 
4/4 $105@110 $ 90@ 95 $ 63@ 67 $35@37 $21@22 Clear Selects No.1com. No. 2 com. 
5/4 115 100@105 ' 70@ 75 4245 23@24 | 2/4 459 38 :::@--- S8@ ar gee oaa2 | S-inch ....$60 $48 $34 $24 
6/4 120 136 105@110 75@ 80 48@50 23@24 6/4 85@ 88 ee 55@ 60 32@35 20@22 5-inch .... 58 43 32 22 
8/4 125@130 110@115 85@ 90 52@55 23@24 8/4 85@ 90 ...@.. 65@ 70 35@40 21@23 | 4-inch .... 50 42 24 18 
BasswoopD— 10/4 90@ 95 ...@.. 70@ 75 45@50 ..@.. 
4 709 72 60@ 62 50@ 52 28031 23@ 24 12/4 95@100 — 15@ 80 45@50 ..@.. HARDWOOD DIMENSIONS 
HarRD MAPLE— 
6/4 83@ 85 26 74 63@ 65 si@30 26@27 4/4 " 8 72@ 75 62@ 65 38@40 18@20 Chicago, March 16.—Actual sales of clear short 
8/4 93@ 95 82@ 8 73@ 75 40@42 ..@.. 5/4 98@100 88@ 90 tg 75 G45 20@22 | hardwood dimension, maple and birch selling at 
BircH— 6/4 103@105 92@ 95 78@ 80 43@45 21@23 | the same price as oak, were made f.o.b. Chicago 
4 117@120 950100 a2 88 13Gi3 24024 | 10/4 118@120 100@105 #100 S896 O.. | this week at the following prices: 
6/4 122@126 100@105 70 40@45 24@25 | 12/4 123@125 105@110 100@105 63@65 ..@.. Furniture stock— Plainoak Gum 
8/4 126@128 105@110 88 90 50@55 “— Sorr MarpLe— BERGI  wedaacéddiccdancedudscake $55.00 $50.00 
10/4 1831@135 110@115 90@ 95 50@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 SIRMIORIS a Wdcecndewccedvaneees 60.00 60.00 
12/4 ...@see ve-@se. 100@105 ..@.. ..@.. | 6/4 $00 8 s5@ 70 55@ 60 35@38 21028 2X2K30 wees e  eeeeeee ener eees wy.58 oa 
Sorr ELM— 6/4 95@100 82@ 85 65@ 70 35@40 21@23 | 2%Xx2%x30" ......... se eeeeeeees ones 76.00 
4/4 Be 70 58@ 60 42 45 25@28 21@23 8/4 102@105 85@ 90 75@ 80 45@50 21@23 ge ee eh Sadecetaédececedeee I , 
/4 %%@ s8:0 68@ 70 = 30@35 23@25 OaK— air stock— 
6/ 90@ 95 a] 85 70 38@40 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 1x4” and wider x 19”........... 55.00 55.00 
8/4 95@100 85@ 90 70 40@45 23@25 | 5/4 120@125 95@100 65@ 70 37@40 22@24 | 1%x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 95@100 85 30 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 oH 2x4" and wider = 19”. ..cccccces 65.00 65.00 
12/4 115@120 100@105 90@ 95 55@60 ..@.. | 8/4 130@135 105@110 75@ 80 50@55 23@25 | 1x2%x40” ..... cere eeeeeeeceeeee 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HpMLocK Boarps, S1S— HEMLOCK, No. 1, 8181B— 
e 8° 10-14’ 16’ 18-20' 8-16’ : 10-14’ 16’ 18-20’ -24’ 
Ix 47 $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 | 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $38.50@40.50 
x 6” 28.50@30.50 29.50@31.50  31.00@33.00  33.50@35.50  30.00@32.00 Sx 6” 26.50@28.50 27.50@29.50  30.00@32.00 33.00@35.00 37.50@39.50 
Ino” 31:g0@ 83.60 isogit so 34:00036.00 Hi-s0g 38.30 #2 0089.00 Bx19” © 3000@ 32.00 $2.000984.00 ts-00ga9.0 38:00@37.00  37.50Q89.60 
. 4 A s is xs 3 4 i . x10” 5 i i le ¥ . 3 3 
1x12” 32.50@34.50  33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  38.50@40.50 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlcok rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, *518@20. 








SOUTHERN HARDWOODS 


St. Louls, Mo., March 17.—Current quotations on southern hardwoods, f.o.b. St. Louis. 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
baer red : QUARTERED Rep OaK— 
LEE $ 86@ 88 $ 86@ 88 $ 86@ 88 FAS .........$105@110 $120@125 $130@135 
No. J com... 58@ 60 =65@ 67 = 68@ 70 No. 2 com. .... 65@ 68 70@ 72 TH@ 77 
ata 2 7 a 34@ 36 636@ 38 640@ 42 No. 2 com..... 44@ 46 50@ 53 57@ 60 
rd. red. S.N.D.: > acces 
-" genachiostaict 5 5¢ 5¢ 5¢ PLAIN WHITE OAK— 
ig ,_—or aS FAS... .... 85@ 86 108@110 118@120 
S¢ e], mess @ 5 6a wNO~7 comm, ane ; : 
“mii faa fea fee ease 58@ 59 64@ 65 68@ 70 
ee . ‘ ' DN Pog, | ane 39@ 40 39@ 40 42@ 44 
- No. 3 Com....«. 20@... 24@ 26 24@ 26 
a 80@ 81 84@ 85 90@ 92 ae Gane. sane ! 
agg RS Leb = +h = ro = Sound wormy.. 31@ 32 48@ 49 55@ 57 
No.2 com... 34@ 35 36@ 38 42@ 44 Pratn Rep OAkK— 
Plain sap : PAS... , 33@ 84 98@100 108@110 
2 re 52@ 53 55@ 56 5 5s ae oe ae . 
Sic ghee wesw ee TE aa. 45 oi 57@ 58 60@ 62 68@ 70 
No. 2 com.. 2a... 5@... 25@... No. 2 com. .... 37@ 38 38@ 40 42@ 44 
Corroxwoon— : PoPLAR— 
|) ere 53@ 54 16@ 57 Pe | ae ee ee 95@100 105@110 110@115 
No. SS eee 88@ 39 42@ 44 ...@... Saps and sel... 68@ 70 72@ 75 T78@ 80 
No. 2 com..... 33@ 34 38@ 39 ye No I COM... 47@ 48 49@ 50 51@ 52 
Qu JARTERED WHITE Oar No. 2 com. A.. 33@ 34 36@ 38 37@ 38 
FAS Bor ree 25@128 135@140 150@155 No. 2 com. B.. 27@ 28 30@ 31 21@ 32 
No. 1 com. and 4 z Sorr MAaPpLE— 
barb, wisi eice 75@ 78 SO@ 85 90@ 95 Log run ...... 40@ 60@ 65 TO@ 75 








HARDWOOD LOGS 


Memphis, Tenn., March 16.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


F.o.b. cars 
Delivered Memphis 
Memphis territory 
Variety— Per M Per M 
Red & white oak. +. 00 to 7. 50 $24.00 to $27. - 
Pl er eee 00 to 28.00 21.00to 25.0 
PEE dare tance 37.00 to 40. 00 32.00 to 35,00 
i re 25.00 to 30.00 17.00 to 21.00 
Ash (12” and up). 45.00 to 50.00 35.00 to 40.00 
Hickory (12” & up) 35.00 to 40.00 25.00 to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 16.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee — today: 











Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
— mins " I sas 9986 105 $ 95@105 FAS ....-.++-$ 68@ 70 $ 10@ 75 $ 75@ m 

QuaeTeRED WHITE OsK— No. 1 com..... l@iil " 65@ 70 65@ 70 No. 1 com..... 42@ 45 47 47 
DAS. .ccssesic $135 145 $145@155 $155@165 No. 2 com..... 1i1@:.. 35@ 40 35@ 40 No.2 com..... 27@ 30 30 3 
Belectse .cccccs 110@115 3 130 MAPLE— 4/4 5/4&6/4 8/4 10& 12/4 6/4 
No. 1 com..... 00@ 95  , i: errr -$ 85@ 90 $ 90@ 95 —$ 95@100—- $110@ 115 
No. 2 com..... ace 6h & RR iu sccaseecudcanonan 55@ 60 70@ 75 75@ 80 85 
Sound wormy.. 52@ 57 55 Oe MRcescverncecas epee 38@ 43 40@ 45 43@ 48 48 

R Hi WHITE ASH— 

"aa. oe 110@115 ies REE $95@100  $110@115_ $115@120 $125@ 130 $155 10) 
No. 1 com..... 60@ 65 ass No. 1 com. and sel... 2.0.02... 60 70@ 75 75@ 80 100@105 95@10) 
No.2 com..... 40@ 45 rr Oe We ies chasnsadasacenaun 30@ 35 35@ 40 40@ 45 45@ 50 50@ f 

PLAIN WHITE AND RED OAK— 
eee $105 108 $115@125 $130@140 VALLEY HARDWOODS 
Selects ....... 2 Ss © 4 Cincinnati, March 16.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
ag oS CS fe TT ise 49 | Gou— 4/4 5/4&6/4 8/4 Corronwoop— aa Sansa 8/4 
No. 8 com..... 2 24 25@ 28 25@ 28 Qtrd. red: FAS, 6” & wdr.$ 52@ 55 § 55 

ee Niger ai 48 55 60 55 60 ea $ ° & $ se 90 $ 90 95 No. 1 com..... 
a ea No. 1 com... 55 67 65@ 70| Noi 2comiii1: 35@ 3% 31a 39 

Bass woop— ayy red, sap no aes 
BAS ...cceee: $ 75@ 80 $ 80@ 85 $ 80@ 85 AS ..cecee 60 65 70 QUARTERED WHITE OAK— 

No. 1 com..... 52@ 55 ra 60 57@ 60 No.1 com... 48 46 52 a $120@125 $125@130 $130@135 
No. 2 com..... 30@ 33 35@ 40 40@ 45 Plain red 8@ 82 S6@ 88 88@ 92 Selects .....0: 90@ 95  95@100 190 i 
mr tues z , No. 1 com..... 70@ 75 75@ 80 
CHESTNUT— . ‘ No.l com... 52@ 57 57@ 62 60@ 65 No.2 con..... 40@ 45 45@ 50 
20 $125@130 Sap: 
Nol ‘com..... "e570 “og 73 ' 13a 80 Bxbds., 13-17” 60@ 65 ...@... ...@... | Quarterep Rep Oak— 
.1com..... 75 75@ 80 sxbds., 18-17 
ae nme par 20 21 21 2 id & wider. ie ina 58 58@ €0 ye es _. pres eocee “eg ‘10 eee g see * 
é 3 5 3@ 35 0,2 Com... # vO. 1 com..... Pe ee 
Pf gg ng 2S ee oe No.2 com... 23@ 25 25@ 27 27@ 29 No. 2 com..... oMaas 
No. 1 com. & MAPLE— PLAIN WHITE AND Rep OAK— 
DOGCCE 60 ves 35@ 37 37@ 39 39@ 40 = worms N. a FAS 80 85 100 110 110 1 
A $ 43 $ 55 $ 60 OCC $ $ $ 15 
—- ma ake ak | ete: 50@ Ss Sea oo OG a 
© ncenwenll 22 $122@125 $130@135 | Sorr Eum— 0. 1 com..... 5 
Nev1 com. i . e . —_ Be occa waxes $63 $70 $70 $75 No, 2 com..... 35@ 38 40@ 45 45@ 50 
Oe naimalenacs 70@ 7 %75@ 80 75@ 80 No. 1 com....... 48 50 50 60 No. 3 com..... 20@ 22 22@ 25 25@ 3 
No. 2 com..... 33 38 38@ 43 40 y INO; 2 DOM occas 25 27 27 27 Sound wormy. 33 35 388@ 43 48@ 48 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. cars flooring 





mill basis, during the week ended March 14: 
MAPLE— hs mn ar No. 1 Factory 
9Bx116” «22. eee ee O80. a ee 
ig ss ware was oes cee eerie 
Bea 606.00 os ose 96.78 $78.09 $44.55 
i. QP Oorrrerr ere ar tee sc <n 
Bae” MOG. kcactesaceee e800 49.45 
CE Se BESS. siese  «<acds 
ee We wsieanawe 61.98 43.00 =... ee 
TE NY on is paw ewae's 65.00 S300 = asa 
Bire a 
9x14” ........06. 9700 kwaes sere 
Bi” sip colenle Sew. ie ce ee oe 
The following are average prices, Memphis 


base, obtained for oak flooring during the week 
ended March 7, as reported by the Oak Flooring 
Manufacturers’ Association: 


3x1” }3x2 yu 3x1” 34x2” 
ie a ee 143.22 $96.35 $112.41 
Clr. gtd. re@..... $97.50 bt A 88.00 
pel, Gta. WET.... veer 85.37 73.32 74.67 
Clr. pin. wht..... 80.02 97.95 58.99 68.99 
Clr. pin. red...... 76.29 87.15 59.67 60.51 
Sel. pln. wht..... 63.38 81.62 51.21 51.54 
Sel. pln. red..... 62.47 78.95 49.03 51.65 
No. 1 common... 41.93 55.21 26.24 26.04 
No. 2 common... 15.78 COAe wesw weer 

%x1Yy” %x2” P5X114” fsX2” 
Ct; Gt WHE ..<s,. csu5% oe oe 
Clr. pin. wht..... $82: Vee $81.76 
i ee, Sie 8 kisiabie ‘ialaiore 
Sel. pln. wht..... 61.84 W220 28k wae 68.15 
Ol DIGS MOMs sss <ewes Seas seven Been 
No. 1 COMMON... csv a 36.88 





OAK FLOORING STRIPS 


Chicago, March 18.—The following are carload 
prices, f.o.b. Chicago, on #;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





——White—— Red 
Qtrd. Plain Qtrd. Plain 
Ee $134.00 $87.00 $116.00 $84.00 
Sap clear ....... eee eee 
ee 98.00 77.00 98.00 age 
oO. 
RIIOO: vince ncacaswseee sous (cebaSideaneeaee $49.00 





BLACK WALNUT 


Cincinnatl, Ohlo, March 16.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 . 8/4 
BAS) ssasecsnt $215.00 $225.00 $230.00 $240.00 
re. 150.0 155.00 160.00 170.00 
Le 105.00 115.00 120.00 130.00 
3 ae ene 50.00 52.50 52.50 57.50 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS—. 
New Grades 
Factory, Rough 
Factory 


Tank FAS Selects Shop Box Peck 
4/4....$118. HM $108.50 $ 76.50 $51.50 $34.50 $34.50 
5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 
8/4.... 185.25 124.25 97.25 74.50 35.25 35.25 

10/4.... 141.25 130.25 103.25 80.25 .... Rees 

12/4.... 141.25 130.25 103.25 80.25 aenee 

16/4.... 146.25 1385.25 108.25 85.25 47.50 
Boards, -* 

No. 2 No. 3 


1x4 to 12”, random length... $58, 60 $44.50 $36.50 
Finish, S2S, Random Lengths 


Clr.heart A B Cc D 
-$109.00 $104.00 $ 94.00 $84.00 $74.00 


124 to: 11”... 

1x2 to 11”, 
spec, waths. 109.00 104.00 94.00 84.00 74.00 
MST sinese a ole 116.00 112.00 102.00 93.00 981.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
14”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B  C&btr. 
46x8” from 1° Steck... ..6s06s er 75 $45.75 $43.75 
“x8” from 134” stock....... 1.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No. 2 
Dees 0 nGsi sews. cade wanes arene Cuane No. "95 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop common common 
4/4.. a 00 $ a 00 $ 55.00 50.00 0.00 
5/4.... 105.00 5.00 70.00 0.00 40.00 
6/4.... 107.00 oe: 00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 Ce sess 6 date 
12/4.... 135.00 120.00 | ANves. beeen 
16/4... 24500 F000 FTO000  cicsc. cases 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
a” AD SEI sic ocaesee $53.50 oe re 
LRckeRienana sion wieas 0.50 52.00 ‘sine 
i* mead paislee awe ceGiee, <sueine $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Sete shop common common 
O74 5525 $ 90.00 $69.00 $44.00 $39.00 4.00 
i 100.00 74.00 56.00 41.00 36.00 
6/4.. 100.00 74.00 56.00 41.00 36.00 
7, 105.00 79.00 66.00 42.00 37.00 
Boards, Rough 
0. No. 2 
Selects com om. Peck 
BD |. vkekoenee $75.00 $44.00 $37.00 $33.00 
4 —— ere - 75.00 44.00 37.00 32.00 
POU, ascwawaes 77.00 44.00 38.00 32.00 
SEE Siscwsnwes 85.00 54.00 41.00 33.00 
a” TORGOM occ cece .  “aeeien or 29.00 


Cincinnati, Ohio, March 17.—The following are 
average wholesalers’ carlot prices today f.0.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
ke ree SSS sea ee wale nuee es 00 $74.25 iy 
RIPE Sao gi awieo; a hic StUG is ols Biers Weta ree orale 84.25 61.25 
oe ee eres Kielnd aivarsaeiees a 87.25 64.25 
SPE. Scares ne wswnpenese se eeeesses os po “ 
Common, Rough— No. om. No. 2 
1”, random widths and lengths. 158. 25 $42: 2 
Finish, $1S or S2S— 

Clear 

eg A C 
354 40: 107 o6vsad $107.50 $102.50 $08. 50 $82.50 $72. 50 


For 5/4, add $5; 4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory cae or No.1 Rand. widths 


Shop No.1 No.2 
CL Ree $7585 $60 oes $37@42 $33 $25 
5@6/4 .o0s poe ded 70@75 52@58 38 27 
i ee 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com, 
EE UE | ee eenseins a a7 00 $33.00 
BOCEO GHG We v606scecernes couse S00 30.00 


St. Louis, Mo., March 17.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Fact 

Tank pone Shop Box 
$ 68.75 $48.75 32.75 
78.75 60.75 34.75 
81.75 63.75 34.75 
94.00 71.50 33.50 
102.75 Tae = o.a008 

102.75 77.25 
107.7 82.25 neces 
Na OW hws We Wowes steno coees $24.76 
Common Rough— No. 1 No.2 No.3 
DAO” ss ccsaiaclewecaineaves $52.75 $43.75 $31.75 
Say a oip-csrareve di atetaiorere weeros @ 59.75 48.75 31,75 


7 
Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 








= — 
1x4—10” . 810% 00 $102. 40 $ gait 00 $ * 09 7 P00 
PRIS séeaaws 4.00 110.00 110.00 79.00 
etc re 137 00 122.00 112.00 04:00 sees 
OSNO” keener 137.00 132.00 122.00 115.00 ... 
Bungalow Bevel Siding— A B Cé&bdtr 
MMC O “4.5 /i Wisrocesus61e-areie avergvrecales $74.75 $65.75 $63.25 
BED sia a cies Walk aleeetieuwieces 79.75 70.25 68.25 
peg Siding— A B cS D 
ORR re $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
4/4 78 $62 $40 $35 $28 
5/4 70 55 39 31 
6/4 70 55 39 31 
SH oes 15 62 41 - 
10/4 82 74 wae 
Boards— No. 1com. No. 2 com. 1” random 
DM Sinwnaeswureats $42.50 $35.00 yey 
BEN, eiaiwsreerare cin - 42.50 86.00 =e aaeee 
| a enennnears 43.50 37.00 = aovcc 
Re isa vep Aoshi 0ro0ae 53.00 40.00 .aeee 
Peck, 1x12” Ses.retigets ee $23.00 





MARC 


Wee! 


1x4 | 


1x3] 
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Jacksonville, Fla., March 16.—Following is a recapitulation of f.0.b. mill prices obtained in this territory during the two weeks ended March 14: 





SOUTHERN PINE 










































Week ended— Mar. 14 Mar. 7 | Week ended— Mar. 14 Mar. 7 | Week ended— Mar. 14 Mar.7 | Week ended— Mar. 14 Mar. 7 
Flooring Ceiling Boards Siding 
1x4 B&better ......... $47.37 $52.00 | 1x4 B&better ......... 50.25 50.00 | B&better— Bond, 1x6”— 
eS MOOR. cc cnces: 43.14 "95 INO: 1 COMG occcecce 45.87 46.00 Re EMER cddue ance cao savers 1, 25 Ee Soe eee 48.00 48.00 
No. 2 com......... 21.57 I OSE A. See 23.02 22.90 EG to 12 D48. .. 6-2. 52.00 No. 2 29.50 30.33 
Wo, © COUR sk. c0asec 12.1 Pex38% —e adie 40.00 40.00 Naveen — —t—<“—t~St~—Ststs re ee Z ‘ 
x3 B&btr. rift....... 72.78 — . com......- 38.36 38.00 3 3). eee 37.75 Novelty, 1x6”— 
a Sto a. ee re he ea 20.00 19.00 | 1x6 to 12 D4S........ 42.00 B&better ........... 42.94 45.45 
B&btr flat 61.20 1EAO A No. i—_ 14.42 tea No. 2 common— A OO eee Sy A ree 
~—~y ene aa NO. 6 COM...... eB ee eee 3b 2 Reece rer errs OAD Ke eee rere 26.20 26.00 
No. 1 com. flat.... 47. Pine Shingles eb Seeeeesees 23.50 i 8 GR cscsaess 11.81 11.13 
No. 2 com. flat.... 18.63 - po 21 errr 28.00 ier 
No. 3 com. flat 11.06 MENG NG Bi ks ce ecesccc eer’ ix § Das 29.00 Square edge, %x6”— 
6 No. 3 pt en rae GMIS NG: Bic cs kecevunces 2.60 2.75 1x10 D4S ........... 29.00 Mo err 30.94 8.2.20. 
1x6 No. 3 COM......-.. eeeee Roofers 1x10 Shiplap ............. INGGIE CGM tsscccucce Qe «dens 
Partition he OI Sg asses 37.50 it es Pg D4S Terr Ter 30.00 Dy ee 15 55 ecces 
INO: 2 COM 6000 css 27.96 26.40 o. 3 common— 
isd B&better ......... 46.00 et Seis 17.00 19.00 : ae 19.00 Lath, Std. 4-Foot 
IOs © COM. occcccc 45.00 o. 2 Georgia..... 22.50 22.00 BRIG Ge OE DGS. kw cok Seva No. 1 kiln dried....... 3.93 3.93 
NO. 2 GO ..< 6560 24.50 . 2 Georgia..... 24.50 23.50 1x 6 & up D4S...... 20.00 INGh & /\@UGGMbaaacnsacees 3.36 3.16 
The following f.o.b. mill prices are taken from sales made during week ended March 14 in sections 
Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- sas Alex- ming- ties- sas Alex- ming-_ ties- sas 
ndria City, andria, ham, burg, City, andria, ham, burg, City 
La. Mo. La. Ala. Miss. Mo. La. Ala. Miss.. Mo. 
Boards, S18 or 828 Byrkit Lath 
1x3” EG B&better 80.26 No. I, 128", Other lets. ... <cs. RO cccce 36.77 SD GUO. et edetecwdatwakeu  acews 14.12 14.15 
GD sccccccsccsecce cooee 57.00 53.00 ..... Este", 74 066-10". SIG necks cewes tees Ides Kcodadakees cease -dacay idaent 16.07 
4 tees oa , CRNGE TERS cee sedan eceee snees 40.08 ND ARE WERE ee ccectecce, cass sasu 17.60 
NG. 2 oss 34. Ries See EG aves UR cence avccu, danas 
FG B&better 12.88 WUT xs. occas ences beans Gs init. Material 
aS ae 40.44 | No. 2 (all 10 to 20’): ek Wettee © GUU Miia cecces cedae anuas 55.50 
4 > ap 56.02 BEGG Re iwcadecadecsieun acces pt ere ee No. MONEE vcadconcee «6405 setew adven 25.75 
pee Sun ae eet Ooes a ae BERS ccudccscdadadantenee. ddd 24.11 24.53 23.36 in 
_ ages aaah WO GN scssenguessesansans. +2. 23.88 25.08 24.14 | x, sekanecene 32.00 
SJ seeseseeseseses e808 ow 299 & on on 2c - . « ® ese eorcvee Dae FI gevee 
TR Sear a elm ee 43.61 1x1 tnkedwedcudueieaean 9.67 25.04 25.39 ..... Car Sills 
FG Beats MOR csccises 51.04 48.74 | No. 3 (all lengths): S48, SqE&S: 
eee ear nye. Gers 39.56 1x6 MO Ber eeavccudeavasee, dans Te dete, aaone . 9” ry he "36° .... 38.00 
No ) ee 40.33 39.93 39.64 ..... XB" vc eeeeeeeceeereeeeee seees . 19.75 19.80 18.04 gi tani Rehtahaabe ty ; 40.02 
NO ee beaeeeneced 24.55 24.94 1x10 s8kbeeRacetae deans 19.46 20.00 20.00 18.16 Up to 10”. 38 to 40° 42.00 
We Dcexisevsies cists ee Gees WANE  scstaxeetaxarnsnses 19.70 22.25 20.20 18,66 | 1° 0° jo’ a ne” 156 
i EO. Biicviececs “ences No: 4, Sib Witte GUE T6GRic cccce cteda seen 788 Up 7 we” ee tt Gee ree Sea eae 54.00 
vf » } 6 GO §=6eenddeseceee Sees eased coesic . 
No. 8G. Movil) I 7800 i645 = Shiplap 
mrs No. 1, 1x8”, Other Igts..... ..... 33.00 36.62 CROSS TIES 
eiling No. 2 ( 20"): ; 
x4” B&better ........006. 36.00 38.00 = Ix 8° : sete ee eeees 24.59 23.24 24.86 23.82 St. Louis, Mo., March 17. : 
Nie scamcedecnstinece otaas 26.75 PMG scaveducenceae CS) ae 24.75 23.88 tie prices prevail, f.o.b. St.. Louis: i 
Riis Sam eve’aule Sg acme eee? lagers 19.75 No. 3 ge Jen; gths): Untreate 
&x4” B&better ............ 40.50 CRG e ESE eusecucecnasee aden 18.18 18.45 18.22 White Southern 
ee ee ee 35.08 32.36 1x10” akacepueeseeon avaee scuwe sence Sane Oak Sap Pine 
xd” oe rere re re Te 2.76 9.91 Grooved Roofing : No. r ; 8’, 9-inch face..... $1.45 $1.30 
po SR ee ee 42.50 42.00 | No. 1, 1x10”, Other Igts.... ..... 0... 38.00 — 2 , He mer _— weeee te — 
I be id F ° - b (eee < z 
Partition Dimension, S1S1E No. 2 , 8’, T-inch face..... 1.15 -90 
TAS CO BSbetterscccccccs vecns “SBEO cceks. siccs Wo. 4, 264%, 100 cnncccecss BOGE cence 30.58 | No. ”, 8’, 6-inch face..... 1.05 .80 
ING De vcccusestnsetiencen sence “SAME ae new V2? eee eee ee 30.22 ..... 29.67 Red oak and heart cypress ties, 15 cents less 
Bevel ae 1G” orgs cceces 31.95 ..... 32.61 | than white oak; sap cypress, 20 cents less than 
4x6” B&better ..........-+ 30.40 Al tag ia aa w=? | white oak. Switch  Brid 
— , 2 -+ 34.81 ..... yates pees Swite ridge 
Drop Siding 2x ¢ ’ +d ereerccces aan eeece ee ape Ties Plank 
1x4 or 6” B&better......... 46.11 46.65 16° 2 LIILL a's IIIID S4'87 28'60 | White oak -............ eee eee ee. $45.00 $44.00 
NO. 1 cicccccssee 42.14 41.93 18 & 20’..... 31.37 .-... 27.71 32.11 HE OB .cccccccsscccccvesccices 42.00 40.00 
: rer eee 31.00 29.13 SO Ae na “MEE “aedes caaeee os ee 
De PS ese KORG RR lease . eS" AO ceccacenn TON capac aunts 29.2: 
ae 2 an wee RED CEDAR SHINGLES 
bihatiter ranele: 1 eS TOO ok: 26.50 29.94 
—s = 18 ya ate eae ad wee 26,85 33.98 Seattle, Wash., March 14.—Eastern prices f.o.b. 
"eee lspamabicpbieienieepl ati Spies: sinlmbere 10° to 20°... 34.00 ...... scuse) Yeates mill are: 
ee ee aan saad Sorrsciader cee sian Seas Per square . Per M 
se edu tives cane, 65.33 a oa en aaae 4 bunches 4 or 5 bunches 
S/4x12" 2; Ce iLaR ga “anions 79.57 33° 28.13 34.69 First Grades, Standard Stock 
6/4 & 84x12" Lee A AE a 50 35 Extra. stars, 6/2....cccccce $2.04 $2.55 
Be re 56.5 2212”, Extra stars, 6/2........+-. 2.12 2.65 
better surfaced: Tixtye CMATS 2. ccsccccees 2.28 2.85 
We EP ivieccscercscs gages sane Pareeett, CF8 ....ceccesess 2.93 3.6 
- acdc noranern 52.00 35.17 ane telnet 289@2.63  3:86@3.60 
Ie eases sears piped eae | Me, 2 Se-4*, Se" se PerfectionS ........-+++++- 3.43 4.65 
1x5, "ma kedre 64.93 a MR cy seen First Grade, Rite-Grade Inspected Stock 
Me kee init ae heOke occa 65.00 68.95 TN cor enites Extra stars, 6/2......cccee 2.08 2.60 
1% x4 to Oe évsuseesenrxs 73.83 tee 18 & Meeks Extra stars, 5/2........... 2.20 2.75 
noe Fite e eter eee e eee ceeee 66.54 oe an 10’ to 20°.... Do ee 2.48 3.10 
Seg er ihtsesterss seers ara cell ~‘Metheauaaae Perneees, C78 «62.00.0600. 2.97 3.70 
6/4 & 8/4x8". IID NT 59.50) Teer Burekas .ssseceserereeeess 2.66@2.70 = 3.65@8.70 
iat. 2 70 8 & 20°..... POPTSCtiGMl 2 ccweccccccccss 3.43@3.47  4.65@4.70 
© surfaced: 1” te *.... 2 Second Grades, Standard Stock 
(1 se “(0.25 2x 8", IO eee eee cee Common stars, 6/2........ .88@1.00 1.10@1.25 
17 Ia lesa as he ape 50.57 Vor weeeceeeee pene Common stars, 5/2........ -92@1.08 1.15@1.35 
BE hace aroacn casas vice nearsas 90.59 a7 & 90°00! Common clears ........... 1.40@1.48 1,75@1.85 
a EW wivereuebeeenee anwar 50.25 2x10", 10° eee.” British Columbia Stock, Seattle Market 
SP sitsinesieviene seeesece Jeena 49.88 re Se ag: ueqawes owes’ 3. 40@3. 55 
Casing and Base GP ewes e eens Po 2.0.0 b re 
B&better: P mm 2 Eurekas RSE 3.60 435 
a ee ees 64.29 2x12", 12" wees eee ee POMMCHONE: vnccccaaceneess 3.79 
OE Mi as sinencervesncs 70.00 66.00 3.04 7. anes XX 6/2 16” (Canadian). xeganeavs 148@1.70 
i. te 2 aaa XX 5/2 16” (U. S.)........ 1.40 1.80 
B&better: eae No. 3, 2x4” este 
Ix4 aie aces 60.67 eee vette eee eeeeees WEST COAST SPRUCE 
%, Oo » RY od . > o> A ee oe 
re oe es ee, sane — > 9 Dee a . {Special telegram to AMERICAN LUMBERMAN] 
x 7 Fencing, Lend Longleaf Timbers Portland, Ore., March 17.—The following are 
“No. 1, 1x4”, 16° Ph 38.13 EEE No. 1 Sq.E&S S48, 20’ and under: prices for mixed cars prevailing here today: 
1x6 Caner WAR. ccc -cnaes 35.17 Qn 99.25 29.63 Finish, 1x12 $78.00 
x . [” eens ON a) ee ag ee TE Sra tL . . ~ — » ALG ccece reece ereesesreseessasresens ° 
Other igts. 22. ..... rye Ce ee | vere S181 TRE MUN ais ncccesasdusencester 67.00 
No. 2 (all lengths): Nee tient a et al ete en th $8.40 | Bevel siding, %x4........-..0c-sceeeseseees 32.00 
RO skeen vinines 18.90 ee) Te 31.75 re 33.00 
1x6” 28.55 22.29 ; RAG cdednwanwawde Pa 5.00 
No, 3 (all, lengths): ; Shortleaf Timbers Factory stock, 1 ”.......seeeeeeees weeaas 30.69 
PT Pere 13.75 13.95 No. 1 S4S, 20’ & under: - een ao 
136" Siete cenaceaes 16.14 16.27 C2 a UES SORA ERT Te Me ester yn, ne amarstssees Steen eee ee eeees 38. 
Roofers Plaster Lath i iicditdtectccdavaescdan 41. 
LI > ln a... eee einen Cs a, Ge ee ae. ee 3.96 Bie saesceceadccsas aenaeas -- 43.00 
ENED kiAicewueatas “cece NO DSO. Gi iene dacncans SIG BIE cccee 1.99 Box lumber, green........ otuinanews 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 13: ; 
Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards pri 
Edge grain 1x3” 1x4” No. 1 No. 2 4,” 5B” 4” 4” No.1 No.2 No.3 pol 
| §Kpesewia crenotod $33 coe Tee a” te 7 a a. Cle, Cle. Cle. Part. ix pi epi eceeee og 4 =o $15.25 
Bé&better ........... 3.00 1.5 20 3&better .$40.00 $42.50 $45.00 $5 Pe Bes etes cece . 36. 50 17.2 
MEP ccnccassanekeanse ones 70.76 | $28.00 $20.00 2x 4” $25.60 $27.00 | Gar°etter - 580-00 Stee See ce Meee | ax ge |... sss: 33.00 25.25 187 
ES posse aiminnibG ane dicta Cees 25.00 27.00 2x 6” 21.50 24.75 | Noi 9 (120. OT. ee PAO Soas arene 37.50 25.50 18.75 
F exet 26.75 28.25 2x 8” 23:00 25.75 PRES. s viewavewn 40.00 27.25 19.59 1x 
lat grain— 27.50 29.25 2x10” 25.00 26.75 inish—D Cusine and @ 
B&better ........... 58.00 52.50 | 29.00 30.50 2x12” 26.00 28.25 Finish—Dressed 9 eee B&bett 
No. LD ss dadsceeedeg aw 46.50 44.25 “ B&better ‘‘C” 1x4, 6, 8” $76 + 
te © aesvensncsssect 26.25 25.75 S2S&CM—Shiplap EN $04.50 $55.95 | ink te. eee 80.95 Ix 
Lath Mo..1  Nos2 OINONe: | USGI oo sceccvicnass .. 67.75 56.50 slide sas cag Ns 75 liga ie , 
. 1X 6” Jo. .cceeee $36.50 $22.25 $17.75 1x5, 10, 12”... toe. 10.75 59.25 Moldings . 
No.1 No. 2 fe a 34.00 25.25 18.75 14%, 1%, 2”x4 to “3”, IE (cee 1%” and under..25 percent discount 
%x1l,” | gs Somer ae S410 —SE8O | BRIO” oor sisesccswwce 25.50 19.00 1%, 1%, 2°26, 10, 12" .. eee “hex 1%” and over....20 percent discount 
Ni 
NORTH CAROLINA PINE i 
Norfolk, Va., March 16.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 
Edge, rough— No. 2 & better No. 3 00 $ 30x Cull & red heart No. 2 & better 5 
Se, trseson esr oe cate $52. 00@55 ».00 = $32.00@34. 26.00@26.50 $21.50@ 22.50 , J rr eee ” @20 JA 6” mr NN@ 
1 57.00@60.00  $8.00@40.00 27.00@27.50 .....@..... | Lath, No...9 3.20@ 6.60 Roofers, f .3ee eon Dee fo": Ser ogee 
6/4 06:06:64 0010's. 00.6 4a 60.00@63.00 pre} 4p eH 27.50@28.00 rere @ ein ew Factory, ‘on 3(.00@ 34.00 10”. 30.00@31.00 10”. A 59.00W67.00) 
Anal ae Msebonre se 63.00@ 66.00 44.00@ 46.00 ee eee ee Pee Sizes, 2”.... 21.50@27.00 12”. 31.50@32.50 12”.. 65.00@73.00 
ough, - eats > R on ¢ 
BB” actsarnscdaessad 57.00@59.00 38.00@40.00 28.00@29.00 24.00@25.00 Finished widths— No. 2 & better No. 3 No. 4 ; 
10” ee eee eee eeeeees 59.00061.00 41.000 44.00 29.00@30.00 25.00@26.00 | Flooring. 13x2% and 3” rift........$ 79.00@85.00 .....@..... .@. 
Le  .Ssesunsewseeeier 65.00@67.00 45.00@48.00 30.50@31.5 25.50@ 26.50 ee TS aif. 23 pe 31,” Blea ae pocee, 00 $38.00 43.50 $24. 50@28. 00 1 
Bark strips, Nos. 1 & 2..$33.50@35.0( Bark strip partition, RA Ne eG 6k oe ah ORC waa 31.00@32.00 24.50@25.50 15.00@16.50 1 
Box --ee. 15.50@16.50 OG) Le Siwsaoncwaee $41.00 @43.00 Ls RN erste train anctate aedisieiare eisai 32.00@34.50 26.00@28.00 17.50@19.00 
Cull red cans arebais «ese 10.50@11.50 Partition, “4a” eae Sa Caran eyes 48.00@56.00 39.00@44.50  25.50@29.00 j 





NORTHERN PINE 


Duluth, Minn., March 17.—Quotations on all items of northern pine lumber are being fully maintained. Orders being booked for the lower grades 
are relatively better than for the uppers. Prices f.o.b. Duluth follow: 


wa 




















CoMMON, Boarps, as ll . . - — - ~ FENCING, RouGu— ‘ . asinns » 19820 
’ , 1 ’ , ’ , ’ , , : , , , 
Ps: BB vcceseeete $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Sgn Os aieaico-wevieneane $52.00 $55.00 $60.00 $62.00 $61.00 
| ee es 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NE eae pray eee 37.00 41.00 42.00 44.00 44.00 
|! Ceo 65.00 68.00 75.00 75.00 70.00 75.00 75.00 BMY BGistasunasies mae 26.00 28.00 29.00 30.00 30.00 
DO eee 6ssecnewse 38.00 40.00 47.00 49.00 47.00 53.00 55.00 SS OE ies esd sine wanes 50.00 53.00 55.00 61.00 63.00 
| ey 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INO) 115.04 seco wenws ware 32.00 38.00 39.00 45.00 47.00 
No. 8 _| Pee eg yey Hog rps ae st's0 eH DOs Oisio.w aw bie.siee Cwlsieie CR 27.00 29.00 30.00 29.00 
OD: By swsscewed 29. ‘ 3 a z J p - a” 
|" eae 29.00 31.00 $3.00 $3.00 33.00 $3.00 33.00 ge 4, oo and — mixed widths, a. $24; 6 ‘ $29. 
| 31. : 3 i a iy ‘ ” fencing same as 6”, 
hard = + may pine. ye Looe tte 2, add Oi No. 5, $22. All white pine, Nos. 1 and 2, add $1. 
oards, 6 to 20’ and 12” 1; No. S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 28, add ‘75 cents; gistic, add ‘$1; for resawed, add $1. ‘ : : : . a 
Drop siding, grooved roofing and O. G, _Shiplap, 8’ and up, add $1.50. Flooring, &- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1. Drop siding or partition, add $1.50. 
No. 1 Piece + ial $1S1E— - “ - - si Well tubing, D&M and beveled, add $2. 
’ R’ , 1 , ’ , , , 2 = . 
8 ere $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 | SIDING, 4 aND 6”, 4 To 20’— " " 7 
2x 6”...... 27.00 28.00 30.00 30.00 29.00 31.00 33.00 33.00 4 6 ‘ 8 
2x 8”... 28.00 30.00 31.00 3300 32.00 32.00 35.00 35.00 DOU? cise ntnwwe $40.00 ape Ta sles vee ee ‘ a horetne meta ripe $22.00 
2x10” een: 32.00 33.00 35.00 37.00 35.00 in0 37.00 37.00 . Ss skata ite aise tar us were ome so pee Norway, C&better ... 34. 36.00 
| = are 3.00 é a 38. 35. 38. UM Mel tee rae ea Gt A TE Ne . . 
2x14”...... 38.00 39.00 41.00 43.00 41.00 1.00 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
ohn ye ecient iaieiaad alah eine aeduct Os a Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
CALIFORNIA PINES WESTERN PINES 
[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., March 14.—The following 
. . Portland, Ore., March 17.—The following are prices are effective at most Inland Empire mills: 
San earn ee eae =? eRe se f.o.b. mill, and f.0.b. Chicago shop, prices: PONDOSA on WESTERN WHITE PINz, 16-Fr., INCH— 
ing are average prices, March 8 to 14, of Califor- Boards, S2S No.1 No.2 No.3 No.4 No.5 
nia pines, f.o.b. mills, those on common being EP OTe $46.50 3 = 7 4 niehe * Selees 
1-inch stock only: ° .0 23.00 ..... wager 
: 1x 4”, 10 to 16’ 31.00 22.00... eee 
California White Pine Mixed Pines = ge — See pe pine ame es 
Nos. 1 & 2 clr..$ =< Common— IKI”, 10 £0 16" 0 icsiiccvwcnwecscacscs BOIOO “200 | = OMA WIG sesec asees, seer $18.00 $10.50 
C select ........ NO: U iccseoven $ 45.00 | 1x18” and wider, WESTERN PINE SHOP, S2S— 
DHRRIBCL 200-0206 62.50 SS 30.75 Paeter 
No. 3 clear...... 64.50 NOMS osuisconinie 23.50 ip : J 0.1 No.2 No.3 Com 
Inch shop ..... 34.00 BB cite certdians 17.25 | 1x4” and wider............+seeeeee . 5/4 & 6/4.. $88 50 $43.50 $28.50 $18.50 
No. 1 shop...... §2.25 No. 5 assorted. 10.00 Selects 82s i eee 
No : shop se ig 33.25 No. i dimension 23:50 elects, . an vy Foieus inves igre 3.50 63.50 38.50 18.50 ents 
0. 8 shop...... 51.50 No. 2 di L 9.75 ‘nitthi " , “B&btr.” OC" SD" | 4/4 cece eceeee weeee cones teen ce ees : 
Panel %4” 11... 84.00 a ‘ hin mei |" dvusilenodionse 918 8.00 $66.00 $45.00 | Ipanio Waite Pine, 16-Foor— 
ig eg REE gp Ele oo hcg ERR eRReR np RCReaR EE 95:00 8800 67.00 ” i. ie fe Mt 
7 . a . ieee 37.00 S548” (OG) WAGER s.0s60s 0 42.0.8100 98.00 93.00 72.00 Rie mice 60.50 45.00 $23. me ese Neem 
Sugar Pine D cesccewssse, S600 | 7) SiERE Se war., 10° to "86" oe Gl Tt arnt 58.50 40.00 27.00 fill) lla 
and wiker.............. OBBO SROb Thee I oo coe ressce. 58. BOO Gia femmes 
Nos. 1 & 2 clr.. _—* si pastni'? Ssaesaraireaes ? Oe Sua etait 61:50 40:00 27:00 oc. . 
1? BBIOCE. <ss cases Soo White Fir Shop, S2S, f.o.b. Chicago BA aecanero bvara’s wocue 42,00 25/00 ...c050 .cvmas 
D select ........ Moy C&btr 46.00 No: 1 Be.8 Noo | 4’ and wider. ic... séses  seese $20.00 $10.50 
ne $ clear...... 64.50 No 3ébtr. com. 20.50 fr BAG O/ 4s cicawisewsewes ane $60.00 $45.00 $35.00 | Wire Fir, 6- ro 20-Foot, INcH— 
os ae Samos es No. 4 assorted... 18.50 BIE cds T aN GE ee eaaeceee aoe 70.00 55.00 35.00 4” 6” 8&10” 12” 4”&wdr. 
No. 2 shop...... 35.00 TMA cn oo: ooo 5.25 Above prices are for shipments of No. 3 and =. Mi & 2. _— 00 $28.00 $29.00 $30.00 ....- 
No. 3 shop ereee 22.00 better, Shop, _ For straight cars of specified | No. 3......... 2.00 22:60 93:00 34:60 cos 
Nos. 1 & oc r. “ Douglas Fir grades, add $5. No 4 eoeccoccee ceone CeCe Seeee weoree $17.00 
ee 85.25 a 
D&bir. std. .... 64.00  Cé&better....... $ 55.00 
No. 3 clr. ne : NO. 8 Clea? ..6.0% 9.25 
Shop, sta. St::: $893 Common, 4/4::. 21°50 WEST COAST LOGS 
— een wee wee (Special telegram to AMERICAN LUMBERMAN] { Everett, Wash., March 14.—Log quotations fol- 
Mix pine— Timbers ........ 21.25 Portland, Ore., March 17.—Present log quota- low: 
No. 1.......2-$ 6.50 _ tions are: Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14. 
No. 2 ‘seaus ed ; edar Cedar: $15 to $17. Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 
gt gehen 269 Miscellaneous ..$ 18.75 Yellow fir: $24.50, $18.50 and $12.50. Cedar: Rafts of shingle logs only, $18 base; 
White fir .....” 5.25 Box Red fir: $18, $17 and $16 Hae cents added for each one percent of lumber 
, é : : ogs. 
Export Mix pine— Spruce: $32, $24 and $14. H 
, emlock: No. 2, $16; No. 3, $12. 
Australian ..... $ 56.50 5/4 & 6/4.....$ 24.50 Hemlock: $12 to $15. Spruce: $1 pais tan fir. . 
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discount 
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& better 
00@63.00 
00@65.00 
00 67.00 
00@73.00 


No. 4 


0 @ 28.00 
1016.50 
0@19.00 
0@ 29.00 





grades 


6” 
$22.00 
36.00 


rrades, 


eeeee 
eeeee 
eeeee 
eens 


fol- 


$14. 
$14. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 17.—The following 
prices paid for yard items, f.o.b. mill, were re- 


ported today: 
Pre- 


High Low vailing 
prices prices prices 
Vertical Grain Flooring 
tei” NO. 2 ClORE <cacescaus $49.00 $41.00 $45.00 
ING. 6 es cuccceivcngcas 33.00 SOG cues 
Slash Grain Flooring 
1x4” No. 2 and better..... 30.00 29.00 30.00 
INQs @. ucvawancavcduews VL Or eT 
1x6” No. : and better..... 37.00 35.00 37.00 
ING & coecesoctaumuonea 32.00 SRS  xéeus 
Stepping 
No. 2 clear and better..... 67.00 64.00  .cccx 
Finish No. 2 and Better 
tie ONG BO ng cone cacecnceee 58.00 51.00 56.00 
Casing Gnd DASEC...c.sccc 65.00 ..... oaeee 
eiling 

%x4” No. 2 clr. & bt —— 29.50 26.00 29.00 
ING © itsccecccovcuce Oe . Swieee 8 xeews 

int” No. 2 clr. & DtP. os. 31.00 Se0G «eens 
INO: O. seatsaswenrweves >) nr eee 

Drop Siding 
Be" No. 2 clr. & Btr..cces 36.50 34.00 36.00 
NO: 3 GIGRP cc dcicaccs 30.50 20.00 cseee 
No. 1 Common Boards and Shiplap 
eS ONG BR ioc cocidavcacs 19.50 CSC re 
Ee ksccbesvantnctasweacde 20.00 a A ee 
Dimension No. 1 Common S4S 
et” 32 BNE 16” 6. céccvcees 18.50 16.00 17.50 


Plank and Small Timbers, No. 1 Common 
A i. 1S tO-16" SAS. cccccs 21.50 18.50 20.50 
Ss12",, 12 tO 36° S48 cece DROW sake | | (jeu 


Timbers, 32’ and Under, No. 1 Common 


O50 AD ectcccnscces ce hums 26.00 ZE0G neues 
Shop 

6/4 & 8/4 No. 1 vertical grain, rough...... $32.50 

8/4 Common aes NEED GUIO@E. 6 oc 606.500 ekea 28.00 


10/4 & 12/4 Vertical grain, rough, kiln dried— 
MGlGGe. ANG. BGCOP. occ cecaccaceacccudeaune 50. 
_ Skike WEE OREM A RUE a 

ia we aeeae ous ci meeks cane cntaxkeeeeatnaes 
4/4 ek. kiln dried 
8/4 No. 2 and better, vertical grain, rough, 





WANA: CRUNGOR 6iare3/ kw he Rae Reon Meena ee cues 49.50 
8/4 Vertical grain, rough, kiln dried........ 31.50 
15% Door stock, vertical grain, rough, kiln 

dried— 

IND, DR OULOR oa wad jxmcneuahasteudawmaas 58.00 
a BOOS a deve nse was oubdcaeaasee wales 48.00 
RO Er ROE CCP CE CET TTC POE re 38.00 

8/4 Vertical grain, rough, kiln dried— 
INO: 2 ClEAF ANG Dette? . 6c ccccvcovivsvicce 54.00 
Factory SOIGGC. scar cewusacdeedctece va awecs 45.00 
INGAe Taect add Ge Cee ane eae Uae DE Ce ea wee, 35.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 17.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


1x4” NO. 1 CleAr ..cccccccccccccsccccccccece $50.00 
INO, 2 GIGMD cccccacececnnsivacassscaeeas 45.00 
INO: B.CIOME 6sc cavedincececcececeucsede 30.00 
1x3 and 1%” No. 2 clear and better....... 53.00 
INO: © GIGRP cocci casncvtccises 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and better ....c.ccccccecces 28.00 
GCs CD OIOCAE ciccaddevmaceencenenss eens 25.00 
1x6” No. 2 clear and better ....ccccccccecs 32.00 
ING: ‘BGIGGE cc cccuanadccedincakecasecus 26.00 
Vertical Grain Stepping 
14% and 1%” No. 2 clear and better...... 64.00 
Finish 
Mo. -2 Cléar Gnd NetleP...dcccckicavecevcdaus 53.00 
Ceiling 
&x4” No. 2 clear and better ......csccceee 26.00 
ING: GS CIORE scccacesenccasedvncdeareunce 18.00 
1x4” No. 2 clear 2nd Wetter scesescoccacs 28.00 
ING. S CIGGE cécetacacewcssecesactecucns 24.00 
Drop Siding and Rustic 
ERG” INO. SGN WORlGE cies cncescrccceasuwe 31.00 
INO: S-ClGRE cscs deveccetaveccdvacencas 23.00 
Boards 
Pe hp 00205 Soa erie haan acca eee eee $16.00@ 7 50 
BROS, ares, Paap We ald ord ae WR PES AROS RMEEOS CEL 2.00 
eee Inch, S4S 
No. 1, $2 ONG BA? cccatececcccdesconscdeceucus 16.50 
ENE Stale elds CUR de aoe Meike RUA RR GOO RO RECS 14.00 
Timbers 
RM: Say wwclnaades cucad edt ead aeesocauateas 18.00 
ORO SiG TAG ccacedancacencawess dacwenns 19.00 
Miscellaneous items 
CANOPNIA, FONEGOTR os cesieccciccccnccsvees 16.00 
ty AG ORC rag oc nines celucndeankcdeeunee ss 3.25 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 16.—The following are 
average wholesalers’ carlot prices today f.o.b. 





Cincinnati: Shingles 

9” est xy Economies 

4” ; 4.85 $3.90 

5” ' 5.45 4.30 

6 : 5.45 4.30 
Lath, 4- ya oe 

a " Se eee $7.90 





REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 


Bevel — Yo-Inch, SiS1E 


Clea ” “B” 

3°-7" 8 -20' 3’-7’ 8'-20" 3’-20’ 
WCC $24.25 $34.25 $20.25 $30.25 $23.25 
OS sasevensees 29.25 39.25 25.25 35.25 27.26 
CS scsucccss «- 26.25 86.25 22.25 32.25 26.25 


Random Shop, Rough or S2s, 5” & up, - to 20’ 
” 1 1 ”“ _ -§” 
$43.50 $57.50 $57.50 $58.50 $75.00 $73. 00 $77. "00 $81.50 
spe te $2S or S48 





Clear \ A” ay 
1-inch— 3- 44%’ 57! 8-20’ 3-416’ ee 7’ 8-20’ 
S sanwexs $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
, ree 50.50 60.50 84.50 42.50 52.50 74.50 
Mr <uawen 59.50 69.50 86.50 51.50 61.50 78.50 
enemas 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6” 50.50 60.50 ..... 42.50 52.50 ..... 
( er 69.50 74.50 86.50 64.50 69.50 78.50 
5 | 80.50 85.50 88.50 75.50 80.50 80.50 
De waxes 82.50 87.50 90.50 77.50 82.50 82.50 
G (tO ER ss cccas eedes SOS kcwae,conces 78.50 
14% & 1%-inch— 
Se, ésuaces 57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
OP eeiedes 57.50 67.50 91.50 49.50 59.50 84.50 
ee céeiwetaie 66.50 76.50 93.50 63.50 73.50 90.50 
O snaceue 9.50 69.50 91.50 51.50 61.50 84.50 
3 to 6” 57.50 67.50 ..... 49.50 59.50 ..... 
Oe Keeases 1.50 81.50 93.50 76.50 76.50 90.50 
Me ah warawa 92.50 92.50 95.50 87.50 87.50 92.50 
We  ceiawes 4.50 94.50 97.50 89.50 89.50 94.50 
OC AG 1 oe cece ccna TGS “ssess “eeds 89.50 
2-inch— 
ee éemets $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
Ge ‘wicasiete 55.50 65.50 92.50 47.50 75.50 85.50 
OF saeweaas 64.50 74.50 94.50 58.50 68.50 91.50 
CP ceeured 57.50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 55.50 65.50 ..... 47.60 GU.GO ccc. 
( re 74.50 79.50 94.50 71.50 76.50 91.50 
SO éascee 85.50 90.50 96.50 82.50 87.50 93.50 
Ra xwwaee 7.50 92.50 98.50 84.50 89.50 95.50 
I op |) genre po mer ee 90.50 


Bungalow Siding, S1S1E, 4 to 20-Foot 
1%x8 5x8 %xl0 %x8 %x10 %x12 


CIGAP’ ccc $43.25 $50.25 re 25 $66.75 $68.75 $70.75 

i <ewaexe 40.25 47.25 51.25 64.75 66.75 68.75 

Wide Clear Finish, Rough or S2S, Random, 8- 7 
4-1 2” 3” 4” 


oe 
4. ag 50 sti9. 50 $117.50 ber 00 ry 00 $134. 50 
16”... 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30”... 152.50 159.50 157.50 167.00 171.00 174.50 
Add for S4S, $2. Add for specified Pagrong ony $2. 
— and Tank, —o or as 0 20’ 
Width— 8” 0” ‘oo 6-12” 
| mnt 
eer er eee = $107 $108 $109 $107 
112 113 114 112 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


BOSTON, MASS., March 17.—The call for 
northern pine is sufficient to absorb the rather 
moderate offerings. Log run, culls out, is steady 
at $45. Barnboards are: No. 1, 1x5 to 1x9, $85; 
1x10, $90; No. 2, 1x5 to 1x8, $59; 1x10, $60; 1x12, 
$62; No. 3, 1x5 to 1x8, $46; 1x10, $49; 1x12, $52. 


BUFFALO, N. Y., March 16.—Retailers show a 
disinclination to buy, but industrial plants have 
been placing some orders, as the box business is 
a little more active. 


NORTH TONAWANDA, N. Y., March 17.— 
Supplied with a fair assortment of stock, dealers 
find themselves in position to fill orders promptly, 
and to that fact they attribute a constantly in- 
creasing demand for northern pine for immediate 
delivery. Prices are firm. 


MINNEAPOLIS, MINN., March 17.—Industries 
still are buying to meet immediate needs and, 
although there has been a slight improvement 
in the last week, the promised growth in busi- 
ness has not materialized. Retailers are hold- 
ing off, awaiting the actual purchase of lumber 
by the farmers in the entire Northwest territory. 


EASTERN SPRUCE 


BOSTON, MASS., March 17.—There has been 
a little more demand for eastern spruce the last 
few days. The tone of the market is rather 
stronger, base price on frame schedules being 
$45. Production will be further curtailed soon. 
Provincial random is moving a little better and 
the market is a shade stronger. Boards con- 
tinue quiet at steady prices. Quotations: Di- 
mension, rail shipments, f.o.b. Boston, 8- to 20- 
foot, 8-inch and under, $43@45; 9-inch, $44@46; 
10-inch, $45@47; 12-inch, $47@49. Provincial 


















Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES -(Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


Denver 
San Francisco 


No. 1 








— FLORIDA CL 














TRADE 
ST-AND-BY 
MARK 


It’s MeritsWill Win 
Sales for You 


STANDBY Yellow Pine is one of 
the densest old-growth pitch pines on 
the market and offers unusual sales- 
getting qualities. Its extra strength and 
durability enables dealers to offer their 
customers more values for their money. 


STANDBY 
Yellow Pine 


runs strong to heart and will outlast most 
other pines. You can’t beat it for flooring, 
dimension, ceiling, etc. Our 3 mills are 
cutting 60,000,000 feet annually. Export 
and coastwise schedules a specialty. 


INTERIOR EXPORT 


Try a mixed car 
of STANDBY 


St. Andrews Bay 
Lumber Co. 


MILLVILLE, FLORIDA 


Big Millville, Fountain and 
Mills Bay Harbor, Florida 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 




















| Gummer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 


_. LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 





| Sales Office, 280 Madison Ave., New York City j 
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nary knife 
necessary. 








Representing lumber dressed by ordi- 


New Edge-Holding 
ANIVES , 


before} regrinding was 
regrinding was necessary. 


One-Third More Work | 


BELOIT, WISCONSIN 












Representing lumber dressed by new 
Dowd Edge-Holding Knife before 





A Part of Our 
Knife List: 


DOWD EpGe-HOLDING 


WOODWORKING KNIVES 








This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 





random, 2x3 to 2x7, $34@35; 2x8, $38@39; 2x19 
$39@40. Covering boards, 5-inch and up, 8-foot 
and up, D1S, $34@36; matched, clipped, 10- to 
16-foot, $38@40. Furring, 1x2, $35@36; 1x3, $94 


@35. 
WHITE CEDAR 


MINNEAPOLIS, MINN., March 17.—A  faip 
volume of orders is reported for posts ang 
smaller poles. Ties and longer poles are not 
moving, however. Independent telephone com. 
panies are buying short poles. Prices hold firm, 


HARDWOODS 


CHICAGO, March 18.—Quietness continues to 
feature the hardwood market. Industrial con. 
sumers are operating cautiously, often on a re. 
stricted basis, and buying is strictly on a hand 
to mouth basis. Mill stocks are gathering vol- 
ume, especially in the South, and there is q 
good deal of competition for business, resulting 
in lower-prices. Northern species are relatively 
stronger than the southern, but they also are 
showing some unsettlement. Distributers say 
that the outlook is not promising for any mate- 
rial improvement during the next two months, 

BUFFALO, N. Y., March 16.—Hardwood de- 
mand has been on a small scale during the last 
week or two. Industrial plants are not as busy 
as usual at this season. Some dealers report 
sales as running lower than a year ago. The 
tendency of prices in some woods is to ease off, 
though few changes are recorded. 


iJ oo . 

Without Regrinding Planer ST. LOUIS, MO., March 17.—Furniture fac- 
Matcher tories, automobile concerns and other consumers 
Our new ed se-holdin P hy, i d ° ; of hardwoods show little interest. Prices remain 
I & knives are made 1n ac- Milled virtually the same as last week. Some business 
cordance with a new steel formula developed Matcher ccc aie Gas ae Gk te Oe oe 

especially to better meet the exacting require- Moulding mixed cars, 
ments of the high speed woodworking machines Mitre HOUSTON, TEX., March 17.—The improve- 
’ : : ment noted last week in the hardwood market 
Th ome: pst The results are astonishing. Cope was evident this week, but the volume has not 
e Oo fu - j t " increased greatly. A few new orders are being 
. y. y one third more work without re Stave placed by furniture factories and other indus- 
grinding. Veneer trial concerns. Prices have eased down in some 
. . ’ 5 instances, including quotations in common oak 

You save time in changing and grinding knives. You High Speed and gum. 
reduce your knife costs, as these knives, requiring less Steel BOSTON, MASS., March 17.—Wholesalers re- 
grinding, last decidedly longer. Chamfering port hardwood business has shown some im- 
> provement since the first of the month. Recent 
In order that you may see for yourself the remark- Excelsior inquiries have been encouraging. Northern lists 
< ss ’ valices ° ‘ are being more firmly held than some of the 
able edge-holding qualities of these new knives we make Hog southern woods. The feeling about flooring is 
you this offer: Hoop a little easier. Retailers are disposed to post- 
pone orders. Quotations on flooring, }?x2%4 clear: 
Send for a set. Try them on your machines for 10 days. If not satis- Logwood Seach, $85@90; birch, $88@90; maple, $103.50@ 
fied, return them to us and we will pay the express both ways. Shipla 105; oak, white, plain, $108.50@109.50; selects, 
plap $90@93.50. Quotations on inch are unchanged 
R. J. DOWD KNIFE WORKS Heading sa sirhneicisiil 

Makers of High Grade Knives Since 1847 Blanks CINCINNATI, OHIO, March 16.—The hard- 


wood market is still slow, but the trade feels 
that with improved weather business soon will 
develop. A big consumer who made a tour of 
the southern mills predicted that prices would 
be $3 to $5 higher in the next few weeks. Mills 
hold to list prices, but there is some shading on 
actual business. 


KANSAS CITY, MO., March 17.—The lull in 
the hardwood market continues and selling pres- 
sure from some mills has created a little un- 
settlement in prices. Demand has fallen off 
largely among larger consumers, smaller plants 
continuing to buy steadily, though a little more 
cautiously. Retailers have, in most cases, already 
placed orders for much of their spring require- 
ments. Walnut is in good demand and is strong 
and gum also is firmly held. Oak, both in finish 
and cut stock, is a little softer. 


COLUMBUS, OHIO, March 16.—Hardwood 
trade shows signs of a let-up. Retailers are 
pretty well stocked up and are unable to move 
stocks already sold. Factory demand is fair, 
with box, musical instrument and furniture con- 
cerns in the lead. Railroad inquiries continue 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
; . i good. Shipments i i tly. Dry 
CATALOG trailers and wagons as the best equipment obtainable. stocks are slightly larger. Prices of oak at the 
TODAY Investigate our line now. Ohio River: 
No.1 No.2 No.8 
. e - FAS . 3 ° com. 
HEMMING WAGON FACTORY, Meridian, Miss. Quartered ...... $155.00 $90.00 $55.00... 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 





12202) IOI CER OC - 105.00 75.00 53.00 $20.50 


MINNEAPOLIS, MINN., March 17.—Industrial 
users of hardwoods have continued to delay pur- 
chases in quantity. Manufacturers refuse to 
make concessions. Factories have virtually no 
supplies on hand. .Wholesalers of hardwoods 
have good assortments. 
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BALTIMORE, MD., March 16.—While some 
gains have been noted in hardwood orders, buy- 
ers still manifest a disposition to hold back. 
prices are firm. Along with the deferment of 
the domestic revival, the forefgn market also is 
stated to be draggy. 


NEW ORLEANS, LA., March 16.—Some local 
operators report slight improvement of call for 
the week; others find demand about the same. 
price weakness continued to affect a good many 
hardwood items, one notable exception being 
quartered and figured red gum, the scarcity of 
which keeps prices firm. Inquiry continues 
rather brisk, but buying is mostly in small lots. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 18.—There is not any big 
demand for Douglas fir as yet, but the market 
is being firmly held and some difficulty in plac- 
ing orders is reported, consequent to the curtail- 
ment of production on the Coast and the low 
stocks at many ‘of the mills. Distributers be- 
lieve that another week or two of mild weather 
will result in a much larger volume of business, 
as much of the stock in retailers’ yards is sold, 
and they will need replenishments as this sold 
lumber is moved out. 


BUFFALO, N. Y., March 16.—Fir trade has not 
increased much in this territory so far this 
month, and buying in almost every case is in 
small lots. Prices have been steadier as a result 
of the curtailment of production. Red cedar sid- 
ing is also quiet. 


BOSTON, MASS., March 17.—Strong resistance 
to higher prices now quoted by fir mills has 
developed among retailers. Yard stocks here 
are moderate. Some transit shipments have 
lately been sold at concessions. For an ordi- 
nary schedule of dressed fir $37, ship’s tackle, 
Boston, is quoted on direct mill shipment. 
Wholesalers say they must now get $32 to $33.50 
for No. 1 common fir boards at Boston, ship’s 
tackle, on the basis of present mill lists, but 
transit shipments on vessels nearing Boston can 
be bought for less. 


KANSAS CITY, MO., March 17.—The fir mills 
do not appear to be trying to force the market in 
any way so that the volume of orders taken in 
this market has shown practically no change in 
the last two weeks. Orders placed cover largely 
items that are wanted for immediate require- 
ments. Flooring and ceiling figure largely in 
orders at present, while boards and dimension, 
except extra lengths, are slow. 


OMAHA, NEB., March 16.—Fir prices are a 
little weaker, notably on grades used for floor- 
ing porches in this locality. It is understood 
that production has been a little heavier than 
demand. Most orders received are from larger 
towns, rural trade being rather slow. 


SAN FRANCISCO, CALIF., March 14.—Al- 
though fir has been rather quiet as a result of 
over-production after the first of the year, the 
curtailment produced by many mills in Oregon 
and Washington adopting a five-day week is 
having a good effect on the market. Some stif- 
fening in prices is expected as the eastern build- 
ing season gets under way. San Francisco is 
using about the usual amount of fir with a great 
deal of building in progress and planned. Water 
shipments from the Northwest to this port are 
about equal to the season’s requirements. Many 
steam schooners are tied up and shipments to 
Los Angeles have decreased. Good shipments 
have been booked to the Atlantic coast via the 
Panama Canal, which will relieve the pressure 
on the California market. 


CYPRESS 


CHICAGO, March 18.—Retail demand for cy- 
press is still restricted, but is bound to expand 
within the next few weeks, say distributers. Re- 
tailers’ stocks are low and will need replenish- 
ments as the building season opens up. Indus- 
trial demand meanwhile continues to lead, this 
being fairly good. Cypress prices have shown 
no change. 


BOSTON, MASS., March 17.—The cypress 
market is dull. Some yellow cypress mills are 
Willing to concede, but red cypress prices seem to 
be held about steady. Stocks here are moderate. 
Quotations on yellow cypress: 


FAS Selects Shop 
0 SOR $ 90@ 98 $73@ 83 $53@63 
5/4 & 6/4...... .. 100@110 85@ 98 65@71 
fi Re me 105@121 92@101 75@85 
RAPA Sev chet tciacotts 125@136 Perk | Pate veQrate 


BUFFALO, N. Y., March 16.—Cypress sales 


are mostly in small lots, and there is practically 


no interest shown by purchasers in future needs. 








——**Buy a Moore and Get the Best ’’-—— 


| 














Drying Western Pine in Mid-Winter 


at the Biles-Coleman Lumber Company, Omak, 
| Wash. Despite the severe cold of northern 
| Washington they are getting absolute satisfac- 
| tion from their 


Moore Moist Air Kilns 


Ask to have representative call; no obligation. 





Moore Dry Kiln Company 


“ KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “  2Fully Equipped Pats. “ North Portland, Ore. 
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(TRADE MARK) a 


For Every Saw Filing Necd/_ 


“ N 



































“Since 1864” 


For sixty-one years, experienced 
saw filers have preferred --- and 


used--- NICHOLSON Saw Files. 








The sturdy, reliable qualities 
which have won respect for these 
Files among woodsmen of other 
venerations, are present today. 
Modernized, to be sure, by the 
demands of science and inven- 
tion. Otherwise---the same. 


NICHOLSON FILE CO. 
Providence, R.1., U.S.A. 
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HE rich colors that we use 
in staining EDHAM KOL- 
ORED SHINGLES will not 

rub, check or peel. Each Shingle 

(not in bundles), as it comes from 

our dry-kilns, hot, free from mois- 

ture, with the pores of the wood open and receptive to color, is 
hand-dipped in strong color pigments, linseed-oil, creosote 
preservatives and “binder,” ensuring penetration and perma- 
nency of colors. They are manufactured in our own mills from 


British Columbia Red Cedar—100% edge-grain, 100% clear 

















VANCOUVER - - - - = - 


NEW YORK, N. Y. 


and 100% heart—a perfect Shingle. 
EDGECUMBE-NEWHAM COMPANY 


LIMITED 
General Offices and Mills: 
CANADA 
Sales and Service Offices: 
CINCINNATI, Ohio 


DALLAS. Texas TORONTO. Ont, 





TL 
it 





DEALERS WRITE for particu- 
lars, with Sample Pads and Outline 
of Advertising and Sales Service. 














Prices have not shown much change during the 
last few weeks. 


ST. LOUIS, MO., March 17.—Red and yellow 
cypress prices continue unchanged. While there 
is a fair demand for red cypress in seasonable 
items, the yellow cypress market shows virtually 
no activity. 


CINCINNATI, OHIO, March 16.—Cypress busi- 
ness still is slow but the market has been holding 
steady. An early improvement is looked for. 


KANSAS CITY, MO., March 17.—Cypress de- 
mand is lighter than usual, with little genuine 
inquiry floating around. Country yards will want 
considerable stock, but are not expected to place 
orders for it until they begin to move out some 
of the stock on hand. There is a fair demand 
for peck at $3 over list. 


BALTIMORE, MD., March 16.—Demand for 
cypress has improved during the last week. 
Prices are firmly maintained, with producers ex- 
pectant of better returns, because the general 
trend appears to be upward. 


NEW ORLEANS, LA., March 16.—The cypress 
market continued without featurable change for 
the week, prices ruling steady and well held, 
volume of orders maintained and production 
steady at approximate normal. 


HEMLOCK 


BUFFALO, N. Y., March 16.—Demand has not 
started up to any extent as yet. <A reduction in 
prices on eastern hemlock was lately put into 
effect, but it has not been followed by any great 
amount of buying. Retailers report that trade is 
quiet. 


NORTH TONAWANDA, N. Y., March 17.— 
Dealers report prices holding at the same level 
as listed after reductions announced in February. 
Buyers still manifest an indisposition to make 
purchases only as they have a chance to dis- 
pose of the stock at once. Most buying of late 
has been in carload lots. The building outlook is 
very encouraging. 


BOSTON, MASS., March 17.—Hemlock buyers 
are cautious and will order only for immediate 
requirements. Sellers of eastern and northern 
hemlock are eagerly seeking immediate business, 
but dry stock is limited and distributers are less 
inclined to grant concessions. Arrivals of west- 
ern hemlock have been moderate and quotations 
on direct mill shipment are distinctly firmer. 
Random boards are $31 to $32; 12-foot, $33; 
clipped, eastern lengths, $34 to $35. 


SAN FRANCISCO, CALIF., March 14.—Mod- 
erate sales of California white pine are being 
made, with assortments broken by large ship- 
ments during the winter. Mills are already 
starting up for the new season although addi- 
tional snow in the mountains may interfere with 


logging for a little while at some points. Prices 
are being pretty well maintained, although jy 
some cases prices on shop have been shade 
under insistent hammering of buyers. The hoy 
lumber situation looks more encouraging, witha 
good deal of common sold and favorable frujt 
crop prospects helping shook demand. 


WESTERN PINES 


CHICAGO, March 18.—The market for western 
pines remains quiet, but spring is now close at 
hand, which means that trade will soon increase, 
Stocks at the mills are rather short of the pop. 
ular items, and there is comparatively little 
pressure for new business. Prices have shown 
only insignificant changes, the general level re. 
maining about the same as during the preceding 
fortnight. 


BOSTON, MASS., March 17.—The western 
pine trade is quiet, but while buyers show little 
interest offerings are so moderate that prices 
remain firm. The outlook for spring business is 
regarded as quite favorable. Wholesalers speak 
of continued difficulty in securing straight cars 


of No. 2 common Idaho pine. Quotations on 
Idaho pine: 

No. 1 com. No. 2 com. No. 3 com. 
Ix 6 $60.25@61.50 $41.00@42.59 


. +. +$76.00@77.50 


1x 8 .. 75.00@76.50 57.00@58.00 41.50@44.00 
1x10 .... 78.00@79.50 57.00@58.00 41.50@44.00 
1x12 .... 91.50@93.00 59.25@60.50 3.50@ 45.00 


KANSAS CITY, MO., March 17.—Demand for 
the better grades of western pine, such as pat- 
tern stock, finish and shop items is fair, but 
ordinary yard stock is moving slowly. Prices 
on wanted items are firmly held, but on other 
grades a little looseness has developed. 


OMAHA, NEB., March 
prices are about the same, except that white 
pine select is off a little. No. 2 common re- 
mains firm, although demand is light. Whaole- 
salers are going carefully in the amount they 
contract for. White pine lath are a little scarce, 
Orders continue light. 


REDWOOD 


BOSTON, MASS., March 17.—Only a moderate 
volume of orders for redwood is being received 
from retailers. Industrial demand is fair. The 
good deliveries which have been made of late 
from well assorted eastern stocks encourage 
buyers to carry light stocks. Prices are steady. 


16.—Western pine 


KANSAS CITY, MO., March 17.—Redwood 
men s&y their market is unusually dull for this 
time of year, with little inquiry from industrial 
consumers and retailers showing little interest 
in yard stock. 


SAN FRANCISCO, CALIF., March 14.—Red- 
wood is holding its own. California is buying in 
fair volume and there is a steady trade from 
eastern consumers. Mills are curtailing produc- 
tion to some extent, but stocks are not excessive. 
Prices are unchanged. Foreign inquiries indi- 
eate that there will be increased shipments of 
clears to Australia. 


NORTH CAROLINA PINE 


BOSTON, MASS., March 17.—While most 
North Carolina pine mills hold firm on rough 
edge some smaller producers have lately shown 
willingness to concede. The most. desirable 
stock sells at $61 to $63.50 for 4/4 under 12-inch. 
Some ordinary lumber from small mills is of- 


fered down to $57. Buyers are inclined to be 
cautious and to keep their purchases down to 
immediate requirements. Roofers have weak- 


ened recently and good 8-inch air dried are now 
freely offered at $33.50. Shortleaf flooring is 
quiet and some sellers are conceding. Low 
range on shortleaf flooring, 1x4: $78 for B&bet- 
ter rift; $60 for C rift; $58 for B&bhbetter flat. 
Partition B&better has sold down to $56.25. 


BUFFALO, N. Y., March 16.—Not much 
strength is manifest in the North Carolina pine 
market and a good many transit cars of roofers 
are available. Trade is slightly better with some 
wholesalers. MRetailers’ stocks have held out 
longer than expected. 


BALTIMORE, MD., March 16.—North Caro- 
lina pine buyers are slow about placing orders 
and are disposed to hold out against any mark- 
ing up of quotations. In fact, at least some of 
the holding back is prompted by a hope that 
concessions can be forced; mills, however, dis- 
courage any such idea. Stocks have not under- 
gone any considerable additions. 
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SOUTHERN PINE 


CHICAGO, March 18.—A better tone to the 
southern pine market was noticeable this week. 
Distributers reported that demand showed in- 
creased volume, and that an active trade may 
pe expected in another week or two, if weather 
conditions remain as mild as they have been re- 
cently. Transit cars have been reduced in num- 
per and the pressure for new business is less. 
Prices have been steady, and some of the scarcer 
and more popular items will undoubtedly begin 
to tend upward as demand develops more 
strongly. 


BOSTON, MASS., March 17.—Retailers con- 
tinue very cautious, but yard stocks are gener- 
ally light. Open weather promises an early 
revival of building. Prices look a shade softer 
than two weeks ago. Roofers are off about 50 
cents. Some flooring mills maintain lists firmly 
put others are willing to concede, especially on 
B&better flat. High range on 1x4 longleaf floor- 
ing: $88 for B&better rift; $66 for C rift; $63.50 
for B&better flat. No sales of B&better parti- 
tion are reported above $60. 


BUFFALO, N. Y., March 16.—A sagging ten- 
dency has developed lately in the southern pine 
market. The chief weakness is in the good 
grades of flooring, which are quoted about $2 
lower. Some wholesalers report a small increase 
in the number of orders received. Local build- 
ing is increasing. 


ST. LOUIS, MO., March 17.—The southern pine 
market has been somewhat weaker during the 
week in virtually all items. Orders for high- 
grade stock have been light, though some shed 
items have moved at concessions. Some im- 
provement is found in the demand for 4x4 No. 2 


and better S4S. 


HOUSTON, TEX., March 17.—A few more or- 
ders were received during the last week from 
northern centers, but the volume of sales is 
much the same as it has been for the last month. 
Sales managers report that prices in the main 
hold steady. Retail yards in Houston are buying 
heavily, but this is not the general rule in Texas 
cities. 


CINCINNATI, OHIO, March 16.—There is little 
improvement as yet in southern pine. Stocks 
are low and buying is from hand to mouth. 
Building prospects in this district are excellent 
and retail dealers expect a bigger business than 
last year. Prices have been fairly steady. 


KANSAS CITY, MO., March 17.—The south- 
ern pine market still is draggy and mill stocks 
have been increasing. As a result prices have 
lacked support and sales managers have found 
it necessary to name attractive figures to get 
the business. At some points strong competition 
from transit cars has been reported, while at 
other eastern points few transits are said to be 
offered. Southern pine men feel that the out- 
look is good and predict a decided change in the 
market by the first of April. 


OMAHA, NEB., March 16.—There is a light 
demand for edge grain flooring, casing and base 
finish, with prices stable. Dimension and boards 
are quiet. 


NEW ORLEANS, LA., March 16.—Mill reports 
indicate an increase of orders for the week, but 
production continued in the lead with shipments 
second. Prices on a good many items have soft- 
ened despite apparent improvement of call and 
close approach of settled weather which will 
stimulate building. Price concessions are re- 
ported on some export items. 


SHINGLES AND LATH 


BUFFALO, N. Y., March 16.—Shingle quota- 
tions here are: Extra clears, $4.51; stars, $3.96; 
British Columbia XXXXX, $5.76. Retailers show 
little disposition to buy. Lath are quiet and easy 
in price. 


KANSAS CITY, MO., March 17.—The offerings 
of shingles are not large and there are few 
transit cars put out so that the small demand 
has not upset prices. Clears are offered here 
at $2.80, and stars at $2.40, and some sales are 
made at 5 cents less. Demand for siding also 
is slow and mixed cars of shingles and siding 
or lath are easier to sell than straight cars. 
Lath orders for carlots generally go to southern 
Pine mills. 


ST. LOUIS, MO., March 17.—Shingles remain 
at $2.80 for clears and $2.50 for stars, Pacific 
coast base. There is little activity in the mar- 
ket. Lath prices are: $5.25 for No. 1, and $3.50 
for No. 2, f.o.b. St. Louis. 
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Long Life for Your 
Belting! 
As a preventive for 
dry rot ‘‘M” Belt 
Dressing is unsur- 
passed. It brings new 
vitality to a jaded 
belt, replaces the nat- 
ural oils that have 
evaporated, and 
gives it again the 
flexibility of a new 
belt. Easy to apply. 
Comes in 1 and 5 
gallon cans and in 

barrels. 


“A Belt is 
No Stronger than Its 
Weakest Lap”’ 


_. a purchaser specifies 


Moloney Leather Belting we 
like to have him know in advance 
what he is going to get. 


First, he may be absolutely sure of one 
thing — quality. Every man in this organiza- 
tion has been trained to do a quality job. As 
he is a seasoned belt maker, having at his 
command equipment that enables him to give 
his very best, the natural result is — belting 
that really satisfies. 


Then, “low-loss” power transmission. 
Flexibility and a perfect pulley surface as- 
sure this. Besides, Moloney Belting possesses 
great tensile strength, resists the deleterious 
effects of atmosphere, fumes and acids, and 
invariably its career is a long and note- 
worthy'one. 


And service! We believe in preparedness, 
and endeavor to be ready for any emergency. 
“Rush” orders are literally handled as “rush” 
orders — yet never for a moment do we devi- 
ate from the policy of building only quality 
belting and adhering rigidly to specifications. 


Such belting and such service do not just 
happen. They are the result of years of ex- 
perience and the whole souled cooperation 
of a corps of belt makers who take pride in 
their accomplishments. 


For solving your belting problems request 
the service of a Moloney engineer 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. 


PORTLAND, ORE. 
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Loading mixed car at Vernon Parish mill. 





“Finest Car Flooring 
Vernon Parish Lumber Co. e 
a enna Ever Received” 


You recently made a ship- 


ment of some 3" Flat Grain The letter reproduced in the box at 
Flooring to Brydson Lumber the left came without any solicitations 
5 ce gleam whatever from us—which we believe is 
ee about the very best kind of a testimonial 
I was in Austin yesterday, letter 
and the Drydson people stat- , 
ed that they wanted the mill Contractors, carpenters and builders 
pilings e deere appreciate good lumber. You will find 
sok aces deena our stock to their liking. When request- 
tier sigdils Rall montana ed we will ship within 24 hours after 
form color than any Flooring receipt of order. Try a car of our 
they had ever put in a house. 
I knew you would be glad Angelina and Calcasieu 


tohearthis, and think the next 
time they want some 3"' Floor- 


sevice | LONGLEAF PINE 


J. W. SMITH LUMBER CO. Timbers, Yard and Shed Stock 


Houston, Texas 
(Signed) J. W. Smith. 





Lumber Co. — All sales outside of Texas 
handled separately by each company. 





{ All Texas sales handled by Angelina County } 





Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 



































Our New Hardwood Band Mill 
Is Now Cutting Oak and Gum 


From the ashes of the H. G. Bohlssen Mfg. Co., plant has risen our 
strictly modern mill equipped with an 8’ band mill, 7’ resaw and other 
machinery of improved design. We have also ample dry kiln facilities to 
promptly handle our Red and White Oak and Sap Gum lumber. 

We have approximately 2,250,000 feet of this lumber ready toship. Try uson your next order. 


Angelina 
Hardwood Co. 


(Successors to H. G. Bohlssen Mfg. Co.) ss 
EWING, TEXAS im 
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HOUSTON, TEX., March 17.—The shingle 
market is slow. Lath are being taken about as 
fast as manufactured. Shingle prices are: Stars, 
$3.45; clears, $2.50, mill. No. 1 lath are: $4, and 
No. 2, $2. 


BOSTON, MASS., March 17.—Although there 
has been little improvement in demand for shin- 
gles during the last month, prices are a shade 
firmer. White cedar extras are $4.50 to $5.25; 
clears, $4 to $4.75. Red cedars are firm. Lath 
have shown no quotable change and demand is 
still quiet. Eastern spruce lath are: $7 for 1%- 
inch, and $8 for 15-inch. Western hemlock 
lath, 1%-inch, are quoted at $7, ship’s tackle, 
Boston. 


COLUMBUS, OHIO, March 16.—The shingle 
trade holds up well, buying by rural dealers 
being the best feature. Only a few orders from 
city dealers are received. Prices are generally 
firm, especially on red cedar stocks. Extra 
clears are $4.65 to $4.70; extra clears, $4.10, de- 
livered. Other varieties are rather quiet. There 
is a slightly better demand for British Columbia 
XXXXX. Retail stocks are not heavy. Lath 
business is steady and prices rule firm. 


OMAHA, NEB., March 16.—There seems to be 
plenty of cedar shingles on hand, and retailers 
are not buying to any extent. The same applies 
to cedar siding. 


MINNEAPOLIS, MINN., March 17.—Inquiries 
for red cedar shingles are increasing. While 
Coast mills are producing only a sufficient 
amount to meet demand, there is an ample sup- 
ply to take care of requirements when the season 
opens. Clears sell at $2.80 and stars at $2.50. 


NEW ORLEANS, LA., March 16.—Cypress 
shingles are in seasonably quiet call. Cypress 
lath are selling, usually in mixed cars, at a rate 
that prevents undue accumulation at the mills. 
No change of prices is reported. 


MAHOGANY 


BOSTON, MASS., March 17.—Very good de- 
mand for mahogany is reported by dealers here. 
There have been substantial takings by piano 
and talking machine manufacturers and for the 
production of radio sets. Quotations on air dried 
plain mahogany, log run for figure, f.o.b. Boston: 

No. 1 No. 2 No. 3 


FAS com, com. com. 
ye. “ersepietreraceraseed $210.00 $177.50 $105.00 $45.00 
5/4, 6/4 & 8/4. 215.00 180.00 105.00 45.00 
WOCe co acenwns 225.00 190.00 120.00 45.00 
12/4 & 16/4.... 230.00 195.00 120.00 45.00 

COOPERAGE 


BUFFALO, N. Y., March 16.—The violent 
changes in wheat during the last two weeks has 
put a damper on flour buying, so that the slack 
cooperage plants are doing little. The export 
trade is considerably smaller than usual at this 
season. The call for apple-barrel stock has not 
started up to any extent as yet. Tight cooper- 
age material is somewhat firmer. 


TIMBER LAND SALES 


SACRAMENTO, CALIF., March 14.—The Humboldt 
County Board of Supervisors has purchased a tract 
of 160 acres of redwoods near Orick, Humboldt 
County, from Mrs. A. D. Roberts for $40,000. The 
timber will be held by the county as part of the 
Save the Redwoods campaign. 





TAMPA, FLa., March 16.—C. M. Guggenheimer, 
1029 Main Street, Lynchburg, Va., and S. L. Nus- 
baum, Norfolk, Va., are reported to have acquired 
16,000 acres of timber lands in Polk and Osceola 
counties. 





WHEELING, W. VA., March 16.—J. F. Alt and 
sons have purchased the Elkins tract of timber at 
Brushy Run for the sum of $4,500. 





WHITESBURG, Ky., March 17.—In the Ten Mile 
Creek section of Perry County Smith Brothers, of 
Buckhorn, Ky., purchased a good sized timber 
boundary on March 14, and are arranging to be- 
gin its development by April 15. Jasper Rowlet, 
lumberman of Ten Mile Creek, closed a deal Mon- 
day on 500 acres, known as the old Wells timber 
tract. It is given out that he will develop it this 
year, cutting ties and mine props largely to sell 
on the local market. At Grapevine, Ky., J. M. 
Deane and others closed a deal March 13 for about 
1,000 acres of splendid timber lying along Trouble- 
some Creek in Knott County. Active developments 
will be undertaken by April 20 and two mills will 
be installed, it is said. In the Shelby Gap section 
of Pike County Robert & Smith, lumbermen of 
Majestic, Ky., closed a deal the past week for sev- 
eral hundred acres lying along Elkhorn Creek and 
in the “Flats” of the Cumberland Mountains. The 
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tract contains oak and poplar and several years 
will be required to cut the timber. In the same 
section J. M. Richie closed a deal within the week 
for another tract of hardwoods. 


SASH, DOORS and MILLWORK | 


Sash and door mills in the Minneapolis-St. Paul 
district continue to “cash in’’ on the estimates 
which have been pouring in for several weeks. 
These are turning to actual orders, and special 
work is being shipped to a wide territory. In the 
last week there has been fair activity at the mills, 
despite the fact that the spring building season 
has not yet started. Heavy building construction 
in the cities, where the principal work will be on 
dwellings, is expected to furnish a normal season 
for the sash and door mills. 


Sash and door plants in the Merrill (Wis.) dis- 
trict, have been affected by the recent slack in 
pusiness, but producers are expecting an early re- 
sumption of orders as soon as more favorable 
puilding weather is experienced. 


With the opening of the spring building season 
near at hand there is considerable activity develop- 
ing in the millwork trade in Columbus (Ohio) 
territory. Door and sash factories are also quite 
busy manufacturing stocks for the spring building 
rush. Most mills are working to 85 percent of 
capacity, with labor rather plentiful. Some have 
booked quite a few orders ahead. Prices are steady. 


Kansas City (Mo.) plants have a good bunch of 
local orders on hand and are getting a good volume 
of new figuring, some rural business being included, 
but the country retailers are not finding it neces- 
sary yet to place orders for yard stock. 


Business is reported very quiet with the door 
factories and planing mills at Buffalo, N. Y. The 
local building permits showed an increase during 
the last week, as the result of some improvement 
in the weather, and fairly large spring building 
business is looked for, though perhaps less than 
was reported a year ago. 

The Baltimore (Md.) members of the sash and 
door trade are still decidedly modest in their esti- 
mates of the state of the trade and the more im- 
mediate prospects. It had been supposed, taking 
the figures of building operations as a basis, that 
a decidedly augmented demand would have asserted 
itself before now. But so far the gain has been 
small, with the calls for delivery indicating no 
real urgency. 

There has been a noticeable falling off in current 
orders for window glass, affecting most kinds, ac- 
cording to reports from glass trade authorities. 











Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 

1,527,999. Sawdust and like fine-fuel furnace. 
I. Thomas, Eureka, Calif. 

1,527,587. Saw guard. 
Ind. 

_ 1,527,726. Method of impregnating wood. William C. 
Zeller, Perth Amboy, N. J. 

_ 1,528,323. Burnisher for machines for finishing floor- 
ing. Elmer C. Dittmar, Williamsport, Pa., assignor to 
Crooks-Dittmar Co., same place. 

1,528,467. Dogging equipment. 
West Salem, Wis. 

1,528,536. Woodworking machinery. 
Walt, Bridgeton, N. J. 

1,528,592. Combined guide and support for band 
saws. Clinton G. Wilderson, Leetonia, Ohio, assignor 
to Crescent Machine Co., same place. 

1,528,798 Spanning couple for logs and the like. Per 
L. Stenman, Stockholm, Sweden. 

1,529,273. | Woodworking machine. William Potter, 
New York, N. Y. 

1,529,294, 
lando, Fla., 
cinnati, Ohio. 

1,529,382. 


Alonzo 


Frank Hutchinson, Milton, 


Jewett R. Carlson, 


Raymond E. De 


Sawing device. Percy lL. Billingsley, Or- 
assignor to P. L. Billingsley Co., Cin- 


Dado cutter. 
Saw gage. 
Saw shifter. 


Anton Westgard, Chicago. 
1,529,547. David Myers, Jeffris, Wis. 
1,529,640. William G. Hagmaier, West 

Allis, Wis., assignor to Allis-Chalmers Manufacturing 

Co., Milwaukee, Wis. 


TAX-EXEMPT SECURITIES are now over the six- 
teen billion dollar mark. A recent statement 
from the Treasury Department estimates the 
amount of wholly exempt securities outstanding 
as of Nov. 30, 1924, to be $16,056,000,000. The 
issues were divided as follows: States, counties, 
cities ete., $12,305,000,000; United States gov- 
ernment, $2,294,000,000; territories and posses- 
sions, $120,000,000; Federal land banks, $1,441,- 
000,000. 
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AS VALUES CHANGE 


‘Actual cash value” at the time of the fire is 
the only basis upon which you can effect settle- 
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Will your insurance meet the 
emergency of fire? 


ment with an insurance company. 


Could you tomorrow offer up-to-date proof of 


‘the actual cash value” of your property? 


Not more than one business out of three could 


do this. 


The other two have never had a competent ap- 
praisal of their property for insurance purposes, 
or if they have had an appraisal, it is not up-to- 


date. 


The “actual cash value” at the time of fire 
changes with, and as rapidly as, prices of machin- 


ery, raw materials and labor. 


Every business 


using continuous 


American Appraisal Service can prove 
this value irrespective of price changes. 


It can do it even if its own records are 
completely destroyed. 


In so important a matter, why use less 
than the best ? 


THE AMERICAN APPRAISAL COMPANY 


Milwaukee 
Atlanta Los Angeles Seattle 
3altimore Milwaukee Syracuse 
soston Minneapolis Washington 
Buffalo New Orleans , ° 
Chicago New York Phe Canadian 
Cincinnati Philadelphia Appraisal Com- 
Cleveland Pittsburgh pany, Ltd. 


Detroit 


Indianapolis 


An American Appraisal 


THE AUTHORIT Y 610925, The A. A. Co. 


Investigations - 


Montreal, 
Toronto 


San Francisco 
St. Louis 


Valuations - Reports - 
Public Utilities - Natural Resources 




















The following 
American Appraisal 
pamphlets can be 
had for the asking 


“What Is Your 
Plant Worth?” 


“When Insurance 
Insures and When 
It Doesn’t” 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 





Alarmed at Softwood Imports 


[Special correspondence to AMERICAN LUMBERMAN] 

PERTH, WESTERN AUSTRALIA, Feb. 4.—Still an- 
other determined effort is being made by the ag 
grieved lumber people of Australia to induce the 
tariff board to clap thumping duties on imported 
lumbers in order to protect the local sawmiller and 
his city depot. The tariff board has begun some 
sort of inquiry, and much evidence has already 
been given of the perilous state of the industry 
through the excessive competition of overseas lum- 
ber, much of it alleged to be coming in at dump 
rates. The sawmillers, on this occasion, have the 
united backing of the Unionists, whose leaders are 
stressing the point that owing to the unrestricted 
competition thousands of their members are out of 
work. There has already been much exaggerated 
evidence tendered. 

It is absurd to allege that the competition has 
led to thousands of timber workers in this country 
being thrown out of work. A hundred other 


causes have led to that, and the unionists know 
well themselves that the principal reason is the 
prolonged cessation of work on the waterfronts of 
Australia through the job control tactics of the 
Seamen’s Union, and the long fight which the long- 
shoremen have had with the shipping companies, 
leading to complete disorganization of many indus- 
tries and the complete stoppage of many public 
undertakings. Another point they do not stress 
is the present high costs of production of the local 
lumber, which, with the enormous taxation im- 
posts by both Federal and State Governments on 
the sawmillers, leave them no alternative but to 
ask for high prices for their product, and these 
have of late been so high that people only buy what 
they are forced to. 

New buildings go up in the cities, new houses 
in the suburbs, but the old channels for the disposal 
of immense quantities of bread-and-butter lines for 
repair work and extra-ornamental arbors, shade 
houses, and trellised porches have long been closed 
owing to the cost of the material, and the imported 
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Special Sawing in 
NORTHERN HARDWOODS 


By having us saw their requirements to order, factor- 
ies and woodworking plants can cut their manufactur- 


Weare now in our new cut and can handle this work 
economically and without unnecessary delay. Quality 
trees, careful manufacture and high standards of in- 
spection insure you dependable values. White Pine 
for yard purposes. Lath and square stock a specialty. 


We invite your inquiries. 


Stack Lumber Co., 


Escanaba, 
Michigan. 
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‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 
broken record of satisfactory payment of claims, 
. offer Lumbermen 

Profit Participating Insurance 


With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 
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lumber has little or no bearing on the question, 
When the importers begin to tender their evidence 
before the tariff board, they are sure to stress the 
old argument that the more Oregon pine they use 
the more local lumber they use; that is an axiom 
too long known in Australia to need stressing, 
but in essence it means that when one flourishes 
the other does. And after all what Australia is 
spending on imported lumbers cuts a poor figure 
compared with what it is spending on luxuries, 
like motor cars, gramaphones, and pictures from 
not only America, but Great Britain, and even Ger- 
many, with whom she had sworn never to do any 
more business. America alone absorbed $15,000,- 
000 for motor cars last financial year, and not a 
few of these found their way to the possession of 
the timber workers themselves. But not all the 
motor bodies come from America or Great Britain; 
heaps of them are made in Australia, and mostly 
from Australian woods; there are immense body 
factories in the principal cities employing thou- 
sands of men, and they are most prosperous. It is 
doubtful if the sawmillers will, in face of the facts 
against them, succeed in inducing the tariff board 
to recommend much, if any, increase in the duties 
on imported lumbers. 

A great building boom is reported from Queens 
land, and the biggest job on hand is the new Bris- 
bane Town Hall which is to cost $2,550,000. This 
cost does not include furnishings, which, for so 
ornate a building, will have to be full and costly. 

The complete figures of houses built in Mel 
bourne under the Savings Bank scheme in the 
financial year 1922-23 give the total at 15,000, 
with over 10,000 under construction. Yet rents in 
that city remain about as high as anywhere in the 
world. It is estimated that home owners have in- 
creased in Melbourne to 75 percent. This includes 
all those who own houses by ordinary purchase or 
are buying them on 21-years’ term system from the 
savings bank commission. This, therefore, can not 
account for all homes finished or under construc- 
tion, and these probably a few thousand more. 

A deputation from a protectionist organization in 
Melbourne waited on the acting minister for trade 
and customs recently with a request for a rebate of 
duty at present payable on case timber imported 
and used in the export trade. Jam, oil, milk and 
fruit exporters were prominent in the deputation. 
They alleged they were unable to obtain local 
timbers at prices to enable them to compete with 
their products in the markets of the world, and 
that the spruce they used was obtained chiefly from 
Germany and Canada. One of the deputation esti- 
mated the rebate would be worth $10,000 a year 
to his firm. The minister promised to consider 
the request. 


Pamphlet Describes French Market 


WASHINGTON, D. C., March 17.—Trade Informa- 
tion Bulletin No. 323, written by Axel H. Oxholm, 
chief of the lumber division, Department of Com- 
merce, and released this week, discusses in detail 
“American Woods in France.’’ Mr. Oxholm points 
out that longleaf southern pine has for years been 
the principal species of American woods imported 
into France, where it is commonly known as 
“pitchpin.” The French are as familiar with our 
pitch pine as they are with their own softwoods, 
he adds, and from having seen it in use over 
several decades they are assured of its unusual 
lasting qualities, 

This American wood has had and still has only 
one competitor in the French market—Swedish 
pine and spruce of the better grades. Pitch pine 
has these advantages—larger sizes, larger  per- 
centage of lumber free from defects, furnished in 
heart specification, has attractive grain which 
lends itself to staining, need not be painted to 
hide defects, greater lasting qualities, superior 
physical and mechanical properties, and can be 
furnished with edge grain. 

The advantages of Swedish competing woods are 
lighter shipping weight; is more easily worked; 
grading rules never change; is more closed than 
the average pitch pine; better manufactured; 
grade marked and at times supplied to conform to 
French grading rules. 

In addition, the importers of north European 
woods are a very powerful group which can exer- 
cise a considerable influence on the consumers in 
regard to the choice of material. As an illustra- 
tion, until recently pitch pine was classified by 
the French railways as an exotic wood and paid 
the same freight rates as mahogany, boxwood etc., 
while all other woods with which it competed in 
the French market were classified as common 
woods. This matter was satisfactorily adjusted 
through the efforts of the American commercial 
attaché in Paris and pitch pine is now classed the 
same as north European woods. 

The pamphlet likewise discusses Douglas fir, 
which Mr. Oxholm states can not be said to be 
well established in France. He adds that “the 
reason is that it has not been properly pushed 
and its qualities not thoroughly appreciated.’ He 
mentions the instance of an importer in northern 
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France who took a special interest in Douglas fir, 
which he considered of great merit for construc- 
tion purposes. In order to demonstrate the wood, 
ne constructed at his own expense a new roof on a 
famous thirteenth century church, using Douglas 
fr as roofing timber. This was before the world 
war. Unfortunately this importer has sold out 
his interest in the business, so that Douglas fir 
was not pushed any further. In that part of 
France, however, people appreciate the merits of 
this wood for construction purposes. 

The pamphlet likewise deals with various other 
American woods in the French market. 


Havre Becomes Leading Market 

WASHINGTON, D. C., March 16.—S. J. Fletcher, 
American consul at Havre, reports that that port 
has become the leading French market for cabinet 
woods. The facilities for maintaining stocks have 
peen greatly increased, as well as the equipment 
for handling large logs and the sorting and piling 
of the various species and sizes. Cabinet makers 
of Great Britain and Germany, as well as of the 
interior of France, are finding it to their advan- 
tage personally to come to Havre to select their 
requirements. This is especially true of the ma- 
terials for ‘‘de luxe” furniture. 


Uruguay Is Active Market 

WASHINGTON, D. C., March 16.—Acting Commer- 
cial Attaché L. B. Clark reports to the Department 
of Commerce from Montevideo that American lum- 
ber is enjoying a period of activity in Uruguay at 
present, due partly to the temporary elimination 
of Brazilian Parana pine. During 1924 the United 
States furnished 60 percent of Uruguay’s imports 
of lumber, while at present over 80 percent is com- 
ing from the States. Brazil has been shipping a 
large share of the balance, with the remainder com- 
ing from Australia, Czecho-Slovakia, Poland and 
Germany, consisting mostly of spruce and fir. 
Slavonian oak is also in favor, being considered 
easier to work than most American oak. About 85 
percent of the lumber imported from the United 
States is southern pine, but Douglas fir has re- 
cently gained in esteem, and Mr. Clark states that 
if shippers of the latter hold to their present qual- 
ity their business will probably increase. 


January Exports and Imports 

WASHINGTON, D. C., March 16.—The total value 
of wood and its manufactures exported from the 
United States in January was $10,610,632, com- 
pared with $15,135,698 in January, 1924, a de- 
crease of nearly 30 percent. For the seven months 
ended with January these exports were valued at 
$104,381,845, against $118,763,768 for the corre- 
sponding period a year ago, a decrease of approxi- 
mately 12 percent. It should be recalled in this 
connection that in January, 1924, shipments of 
lumber to Japan for reconstruction use were at 
the peak. January exports of hardwood logs and 
hewn timber’ included 8,987,000 feet of cedar, most 
of which went to Japan. 

Imports in January were valued at $8,205,091, 
compared with $6,786,421 in January, 1924. For 
the seven months ended with January imports had 
an aggregate value of $67,822,116, against $69,- 
287,498 for the same period ending with January, 
1924. 

Douglas fir was the largest item of sawn timber 
exported, aggregating 22,358,000 feet, of which 
2,327,000 feet were treated. Southern pine ex- 
ports totaled 8,056,000 feet, of which but 185,000 
feet were treated. Softwood lumber exports in 
January totaled 126,360,000 feet, of which 52,853,- 
000 feet was Douglas fir and 50,127,000 feet south- 
ern pine. 

The principal markets for Douglas fir were 
Japan, which took slightly over 13,000,000 feet ; 
Argentina, 12,000,000 feet; Peru, 6,000,000 feet ; 
River Plate, 4,000,000 feet; China, 3,000,000 feet, 
while Chile, Mexico and British South Africa took 
2,000,000 feet each. Of southern pine exports, the 
River Plate took 18,000,000 feet; Cuba, 7,000,000 
feet; Mexico, 5,000,000 feet; United Kingdom, 
3,000,000 feet, while about 6,000,000 feet went to 
European continental countries. Other softwood 
lumber exports included 10,000,000 feet of western 
hemlock, 3,000,000 feet each of spruce and red- 
wood, 2,000,000 feet of western pine and 1,000,000 
feet of white pine. 

Shipments of railroad ties, both hardwood and 
softwood, totaled 123,638, going largely to the 
Central American republics and Canada. 

Of hardwood Jumber exported, oak predominated 
with slightly more than 13,000,000 feet, of which 
the United Kingdom took about 7,000,000 feet. 
Canada took 2,250,000 feet of oak and the River 
Plate and Belgium each took 1,250,000 feet. Other 
hardwood lumber exports included about 4,000,000 
feet of gum, 2,500,000 feet of poplar, 2,000,000 feet 
of ash and 1,000,000 feet each of walnut and 
mahogany. 








Advertisements will be. inserted in this dee 
partment at the following rates: 
25 cents a line for one week. : 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
15 cents a line for four consecutive weeks. 
ht words of ordinary length e one 
ine. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. ( 
Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received idater will be placed. 
‘under heading Too Late to Classify. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg., Chicago, Ill. 








WANTED—COMPETENT AND EFFICIENT 


Hardwood Lumber 

Rochester, N. Y, 

JOHN J. SOBLE LUMBER CO., INO., 
Rochester, N. Y. 


WANTED—MANAGER 
For lumber yard located in county seat town of five 
thousand inhabitants in Eastern Oklahoma handling a 
general lumber line and oil field material. Prefer a 
man experienced in the sale of lumber in the oil fields. 
In your reply state age, whether or not you are mar- 
ried and number in your family. 
Address “C, 122,’”’ care American Lumberman. 
WANTED—A MANAGER FOR A SMALL YARD 


In Wisconsin. State salary wanted and when you can 
come, 


Inspector for hardwood yard at 











Address “©, 121,’ care American Lumberman. 
WANTED—HARDWOOD SAWYER 
For good mill located in West Virginia. Must be good 
grader, understand taper sawing or sawing parallel 


with the bark and able to cut 40,000 feet per day. 
State full pa.ticulars regarding age, by whom employed 
and give reference, 

Address ““C, 114,’’ care American Lumberman. 





WANTED—SUPERINTENDENT 
For sash, door and millwork factory employing thirty 


men. Good salary. 
BUCY-INGRAM LUMBER CO., Fort Worth, Texas. 


WANTED—SUPERINTENDENT 
For planing mill, sash and door, and interior finish 
factory. Require a practical mill man of experience. 
Give references and salary desired. 
TOGAN-STILES INC., 
Grand Rapids, Mich. 


MILLWORK ESTIMATOR. 
Familiar with Cost Book A, in large city near Chicago; a 
good opportunity for the right man. In replying, state 
age, qualification, salary wanted, and how soon you could 
report. 
Address “B. 103,’’ care American Lumberman. 


EXPERIENCED MANAGER FOR NEW YARD 
In Indiana. State qualifications, experience and salary 
expected in first letter. 

Address ‘‘B. 104,’’ care American Lumberman. 


WANTED—BY AN INDIANA MANUFACTURER 
And Wholesaler, a salesman or an assistant sales man- 
ager who knows the trade, especially in Indiana, Ohio, 
Michigan and Illinois; must be a live wire. 

Address “B. 119,’’ care American Lumberman. 


WANTED—EXPERIENCED MAN TO MANAGE 
Retail lumber and coal business doing $50,000 yearly 
business. State experience, reference and salary wanted. 

THE FARM PRODUCE CO 
Cass City, Mich. 


DRAFTSMAN WANTED 
Young man to work on high-class millwork. Must be 
capable of taking own measurements and making shop 
details and billing for the factory. Address replies Mr. 
Gardner, superintendent. State age, experience and 
salary wanted. J. L. GILBERT & BROTHER LUMBBR 
COMPANY, Baltimore, Md. 


FIELD SERVICE MAN WANTED 
Wanted—Man of good personality, experienced in retail 
yard work or in the selling of northern Hemlock to visit 
the hemlock trade of Wisconsin and Michigan. Object, 
to survey hemlock market and increase its possibilities 
as Field Service Representative. No buying or selling. 
Prefer man who can also discuss specifications with 
architects and occasionally address local meetings. 
Give age, experience and salary. 

NORTHERN HEMLOCK & HARDWOOD 

MANUFACTURERS’: ASSOCIATION, 

Ushkosh, Wisconsin. 


WANTED 
Assistant estimator for millwork factory in Wiscon- 
sin. Opening to be filled at the earliest moment. Must 
be familiar with plan work for all kinds of buildings 
and be able to apply Cost Book A principles. 
Address ““S, 24,’ care American Lumberman. 





























DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMBRICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ml. 




















WANTED—ASSISTANT MANAGER 
For large retail yard in Northwest city of 100,000. Must 
be able to handle business during manager’s absence. 
Millwork experience necessary. Must be A-1 salesman 
and a business getter against keen competition. Mar- 
ried man preferred who is not afraid of work. Give 


age, nationality, experience, references and salary 
wanted in first letter. 
Address “C., 110,’’ care American Lumberman. 





WANTED—MAN FOR GENERAL OFFICE WORK 
In Saw Mill Office Northeastern Wisconsin. Some book- 
keeping experience necessary. City of 5,000. Oppor- 
tunity for advancement. 

Address “C. 108,’’ care American Lumberman. 


COMBINATION BOOKKEEPER AND 
Office man wanted by wholesaler located at Cleveland, 
Ohio, handling northern softwoods largely, bookkeeper 
and oflice man thoroughly experienced in office detail 
and competent stenographer. State previous affiliations, 
age, salary expected and how soon can make change. 
Replies treated confidentially. 
Address “C. 109,’’ care American Lumberman. 


HIGH GRADE MANAGER 
Wanted for large yard in suburb of Los Angeles, Must 
have exceptional ability in getting and holding trade, 
together with good general executive ability. Position 
involves assuming entire charge of sales, buying, col- 
lections and yard operation. Give full particulars and 
references in first letter. 
Address “C. 106,’’ care American Lumberman. 


ESTIMATOR—SALESMAN 
For special millwork. Must be capable of listing and 
estimating large jobs from plans. Making shop working 
details and following job through to completion. Give 
reference and salary wanted. (Location, Grand Rapids, 
Mich.) 
Address 











“C, 102,’’ care American Lumberman. 
ESTIMATORS 


Familiar with special and detail millwork construction 
and Cost Book ‘‘A.’’ Must be reliable on plan inter- 
pretation and take-off. This is a very good opportunity 
for two or three efficient men. State full particulars 
and salary wanted in first letter. 

Address “B. 136,’’ care American Lumberman. 


WANTED—MALE STENOGRAPHER 
By Chicago wholesaler. One who is ambitious, capable 
of figuring invoices, rapid and accurate on typewriter. 
State age, experience, reference and salary expected. 
Address “PB, 132,’’ care American Lumberman. 











WANTED—SALESMEN 
For Michigan and Northern Ohio to sell West Coast 
lumber, etc. Must be experienced in above line and 
familiar with the territory. 
Address “C, 115,’’ care American Lumberman. 


WANTED—SALESMEN 
Calling on the wholesale and retail trade to introduce 
and sell our very latest type of equipment for loading 
onto and unloading saa a — Liberal commis- 
sion. Write for further information. 
LAKESIDE BRIDGE & STEEL COMPANY, 
North Milwaukee, Wisconsin. 


WANTED—COMMISSION MEN 
West coast wholesaler wants go-getting salesmen in the 
different consuming sections. Exclusive territory on 
straight commission or split profits. 
Address “PB. 142,”’ care American Lumberman. 


WANTED—TWO ENERGETIC SALESMEN 
By wholesaler and manufacturer of southern pine, In- 
land Empire and West Coast woods—one for Western 
Michigan, the other for Central and Western Ohio. 
Want only men of proven ability. Salary and profit 
sharing basis. State age, experience, references and 
salary expected. 

Address wy 


WANTED—AN EXPERIENCED SALESMAN 
To travel in Southeastern Ohio and Northwestern West 
Virginia by large yellow pine manufacturer. Only sales- 
man familiar with this territory wanted. Good salary 
to the right man. 

Address “A. 135,’ care American Lumberman. 


OLD ESTABLISHED 
Hardwood sawmilling, concentration yard and wholesale 
company wants to engage energetic, intelligent salesmen 
of highest integrity to solicit consuming trade. Prefer 
experienced men with established trade in hardwoods, 
but most essential consideration is intelligence and in- 
tegrity. We know the trade and can furnish the lumber 
and will accord full co-operation in the way of direction 
and guidance. Liberal commission arrangement, prompt 
shipments and remittances monthly as lumber is shipped. 

WARREN ROSS LUMBER CO., 
Jamestown, N. Y. 


WEST COAST MANUFACTURER & WHOLESALER 


Highest rating, many years established, wants reliable 
commission sales representatives. 











131,’’ care American Lumberman. 














Address *“*A, 124,” care American Lumberman. 
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AGENTS WANTED 
Exclusive territory to handle established patent car 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 


WANTED—EXPERIENCED SALESMAN 
By large wholesaler of northern and southern stocks to 
represent us in Chicago and surrounding territory. State 
past experience, former employers and salary expected 
in first letter. Exceptional opportunity. 

Address “*A. 108,’’ care American Lumberman. 


WANTED— SALESMAN 
For Chicago Hardwood Yard, state experience and 
salary expected. 
Address “8S. 14,’° care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 











POSITION AS MANAGER 


Of retail yard or superintendent of line of yards. 


Age 
38, married, over 15 years’ experience in sash and door 
and retail lumber business in city of 100,000 population. 


Thoroughly familiar with buying, selling and sales 
promotion work. 
Address “C, 129,’’ care American Lumberman. 





YOUNG MAN AGE 25 
position with live retail yard; 6 years’ ex- 
in office and yard so have thorough knowledge 
hard worker, reliable, rapid und accurate 
Protestant. A-1 references; moderate start- 
ing salary. Can come at once, 
Address “C. 128,’? care American Lumberman. 


SALESMAN & EXECUTIVE 
Fifteen years’ experience in Northern and Southern 
Hardwoods and Softwoods in Wisconsin and Northern 
Illinois, now employed, desires new connection. Age 
35, married, Will go anywhere good opportunity 
exists. Address “GC. 131,’’ care American Lumberman. 


Open for 
perience 
of business; 
in figuring. 





COMPETENT D. K. OPERATOR 
Experienced on various hardwoods and softwoods; al] 
thicknesses; now employed; best references. 

Address “B. 116,’’ care American Lumberman, 


RETAIL MANAGER 
Thoroughly experienced in retail yard; can handle com. 
petition, get new business and keep accounts down; 
capable of listing and figuring from plans; will furnish 
best of reference | _ to character and ability 
Address . 117,’’ care American Thornes, 


WANTED. COMPETENT LUMBERMAN AND 
salesman wants position as auditor or manager for line 
yard concern or traveling salesman for millwork. Illi- 
nois or Indiana preferred. 

Address “B. 118,”’ care American Lumberman, 


WANTED-—SITUATION 
Filer, experienced in mahogany and hardwoods, now em- 
ployed but wants to make a change. References. 
Address *“*A, 131,’’ care American Lumberman, 

















WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO., 
Nashotah, Wis. 











DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 


advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 








BAND SAWYER WANTS POSITION 


In hard or soft wood, either right or left hand mill; 17 
years’ experience; best reference given; can come at 
once. 

Address “OC. 138,"’ care American Lumberman. 

WANTED—POSITION IN CHICAGO 

By man thoroughly experienced in lumber business; can 
read plans. Am well qualified for general office work, 
Salary moderate. 

Address **C. 137,"’ care 
or telephone Sheldrake 6749. 


CAR AND RAILROAD TRADE SALESMAN 
Attention Wholesalers: If you are looking for salesman 
with fifteen years’ experience buying and selling Fir, 
Yellow Pine and Ouk, extensive acquaintance and 
thorough knowledge producers and consumers, capable, 
producing profitable results, write me. Your reply will 
receive immediate attention with full information. 

Address “©, 135,’ care American Lumberman,. 


AN EXPERIENCED LUMBERMAN 
With proven ability wants position as Buyer, Sales- 
man or Manager. Have had several years’ experience 
at the manufacturing end and about eight years as 
buyer for large wholesaler and ten years selling on the 
road. Am un expert grader and am thoroughly fa- 
miliar with all grades, both in factory and yard stock; 
also familiar with all West Coast products. Am at 
present employed but am desirous of a change. Am 
not afraid to — Can furnish best reference. 
Address “©, 134,’’ care American Lumberman. 


Wistai POSITION 
As band resaw filer box shop or planing mill, 
position at once. Reference on application. 
M. L. DEMOREST, 810 E, 15th St., Kansas City, Mo. 


EXPERIENCED PLAN AND SERVICE MAN 
32 years of age, married, capable of estimating from 
plans or lists, graduate architectural drafting course 
Chicago Technical College, 6 years’ experience large 
retail yard, 7 years accounting and advertising expe- 
rience, capable of assuming full charge of service de- 
partment as I have made a special study of this line. 

Address “C. 120,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
Wishes management of yard in medium size town. 
best of references. 
believes in system. 
Address “©, 119,"’ care American Lumberman. 


WANTED—POSITION AS LOGGING SUPT. 
On account of high altitude, which is 7000 feet, I must 
give up my present connections. Would like to get in 
touch with a company that needs a first-class logging 
man, Have been connected with a company having 
large holdings and a considerable output of logs, and 
could furnish ge references 

Address “C, 116,’? care American Lumberman. 


WANTED—POSITION AS MANAGER 
of a good retail lumber yard. Fifteen years’ actual 
experience, twelve years as manager, can handle any 
size yard. Married, age 38, now employed. 
Address “C. 130,’’ care American Lumberman. 


IT MAY BE, THAT I AM THE MAN 
You are looking for? Will be open for action around 
April fifteenth to May first. A middle westerner, expe- 
rienced retail lumberman, with southern, western 
northwestern and California products right on the 
ground. Architectural schooled and practiced same 
along with lumber business. Capable of managerial 
placement. Also prepared to render to those in need of 
one experienced in association or ethical work. If inter- 
ested, write me. Your letters in confidence. Al refer- 
ences. Address ‘‘C. 118,’’ care American Lumberman. 





American Lumberman. 











open for 








‘ Very 
Knows what keen competition is and 














SOFTWOOD TALLYMAN WANTS POSITION 
Chicago or vicinity; fully experienced. 
Address “CC. 126,’’ care American Lumberman. 


WANTED—TO BUY ON SALARY OR COMMISSION 
Or both for Eastern concern, as I am opening buying 
office. For years have been buying and — for good 
lumber firms. Highest references. Addre 

1005 WHITE BLDG., Seattle, Wash. 


SITUATIONS WANTED 
Man 42 years old, experienced, would like position as 
manager of a lumber yard doing about half million dollar 
business. Prefer southern territory. Can give good ref- 
erences, W. W. FOWLER, E. Falls Church, Va. 


ESTABLISHED SALESMAN WANTS 
Connection with a wholesale concern selling Shortleaf, 
Yellow Pine and Roofers. Have established trade in 
New York and Long Island. Commission basis. 
Address “©. 105,’’ care American Lumberman, 


WANTED—POSITION AS MANAGER 
Assistant manager, or bookkeeper. Have had several 
years’ experience in the retail lumber business. Best 
of references. Married. 

Address “M. L. A.,’’ care American Lumberman. 


FIRST CLASS MILL SUPERINTENDENT 
with 25 years experience is open for position with some 
High Grade interior woodworking mill, thoroughly 
competent in all branches. Detailing, billing, estimat- 
ing, etc.; can handle help successfully. Age 46. 

Address ‘““W. 40,"" care American Lumberman. 


WANTED—POSITION 

With good lumber concern. 15 years’ 
ing, buying and as manager. 

Address “B. 151,”’ care American Lumberman. 


POSITION AS MANAGER 
Or general superintendent of large mill operations, ex- 
perienced in both hardwood and pine; an _ up-to-date 
lumberman that can get results anywhere under any 
conditions. Would consider building an entire new op- 
eration. References first-class; now employed. 
Address “PB. 149,’’ care American Lumberman. 


BOOKKEEPER—ACCOUNTANT AND ALL ROUND 
Office man desires position. Familiar with all phases 
of the lumber business. Long experience and can han- 
dle large volume of work. Moderate salary at start. 
Can come at once. Reference. 

Address “B, 147,’ care American Lumberman, 


SASH AND DOOR SALESMAN 
With experience wants to sell on a commission in 
northern half of Indiana, 
Address “RB, 145,’’ care American Lumberman, 


LUMBER SALESMAN 
Of experience wants to sell on commission yellow pine, 
eypress and coast stocks in Indiana. 
Address “B. 146,’’ care American Lumberman. 




















experience sell- 

















FIRST CLASS CIRCULAR SAWYER 
Open for position any time after March 15th; twenty 
years’ experience hardwocd grades; satisfaction guar- 
anteed. Address ‘‘A. 119,’’ care American Lumberman, 


MANAGER—POSITION WANTED 
5 yrs. exp. Lumber and Coal. 
Address “A. 120,’’ care American Lumberman. 


THOROLY RELIABLE ACCOUNTANT 
Experienced, aggressive and industrious accountant de- 
sires permanent position with progressive lumber or mill- 
work company. Have seven years’ experience in these 
industries, so am qualified to handle the accounting posi- 
tion assigned to me. Present office I hold is Secretary- 
Treasurer. Like new location to be in northern States, 
Am 25 years old and single. Highest references. Your 
reply treated confidential. 

Address “*A, 121,"’ care American Lumberman. 


POSITION WANTED 
By young married man as hardwood lumber inspector 
and yard foreman. 
Address **A, 105,’’ care American Lumberman, 


SALES OR EXECUTIVE POSITION 
My experience extensive in Inland Empire and west coast 
lumber, wholesaling and at sawmill. Am reliable; have 
energy and ability to produce good volume business at 
best market prices. Familiar all office details and 
could assume management; no objection to road work. 
Address “*A. 106,’’ care American Lumberman, 


HARDWOOD LUMBER INSPECTOR 
A No. 1 inspector. Prefer mill shipments. Good refer- 
ence. Address ‘‘A. 107,’’ care American Lumberman, 


WANTED—POSITION AS HARDWOOD 
Inspector or yard foreman familiar with all kinds of 




















hardwood. Best of references. Six years with last 
employer. 
Address ““W. 33,’’ care American Lumberman. 





WANTED—JOB MANAGER OR SUPT. 
large or small sawmills. Go any place. Twenty years 
experience from stump to the pile. Guarantee results. 
Address “‘W. 39,’’ care American Lumberman. 


HIGH GRADE LUMBER ACCOUNTANT 
Desires responsible position. 15 years’ experience. 
and Hardwood. Competent and reliable. 

Address “W. 26,’’ care American Lumberman. 


LOGGING RAILROAD SUPERINTENDENT 
Wants position, well experienced in modern logging and 
railroad equipment, pine or hardwood; can make invest- 
ment if agreeable. A-1 reference. 

Address “Pp, 25,’’ care American Lumberman. 


A LOGGING SUPERINTENDENT 
Experienced in R. R. building, surveying and logging 
operations wants a new position. He has good health, 
a college education, industry. He believes himself to 
be absolutely reliable. 

Address bier 





Pine 








’, 22,’’ care American Lumberman. 





A.1 YARD MANAGER 
Desires position as salesman with sash and door com- 
pany or wholesale lumber company for Indiana territory. 
Can make good. Reference. 
Address “B. 139,’’ care American Lumberman, 


WANTED—POSITION IN 
Wholesale or retail lumber business in the southwest or 
California. Have been supervisor of southwestern for- 
est for past five years. Knowledge of bookkeeping. 
Thirty-three years old. Married. 
Address “B. 140,’’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Open for position April Ist. Best reference. Have 
been with — Lumber & Coal Co. past six years. 
Wire or wr 
JOHN McCURRY, Box No. 1, Dierks, Arkansas. 


HIGH CLASS EXPERIENCED YELLOW PINE MAN 
Wishes to make connection with responsible concern as 
southern representative with office in Mississippi, either 
on salary or commission. Have wide acquaintance with 
the mills. Capable producer and can achieve results. 
With present concern past four years as sales manager. 
Would consider similar position with substantial manu- 
facturer, 
Address “B, 109,’’ care American Lumberman. 


WANTED—POSITION WITH RELIABLE CONCERN 
As yard or planing mill foreman. Have fourteen years’ 
experience as inspector and foreman. References. Mar- 
ried. Address ‘‘B. 110,’’ care American Lumberman. 


HARDWOOD EDGERMAN 
Wishes to locate with a good company. A-1 reference. 
ROBERT PATTERSON, 39 Free St., Fredonia, N. Y. 


WANTED—POSITION AS BAND SAW FILER 
Best of reference. 
Address “B. 123,’’ care American Lumberman. 


EXPERIENCED YOUNG LADY BOOKKEEPER 
Desires position with reliable concern. Six years’ experi- 
ence in lumber and building material office. Can give 
best references. 

Address 























“S. 18,’ care American Lumberman. 





WAREHOUSE SUPERINTENDENT 
18 years’ experience in sash and door business wants sit- 
uation. Address ‘‘W. 43,’’ care American Lumberman. 











WANTED—FIFTY USED LUMBER TRUCKS 


For hauling lumber to yard. Must be in good usable 
condition. 


Address “0. 


LOOK AROUND AND SEE 
If you have some second-hand machinery, logging a. 
ment or anything used in the lumber world. nt to 
sell it? Advertise in the classified section pe the 


133,’’ care American Lumberman. 





AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 


angles 


cago, Ill. 
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WANTED: 


Several carloads Black Walnut, Wild Cherry and White 
Ash logs. White Ash must be Northern Ash, tough 
texture. Will take shipments in straight or mixed cars. 
Will inspect at loading point and pay cash. 


THE SILVER LAKE HARDWOOD COMPANY, 








Cuyahoga Falls, Ohio. 
WANTED—DIMENSION STOCK ; 
Red gum, maple, birch, cottonwood or beech. %”x%" 


in lengths 26” up. Quote delivered price carload lots. 
U. S. MANUFACTURING CORP, Decatur, Il. 


BRARY 
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